








~~ A U G 
7 


1922 


COPYRIGHT 1922 BY AMERICAN LUMBERMAN 
Table of Contents, Page 35 


Index to Advertisements 100-101 





NOUTHWESTERN (UMBEYAN 


ESTABUSHED 1873. 


Kasitions? 


Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3. 1879. 








PUBLISHED WEEKLY 
WHOLE NUMBER 2464 


CHICAGO, AUGUST 5, 1922 


SINGLE COPY 25 CENTS 
FOUR DOLLARS A YEAR 








Enthusiasm and Experience Geared to Executive Task 


Thirty years of practical and intimate experience in the 
lumber business, from tally boy to manager of a large concern, 
is only part of the exceptional equipment whieh John M. 
Gibbs brought to the important position of secretary-treasurer 
of the North Carolina Pine Association upon his election 
thereto last Mareh. Other notable items of that equipment 
are a magnetic personality, a genius for making and keeping 
friends, indefatigable energy and a positive enthusiasm for 
association work. Last, but by no means least, he possesses 
unbounded optimism as to the field and the future of the 
North Carolina Pine Association. 


tary-treasurer of the North Carolina association last March. 
Thus it will be seen that he was continuously in the employ of 
a single lumber concern and its successors for a period of 
thirty years, a rather notable record. 

Mr. Gibbs hopes and expects to see the association’s present 
membership of 115 increased to 175 and possibly to 200 before 
the end of the present year. The association’s a¢tivities em- 
brace a wide scope of territory, its membership being seattered 
thru North and South Carolina, Virginia, Maryland, Georgia 
and Alabama. As a part of its general police y of aggressive 
expansion and increased service to 





Mr. Gibbs has long been an active 
and prominent worker in the North 
Carolina association, having served 


as its vice president for two terms, 
and rendered sterling service on 


several of the important com- 
mittees, some of which he headed 
as chairman. With this back- 
ground of varied experience he is 
able to bring to the execution of 
the duties of the important post for 
which he was selected, an intimate 
knowledge of the workings of the 
association, and an accurate judg- 
ment acquired thru years of close 
study of its problems. 

A brief review of Mr. Gibbs’ 
connection with the lumber in- 
dustry no doubt will be of consider- 
able interest to many readers of the 
AMERICAN LUMBERMAN. He began 
his business career in October, 
1891, as office and tally boy with 
the Crummer Co., when that con- 
cern, after closing its operations at 
Cadillac, Mich., located at Norfolk, 
Va., acquiring the LeKies & Collins 
plant there. Learning shorthand 
and typewriting, he soon was made 








members the association last May 
opened a braneh office at Macon, 
Ga., in charge of R. H. Morris, who 
for a number of years was chief in- 
spector of the association. 

The inspection department of the 
association performs a service of 
vital importance, and its usefulness 
is being more and more recognized. 
This service embraces mill inspee- 
tions, and reinspections where the 
latter are necessary. In instances 
where reinspection by one of the offi- 
cial inspectors of the association 1s 
not satisfactory the chief inspector 
is called in, and his decision is final. 

The traffic department is in the 
Homer Building, Washington, D. 
C., and is in eharge of W. J. 
Strobel, a wide awake, experienced 
and thoroly capable man. Thru 
his department much is being ac- 
complished not only for members 
of the association but also for non- 
members and in the interest of the 
consuming publie. 

The legal ee is located 
at Rocky Mount, N. C., and is in 
charge of F. S. Spruill, chief 





stenographer for the firm, and to 
that position a little later were 
added the duties of assistant book- 
keeper. Then he was placed in full charge of the accounting 
department, next was given charge of the correspondence, and 
in 1906 was made sales manager. 

In the meantime—in 1903—the Crummer Co., had been 
succeeded by the Fosburgh Lumber Co., the headquarters 
remaining at Norfolk, where in addition to the sawmill, which 
was burned in 1915, the company operated a large planing 
mill and box shook plant. Mr. Gibbs continued in charge of 
sales until, upon the death of E. C. Fosburgh in 1910, he was 
made general manager. He remained in that position until 
January, 1920, when the Fosburgh Lumber Co.’s business was 
sold to the Hollister Lumber Co., of Suffolk, Va., at which time 
he went to Hollister, N. C., to manage the company’s plant 
situated there. He remained at Hollister until elected secre- 


JOHN M. 
Secretary-Treasurer North Carolina Pine 


GIBBS, NORFOLK, VA.; 


counsel. 

The North Carolina Pine Asso- 
ciation is particularly fortunate in 
its president, J. Ross McNeal, who was elected to that office 
last March. Mr. MeNeal is an able and successful business 
man and executive, being vice president of the Argent Lum- 
ber Co., of Norfolk, and Hardeeville, 8S. C., its plant being at 
the latter point; and vice president of the Empire Machinery 
& Supply Co., of Norfolk. 

Mr. Gibbs was married in 1897 to Miss Lillian Rockafeller, 
of Norfolk, whose early girlhood was passed in Baltimore, Md. 
They have one child, Miss Lillian Shirley Gibbs, aged about 
twelve. Mr. Gibbs is a Mason, having gone thru to the Shrine, 
and is now completing his Scottish Rite work. He is a mem- 
ber of the Methodist church, and of the Country and Virginia 
clubs, the latter being Norfolk’s oldest club. He also is a 
Rotarian, a fact in which he takes great pride and satisfaction. 


Association 
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Lumber Situation 


Time and again we have saved our cus- 
tomers money on their lumber requirements 
by knowing where to make advantageous 
purchases. We make it our business to know 
the specialties of the various Pacific Coast 
mills, their facilities and timber resources— 

ai <=» and therefore offer a worth while service to 
— ————— sash and door, planing mill and factory 


a ae y The Pacific Coast 







buyers, the carload yard and industrial 
trade. 
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A Contest With a Constructive Purpose 


OST PEOPLE ARE SO CONSTITUTED as to enjoy com- 
peting for a prize or special recognition of some sort. The 
athlete does his utmost when spurred by the hope of winning 

a prize, not because of its intrinsic value but because it certifies to 
a worthy achievement. Even the blasé business man or banker 
pursues the elusive pill over the course with keener zest if he has 
hope of winning the club trophy, not because he values the bauble 
for itself, but because it shows to all the world that he won a 
certain event. Just so this instinct for competition—the “game 
idea” that is ingrained in children and latent in adults—is awak- 
ened and used to advantage by many large business concerns fo~ 
stimulating their salesmen to put forth extraordinary efforts in 
order to win some mark of distinction. 

The AMERICAN LUMBERMAN, therefore, in inaugurating its “re- 
tail trouble contest,” is simply taking advantage of a well known 
psychological principle. It was not for a moment supposed that 
the prizes offered—of $25, $15 and $10—would from the stand- 
point of purely financial gain induce retailers to respond to the 
request to tell what they conceived to be the worst feature of the 
retail lumber business. The AMERICAN LUMBERMAN confidently 
counted on the retailers willingly to respond “for the good of the 


order,” and relied on the offer of prizes only to furnish the element 
of friendly competition, and a stimulus for action within a speci- 
fied time limit. 

This contest was planned and is being carried out with a very 
definite purpose—that of rendering a needed service to the retail 
lumber trade, by first diagnosing its ills and then bringing to bear 
such constructive counsel and remedial measures as the circum- 
stances of each case might suggest. This purpose is recognized 
by the contributing retailers, one of whom writes: “The job you 
have undertaken is a big one, and I anticipate you will get some 
splendid ideas from your readers, which I hope you will pass on to 
us.” That is exactly what we intend to do. The same dealer sub- 
mits a very interesting and constructive letter, modestly prefaced 
as follows: “While I am not so presumptuous as to think this article 
a prize winner, I sincerely hope the thought it contains may be of 
use to someone else.” That is exactly the spirit which the AMERICAN 
LUMBERMAN counted upon, and which is making this unique contest 
a big success. 

The response has, indeed, exceeded all expectations, both in the 
number and the quality of the communications received. In the 
brief period that has elapsed since the contest was announced, 
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letters have been received from retailers in fifteen different States 
scattered from Maine to California and from the Great Lakes to the 
Gulf, and more are arriving in every mail. These letters, each 
submitting a problem, or some phase of a problem, connected with 
the retail lumber business, have come from dealers of all classes, 
large and small, city and country, lineyard and individual. 

The AMERICAN LUMBERMAN is desirous that this symposium shall 
be as complete and as helpful as possible. The more problems and 
difficulties are submitted the more interesting and beneficial will 
be the discussions of these problems that are to follow, and the 
more valuable will be the suggestions, based on practical knowl- 
edge and experience, that will be offered for their solution or al- 
’ leviation. If you are a retailer and have a problem or difficulty 
connected with your business—and where is there a dealer who 
has not?—a sort of moral obligation rests upon you to make it 
known at this time. 


Sauce for the Gander 


T THE TIME this is written, Chicago is enjoying (?) a 
strike on its elevated and surface car lines. Just before the 
strike was called a street car conductor made this remark to a 

representative of the AMERICAN LUMBERMAN: 

“There should not be a strike. We do not want to lose our wages. 
There is a way to settle the difficulty without striking if the leaders 
would only do it. If the salaries of union officials were stopped as 
soon as a strike is called, we would not have many strikes.” 

Strange words to hear from a union man on the verge of going on 
strike. Frequently truth is stranger than fiction. The statement 
is indicative of the growing feeling of distrust on the part of the 
public and of the rank and file of unions of the motives of union 
leaders who call strikes at every opportunity. Without particular 
reference to leaders of the car strike in Chicago it is becoming 
plainer every day that union leaders are more concerned with 
keeping their jobs secure than protecting the interests of the mem- 
bers of the unions. More strikes justify more and better jobs for 
the union leaders—in the opinion of the latter—but result in loss 
and trouble for the members of the unions. Why would it not 
be a better idea, why would it not be more to the interest of mem- 
bers of the unions, to have difficulties settled by the leaders without 
the aid of strikes? What more effective way could be found than 
to have the pay of union officials stopped the minute a strike is 
called? What is sauce for the goose is sauce for the gander. 








Hiring Boys Trained in Woodworking 


DUCATION AS EXEMPLIFIED in a school course may mean 
E anything from instruction in “the common branches” to train- 
ing in a trade or a profession. Most school courses fit the 
pupil for nothing in particular and when he leaves school he has no 
particular vocation in view. That is why there are so many mis- 
fits and so many “no-fits,” men who have no special aptitude for 
work of any kind. 
Opinions may differ and they do differ widely regarding the 
function of the public school, but everyday experience demon- 
strates to most men the value of a good trade learned while young. 
Most boys like to use tools, particularly woodworking tools, and a 
very large percentage of them would with proper instruction be- 
come good mechanics. Their taste for work of this kind leads them 
to take manual training in school, and some of them acquire a high 
degree of proficiency in woodworking and other handicrafts. It 
would be expected that boys with the taste and the training for this 
kind of work would pursue it as a vocation after leaving school, but 
few of them do. 

There is a scarcity of trained workers in several branches of the 
building industry, and the need has been recognized of doing some- 
thing to bring into this field young men with taste and training 
for the work. At its meeting in May the Pittsburgh Lumbermen’s 
Club heard from the principal and the instructor in woodworking 
in the Ralston School of that city of the instruction in woodworking 
given boys in that school. The purpose was to show the millmen 
how they could help themselves and the school by employing these 
boys as they complete their courses. 

The instruction referred to is designed to make good mechanics, 
covering as it does three hours a day for three years. Boys who 
will stick through to the end of such a course not only demonstrate 
their interest in woodworking but it is a fair inference that they 
have sufficient aptitude for the work to develop skill in it. Mill- 
men, therefore, would find in these boys recruits far superior to 
those they might expect to get by selecting from untrained appli- 
cants who ask opportunities to learn the woodworking trade. The 
mere fact that the boys knew while pursuing their courses that 
profitable and permanent employment awaited them on graduation 
would in itself serve as a stimulus to purposeful effort. 

In this connection a statement of the club’s experience in trying 


to obtain needed woodworkers is of interest because conditions in 
Pittsburgh probably do not differ greatly from those in other cities. 
The secretary placed advertisements for woodworkers in newspapers 
of eight cities. He received thirteen answers this year, compared 
with 200 a year ago. Of the thirteen only seven appeared to be 
good bench and machine men. These seven were offered work in 
Pittsburgh, but only three came, and these because the wages of- 
fered were higher than where they were. 

Aside from the utility of providing trained workers in the trades, 
there is need for this kind of instruction in order to demonstrate 
anew the dignity of labor. The tendency of instruction in the public 
schools generally has been to neglect if not positively to discredit 
work with the hands, with the result that many boys who might 
have been happy and prosperous as good mechanics have been 
neither happy nor prosperous in the vocations they have finally 
dropped into. There should be some relation, and some direct con- 
nection, between the instruction in the public school and the life 
work of the pupil. The Pittsburgh Lumbermen’s Club has pointed 
the way in which millmen may help the graduates of the Ralston 
School to pursue for a livelihood and a competence the vocation 
for which they have chosen to fit themselves by a course of in- 
struction in school. The example thus set in Pittsburgh may be 
followed with profit to themselves and with benefit to the boys by 
millmen in many other communities. 





Science Becoming Handmaid of Business 


ERCHANDISING METHODS IN GENERAL have in the 
past been anything but scientific. Though the old doctrine, 
“Caveat emptor,” has long been discredited, there are still 

practical difficulties in the way of determining with scientific ac- 
curacy the real values of commodities traded in. Until such values 
are known, however, speculation rather than service is apt to char- 
acterize buying and selling. 

It was a long step in advance when weight supplanted measure in 
the merchandising of bulky commodities. But as science becomes 
more and more the handmaid of business scales must give way to 
more accurate means of determining values. Some time ago the 
AMERICAN LUMBERMAN commented editorially upon the scientific 
research instituted by the laundry industry, and last week com- 
ment was made on co-operative research in wood finishing. The 
bakers also are doing similar work in a co-operative way. 

Research of this kind has many implications, as lumbermen al- 
ready know from experience in determining lumber values. This 
use of science serves to recall the root meaning of the word, “to 
know.” 

When it is practicable to know the instrinsic value of a com- 
modity it can be put to the use for which it is best adapted, buyer 
and seller are placed on an equality, and every sale partakes of the 
nature of a mathematical demonstration. 

This calling of science to the aid of trade necessitates readjust- 
ments, in the process of which some losses may be incurred and some 
hardships imposed. Wheat that is below the baker’s requirements 
will sell for a lower price and that above will sell for a higher price; 
whereas, both would have sold for the same price under a method 
of guessing at values. What this means to farmers is pointed out 
by a southwestern dealer in a letter to the AMERICAN LUMBERMAN: 

“About the only trouble we have now,” he says, “is to get the 
farmers into the right mental attitude to buy. Most of the farmers 
are in a bad mood, though most of them in this territory are prop- 
erly financed. The wheat is running from fifteen to forty bushels 
an acre. The wheat that has been harvested with the harvester 
thresher is testing very light, some being 50-pound wheat. 

“The baker’s requirements for a standard based on a chemical 
analysis of the flour that he buys is making it necessary for the 
mills to install laboratories and buy wheat on that basis. The 
co-operative farmers’ elevator and the local grain dealer are not 
in position to install these laboratories and have a chemist for the 
reason that they are buying wheat on the wagon load basis in com- 
petition with the mill buying the large part of all it grinds annually 
on a carload basis. This is causing the small local dealer to pro- 
tect himself on chemical analysis of carlot shipment by providing 
a spread of 10 cents to 13 cents which he feels will be sufficient to 
give him a profit on what he handles. 

“The wheat in this territory this year lacks protein and the grain 
is loaded with moisture, two things that interfere with the producers 
receiving top price for the grain.” 

Doubtless a way will be found to solve the problem presented 
to wheat growers by the new method of determining the values of 
their product. The public is vitally concerned in the methods of 
fixing the values of commodities it consumes, whether wheat, lum- 
ber, or something else, and when it understands the end aimed at 
will give generous support to efforts to establish values by scientific 
methods. 
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What the Standardization Plan Is 


HERE IS CONSIDERABLE misunderstanding among lumber- 
men regarding what is popularly known as the “Hoover 
Standardization Plan.” A fear not infrequently expressed is 

that the proposal is but another attempt at Government interfer- 
ence with business. The plan is exactly the reverse. One of its 
greatest merits is held to be that it will exclude the possibility of 
further Government control or interference; it is to be the antidote 
for this particularly aggravating business poison. Furthermore, 
the essence of the “Hoover Standardization Plan” is that the lumber 
industry itself shall determine what changes are to be made and 
how and when they are to be made. But plainly, the industry is 
offered a plan that will exclude Government intervention, that will 
save money for the lumbermen and for the public, and that will give 
the industry the full measure of public confidence that is vitally 
necessary. 

The Department of Commerce is not itself working out any 
standards for the lumber industry; it is merely using its facilities 
to enable the lumbermen to get together and work out a feasible, 
practical plan. The Department can not and will not seek to force 
the adoption of any plan; that is a matter which units of the indus- 
try must decide. Once a satisfactory plan has been adopted the 
Department can and will support it before the public. 

No standardization plan is to be adopted over night. All phases 
are to be carefully and fully discussed. Perhaps this will take a 
year or even two. When opinions are thoroly crystallized a final 
meeting will be held at which consumers, distributers and pro- 
ducers of lumber will take such action as they see fit. Nothing is 
going to be “put over”; nothing is going to be rushed. 

The “Hoover Standardization Plan” challenges the best thought 
in the lumber industry; it merits the most careful and full consider- 
ation. Further details regarding this plan will be found on page 54 


of this issue of the AMERICAN LUMBERMAN—a careful and exact 
explanation of it by a representative of the Department of Com- 
merce, 





A Practical Plan to Localize Forestry 


ERHAPS IN NOTHING HAS the lumber industry made 
greater progress within the last few years than in its view 
of the forestry question and in its serious treatment of this 

important subject. Gradually, as practical foresters and practical 
lumbermen get seriously and actively into consideration of this 
question the cobwebs of fancy and visionary schemes are being 
swept away and the problem is being approached in a way that 
promises definite and satisfactory results. 

Rapidly the public is getting away from the idea that the country’s 
forest resources can be properly administered and conserved only 
thru Federal control and is coming to realize that this essentially 
is a local problem, but one that can be handled best thru codpera- 
tion of Federal, State and local governments and private owners of 
timber. 

This idea of localizing forestry has made more progress in some of 
the western States probably than anywhere else, but it is a live 
question wherever trees are grown or lumber is used. In this 
connection the AMERICAN LUMBERMAN begins in this issue a series 
of five articles on “Localizing Forestry” written by George H. 
Rhodes, secretary of the California Forest Protective Association, in 
which a somewhat novel, but entirely practical idea of equitable 
forest taxation is elucidated. 

Mr. Rhodes handles the subject in a thoroly practical way, in each: 
succeeding article opening up and illuminating the proposed plan 
until it is fully developed in the fifth and last. The AMERICAN 
LUMBERMAN commends to the industry a careful reading of these 
articles. 














Buys Three Texas Mills and Timber 


[Special telegram to AMERICAN LUMBERMAN] 


ORANGE, Tex., Aug. 1—The sawmills at Or- 
ange, Texla and Lemonville and 97,000,000 feet 
of pine timber and 37,000,000 feet of hardwood 
timber of the holdings of the Miller-Link Lum- 
ber Co. were sold at auction here today by Spe- 
cial Master Whittaker, of the Federal Court, to 
R. T. Moore, of Shreveport, for $787,500, after 
spirited bidding between Mr. Moore—who is 
active vice president of the Commercial National 
Bank of Shreveport and vice president of the 
Peavy-Moore Lumber Co., of Shreveport and 
Deweyville, Tex.—and W. P. Weber, of the Pow- 
ell Lumber Co., of Lake Charles. Bidding start- 
ed at $650,000, the price agreed upon as lowest 
bid between the receivers, J. O. Sims and G. W. 
Brown, and the Powell people, when the latter 
entered into a contract to purchase the proper- 
ties some two months ago. This was bid by 
W. P. Weber and R. T. Moore bid $660,000. 
The bidding then gradually worked up in $500 
to $1,000 raises to Mr. Moore’s bid of $787,500 
which Mr. Weber finally announced he would not 
raise. 


[Special telegram to AMERICAN LUMBERMAN] 


SHREVEPORT, La., Aug. 2.—Randall T. Moore, 
on his return from Orange, where he had bid in 
the properties of the Miller-Link Lumber Co., 
announced that he had acted as representative 
of the group of lumber companies headed by A. 
J. Peavy, of Shreveport, whose main associates 
in the deal, besides Mr. Moore, are 8. G. Sample 
and R. J. Wilson. 

The timber covers about 25,000 acres and is 
in Newton County, Texas, and Caleasieu Parish, 
Louisiana, and it mingles with the timber of the 
Peavy-Moore Lumber Co. at Deweyville, Tex. 
It is especially attractive to the purchasers be- 
cause it is available to the Peavy-Byrnes Lumber 
Co’s mill at Kinder, La., as well as to the Peavy- 
Moore Lumber Co. plant at Deweyville, Tex. 
The combined daily capacity of the three Miller- 
Link plants included in the purchase is 175,000 
feet; only the 60,000-foot capacity Texla plant 
has been in operation lately, and it is now active. 
There were included nine locomotives, thirty-five 
miles of steel, some valuable wharfage at 


Orange and a small amount of mineral land. 
Detailed plans for operation of the propertiés 
have not yet been worked out. 


St. Louis Lumberman Injured by Auto 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, OrE., Aug. 2.—Louis Werner, a 

St. Louis lumberman, who has large timber 

holdings in Oregon and Washington, is in a 

serious condition here at the Benson Hotel, as 

a result of having been hit by an automobile 

a week ago. His son, Joseph, has come from 

St. Louis. The injuries consist of two broken 

ribs, and internal bruises, with pneumonia 

threatening. At first the injuries were not re- 
garded as serious. 
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Forest Fires Are Spreading 

[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, OrE., Aug. 2.—The dry spell in 
the Northwest continues with grave dangers. 
Morest fires are spreading, but the only serious 
fire today is one in green timber along Green- 
leaf Creek, in the western part of Lane County. 
Fires in old burns are being fought in many 
parts of western Oregon, interfering with log 
ging and lumbering operations. 
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Decision Favors Hardwood Shippers 

MEMPHIS, TENN., Aug. 2.—The Southern 
Hardwood Traffic Association, in a statement 
issued this afternoon, says that it has effected a 
saving of $500,000 to shippers of hardwood lum- 
her and forest products as a result of the order 
of the Interstate Commeree Commission uphold- 
ing the contentions of this organization regard- 
ing rates from most points west of the Missis- 
sippi and from some points east thereof to con- 
suming destinations. The carriers issued rates 
effective July 1, which the association held were 
2 to 4 cents a hundred pounds out of line. It 
asked the carriers to make the necessary correc- 
tions but they declined to do so. It carried the 
matter before the Interstate Commerce Com- 
mission and the latter has sustained the associa- 
tion in toto. As a result reparations to the 
extent already mentioned will be collectible by 
hardwood interests. 





Fresh Forest Fires in Washington 

[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WaSH., Aug. 2.—A new forest fire, 
threatening dire consequences if allowed to 
get out of bounds, blazed up Monday near 
Doty, in western Lewis County, and today is 
requiring the incessant labors of a small army 
of patrolmen to hold it down. It is located in 
«a bad country for fires, since the land is rough 
and fighting is difficult. There is a heavy old 
growth of fir and cedar comprising some of 
the finest timber in the State, the owners be- 
ing the Weyerhaeuser Timber Co., Doty Lum- 
ber & Shingle Co., Leudinghaus Bros. and 
Milwaukee Land Co. The latest advices are 
that the strenuous efforts of the patrol are 
holding this fire in check. 

Another new fire Monday south of Port 
Angeles in Clallam County, burned the 
Nichols shingle mill, destroyed 12,000,000 feet 
of fir and cedar timber belonging to the same 
concern and spread to the Filton «and 
Avery tracts. The Nichols loss is $31,000, 
including donkey engines, logging equipment, 
one upright shingle mill and 30,000 shingles. 
By Wednesday morning this fire had spread 
to the timber within a half mile of the Beau- 
mont Ranch on the Mount Angeles road. 
Mayor H. M. Fisher, of Port Angeles, reports 
that the fire traveled three miles in twelve 
hours, and is now endangering the houses of 
i hundred families, as well as the Clallam 
county poor farm and the city watershed. 


As soon as Vice Admiral Shoemaker of the 
Pacific fleet, now at target practice on the 
Straits of Juan de Fuea, reaches this port 
some time today, he will be asked to detach 
« foree of 300 sailors to help backfire from 
the Mount Angeles road. All settlers in the 
threatened southeast district have been 
warned to rush for safety at a moment’s no- 
tice. Fire Warden Ross reports that there 
are five fires in the Sequim district, all under 
control. There is a fire near the Dungeness 
River and another at Johnson Creek on the 
Olympic Highway in the Chelan district. The 
Lake Chelan fire on 700 aeres north of the 
lake is under control. There have been four 


(Concluded on page 46 .) 
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SODA SOLUTION FOR DIPPING 

How is a soda dip arranged? What kinds of 
soda are used, and what is the percentage of the 
solution most commonly employed?—INquIry No. 
669. 

[The above inquiry is from an Alabama 
lumber manufacturer. The soda dip is employed 
by a number of operators in the South to 
prevent blue stain in southern pine. The same 
process has also been used with success by 
manufacturers of other wood, notably Idaho 
white pine. Blue stain is caused by fungi which 
change the color of the wood so that fre- 
quently it becomes as ‘‘blue as your hat.’’ 

A soda dip is not very expensive nor cumber- 
some. A tank or vat is arranged at the begin- 
ning of the green sorting chain. The endless 
chains go down in this vat, carrying with them 
the lumber, which is thus immersed in the soda 
solution. Drains are so arranged that the solu- 
tion flows back into the tank when the boards 
are brought out. Bicarbonate of soda is cus- 
tomarily employed. The strength of the solu- 
tion varies from 6 to 12 percent. Sometimes 
a 6 percent solution will prevent bluing and, 
if that is the ease, of course this solution is 
the one to use, for it will be less expensive 
than the 12 percent solution. Start in with the 
6 percent solution and, if that is not sufficient, 
increase the strength until the bluing is pre- 
vented.—EDIToR. | 


WANTS BOX SHOOK IN CARLOADS 

I would like to get in touch with a manufacturer 
who makes pine or gum box shook. The sides 
should be #-inch thick, tops and bottoms }}-inch 
and the ends %-inch. I want to buy in carload 
lots, delivered in Virginia.—Inquiry No. 677. 

[The above inquiry should be of considerable 
interest to box manufacturers and to those mills 
which have a lot of refuse which may be worked 
into box shook. It is inserted here for the 
benefit of those who wish business of this charac- 
ter.— EDITOR. | 





SUGGESTS AUTO TOURING EXHIBITS 

We are situated in the beautiful Finger Lakes 
section of New York. Among the thousands upon 
thousands of automobilists who have visited this 
famed and favored section, I have noticed one or 
two attractive small buildings on wheels repre- 
senting miniature cottages. We all realize that 
anything very unusual on wheels immediately at- 
tracts attention and it occurs to me that inasmuch 
as the Southern Pine Association, the California 
Redwood Association, and the Southern Cypress 
Manufacturers’ Association are all extensive ad- 
vertisers, they might find it profitable to prepare 
small model cottages mounted on wheels and show- 
ing the uses and beauties of their woods both for 
exterior and interior finish. These models could 
be sent from coast to coast during the tourist sea- 
son and I believe it would be a most excellent 
advertising proposition.—INQuiry No. 682. 

[The above suggestion comes from a constant 
reader of the AMERICAN LUMBERMAN and one 
who has given the various phases of the lumber 
industry which have come under his observation, 
careful and thoughtful study. The idea he ad- 
vances is sound. Moving exhibits on wheels 
passing from one summer resort section to an- 
other would attract a great deal of attention 
and also would do much to make the public 
better acquainted with the different woods. 
Altho the correspondent does not mention that 
organization, the West Coast Lumbermen’s As- 
sociation also might care to stimulate business 
in eastern territory with such an exhibit, espe- 
cially as the use of west Coast forest products 
is steadily growing in that section of the coun- 
try. The usefulness of such exhibits is by no 
means limited to summer resorts. Let an auto- 
mobile with a top which is a little odd or a color 
which is unusual draw up to the curb in a city 
and it is soon surrounded by a mob. A bunga- 
low on an automobile or upon a light truck 
built to show the beauties of the wood, would 
carry a great message to the public and cer- 
tainly would be inspected carefully by those who 


saw it. Ina way, the California Redwood Asso- 
ciation has done something of this kind in that 
it helped to equip a tourist with an automobile, 
the body of which was cut from a solid redwood 
log. The comments of other lumbermen are 
invited.—EDI!TOR. | 


WANTS A PILING ROLLER 

Can you inform us who makes a portable roller 
for unloading lumber from wagons into the upper 
deck of a lumber shed? We want something simi- 
lar to the rollers used for unloading lumber from 
railroad cars.—INQuiRry No. 641. 

[The inquirer, who is located in Texas, has 
been given the name of one manufacturer who 
probably makes equipment of this character. 

Similar results can be accomplished by a 
number of homemade devices. 

Some Wisconsin manufacturers for piling lum- 
ber in the yard use rollers made by local black- 
smiths. The roller is fastened to a steel bar 
which is inserted between two courses of lumber. 
This device would not be very good for a retail 
yard, where lumber is generally piled solid. 

The accompanying illustration shows a home- 
made device for accomplishing the result desired. 
On the top of this device, which is used in an 














The above device, used in an Illinois, yard, can 


be moved from pile to pile. The hardwood 
roller can be raised or lowered. It is sturdy, 
rather easily moved and is mounted upon small 
wheels or casters 


Illinois yard, may be seen a hardwood roller. 
This roller, which fits into slots eut in the two 
uprights, can be raised or lowered at will, the 
cross pieces serving as a ladder for reaching the 
roller as well as to hold the device together. The 
device is mounted upon a substantial platform 
and can be moved from pile to pile in a yard. 

Another way that suggests itself is to employ 
a portable ladder and suspend it from a heavy 
barn door track running lengthwise of the shed. 
By cutting slots in the rails and by providing a 
removable hardwood roller, this device could be 
used to facilitate getting the lumber in pile upon 
the second deck. The roller, of course, would fit 
in the slots. One objection, however, is that 
such a device would have to be provided for each 
side of the shed. 

A fourth way is to employ round guard rails 
upon the second deck. By providing pockets for 
the ends of these guard rails to slip into and by 
greasing them they can easily be made to rotate, 
and this may serve the purpose of the inquirer. 
By fitting several pockets at different heights, 
the guard rail can be changed to correspond to 
the height of the pile—Eb1Tor. } 





WORMS IN BLACK WALNUT 

What will kill small worms in air dried black 
walnut? They are very small worms.—INQuIRY 
No. 666. 

[The above inquiry comes from Missouri 
and is the second one of a similar nature re- 
cently received. As a rule the heartwood of 
black walnut is not subject to insect attack, 
but the sapwood of air dried walnut evidently 
is a digestible food. The powder-post beetle is 
the most common offender. The sapwood is 
particularly subject to attack in damp, warm 
weather. The best thing to de in a case of 
this kind is earefully to sort the lumber and 
destroy those boards which are the most in- 
fested. Destruction should be by burning. If 
a dry kiln is available the balance of the lumber 
should then be put in the kiln. Steamed wal- 
nut or walnut that has been kiln dried is very 
seldom attacked by insects, the eggs being 
destroyed by the heat when put thru the kiln. 
The lumber should be piled preferably in a new 
place and great care should be taken to see 
that the piling place is clean and free from 
debris, and to use piling foundations which have 
not been attacked by insects. Care should also 
be taken to clean up well the places where the 
piles were recently attacked. According to the 
bureau of entomology, treatment with linseed 
oil or kerosene of sapwood attacked by powder- 
post beetles is effective. This may be ac- 
complished by immersing the wood or by ap- 
plication with a brush.—EDITOoR. } 


A CHALLENGE TO DEBATE 


We note your editorial in the July 1 issue, “A 
Reason for Standardizing Grade Names.” 

We are indeed very glad to read this, coming 
at the same time as an article in another trade 
journal which carried letters from thirteen archi- 
tects, some of whom do not seem to appreciate 
the importance or advantage of trying to standard- 
ize anything affecting them. 

With thirty years’ experience in the lumber, 
sash, door and millwork business, we could write 
a very large book showing our views on what the 
architects and millwork men should and should 
not do, and of what some of them are costing the 
consumer, but we are too considerate and sympa- 
thetic, and it is too abhorrent to the better class 
and more intelligent millwork man. 

We would, however, like the opportunity of a 
friendly debate or discussion with them at Wash- 
ington, D. C., the judges to be. any two United 
States Senators and any two congressmen, to be 
selected by you, with Herbert Hoover as umpire— 
we to have the privilege of opening and closing 
with the field of thirteen against us; the subject 
to be, “Will the Standardization of Sash, Doors 
and Millwork Benefit or Save the Public Anything 
Material Without Depriving the Architect of His 
Individuality of Design and Superior Taste or 
Art?’ 

We have confidence in our ability to show that 
there are a dozen things or more, in addition to 
sizes, grades and styles, which if standardized 
would save the public millions or even billions of 
dollars within a very short period, and not inter- 
fere with art. ; 

The subject of standardization of millwork is 
very broad and is one which has received but very 
little thought. When generally understood, the 
cost of construction can be cut from 10 to 25 per- 
cent, depending altogether upon just how far the 
architects will codperate with some established or 
authorized organized effort. 

It is understood that this letter and the pro- 
posed debate are intended for enlightenment and 
betterment and in no way antagonistic.—C. B. 
HARMAN, Secretary, Southern Sash, Door & Mill- 
work Manufacturers’ Association. 


‘*‘MANSARD’’ ROOF DEFINED 

Will you please advise us what style of roof is 
called the ‘“mansard” roof ?—INquiRy No. 621. 

[The mansard roof takes its name from the 
architect who introduced it. It is similar to 
the gable roof, the difference being that the 
mansard roof slopes very steeply from the 
center to all four walls instead of to the two 
opposite walls only, and it has a nearly flat 
deck.—EbDIror. } 
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The General Business Situation 


The business recovery, which until the out- 
break of the existing strikes was unmistakable, 
is being temporarily restrained by these troubles, 
and many branches of industry and commerce 
are suffering a distinct check. It is not unnat- 
ural that hesitation follows the development of 
doubts regarding supplies and cost of coal, abil- 
ity to secure transportation, and the like, or 
that numerous transactions that otherwise would 
be consummated are being deferred. Demand 
has slackened, on account of uncertainties re- 
garding deliveries and the future trend of gen- 
eral business. But the inability to maintain 
output is even more largely responsible for the 

. curtailment in manufacturing which is evident 
in certain lines. The transportation situation 
is the most serious factor and, unless an early 
settlement is reached, the business world must 
look forward to even greater difficulties than are 
now being experienced—and the present ones 
are great enough. All efforts so far made to 
settle the rail strike have failed. The roads 
have expressed their determination to fight to a 
finish, but say that the striking shopmen are 
returning and that the situation will therefore 
not be much aggravated. The coal strike also 
appears to be as far from a settlement as ever. 
However, it is promised that coal will be pro- 
duced under military protection, and the gov- 
ernors of the coal producing States have pledged 
their support to this plan. Meanwhile, produe- 
tion of iron and steel, as well as of many other 
leading commodities, is decreasing on account 
of the fuel situation. The financial situation is 
bettering, call and time rates easing again, and 
European conditions as a whole are showing 
improvement. However, the stock market is re- 
actionary. The wholesale commodity price level 
continues to move upward. 


The Market for Douglas Fir 


The Douglas fir market is showing steadily 
increasing strength as a result of the almost 
unprecedented difficulties under which the mills 
are at present operating. Production has not 
yet suffered the marked decline that could rea- 
sonably be expected in view of the precarious- 
ness of the log supply, but holds up to, or very 
close to, normal. This is because the mills, still 
having heavy order files to clean up, are mak- 
ing every effort to produce as long as there are 
any logs at all left to convert into lumber, and 
are taking chances on having to shut down when 
their present meager supplies are gone. De- 
mand holds up remarkably well, during the week 
ended July 22 being only 8 percent below pro- 
duction. Shipments also continue at a high 
rate, despite the car shortage, every possible 
stratagem being employed to move the lumber to 
market. Up to the time of this writing, no 
rain has fallen on the west Coast, and the forest 
fire menace continues to be as serious as before. 
Logging operations consequently remain greatly 
curtailed. An authority on west Coast condi- 
tions states that only about 30 percent of the 
logging camps in the West were operating at the 
end of July, and that there is only a very small 
surplus of logs in the water. He predicts that 
unless more camps are enabled to start up at an 
early date, it will soon be practically impossible 
to buy any lumber on the Coast. As a climax to 
this already serious condition, the industry is 
now facing one of the worst car shortages that 
it has experienced in several years. On July 25 
the Northern Paeific and Great Northern rail- 
roads practically embargoed lumber and _ shin- 
gles. While their action was not announced in 
just this manner, the mills on these roads have 
not been furnished with cars and are advised 
that there will be practically none available for 
some time. The Chicago, Milwaukee & St. Paul 
and Union Pacific railroads are distributing 
some equipment, but can not meet the demand 
for cars. Prices meanwhile are advancing stead- 
ily, and it is difficult to place business, stocks 
on all but two items being far below normal. 


The railroads, particularly the western, are buy- 
ing ear material heavily, expecting to do a 
heavy volume of repair work as soon as the shop- 
men’s strike has been settled. The rapid accu- 
mulation of bad order ears at the shops will 
steadily aggravate the transportation situation. 
The work of repairing these cars, following the 
adjustment of present difficulties, will be rushed 
as much as humanly possible, and it is in order 
to lose no time in this work that the railroads 
are now piling up stock. Very little is being 
bought for new car construction. Mill stocks 
of lumber suitable for these purposes are ex- 
tremely limited, and the railroads are paying 
premiums. It is a question of material now, not 
of price. 


In the Hardwood Field 


Altho hardly as active as many distributers 
had expected it to be at the opening of August, 
the demand for hardwoods continues to be good 
and the market steady. The furniture interests 
are slow in coming into the field, but neverthe- 
less are buying fair quantities for immediate 
requirements. As a whole they studiously avoid 
purchasing for future needs, and several, upon 
being asked to explain their hesitancy, claim 
that tho they enjoyed a good volume of business 
during the recently closed furniture shows, the 
competition for this business was so keen that 
it had to be booked at prices so low that it is 
now found to be practically profitless. Be this 
as it may, the furniture manufacturers are slow 
and calculating buyers, and it appears probable 





Statistics on production, orders and 
shipments appear on page 48 





that it will still be some time before they will 
venture into the market on any large scale. The 
flooring and interior trim makers continue 
to be the most active on the market, 
and automobile builders are also eager 
takers of anything suiting their requirements. 
The agricultural implement manufacturers are 
still enlarging their takings, but the wagon 
makers are not showing much activity. Some 
distributers report that oak, gum and chestnut 
have weakened slightly of late, but the price 
level as a whole remains unchanged. Conditions 
having for some time been more favorable to 
logging and mill operation, stocks are increasing 
somewhat, but those of upper grades are by no 
means normal yet. There is a great deal of 
complaint in both northern and southern pro- 
ducing sections regarding poor transportation 
interfering not only with the movement of lum- 
ber but also with the shipment of logs. 


Western Pines and Redwood 


The forest fire menace in the Inland Empire 
is fully as serious as on the Coast. Many log- 
gers find it necessary to keep their crews on 
the lookout for or fighting fires in codperation 
with the regular fire fighting forces put afield 
by the various timber protective associations; 
and the result is that logging operations have 
been heavily curtailed. Distributers report 
that demand for shop lumber has improved 
slightly during the last week or two, with very 
little yet to be found at the mills, and that the 
call for retail stocks is fair. The mills are en- 
countering considerable difficulty in getting 
enough cars to ship out their sold lumber, and 
difficulty in securing lumber gives prices an 
upward tendency, reflected in the narrowing 
of the spread that for some time has featured 
the price situation. Wholesalers who have 
stock in transit say they have no trouble in 
disposing of it. Redwood manufacturers re- 
port a very satisfactory volume of business 
during July, and regard the future very op- 
timistically. Practically all mills are far be- 
hind their order files, but as stocks are drying 
rapidly they have hopes of a better supply 





soon. Eastern demand is steady, and prompt 
shipments are always demanded. 


Southern Pine Trade Features 
Despite industrial disturbances caused by ~ 
strikes and heavy curtailment of railroad trans- 
portation, the southern pine market is featured 
by an activity that is not far short of normal. 
Demand continues very strong and in excess of 
production, which is 90 percent of normal, while 
prices have advanced an average of $2. Trans- 
portation is the all-important subject in the 
southern pine trade today. There is consider- 
able congestion in the South as a result of the 
declaration of embargoes against lumber and 
other ‘‘dead’’ freight. The priority orders is- 
sued by the Interstate Commerce Commission to 
apply to territory east of the Mississippi River 
are proving decidedly disadvantageous to lumber 
interests thereby deprived of gondola cars. The 
conditions on the railroads have served to cut 
off the mills almost completely from some of 
their most important distributing territories. Car 
material for repair purposes is in heavy demand, 
the railroads expeeting to make an immediate 
start upon reconditioning their bad order cars 
just as soon as the shopmen’s strike has been 
settled. Timbers are in big demand for both 
domestic and export shipment. The country 
trade is expanding gradually, and retail demand 
as a whole is satisfactory. Low grade items are 
in particularly urgent request, and both No. 2 
and 3 have shown some good price advances re- 
cently. Edge grain flooring and dimension also 
are moving actively, but finish as a whole is 
slow. However, such items are extremely scarce 
at most mills, and these are really pleased to 
get an opportunity to rebuild their badly broken 
stocks. Transits are far from plentiful now 
and are being snapped up readily almost as soon 
as offered, on account of the difficulty in get- 
ting mill shipment. The ear shortage is also 
restricting log receipts at the mills, a number 
of which are reported to have closed down on 
this account. It appears certain that produc- 
tion will be curtailed from now until the settle- 
ment of the railroad strike, and in view of this 
probability the mills are restricting their book- 
ings carefully. 
North Carolina Pine Market 
Orders for North Carolina pine have recently 
maintained a good margin over production, more 
largely because of a decrease in output than as 
a result of expansion in demand. This decrease 
has been caused by heavy rains that made the 
roads almost impassable, thus interfering with 
the deliveries of logs, as well as by rail trans- 
portation difficulties which are causing the man- 
ufacturers to proceed with caution. Bookings 
hold up to the average for the year, however, 
and inquiries and demands are insistent and of 
such character as to indicate that buyers are 
much in need of lumber. Hardly an order is 
being booked these days but the buyer imme- 
diately starts to urge the seller to rush delivery. 
The eall for lower grades of rough stock is ex- 
panding, much to the manufacturers’ satisfac- 
tion, and prices on such are holding very firm. 
The larger mills refuse to make any concessions 
on their kiln-dried products, but it is reported 
that the smaller mills are taking what they can 
get for their air-dried pine. 


Feel Pressure of Railroad Strike 
[Special telegram to AMBRICAN LUMBERMAN] 
SENECA Fatis, N. Y., Aug. 2.—The pres- 
sure of the railroad strike is being felt in 
these parts in delayed shipments of lumber. 
Long distance shipments are eoming thru 
fairly well, but shipments originating within 
a few hundred miles have almost stopped. 
Some apprehension is felt in retail circles that 
before the strike is settled retail stecks will 
be seriously broken. Cars billed out two weeks 
ago have in many cases not been moved. Re- 
tailers who ean do so are filling out thin places 
in stock by long distance trucking. 
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The Housing Shortage 


Employ 10,000 More Men—The “New-Homes Bureau” 


South Bend, Ind., is one of the many cities 
of the United States that are faced with 
building crises. As has been stated by this 
journal and by many newspapers and other 
organs of publicity, the slacking off of new 
construction during and following the war 
could not but make itself felt in a housing 
shortage. There are few communities where 
it is not being felt, but not all communities 
are taking the appropriate means of remedy- 
ing this condition. 

The revival of building which is a well 
established movement is going forward un- 
evenly, and this is to be expected. Different 
industries make different requirements of 
their communities, and they did not all re- 
turn to full production at once. So the en- 
tire country is spotted with towns and cities 
where the pressure became so great that 
building started with astonishing 
suddenness in some month or even 
week or day. Every person be- 
came convinced that new houses 
had to come; and with this con- 
viction there came something of 
a seramble, and in the seramble 
it became apparent that there 
was not sufficient machinery pres- 
ent and in action to take care of 
the new movement. In referring 
to a lack of machinery we do not 
mean that there was an _ insuffi- 
ciency of lumber yards or con- 
tractors. These were present and 
able to take care of their part of 
the business. Financial machin- 
ery showed the strain first. Men 
whose credit was sound, as judged 
by the usual standards, were un- 
able to get loans because they 
did not know where to go. They 
could not buy lots, for they did 
not know who had lots for sale. 
They could not decide on house 
plans, for they did not know 
where to find such plans. 

South Bend, as was stated 
above, found itself in the midst 
of a housing crisis. This city has 
been growing rapidly. It succeeded early in 
turning the business depression into a period 
of recovery and advance. Its usual facilities 
for loaning money, such as the banks and the 
building and loan associations, were used 
nearly to their several capacities. And then, 
when the ordinary channels seemed to be 
bank full, the Studebaker people announced 
an expansion of their South Bend plant that 
in the course of a few years would require 
the addition of about 10,000 men to the pay- 
roll. South Bend is a city of pretty good 
size. It numbers about 80,000 people, and 
there are towns near enough to serve as resi- 
dence points for men whose work is in South 
Bend. But the addition of 10,000 men, it was 
at once evident, would strain the housing 
facilities past the limit. The men to be 
taken on must be rather skilled machinists. 
Many are highly skilled and draw large 
salaries. It is estimated that 90 percent are 
married men, and it is easy enough for them 
to get work so that they will not consent to 
come if they can not live comfortably. The 
Studebaker corporation will hire the men and 
build the factory buildings; but the town 
must take over a large part of the responsi- 
bility for providing houses. 

A little experience proved to those inter- 
ested that such a rapid expansion is no easy 
task. It may be that, in the course of the 
work, companies will be organized to build 
large blocks of houses, and such companies 





can be sold to every farmer who raises hogs. 
top, which makes the top watertight. 
turn his corn into more money via the hog route . 


very often get their capital elsewhere and 
hire the services of architects. But it is de- 
sirable that as much as possible of the build- 
ing be done for individual owners, and these 
owners are rather at sea when they tackle 
the practical matter of securing money and 
hiring contractors. 

A group of public spirited citizens, headed 
by Mayor Eli F. Seebirt, decided that South 
Bend was capable of doing much if not all of 
this work for itself. It had the skill, and it 
had vast sums of money. These sums are 
largely in small holdings, to be sure. After 
considering the matter these men came to the 
conclusion that one of the things needed was 
a clearing house of information; a _ place 
where a man desirous of building a home could 
go for advice and definite, practical facts. It 
happens sometimes that a man wants to build 








Above is shown a simple yet efficient ‘‘A’’ shaped portable hog house. I 
The whole thing can be made from short length material and a number to take such a mortgage. n 
Note the ridge roll on many cases the bureau can per- 


These houses will help the farmer  suade lot owners to agree to such 


a house and is ready to undertake it but is 
not in a position to pay out on it. His desire 
and his nerve outrun his capacity. It is a 
kindness to tell him frankly that building is 
probably out of his reach. But for every one 
who is over bold there are many who are un- 
necessarily timid. If the latter can be induced 
to take their problems to a group of capable 
and skilled business men who are disinterested 
the chances are that these men will be able to 
give advice and information which in the or- 
dinary channels of business would not be 
available and that will be worth very con- 
siderable sums of hard cash. 


New-Homes Bureau a Public Institution 


Well, the South Benders organized to un- 
dertake this service. They organized the 
‘*New-Homes Bureau’’ and appointed a num- 
ber of ‘‘expansion committees,’’ of which 
Mayor Seebirt is general chairman and A. B. 
Thielens is general secretary. These com- 
mittees consist of ways and means, bankers, 
publicity, chamber of commerce, contractors 
and builders’ supply dealers, and building and 
loan associations and realtors. 

C. F. Wagner is manager of the New-Homes 
Bureau. This bureau is housed in a down- 
town sales room and has its show window 
filled with appropriate posters and with house 
plans furnished by various manufacturers’ as- 
sociations and by private corporations such as 
the Curtis Companies. The Curtis people 





Is Solving the Problem 


have filed a large number of plans with the 
bureau and ask nothing for this service ex- 
cept an opportunity to bid in open competi- 
tion for the millwork. The bureau is a pub- 
lic institution and is not run for profit. Its 
expenses are paid by all the businesses of the 
town, and this support is of course a voluntary 
matter. The functions of the bureau are 
likely to develop and change as experience 
indicates the best and most useful lines for it 
to follow. But it is beginning as a clearing 
house for all kinds of information. Its pub- 
licity committee is taking pains to see that 
everybody knows about the bureau. J. R. 
Adams, a local newspaper man and a member 
of this committee, showed me a big scrap 
book containing scores of columns of matter 
that has been printed in the legal papers. On 
the court house lawn is a big signboard call- 
ing attention to the bureau and 
to the fact that its services may 
be had without cost and without 
obligation. 

The bureau also lists lots for 
sale; but here it performs a dou- 
ble service for the prospective 
owner. It became evident very 
early in the business that matters 
of finance were going to pinch 
hardest, so the bureau lists only 
those lots whose owners are will- 
ing to take a second mortgage for 
part or all the purchase price. 
Second mortgages are never very 
popular, but if any large number 
of people are to be enabled to 
build these second mortgages 
must be held somewhere. They 
are a necessary part of the 
financing of large building cam- 
paigns, and the business men 
making up the bureau decided 
that the person selling the lot was 
in most cases the logical person 








an arrangement who, without 
this persuasion, would not have 
considered such a thing. 

It also knows of sources of loans; banks, 
building and loan associations, private cap- 
italists in the city, outside capitalists and so 
on. The need for some agency to care for 
second mortgages is so pressing that the 
bureau, at the time I talked with Mr. Adams, 
was undertaking the promotion of a second 
mortgage company. It is not undertaking 
this matter as part of its own organization, 
for it loans ho money and undertakes nothing 
for profit. But it is encouraging business men 
to form such a company. In many cases there 
are a few hundred dollars of margin between 
the prospective owner’s personal resources 
and the amount he can raise on first mort- 
gage; and unless this margin is cared for in 
some way the man is as unable to build a 
house as if he didn’t have a dollar and 
couldn’t borrow one. A material man some- 
times carries this margin in open book ac- 
counts; but when a building eampaign prom- 
ises to run into thousands of houses he soon 
comes to the limit of his carrying capacity. 
It is this gap which the second mortgage 
company is expected to help bridge. 


Plan Service of the Bureau 


Mention has already been made of the plan 
service. This service is as yet not elaborate. 
The bureau has on file some hundreds of suit- 
able plans, and prospective builders may look 
them over and choose suitable ones. I 
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don’t think there is any architectural com- 
mittee or service capable of drafting new 
plans or of making alterations in stock plans, 
but of this I’m not sure. 


Contractors are also listed, and the bureau 
helps prospective owners and contractors to 
get together. Certain standards are main- 
tained, and unless contractors are willing to 
keep to these standards and to give their 
clients a square deal they are taken off the 
bureau list. 

The bureau has a printed questionnaire that 
is filled out when an interested person comes 
in and asks for help. 
This form is filled 


The whole matter could scarcely be summed 
up more accurately or clearly than in the 
words of a little booklet entitled, ‘‘The New- 
Homes Bureau: What It Is and Does and 
Stands For.’’ Following are extensive quo- 
tations: 

‘*The New-Homes Bureau is an organiza- 
tion to help people build houses in South Bend. 

‘‘Thru this bureau, Mayor Seebirt and his 
Greater South Bend committees aim to help 
us help ourselves during a time when we must 
build hundreds of houses to care for our own 
needs and for the thousands of people who 


with the man who has money to loan for 
building purposes. 

**Tt will show plans and specifications for 
houses and bungalows to the prospective 
builder; it will furnish an estimate of the 
cost of building houses for which it has plans. 

‘‘The exact nature of the services of the 
bureau, of course, varies with the needs of 
the applicant; but in all cases the bureau will 
endeavor to be of great assistance to the per- 
son who wants to build a house. 

“*If a person wants to build a house in 
South Bend, the bureau is interested whether 

the house is intended 





out on a typewriter; 
seemingly a minor 
point, perhaps, but 
really rather impor- 
tant. These docu- 
ments must be read 
by the proper offi- 


The Diamond Match Company 


EVERYTHING IN LUMBER and BUILDING MATERIALS 


for the builder’s own 
use, for rent or for 
sale. 

‘Once the appli- 
eant has decided to 
build, the bureau will 
assist him in finding 
builders who will 





cials, and these offi- 
cials must Handle 
hundreds and even 
thousands of them. 
When one remembers 
the smudgy, illegible 
handwriting that 
most of us perpetrate, 
he ean appreciate 
the value of type- 
writing, for speed 
and accuracy of han- 
dling. The paper 
contains in a care- 
fully tabulated form 
most of the informa- 
tion needed in decid- 
ing about the man’s 
ability to swing such 
an undertaking. He 
tells what kind of 
house he wants and 
the size, the number 
in his family, whether 
or not he wants a 
garage, whether he 
owns a lot or wants 
to buy one, how much 
money he has avail- 
able for the under- 
taking and so on. He 
can’t well answer as 


MAIN OFFICE, CHICO, CALIF. 





Many years ago- 
homes were built withoot thought of plan or 
design. 


The results of those unscientific make-shift 
methods of building were homes void of attrac- 
tiveness and convensences. They were not objects 
of pride to their owners nor to the community 


TODAY— 
you can build from architecturally correct plans 
and know exactly how your home will appear 
before it is built 
BUILD ARCHITECTURALLY CORRECT— 
It costs ne more 
Come to the office to find out about this 
hundreds 


remarkable service and look over the 
of modern designs 








Home Plans 


Over 1000 designs for modern homes cover- 
ing every up-to-date type—modern or English 
colonials, Spanish mission, Swiss chalet, bunga- 
lows and cottages 








Good farm 
buildings pay! 


Poultry raising is more profitable when the 
hens are properly protected. 

A house will for itself out of 
the fete in one pea 

mplement shed doubles the life of your 

machinery. It saves its cost in upkeep and repairs. 

A scientifically designed barn will pay for 
itself in a few years. 


32 BRANCH YARDS 


Is Your Castle! 


fe of which can al- 
is a place Ligh 


“Do you own it or tent it?” there's 
no answer like “Oh, yes. it's ours. 


s. 


the gentry—who lived in the cas- 
ee looked up to and re- 
spected; so it is now with the home 
owners, ea teaey 5 See. Ey 


large or 


“Ask the man who owns one.” He 


will al say “Pay Rent to Your- 
“a 





PHONE PRIVATE EXCHANGE 700 





You've waited 
long enough 


You—like many others who have been put- 
ting off building —realize that you have waited 
long enough. 


Home sites are cheaper; building costs are 
lower and there is an enormous shortage of homes. 


You" ited . This is the 
to saalig seal your pba ule. par 
tion and ofa of your own. 








Conveniences 


for the Home 

Our large Millwork factory now tuming out 

quantities of built-in features for the home. Cup- 

boards, cabinets, buffets, sleeping porches, French 

doors and windows, taborets, ironing boards, 

breakfast room furnture—anything made from 
wood. 











reasonable rates. See your local banker 


EASY MONEY 


Money now obtainable at local banks for home building at 


or see us. 








Spring time— 
Building time 


quote prices on the 
job. 

‘*The bureau does 
not take the place, in 
any sense, of the real 
estate dealer. 

“Tt does not loan 
money. 

**Tt does not list 
houses for sale. 

**It does not list 
lots that are avail- 
able unless the own- 
ers are willing to 
accept a second mort- 
gage as part or whole 
payment for same. 

**Tt does not ac- 
cept fees for any 
service it is able to 
render. 

‘*Tt does not repre- 
sent or further the 
interests of any one 
concern or business. 

*‘Tt does not in- 
tend to make money 
either directly or in- 
directly. 

**Tt does not act 
unless convinced that 








to his thrift and 
moral qualities, and 
these are of course as 
important as any- 
thing in sizing him 
up; but he ean tell 


successful farmers. 


Baild good farm Buildings! 





A modern Silo makes it possible for to 
feed your sock gran laed the yeas 
These are fact: the experience of 
ae omy = hada phe 
farm buildings are not an expense, but an invest- 
ment 


demonstrat 


pe Get epered to: suppl 
working , Specthcations 
a esettal lor any pe ol tone baleen, Call 
look over the plans—they're free to customers. 


Raye pe ‘ GARAGES 


Largest manufacturers on the coast of everything for bee 














how much money he 
has and such things 
as that. His own 
preferences are con- 
sulted, of course, and 
with this information 
before it the com- 
mittee can tell him 
how best to proceed. 


Aims of Bureau 


Your 








2 OMB ..-.. 
_... Before You Build | ares 





BEE HIVES AND SUPPLIES a 


raising. Factory and Sales Department, Chico. in one of 


its aetion will result 
in benefit to the indi- 
vidual applicant and 
the ultimate good of 
the community.’’ 
Thus the booklet. 























Please send me, without obligation, a copy of “Bungalows” 


Name 








homes 
cn Ready bait nes in tion complet, Seti tat | | le eri Value of Codperative 
together. Two men and two hours’ time to erect. See Sample Eff . 
Price $125, Chico. 
ee?’ This department is 
The £ Match iy ~ oe’ i t sted in the 
FREE “ese fe 7 ees Pes, intere : 
rongng 1a, prce tom $0500 wp “Bunqnlres” ale con a, South Bend project 
tains valuable information and advice to horde’ builders ie 


for several reasons. 
In the first place it is 
another and some- 








what different illus- 
tration of the possi- 








Officials 


Mr. Adams told me 
that before the bu- 
reau had been in 
existence a month 
about 700 houses 
were under way or assured that had passed 
thru the hands of bureau officials. These men 
do not take all the credit to themselves, for 
doubtless many of these houses would have 


The above reproduction is of a full page advertisement run by the Diamond Match Co. in the 
Also 8,000 reprints were mailed to customers in 
the Sacramento Valley. The results obtained were most satisfactory, in fact the company 
received more inquiries than it had expected. All fruit and grain crops in the Sacramento 
Valley in California are very satisfactory and prices are good. The company expects a much 
better fall trade than last year 


been built anyway. But the large number. 


does prove that many people feel in the need 
of advice and help before trying to put their 
building hopes into tangible form. But the 
bureau officials hope to do more than to give 
practical shape to the ideas and desires of 
prospective builders. They hope to make all 
the resources of South Bend available and 
useful in this period of expansion. In fact, 
the bureau is founded rather largely upon the 
belief that South Bend is capable of caring 
for its own needs if these resources are com- 
pletely mobilized and efficiently used. 


towns where it operates thirty retail yards. 


are coming to South Bend to live. 

‘‘Tt is a place where people who want to 
build houses can get information and assist- 
ance absolutely free of charge. 

‘<The bureau represents no one concern; no 
one business; and it has no selfish purpose to 
serve. It works for the good of the entire 
city. 

‘‘The New-Homes 
Greater South Bend. 

‘‘Tt stands for a city of home owners. 

‘‘Tt stands for a South Bend able to take 
care of itself. , 

‘¢It stands for a city in which ownership 
is the busiress keynote. 

‘<It will put the man who wants to build a 
house, but who has insufficient funds, in touch 


Bureau stands for a 


bility of codperative 
eompetition. To be 
sure, this is not a 
movement by build- 
ing material dealers. 
It ineludes all lines of 
business in the city, 
for all lines will be benefited by this expan- 
sion. But it is a codperative effort to do the 
very preliminary work that is commonly un- 
dertaken by building shows put on by associ- 
ated lumbermen, plumbers, electricians, con- 
tractors and so on. In the second place, it is 
additional proof that customers are in need 
of a wider service than the one provided by 
the old-time lumberman. It indicates that the 
lumberman’s business is conditioned by things 
to which he used to pay but little attention. 
His ordinary advertising may plant a building 
desire in hundreds of minds; but if these 
people are at a loss as to how to decide upon 
a plan or how to secure needed loans or how to 
deal with contractors the chances are good 
that most of these prospects will not crystal- 
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lize into sales. Some of them will; for the 
very necessities of shelter will compel the 
building of houses, even tho the public is not 
afforded an easy and efficient way of doing it. 
People will have shelter of some kind. Our 
forefathers built of logs and sod and adobe. 
This present summer I have seen people living 
in tents; not as a jolly outing for a couple of 
weeks, but as a place and a means of living 
during the entire summer. People will shelter 
themselves; but if they are reduced to primi- 
tive means the standard of living will go 
down, and if it goes down not only the morale 
but earning capacity will go down with it. 

The problem of efficient service is the prob- 
lem of making available the resources of the 
community so that they will produce maximum 
returns. A man who is freezing and without 


fuel will chop up mahogany furniture and 
burn it; but how much better if instead of 
turning $500 worth of furniture into warmth 
for one day he is supplied with $1 worth of 
coal. And if he needs a house, how much 
better that he be supplied with a way of 
making his resources count to the full in 
getting a well planned, well constructed house 
than that he be met with the statement at 
every turn that if he will name the material 
he wants and the amount he needs it will be 
supplied him for cash or for paper which 
the banks will discount. 

Cash is not the only financial asset of a 
man or of a community. Credit is equally 
important. When a panic sweeps a com- 
munity or a country into business chaos it 
doesn’t destroy any cash. It destroys credit. 


It is a commonplace that business is done 
on credit. The home builder, if he is 
the sort one thinks of as a home builder, 
has a certain amount of credit. He may not 
be able to yse it. It may be like a railroad 
ticket when the trains are not running. Un- 
less the community supplies the machinery 
to permit his credit to work it will not take 
him anywhere. And once the credit problem 
is settled, the house builder wants to get full 
value for his investment. He wants a house 
that will meet his needs, one of which he 
can be proud, one that will last and one that 
will have a good resale value. He is not 
skilled in getting these things. The lumber 
dealer ought to be in a position to make good 
his customer’s lack of building knowledge and 
experience. 





NEWS AND 


Inexpensive Concrete and Steel Piling 


NEw York, July 31.—Lumber piled for a 
long time is very sure to deteriorate thru 
fungus growth, often in the form of dry rot. 
The loss from this in a lumber yard in the 
course of a year is likely to mount up to a con- 
siderable figure. Fungus growth is a disease 
and, like all diseases, starts in some place 
peculiarly suited for it. Such a place in a 
lumber yard is usually the timbers on which the 
lumber piles rest. These timbers stay in place 
year after year, absorbing moisture, and be- 
come a perfect breeding ground for the fungus 
growth. Cases have been known where this 
growth in the course of a year would attack the 
lumber piled on it for a height of four to six 
feet above the bottom of the pile. 

By eliminating as far as possible this breed- 
ing place of fungus growth, the amount of lum- 
ber spoiled in this way can be very much cut 
down. A very striking method and a most 
economical plan of doing this has been evolved 
by the Nassau Lumber Co. of Hempstead, Long 
Island, of which the treasurer, Howard Brower, 
is ‘‘the man behind the gun.’’ Steel rails 
resting on concrete piers are being substituted 
for timbers. 

A description of the plan worked out by Mr. 














View of front line of rails and concrete piers for 
supporting lumber piles. Note corner pier has 
7 formed by the use of an old barrel as a 


Brower and his associates should be of the 
greatest interest. It would ordinarily be an 
expensive job to move all the lumber piles and 
build the racks, so the Nassau company worked 
out a scheme about the first of the year by 
which the work is being done from time to 
time, being easily and conveniently accom- 
plished by the yard force. Sections where the 
piles have been removed for delivery, or are 
so small that they ean be cheaply handled, are 
the ones upon which the force is put to work. 

The design of these foundations is very sim- 
ple and consists of three lines of steel rails 
spaced 6 feet apart, resting on concrete sup- 
ports placed 7 feet 6 inches apart, or five tiers 
to each 30-foot length of rail. These rails are 
purchased as scrap from the Long Island Rail- 
road Co. at a very low cost, weigh 56 pounds 
per yard and are about 4 inches high. The 
piers in the front row are 14 by 16 inches at 
the base, and those under the middle and rear 
rows of the rails are 12 by 12 inches.- The 


POINTERS FOR RETAILERS 


heights of the piers are ———— 
so arranged that there | 
is a slope, toward the 
rear of each pile, of one 
inch to the foot. The 
mixture consisted of one 
part cement, two parts 
sand and four parts of 
gravel. 

Pits are first dug to 
the required depth of 
about three feet, to 
bring the base below 
frost line, and the pits 
are filled with concrete 
to the ground level. In 














many cases, instead of 
making the piers square 
they are cireular in 
shape, because old but- 
ter tubs are used as the 
forms. These are easily picked up at local 
grocery stores at a very small price and make 
good forms-for the concrete work above ground. 
The cost is far less than it would have been if 
ordinary lumber had been used for this pur- 
pose, and the tubs may be left in place, as they 
are used only once. 


Water Systems for Farmers 


The extension service of the college of agri- 
culture, University of Wisconsin, Madison, has 
just issued a circular entitled ‘‘Turn on the 
Water.’’ This circular illustrates and describes 
the various water systems which may be installed 
in farm homes. The illustrations are clear and 
the explanatory text is easy to understand. Re- 
tail lumbermen who are planning modern farm 
homes will find this bulletin of considerable as- 
sistance. Running water in the farm home will 
afford as much or more comfort to the entire 
family as any other convenience. Of course, 
such systems may be installed in old homes, but 
they are easier to install in new ones and the 
retail lumberman who will point out to his trade 
the advantages of a modern farm home, having 
electric lights, a water system and the like, will 
stimulate to a considerable extent the construc- 
tion of new homes. 


Plans for Country Churches 


During the last two years the AMERICAN 
LUMBERMAN has frequently received requests 
as to where plans may be obtained for 
churches. These requests generally come from 
lumber companies located in small communi- 
ties. There are available several church plan 
books put out by architects who make a spe- 
cialty of church architecture but most of these 
plans are for comparatively large churches, 
Therefore the August issue of the White Pine 
Series of Architectural Monographs will be 
particularly interesting and valuable inasmuch 
as it contains designs for a country church and 
Sunday school with minister’s residence. In 
all the plans it is stipulated that white pine 
is the material used, but the designs are for 
wood churches and will be useful everywhere. 
These plans are the result of the annual archi- 
tectural contest instituted by the White Pine 


Piles of lumber of the Nassau Lumber Co., Hempstead, Long Island, 
stored on concrete piers. Note the ample space under the lumber 
stacks to permit free circulation of air 


Bureau, the present contest being the seventh 
of the series. The monograph contains the 
plans given the first, second, third and fourth 
prizes and also those up to and including the 
plan given sixth mention. In other words, ten 
distinctive plans are contained in the mono- 
graph. All in all the monograph is a notable 
contribution to plans which show the dignity 
and beauty of wood construction and should 
be of great assistance not only to the white pine 
manufacturers who are conducting the cam- 
paign, but to all lumber companies which buy 
and sell white pine. 


Has Salesman in Country 

Charles Lyon, a retail lumberman of Fair- 
field, Iowa, has recently put a salesman out in 
the country districts to solicit business. This 
man was carefully selected and trained to get 
business from the farmers. ‘He is fully equipped 
with plan books, sales helps, samples and order 
books. The man has also been supplied with a 
ton truck in which to carry samples, road signs 
and deliver orders where it is necessary and 
desirable for him to do so. Mr. Lyon has a 
large truck for heavy hauling which is used to 
take care of large orders and; to generally back 
the salesman up when needed. In Fairfield, 
town trade is slight; while the country trade 
has called for litle material, according to Mr. 
Lyon, for years. Farmers are now thrashing 
wheat, getting 70 to 80 bushels an acre, this 
selling at $1 a bushel. Also there is a bumper 
corn crop in sight, and there are four or five 
times as many hogs in the country, as ‘is normal- 
ly the case: For the' above reasons, Mr. Lyon 
is going after the country business strong and 
already ‘feels that’ results are being obtained. 


THE FORESTRY PROBLEMS of the Empire State 
will be strikingly portrayed by an exhibition 
being prepared for, the State fair by the New 
York State College of Forestry at Syracuse 
University. , New, York has more than 4,000,000 
acres of idle land, most of it privately owned, 
and the, department plans to bring before the 
owners of this land the advantages of planting 
trees and, the necessity of, such action in order 
fo ,euarantes, adequate. lumber supplies for the 
future. - 
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Come, Weep on Our Shoulder! 


‘* Accepting with thanks and alacrity 
—who will not ?—your invitation to cast 
our burdens upon you, we desire to call 
vour attention to , writes an I[li- 
nois retailer, prefatory to telling what, 
in his judgment, is one of the most pes- 
tiferous things about the retail lumber 
business. And, strange to say, it is one 
that no one else has mentioned up to this 
time altho retailers, literally from Maine 
to California, and in between, have in- 
undated the desk of the ‘‘trouble con- 
test’’ editor with letters telling of the 
problems and difficulties that confront 
them in their business. Sorry we can 
not tell you—just yet—this particular 
retailer’s ‘‘pet peeve,’’ but you will be 
informed later. 

The prize contest inaugurated by the 
AMERICAN LUMBERMAN in its issue of 
July 22.is exciting great interest, and 
bringing a flood of letters of an exceed- 
ingly suggestive and constructive char- 
acter. Illustrative of the scope and va- 
riety of the responses it may be noted 
here that up to the time of going to 
press, letters have been received from 
retailers situated in the following States: 
[llinois, lowa, Ohio, Missouri, Wisconsin, 
South Dakota, Wyoming, Maine, Louisi- 
ana, New Jersey, California, New York, 
Florida, Connecticut and Massachusetts. 
They come from all classes of retailers, 
large and small, city and country, indi- 
vidual and line-yard. 

In the first announcement of the con- 
test, appearing on front cover of the 





AMERICAN LUMBERMAN of July 22, 
eleven subjects were suggested as more 
or less fruitful sources of grief for the 
retailer—but to date the entrants have 
told of eighteen separate and distinct 
problems, and the end is not yet. As 








New Orleans, La., July 28. 


American Lumberman, 
Chicago, Ill. 


Gentlemen: I was greatly inter- 
ested in the announcement ap- 
pearing on front cover of your 
July 22 issue, entitled “Would 
You Want Your Boy to Be a Re- 
tail Lumberman?” The job you 
have undertaken in connection 
with this line of thought is a big 
one, and I anticipate that as a re- 
sult of your contest you will get 
some splendid ideas from your 
readers, which I hope you will 
pass on to us. 


I am enclosing an article, and 
while not so presumptuous as to 
think it a prize winner, I sincerely 
hope that the thought which it 
contains may be of use to some- 
one else. 


Yours very truly, 
C. L. CLAPP. 











the old lady remarked: ‘‘Who would 
have thunk it?”’ ; 

The longest letter submitted contains 
1,150 words—and the shortest has just 
three words. Between these two ex- 
tremes are letters long and letters short, 
but all are interesting and potentially 
helpful. The ‘‘trouble editor’’ paradox- 
ically is delighted with the flood of woe 
poured out upon his desk, not because he 
is chronically pessimistic and likes to 
look on the dark side—quite the con- 
trary—but because he sees in this free 
and frank discussion of the drawbacks 
and sore spots of the retail business 
great possibilities for results of lasting 
benefit to the trade. 

Successful treatment of any trouble 
must be preceded by careful diagnosis 
and analysis. Help make the diagnosis 
complete and thoro by today contribut- 
ing a letter, if you are a retailer, telling 
what you consider the worst thing about 
the retail lumber business. — 

As has been previously announced, 
prizes of $25, $15 and $10 will be paid 
for the best three letters received be- 
fore Sept. 5, which is the closing date 
of the contest. Letters may be of any 
length necessary to cover the subject, 
altho it is preferred that they do not ex- 
ceed 500 words, unless the writer deems 
greater length necessary for a clear 
presentation. Literary style or smooth- 
ness of expression will not be considered 
in making the awards. Facts and ideas 
alone are the determining factors. 





California House Plans Remodeled for Cold Climates 


Visitors to California are usually very much 
impressed with the attractiveness of California 
homes. These homes are unusually well de- 
signed, well laid out and undoubtedly lend 
much to the attractiveness of that land of sun- 
shine. People elsewhere have been frequently at- 


and desirable are the homes planned by this 
company. For fifteen years it has been pub- 
lishing plan books, making a specialty of taking 
the best designs of California homes and repro- 
dueing them in standardized cold climate form 
so that they can be built anywhere in the world. 




















A Beautiful Stillwell Plan Showing the Simplicity and Dignity of a Colonial Bungalow 


tracted toward these homes, and have sought to 
reproduce them in other climates. But as Calli- 
fornia does not require as warm construction 
us other regions, plans have to be entirely re- 
made to prove satisfactory. A company which 
has been preéminently successful in revising 
plans for California homes so that they are 
entirely suitable for erection in cold climates 
is EK. W. Stillwell & Co., of Los Angeles, Calif. 
The accompanying illustration shows a Colonial 
bungalow which clearly indicates how attractive 


Great care is taken to make the plans complete 
in every detail. Incidentally, the company has 
been told by many responsible architects that 
its plans are more complete than architects 
usually supply for small houses. 

The company has from time to time issued 
plan books which are being used widely by 
individuals and by lumber companies. ‘‘ West 
Coast Bungalows’’ is the title of a plan book 
containing fifty-one 1-story, 6-room houses. 
Bungalows of all types found on the Pacific 


coast are given, with many excellent lay-outs 
in the shape of floor plans, ‘‘ Little Bunga- 
lows’’ contains seventy-nine designs and ninety- 
nine plans and as may be gathered from the 
title, they are for small homes, for which there 
is such a demand. ‘‘ Representative California 
Homes,’’ containing forty 2-story and ten 1- 
story plans, is an extremely attractive book. 
From it was taken the house shown in the ac- 
companying illustration. ‘‘The New Colonial’’ 
contains thirty-four 2-story and twenty-six 1- 
story houses and is the latest addition to the 
series of plan books. As the title suggests, the 
book deals with Colonial plans, today more 
popular in the West than any other style of 
domestie architecture. The plans have been 
worked out to suit modern conditions and are 
unusually attractive and pleasing. 
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Making Dealers’ List Real Selling Force 


A Story of Systematic Handling of Accounts—How It Is Being Made a Strong 
Merchandising Factor in a San Francisco Lumber Dealers’ Organization 








‘‘Names, not miles, make a selling territory. 

‘«Equip and stock a million dollar establish- 
ment in the largest, richest territory. Man it 
with the sales wizardry of the industry. But 
until the name of one prospect who will buy is 
possessed, the establishment is just a beautiful 
corpse. 

‘‘The life-blood of any organization is in its 
prospect file. Quality and numbers are im- 
portant, but the value of a prospect and cus- 
tomers’ record depends entirely upon the 
amount of direct selling assistance it renders. 

‘«There never was a time when so much de- 
pended on having a definitely outlined and ef- 
ficiently operating plan of finding prospective 
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The form used to show annual sales 


buyers and holding intact the existing clientele. 

‘Charles Schwab says: ‘Business success is 
entirely dependent upon scientific business 
management which, in turn, is dependent upon 
definite knowledge attained thru record control.’ 

“*Realizing this, progressive dealers are de- 
manding that their sales promotion records pro- 
duce not only names but facts concerning the 
buying possibilities in their territories, mer- 
chandising information, inspiration and _ sales 
energy. 

‘*The sales record must be less a storehouse, 
and more a power-house. 

**It can be a vitalizing force in the dealers’ 
business, extending its influence into every de- 
partment, every activity, and helping to co- 
ordinate and amplify the functions of all de- 
partments.’’—(The above is taken in part from 
an article in the Motor World. The writer can 
not improve upon it.) 


A System in Operation 


_ A system which aims to do these things and 
18 operated with a comparatively small ex- 
penditure of time and effort is used by a well 
known San Francisco concern—the Van Arsdale- 
Harris Lumber Co. 

For the purpose of explaining the system 
let’s divide it into two parts, according to the 
functions performed. 


1—Holding existing business. 
2—Getting more business. 


Outside of ‘‘hiring’’ and ‘‘firing’’ salesmen, 
which process is more or less of a gamble and 
only a means to an end, a sales manager’s sole 
functions consist of keeping what is and getting 
more, with a minimum of expense. To accom- 
plish these vital ends, he must have prompt 
knowledge of decreasing and no sale accounts. 
There is no more business to be got from the 
knowledge that John Jones & Co., good old 
customers, are doing as well with the house as 
may be expected. In other words, there is 
little value in sales records until something 
goes wrong. It is chiefly the bad news that 
counts. 

The most new business is to be had from 
those who buy entirely from the other fellow. 


Therefore the most valuable items in a sales 
record are the names of those who are not sold, 
but should be. To overlook them is to admit 
that goods, prices, service or salesmen are 
wrong. After that the only other real value 
that a sales record can have is to give prompt 
notification of decreasing accounts. The other 
fellow is boring in. How, where and why must 
be quickly known, else remedial measures may 
not be applied before it is too late. 


Totals Have Little Value 


Records showing monthly totals of sales by 
salesmen, departments, territories and so on 
are well enough, but they are not true records. 


BUYERS 


REDwWooD SPRUCE 


TOTALS 


by departments—This is Form No. 1 


They have little value as selling or defense 
weapons, except as used by the advertising de- 
partment. Such totals may indicate increasing 
business, while good individual accounts are 
being lost and new prospects neglected. 

‘*Take eare of the pennies and the pounds 
will take care of themselves.’’ Wisest of old 
English proverbs! Take care of the individual 
possibilities and the totals will take care of 
themselves. With knowledge of totals only, 
the sales manager is more or less at the merey 
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ments. 
at a glance the condition of the business 


of salesmen, who come and go, and the knight 
of the road is usually well provided with 
alibis. 

It is true that a sales manager can get cer- 
tain data from a ledger, but this information 
is incomplete and what little he gets can only 
be had after an analysis of all the accounts. 
The days are never long enough to dig it out. 
One sales manager in the trade puts in nights 
and Sundays poring over the books, because he 
ean not get the ledgers away from the book- 
keepers during working hours. ‘‘ Burning the 
candle at both ends,’’ and getting little for 
his pains. 

Selling today is a battle of statisticians, and 
the fate of him who goes up against a machine 
gun with a flint-lock is plainly writ. 


The bottom edge of Form No. 3 is the visible index. 


The Visible Type Control 


The sales promotion record used by the con- 
cern above cited is of the visible control type. 
The data are compiled upon 8- x 5-inch cards, 
three cards to the individual account. The 
cards are visibly indexed, first territorially by 
salesmen’s routes and then alphabetically by 
customers’ names. Street addresses and phone 
numbers are also in plain sight. The cards 
overlap and the edge of each has a quarter-ineh 
exposure. It is protected by being inserted in 
a tough, transparent non-glare window, or 
pocket. The visible index feature is always 
kept clear and clean. These card pockets are 
placed interchangeably in trays, or slides, each 
tray containing about sixty records. Twenty 
trays make up the contents of a fire-retarding 
steel cabinet, each unit containing about twelve 
hundred records. Enough of these cabinets are 
used to cover generously the list of customers 
and prospects, and the whole outfit reposes on 
tubular wheeled stands, having sliding work 
shelves in front. It is claimed that for pur- 
poses of entry there is a saving of over one- 
third of the expense of clerk hire over the old 
‘‘eard-in-the-box’’ method, and that references 
are made in about one-fourth of the time. 

Three ecard forms are used: (Sketches of 
card forms are shown herewith.) 


1—A reeapitulation card. This shows month- 
ly totals of sales segregated into six depart- 
ments. Spaces are provided for credit data, 
previous years’ totals and buyers’ names. Com- 
parison of results by different salesmen, as time 
passes, is set down at the top. 

2—This card is simply a ‘‘tally sheet’’ on 
which the items on the sales tags are segregated 
according to departments. Monthly totals are 
transferred to the proper columns of ecard 1. 

3—Smallest, but most important card. Here 
is where the visible control comes in. The bot- 
tom edge is the visible index. Here in plain 
sight are the following index subdivisions— 
towns, State, name, address, phone. Small, 
vari-colored celluloid signals, or ‘‘flags’’ are 
inserted in the transparent pockets, and by 
width, color and location, give warning of sali- 
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CALIF. VAN-ARSDALE HARRIS L.CO.5th & Brannan Ky 


Form No. 2 is a tally sheet where the iterns from sales slips are segregated to the proper depart- 


This is the form which shows 


ent happenings. Past and future activities are 
plainly heralded. At the right hand lower edge 
of the card is found the word ‘‘No Sale’’ and 
at the left ‘‘ Decrease.’’ 


Simple Rules for Operating 


Governed by a simple set of rules, the oper- 
ator notes monthly from the recapitulation 
card (1) that an account is falling off, or that 
buying has stopped. The insertion of a ‘‘flag’’ 
to the right or left signals the ‘‘bad news’’ as 
effectively as if a bell rang, and continues ring- 
ing until steps are taken to remedy the trouble. 
The game is ‘‘Chase the Flags Out.’’ The op- 
erator puts them in. It is up to the sales man- 
ager and his crew to get them out. Other con- 
ditions being equal, as between competitors, 
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the fewest ‘‘flags’’ denote the most business. 
Normal or increasing accounts are not flagged. 
Why waste time upon them? 

Across the bottom of the visible portion of 
card 3 are blocked off the first six months of 
the year, January, February, March ete. The 
last six months are on the other side of the 
ecard. Above these monthly blocks are twenty- 
six spaces, each divided vertically into four 
squares. Each space is for a week in the month 
above which it is located. At the left hand 
side of these squares are the captions: Calls, 
Orders Solicited, Orders Phoned, Complaints. 
From reports covering these happenings, marks 
are made in the proper squares, and a detailed 
summary of vital facts is spread out and can 
be analyzed at a glance. 


‘*Flags’’ are placed in the month blocks to 
donate date of last order, and next action. A 
row of small letters A, B, C, D, ete., is used 
to classify the accounts by kinds of business. 
The letter covering the particular business in 
which each dealer is engaged is ringed, and 
all the names in any given line are instantly 
located by the rings in any one vertical line. 


Initials or abbreviations of the titles repre- 
senting the different departments in the busi- 
ness are also visibly indexed. Departments in 
which sales are being made are checked in 
black. Departments in which there are no sales, 
but wherein business is to be had, are checked 
in red. The red checks are changed to black 
as fast as sales are made. 


When it is desired to expend special sales 
effort on any department that is falling be- 
hind, the red checks in vertical lines in the 
trays show plainly where the sales possibilities 
are. 

The use of the ‘‘flags’’ gives the same con- 
trol over the progress of the business as the 
pilot on a ship has in his visibly marked chart. 
If a navigator went to sea without his mentor, 
he would be put in irons by his crew, and 
his license revoked when he stepped ashore. 
When beset by fog and uncertainties, he can 
not wait for his information until he presses 
a button and sends some dawdling girl up to 
the next floor, to thumb and fumble over 
partly hidden records, perhaps only to find that 
the card wanted has been misfiled or removed. 
Such practice on shipboard would result in a 
crash on the rocks and be classed almost as 
criminal negligence. 


There are fogs, tides, cross-rips, gales and 
heavy seas in the business world today. What 
chance has the sales manager and his em- 
ployers, if they do not know exactly what they 
are doing? 


REPORT ON ONTARIO FORESTS 


Toronto, OnNT., July 31—The timber com- 
missioners appointed over two years ago by the 
Ontario Government to investigate the admin- 
istration of the Crown lands and forests of 
Ontario have completed their work and pre- 
sented a report, which makes many recommen- 
dations for changes in the service, methods 
and administration of the department. One 
result of the work of the commission is that 
the province has recovered about $130,000 from 
lumber companies in connection with unpaid 
dues, and it is expected that about $1,500,000 
more will be forthcoming from the Shevlin- 
Clarke Co., as a result of a judgment by Justice 
Logie and a subsequent agreement. The com- 
mission held eighty-seven public sittings, and it 
recommends an entire reorganization of the 
system of dealing with the timber resources. 
Instead of the tender or permit system of dis- 
posing of timber areas and pulpwood limits, 
it suggests the advisability of conducting these 
by public auction, which was the method em- 
ployed some years ago. 

Emphasis is laid upon the necessity for ex- 
tending and improving the facilities for pre- 
venting and extinguishing forest fires. The 
commission -expresses the opinion that natural 
reforestation is the only practical and eco- 
nomical method for replenishing Ontario’s cut- 
over lands. The report puts it up to the lum- 
ber, pulp and paper companies to insure their 
future business welfare by economical use of 
the timber resources of the Province. 


A NEW PAUL BUNYAN STORY 


La Mapera, N. M., July 31—Have just 
finished reading a pamphlet about Paul Bunyan, 
which was issued by the Red River Lumber Co., 
Westwood, Calif. As an old friend of Paul, I 
can vouch for all the statements printed in this 
pamphlet—and then some. But there is yet 
another story concerning Paul, which the Red 





Sitting on the Log 


WO children, a boy of ten years 

and a little girl of six, were out 
at the woodpile. As the bucksaw was 
too big for the boy, and the sawhorse 
too high for his knee, he had made 
his little sister sit on the log to steady 
it. She had left her playhouse and 
her dolls and with a big sunbonnet 
over her head was sitting out there 
unsmiling in the sun. Her dolls were 
lonely, and she felt greatly abused. 
As she sat there, thinking about her 
trouble, the tears ran down her 
cheeks, and she wiped them away 
with the edge of her dress. 


““What’s the matter, sister?” asked 
the boy as he straightened up. 


“Oh, I don’t think I ought to have 
to work all the time. Other girls 
don’t have to work as I do. I don’t 
think it’s fair.” And she sobbed 


more than ever. 


“Work all the time!” exclaimed 
the boy. “Why, you’re not working 
at all! You’re only sitting on the 
log. I’m doing the work.” 


A gentle voice spoke beside them; 
they had not noticed their mother ap- 
proach. “Children, you are each do- 
ing your part, and if you do it well 
the work will be finished and will 
make you happy. But when you 
complain and disparage the part of 
another the work stops and the satis- 
faction is spoiled. All through life 
you will find that God asks some per- 
sons to do harder things than He asks 
others to do, but He asks everyone to 
serve, and He is pleased more by the 
spirit in which we obey than by what 
we actually accomplish; we are not 
really able to accomplish much with 
our own strength. 


“As you look back over your lives 
from old age it will seem to you as 
if you had spent most of your time 
‘sitting on the log.’ There are so 
many things to do that seem entirely 
beyond us, and yet somehow they 
are accomplished. As we look back 
at them we realize that we did not do 
them ourselves, but that God did 
them for us. ‘We trusted and prayed; 
we sat on the log, and God finished 
the work that was too big for us to 
do. God is satisfied if we do our 
small part well, even though it is 
nothing more than trusting in Him 
while He does the things that are im- 
possible for us to do. And yet even 
to older persons sitting on the log 
seems hard enough when we had 
rather be carrying out our own plans 
for life.”—Youths’ Companion. 


River people omitted. It happened during the 
summer following the torrid winter after Paul 
had taken out his ‘‘seven seas drive.’? This 
drive as you remember got hung on the Horn, 
owing to low water in the Atlantic. When 
Paul got back home—and by the way, Paul’s 
old home has always been shrouded in mystery 
and doubt, so let it be stated right here that 
Paul Bunyan hailed from ‘‘in back of 
Wright’s’’ where the roosters lean against 
the fence to crow. Most all of Paul’s classy’ 
ax men came from ‘‘back of Wright’s’’ 
where they once had the great forest fire, 
which burned up between two and three cords 
of wood. But to get back to our story, when 
Paul got home, he ran plumb into a man size 
oil boom. They had struck oil down Sucker 
Creek way and Paul decided to take a little 
flyer in oil himself. Investing his money in oil 
stock, he proceeded to bore the deepest oil well 
on record. The boring was done by his own 
erew, and they were mostly all from ‘‘in back 
of Wright’s.’’ They bored with a 6-inch post 
auger and when the auger got too short, Big 
Ole, the blacksmith, always welded another 
extension to the shank. When they were down 
about seven thousand axhandles deep, Paul made 
up his mind that he had struck a ‘‘duster’’ 
and decided to quit. But here his noted sales- 
man, H. Wadsworth Wordspouter, took a hand 
in the game. Acting on Mr. Wordspouter’s 
advice, Paul hitched the big ox to the well and 
pulled the hole up out of the ground. He then 
set his men to work with cross-cut saws, and 
had them saw the hole up into 3-foot lengths. 
These short lengths were then sold to home- 
steaders for post holes. In this manner, Paul 
realized on his oil investment, and H. Wadsworth 
Wordspouter was promoted to the position of 
financial adviser to Paul Bunyan.—G. A. UTKr. 


LUMBERMEN RAISE MONEY FOR NEW HOTEL 


SEATTLE, WasH., July 29.—Seattle lumber- 
men have literally covered themselves with 
glory in the short and decisive campaign to 
raise money for a new hotel in this city. No 
less than ten leading citizens connected with 
the industry took part in the drive; and among 
them six came out as ‘‘honor men.’’ having 
raised sums in excess of their quotas. The grand 
total raised by the hotel drive was $2,854,000, 
which sum was secured thru the efforts of 
eight divisions. S. L. Johnson, of the Washing- 
ton Cedar & Fir Products Co., was in command 
of division 7, and he has the satisfaction of 
knowing that his men came out third on the 
list, with a total of $145,000, which is an 
excellent record. Among those taking part 
under Mr. Johnson were Donald H. Clark, secre- 
tary-manager of the Rite-Grade Shingle Asso- 
ciation, captain of team No. 26, and W. E. 
Gibbs, of Bradstreets, captain of team No. 27. 
Under Mr. Clark were W. W. Graham, of the 
Coast Lumber Co.; D. V. O’Brien, manager 
cedar department of Carstens & Earles, and 
J. P. Austin, of the AMERICAN LUMBERMAN. 
Under Mr. Gibbs were H. Neubert, of the Hart- 
man-Neubert Lumber Co.; W. C. MeMaster, 
of the John McMaster Shingle Co.; C. C. Bron- 
son, of the C. C. Bronson Lumber Co.; J. D. 
Butler, of the Heybrook Lumber Co., and B. H. 
Uhrich, of the Seattle Hemlock Mills. 


LEND HELPING HAND TO WORTHY CAUSE 


CINCINNATI, OnI0, July 31.—In appreciation 
of the service rendered by our soldier boys 
during the World War, members of District No. 
1, of the Ohio Association of Retail Lumber 
Dealers authorized Secretary George B. Wise 
to purchase a carload of flooring lumber and 
present it to Col. Simon Ross, commander of 
the 147th Infantry. The lumber will be used 
in the summer camp for the infantrymen now 
under construction at Camp Dennison, Ohio. 

‘‘We are giving the lumber to show in a 
small way our appreciation for what the boys 
have done in the past,’’ Edgar Curnmings, 
chairman of the district, said. ‘‘ Furthermore, 
we are willing at all times to lend a helpine 
hand to a worthy cause.’’ 

Col. Ross was a guest at the monthly divwr 
which was held last Thursday. 
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Last Minute News for Lumbermen 


(Concluded from page 37.) 
convictions in Kittitas County under State 
law for building camp fires near forests and 
one conviction under Federal law. There is 
a new fire near Gig Harbor, Pierce County, 
near timber holdings of the Puget Mill Co. 
The country is level and the forest is very 
dry, but the timber is not of heavy growth. 
A new fire developed Monday on the Tacoma 
& Eastern railroad, but was checked within 
twenty-hours. A fire broke out Tuesday near 
Swanlake, King County, requiring the per- 
sonal attention of the county warden. No 
serious damage is reported as forecasted last 
week. 

Sunday and Monday of this week , have 
proved to be serious for the fire fighters. The 
weather was characterized by higher tempera- 
ture and lower humidity, the thermometer 
having risen from about 76 degrees on Puget 
Sound last Saturday to a maximum of 80 
Tuesday, making for a temperature in the hills 
away from salt water about 10 degrees higher. 
There was some east wind, making the fires 
burn harder. The weather chart shows that 
Sunday the area of low pressure had moved 
steadily northward along the coast until it 
had penetrated far into Washington, the low 
isobars marking 29.9, while the area of high 
pressure at 30.1 had moved from the Alaska 
coast and the Straits of Juan de Fuca far into 
the interior toward the southeast. The chart 
almost precisely paralleled that of May 31, 
which so far this season has been the most 
serious of all the year on account of its forest 


fires. The weather is not right. The outlook 
is far from reassuring, nevertheless prac- 
tically all the old fires have either been 


stamped out or are under control and the new 
ones find an army of men ready to fight them 
the moment they spring up. 


Cut, Shipments, Orders Decrease 


[Special telegram to AMERICAN LUMBERMAN], 

WasHinoTon, D. C., Aug. 3.—Telegraphic 
reports received today by the National Lum- 
ber Manufacturers’ Association from several 
regional associations reflect the interference 
of industrial disturbances with normal busi- 
ness activities. The extraordinary extent and 
persistence of forest fires in the northern 
Roeky Mountain and Pacifie coast States also 
are affecting production to some extent in 
those regions, with certain operations closed 
down. 

The effect of the restriction of transporta- 
tion is believed to be reflected in the fact that 
with 375 mills reporting, as against 368 for 
the preceding week, shipments fell from 216,- 
209,867 to 203,038,076 feet and orders from 
209,945,446 to 208,001,592 feet; production 
declined from 227,276,859 to 223,531,076 feet, 
most of the reduction being in the fire zones. 
However, the year’s general advance over 
1921 is being well maintained in view of the 
temporary adverse conditions, the increases 
being 55,254,697 feet in production over the 
corresponding week of last year; 29,250,622 
feet in shipments, and 58,099,442 feet in 
orders, as compared with the normal produe- 
tion of five of the regional associations that 
have established a normal, it being 213,579,672 
feet. The actual production was 97 percent, 
shipments 88 percent and orders 92 percent. 
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The Coal Situation 


Bituminous production last week gained 
only 200,000 tons over the low output of the 
preceding week, a decidedly disappointing 
showing. The total output for the week ended 
July 29 was only 3,900,000 tons. Even the 
small gain noted is due more to a slight im- 
provement in transportation conditions than 
to any material increase in the number of men 
at work. The price situation, from the buy- 
er’s standpoint, shows a slight improvement. 
The Coal Trade Journal this week will say: 

‘*Whereas in the preceding week no reduc- 
tions had been registered, last week’s reports 
show that 33% percent of the changes re- 


corded were declines, averaging $1.76 a ton, 
against an average advance of $1.18 in 66% 
percent of the changes. Less than 19 percent 
of the spot quotations were unchanged as 
compared with the preceding week. Outside 
of scattered quotations in the smokeless 
regions, however, no spot prices were within 
striking distance of the Hoover maxima of 
$3.50, the general range being between $5 and 
$8.50. At the same time, these prices affected 
less than 10 percent of the tonnage, and big 
operators are still serving contract customers 
at prices as low or lower than the Hoover 
figures.’’ 


Two Meetings Called for Memphis 

MEMPHIS, TENN., Aug. 2.—There will be two 
important gatherings of lumbermen in Mem- 
phis Wednesday, Aug. 9. 

The Southern Hardwood Traffic Association 
this afternoon issued a call for a special mem- 
bership meeting of that organization to be held 
during the forenoon of that date, while the 
Hardwood Manufacturers’ Institute also issued 
a call for a regional meeting to be held during 
the afternoon thereof. The members of the two 
organizations will enjoy a joint luncheon at 
noon. 

The Southern Hardwood Traffic Association 
will discuss the critical transportation situa- 
tion resulting from the railway and labor 
strikes, and the best means of protecting ship- 
pers of hardwood lumber and forest products 


that the auction of the Railroad Lubor Board in 
refusing to yield to the threats of the unions is 
not only right but the only course that can be 
safely pursued, and that the action of the Presi- 
dent of the United States in sustaining and back- 
ing the Railroad Labor Board is in accord with 
the duties of his high office, expresses to our 
President and to the members of the Railroad 
Labor Board its complete endorsement of the atti- 
tude which they have so courageously taken and 
urges them in the interests of the public welfare 
and the future of the country to yield in no respect 
their constituted authority ; and further 


Resolves, That a copy of this resolution be wired 

to His Excellency the President of the United 
States, and to the chairman of the Railroad Labor 
3oard. 
[Nore: The above resolution was received by 
wire after the July 29 issue of the AMERICAN 
LUMBERMAN had gone to press, hence the delay 
in printing it—Ebp1Tor. | 


SOUTHERN CALIFORNIA’S PREMIER SAWMILL 


FRESNO, CALIF., July 29.—A lumber manu- 
facturing operation of special magnitude and 
importance—in fact one that will include south- 
ern California’s premier sawmill plant in re- 
spect to size, quantity and quality of timber 
and daily output—will be that of the Sugar 
Pine Lumber Co., of this city. This company 
owns one of the largest and finest bodies of 
sugar pine in the world; its holdings are said to 
contain about 70 percent sugar pine. 

Construction work is going forward very rap- 
idly, and has been ever since weather permitted 
during spring. The mill site here consists of 
five hundred seventy-seven acres, with a lumber 
drying yard of eighty acres. There will be six- 
teen acres under roof. Note the dimensions 








Concrete piers for main sawmill building of the Sugar Pine Lumber Co. 


taken in June. 
entire yard has been carefully graded to 


while the labor disturbances continue. There is 
already a very severe shortage of cars and indi- 
cations are that the situation will become worse. 
LL. G. Betts, manager of the car service division 
of the American Railway Association, will be 
present. The association is willing to co-oper- 
ate with the proper authorities in handling 
equipment during the period of the strikes, and 
it is also desirous of having the authorities ren- 
der all the assistance in their power. There will 
likewise be a discussion of present rates on logs, 
which are regarded by the association as en- 
tirely too high. 

John H. Kirby, president of the Southern 
Pine Association, will deliver an address be- 
fore the Hardwood Manufacturers’ Institute on 
‘*Value of Association Work to Men Engaged 
in Similar Pursuits,’’ and E. B. Norman, see- 
ond vice president of the institute, will speak 
on ‘What the Hardwood Manufacturers’ In- 
stitute Can Do for the Lumber Industry.’’ This 
is the first of a series of three regional meet- 
ings of this organization. All hardwood manu- 
facturers are invited to be present. 


BACKS PRESIDENT AND RAIL BOARD 


PORTLAND, ORE., July 31.—At the recent 
meeting here of the Western Pine Manufactur- 
ers’ Association, telegraphic report of which 
was printed in the July 29 issue of the AMErR- 
ICAN LUMBERMAN, J. P. MeGoldrick, chairman 
of a special committee appointed for that pur- 
pose, presented a strong resvlution concerning 
the railroad strike situation which was unani- 
mously adopted. This resolution is as follows: 

The Western Pine Manufacturers’ Association, 
in semiannual meeting assembled at Portland, Ore., 
July 26, believing that in the railroad strike now 
in progress the country faces a situation that is 
fraught with grave dangers to its social, political 
and industrial life, and believing that the action 
of the railroad unions is an attack upon the coun- 
try’s laws and a defiance of Government, 


Resolves, That it is the sense of this meeting 


The millsite consists of 577 acres and the sawmill will be 120x250 feet. 
allow all downhill hauls 


The photograph was 
The 


of the principal parts of the plant. The sort- 
ing shed is 540 feet long. The sawmill build- 
ing is 120 x 250 feet and will contain four 
band saws. The sawmill plant, which will be 
electrically driven thruout, will generate its own 
power. The box factory and shook storage 
building is 150 x 260 feet, while the planing 
mill is 100 x 400 feet. There are two dry sheds, 
each 500 x 100 feet, and a rough dry shed of 
the same dimensions. The dry kilns will consist 
of sixteen batteries, which will be used for 
drying California white pine only. 

The yards will contain forty miles of track, 
over which the lumber will be hauled by storage 
battery motors and 4-wheeled cars. One of the 
features of this plant was the grading, along 
scientific lines, of the entire yard and lumber 
distributing plant, whereby lumber leaving the 
sawmill is carried on a down grade to the dry- 
ing yards and then continues on a down grade 
from the yard to the factory into the cars for 
shipment. 

The mill pond will cover fifteen acres, and 
an additional storage pond connecting will 
bring the total pond area up to thirty-four 
acres. This company will have a year-round 
operation, because its log storage facilities will 
take care of the short winter period during 
which the mountain logging will be necessarily 
stopped. 

Logging operations will be carried on en- 
tirely by electric power, which will be secured 
from the San Joaquin Light & Power Co. It is 
expected that the Minarets & Western Rail- 
way will be completed before May 1, 1923, and, 
as has been stated in these columns before, this 
road will have sixty miles of main line, is a 
common carrier, and will open up a stretch 
of new country. The Minarets & Western Rail- 
way is owned by identically the same interests 
as those that control the Sugar Pine Lumber Co. 

The man who has charge of both the Sugar 
Pine Lumber Co. and Minarets & Western Rail- 
road Co., on the grounds, is Ralph C. Heiner. 
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BUY WASHINGTON TIMBER TRACT 


SEATTLE, WASH., July 29.—At a recent sale 
of timber, under authority of the receiver, A. F. 
Anderson and Fred MacFarlane bought the 
Danaher holdings at Darrington, Wash., con- 
taining approximately 45,000,000 feet of high 
grade fir, cedar and hemlock. The new owners 
have organized the A. F. Anderson Logging Co., 
with offices at 503 Marion Building, and are 
now logging one side, with an output of about 
2,000,000 feet a month. Under the terms of the 
purchase they also acquired a complete 3-side 
equipment; and since buying the timber they 
have added pretty heavily to their holdings. 
As soon as the seasonal rains set in the com- 
pany will run three sides, with an output of 
about 5,000,000 feet a month. The operation 
includes ten miles of logging railroad, two loco- 
motives and three Lidgerwood skidders. The 
company has been fortunate up to the present 
time in that it has not experienced any setback 
on account of forest fires. 

Since the first of the year A. F. Anderson, 
Fred MacFarlane, C. E. MacFarlane and Fred 
A. Anderson have also been logging for the 
Cavano Logging Co., with holdings about ten 
miles from Arlington, on the Darrington branch. 
They had been building railroads into the tim- 
ber but are now inactive on account of car 
shortage and fire hazard. This is a cedar propo- 
sition, running fully 60 percent to that species. 
As soon as rain makes conditions favorable they 
will begin active operations, with an output of 
about 2,000,000 feet a month from a 1-side 
camp. The officers of the company are: Presi- 
dent, A. F. Anderson; vice president and man- 
ager, Fred MacFarlane; secretary, C. E. Mac- 
Farlane; treasurer, Fred A. Anderson. 


"AEEBEaEARaAaBaZaanaaae 


CHIEF FORESTER SURVEYS COAST RESOURCES 


PORTLAND, ORE., July 29.—Col. W. B. Greeley, 
chief forester, when here this week on the last 
lap of an extended inspection tour that started 
at Washington, D. C., in the middle of May, 
gave to the news representative of the AMERI- 
CAN LUMBERMAN a general review of his ob- 
servations and conclusions on the trip. He 
stated that the sawmills are moving to the Pa- 
cific coast pretty rapidly. The last lumber 
census made by the Forest Service shows that 
the lumber cut has dropped off in ail the east- 
ern States and increased in all the western 
States. 

The big southern pine country, Col. Greeley 
stated, is dropping off as a lumber producer. 
Canal shipments from the Coast are increasing 
very rapidly. The same census put Oregon sec- 
ond, with Washington first, as a lumber manu- 
facturing center; Oregon has nosed out Louisi- 
ana, which for a long time held second place. 
Oregon is going to witness within the next ten 
years or so a tremendous increase in lumber 
production, said Col. Greeley, which is bound 
to come to supply the lumber markets of the 
eastern and central States where the local sup- 
ply of timber is rapidly diminishing. 

In the Harney Valley locality is one of the 
finest bodies of western pine timber that is left 
anywhere, with probably at least 6,000,000,000 
feet of Government timber, besides some pri- 
vately owned timber hitherto inaccessible and 
not operated because of its inaccessibility from 
the railroad, stated the chief forester. The 
Forest Service has plans under way for ad- 
vertising for sale something over 800,000,000 
feet of Government timber with a 20-year eut- 
ting contract in the Bear Valley at the head of 
Harney Valley. One of the terms of the propo- 
sition, said Col. Greeley, will probably be a 
requirement that a common carrier railroad be 
installed up to Bear Valley opening up the 
country around Burns and from Burns up to 
Bear Valley with railroad transportation. This 
is just one specific feature that is to be dupli- 
cated at a good many other points in Oregon 
and other: western States, continued Col. 
Greeley, because of the eastern demand for 
western timber. As far as the national for- 
ests are concerned, the Forest Service is going 
just as far as it can to keep the supply of tim- 
ber perpetual. 

Col. Greeley stated that protective organiza- 


tion must be increased in order to adequately 
protect the country’s forests. This year the 
Forest Service received pretty good recognition 
from Congress, but the public resources on the 
Coast are not receiving the degree of protec- 
tion they ought to have. The appropriation for 
road work last fall, continued Col. Greeley, 
was $15,000,000 to provide for initiating a com- 
prehensive system of national forest highways, 
one part of which is to be used for publie roads, 
the other portion for building trails and the 
rough inexpensive roads needed for protection 
and administration, and in some cases making 
resources available. The Government is now 
well launched on a steady construction of na- 
tional forest roads, stated the chief forester, 
until the forests are adequately opened up to 
be on a par with the region around. 


PREGEERBEBEBEBAABAB: 


PLANS TO LOG WASHINGTON TIMBER 


PORTLAND, ORE., July 29.—The Cowlitz Lum- 
ber Co., which owns 400,000,000 feet of timber 
southeast of Castle Rock and in the vicinity of 
Silver lake, Wash., is planning to log its tim- 
ber, according to a report received here from 
Kelso, Wash. This company is controlled by 
the Munson interests of Pennsylvania, George 
W. Taylor of Castle Rock, being the western 
representative. 

According to preliminary plans a logging rail- 
way will be built from the east bank of the 
Cowlitz River in the vicinity of the George 
Smith place to the tract of timber, which com- 





The worst thing you know 
about the retail lumber busi- 
ness as a vocation is— 


WHAT? 
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See page 43. 











mences only about a mile east from the Cow- 
litz River. The logs will be dumped into the 
Cowlitz and driven to Kelso for rafting. This 
timber has been owned by the Munsons for 
many years and some of it has been sold, the 
Ostrander Railway & Timber Co. purchasing 
one section several years ago. Ten miles of 
railway ultimately will be required to reach 
all the company’s timber and this, it is stated, 
will be built as the timber is logged. 


SEEK INFORMATION FOR COMMISSION 


SAN Francisco, Cauir., July 29.—Special 
Attorney Henry Ward Beers, Assistant J. L. 
Craven and Examiner Ellen L. Love are here 
from Washington to secure additional informa- 
tion for the use of the Federal Trade Commis- 
sion in the case of the Douglas Fir Exploitation 
& Export Co. The complaint was issued May 
3 against the company and 107 stockholders, 
charging conspiracy to hinder and obstruct 
competition. Company officials stated that the 
concern was organized under the Webb-Pome- 
rene Act, and they denied the allegations and 
stated they were trying to live up to the law. 
The trade commission holds that the company is 
not solely in the export trade, but sells to export 
merchants and therefore does not come under 
the jurisdiction of the Webb-Pomerene Act. 
It was further alleged that the company refused 
to sell to export merchants unless they agreed 
to purchase 85 percent of their requirements 
from the company and that it attempted to 
injure competition in foreign countries by 
cutting prices. Officials of the company are eon- 
fident that a fair investigation will show that 
its methods of operation are not illegal. 


GIVES VIEWS ON WEST COAST CONDITIONS 


SeaTTLe, WasH., July 29.—‘‘The general 
situation affecting the fir industry has pro- 
gressed from the complex to the chaotic.’’ The 
foregoing statement from one of the closest 
students of the lumber industry in the Pacific 
Northwest, summarizes conditions in a sentence. 
This same authority, in a letter to trade con- 
nections, uses some striking language in por- 
traying the outlook, saying: 

The west Coast lumber business today is in the 
hands of the gods of fire and rain. We know we 
will get rain some day, and, if we knew just when, 
we could form a better policy that could be care- 
fully followed. The weather bureau holds forth 
absolutely no hope, and locally they have even 
gone so far as to predict that we will have no 
rain of any consequence until mid-September. This 
prediction, of course, is based en history, but 
precedent has fallen down once this year, and it 
may do so again. During May we usually have 
mixed rainy and clear weather. June is usually 
warm and dry until the latter part, when we have 
almost without exception a heavy rainfall, con- 
tinuing until after July 1. This year May was 
unusually dry, and our late June rainstorm failed 
to materialize. After July 1 usually we have no 
rain until mid-September or later, and if this year 
follows the normal year we are going to be in a 
bad. fix during August. 

It would not be surprising if lumber production 
would be brought to a standstill on account of the 
inability of logging plants to operate. According 
to reliable authority, the production of logs in this 
region is now 75 to 80 percent under normal, and 
in British Columbia 70 percent under normal. 
Some camps within the last ten days have tried to 
resume, but almost without exception they have 
been forced to close. Logging here is done almost 
entirely with donkey engines, using wood as fuel. 
In order to generate steam, a forced draft must be 
employed, and consequently sparks are prevalent. 
If a spark comes to rest at almost any place 
in the woods today, a fire is the result. The log- 
gers and timber owners are certainly not going to 
jeopardize their equipment and their standing 
timber by operating under such great danger. 

In addition to the fire situation, we have a rail- 
road strike to further complicate matters. As this 
letter is written there has been no shortage in 
cars, but motive power is becoming scarce. On 
Tuesday of this week the Northern Pacific west of 
the Cascade Mountains canceled twenty branch line 
passenger trains, and today the Great Northern 
announces tle cancellation of eight more. Leaven- 
worth, half-way between Spokane and Seattle on 
the Great Northern, is a passenger division point, 
where locomotives ordinarily go to the shops for 
twelve hours before they are again permitted to 
run. Starting on Tuesday, this practice is aban- 
doned, and passenger locomotives are now run 
from Seattle to Spokane, and Spokane to Seattle, 
without shop attention at either end of the line. 
They can not be expected to stand up long under 
such usage. Under these conditions we can ex- 
pect nothing but an increased car shortage, with 
pyramiding prices. 

Some buyers have anticipated this condition by 
speculative buying. When we augment this situ- 
ation with low produetion the effect will be much 
worse. If we were to have a rain, sufficient to 
eliminate the forest fire hazard, production would 
again be resumed fully up to normal, with the 
result that with the inability of the mills to get 
cars the cargo market would be flooded with lum- 
ber and prices for water shipment would hit the 
toboggan. This would bring about a scarcity of 
tonnage, and water freight rates would rapidly 
advance. As it is today, freight rates are weak 
on account of low production, but it would not 
take long for them to regain their former strength 
and rise rapidly if we would get rain. In my 
judgment, the rail market depends largely upon 
the duration of the rail strike, complicated by the 
forest fire hazard; and the cargo market depends 
entirely upon a change in the weather. If we 
could tell when the railroad strike would end, 
and if we could tell when we are going to have 
rain, our problems would be immediately solved ; 
but since we can not I can see no policy we can 
pursue other than that of watching the situation 
carefully and being prepared at all times to take 
advantage of any change—in the meantime avoid- 
ing commitments of any nature, either with refer- 
ence to buying or selling lumber, or contracting 
for tonnage, 

SPARSE AEBAAAAAAEEAE 


AIRPLANES FOR NORTHWEST 


San FrANcIsco, CauiFr., July 29.—In response 
to urgent appeals from the State of Washington, 
the United States Air Service has dispatched a 
number of trucks and airplanes from the Crissy 
Field at the Presidio, San Francisco, to the 
Northwest to aid in patroling the forests. Con- 
siderable damage has been done by forest fires 
in western Oregon and Washington and a num- 
ber of mills and logging camps are closed down 
owing to danger from fires. Prompt locating 
of fires by airplane patrols will be of great 
assistance to Federal and State forest officials 
and timber owners in coping with the situation. 
Conditions will be critical until there is a heavy 
rain. 

Notwithstanding the lack of airplane patrols 
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in California there has been very little fire 
damage in this State so far this year. The 
Forest Service has been issuing camp fire permits 
to campers this season. This policy helped make 
visitors to the forests take precautions to pre- 
vent their camp fires from causing any damage. 

Imports FoR June totaled $260,000,000, 
against $186,000,000 for the same month last 
year. 


STANDARD FIR, PINE AND REDWOOD FRAMES 


PORTLAND, ORE., July 29.—A committee com- 
posed of W. R. MeMillan, superintendent of the 
Hammond Lumber Co.’s mill at Eureka, Calif.; 
R. W. Grable, of the Charles K. Spaulding Log- 
ging Co., Portland; A. C. White, of the A. C. 
White Lumber Co., Laclede, Idaho, and R. L. 
Crowley, of Crowley Bros., sash manufacturers, 


Spokane, met here during the week and began 
working out standardization of frames of fir, 
pine and redwood. Mr. McMillan stated to- 
day it would take the better part of a month to 
complete the work. From here Mr. McMillan, 
accompanied by Mr. White, went to Astoria and 
Mill City to visit the Hammond plants at these 
places, and Mr. Crowley, accompanied by Mr. 
Grable, went to the Spaulding company’s plant 
at Newberg. 





e 
Lumber Movement for Twenty-nine Weeks* 
Production Shipments 
1922 19: i 1922 1921 

moutpern Pind Association. .......6046 6 64 obs oaleeke osu boas 1,998,169,619 1,966,463,118  2,040,195,685 1,955,453,073 2,154,446,698  2,000,787,672 
ME EE Sie beste Mis 6 3 hibg 646 OS eye OE ERS OEE SR 0 3/b'a «Shee 77,981,527 68,726,671 76, y ,271,800 80,660,544 67,329,600 
oh a ase re ordi a. 415 oud psi d SabtoTe SS SMBS SG OS 2,076,151,146 2,035,189,789 2,116,228,165 2,024,724,873 2,235,107 ,242 2,068,117,272 
West Coast Lumbermen’s Association................6- 2,248,217,659 1,338,242,161 2,227,062,568 1,428,084,447 2,267,816,187 1,439,310,715 
NI aS so eR. vie se dS a Ee PE Pe Baa dO ETO S Hsp LE 81,629,782 50,584,003 83,358,136 48,952,172 74,856,850 43,939,444 
EE, Spi Se wb. oe bisare eee Se kDa Se eee Se does OD 2,329,847,441 1,388,826,164 2,310,420,704 1,477,036,619 2,342,673,037 1,483,250,000 
Western Pine Manufacturers’ Association.............. 550,289,000 263,204,082 691,821,000 327,583,728 733,800,000 323,475,000 
RMN Se Mey hs cine SS Sigh 6 eS dW ts ais OIA SSO RLLS SWS SE RE OIE 30,655,000 21,792,000 27,690,000 15,084,000 18,325,000 13,875,000 
REE Ee eee eee amy Se ne ny AEE ene eS oor: 580,944,000 284,996,082 719,511,000 342,667,728 752,125,000 337,350,000 
California White & Sugar Pine Manufacturers’ Assn.... 156,357,000 118,856,000 140,029,000 111,318,000 299,730,000 252,135,000 
RCO ce Wie a opis bE Nes we aes 605% wie kOeS és oielelaaee 8,225,000 7,016,000 4,464 3,170,000 9,905,000 2,369,000 
Ne at ae ag eo inl hh ee PL OES Sa on eee : 164,582,000 125,872,000 144,493,000 114,488,000 309,635,000 254,504,000 
California Red A REE S65) 5.5 bs Bae oe owaneDoodios 205,057 136,944,000 192,747,000 92,121,000 198,756,000 33,366,000 
ccna eee gaa NR aR pe EOIN Dore: 8'175'000 6,165,000 4'562,000 3'348'000 4,160,000 1,703,000 
<1 (ial aa Ss = soil ny Sey Ae Se are nO pnne nS Pa) WINNS ME ALL cy © 211,332,000 143,109,000 197,309,000 95,469,000 202,916,000 $5,069,000 
N Carol Pe OCIRNAONE 6 6:65055 Gs a's 5.558 4S RS 235,173,036 148,508,398 222,981,568 137,481,257 229,210,258 122,602,767 
ortnuly 22 096 . ns - roonsi sien =e eet eee es 7,011,865 6,986,810 ¥ Y t5 ,502 9,897,052 6,955,852 
0S REO RIS AERO SG Si MICE NF nw Soe ne ay 242,184,901 155,495,208 229,007,968 144,685,759 239,107,310 129,558,619 
. Hardwood M: facturers’ Assn... 55,425,000 55,148,000 74,188,000 41,943,000 71,719,000 37,220,000 
we Re ee ere ee 2,577,000 3'587,000 771, 27191,000 2,355, 1'363,000 
2 I A AD iN eee ee AD en aor ene a ar 58,002,000 58,735,000 76,959,000 44,134,000 74,074,000 38,583,006 
I 3 ; facturers’ Association. ...........+. 228,692,422 No Report 193,757,267 No Report 195,365,000 Not Reported 
a > ame . pene oe ape : : 2 = ae mA pie plaiaie te tae ios 11,074,685 No Report 10,920,851 No Report 6,823,000 Not Reported 

AR oars cates Keio Sie otek bs ae OAD REE 239,767,107 204,678,118 202,188,000 
Total for One Week (Cut, Shipments and Orders)...... 225,429,859 164,857,484 215,824,867 149,221,474 206,982,446 137,534,896 
Total for Twenty-nine Weeks (Cut, Shipments & Orders) 5,902,810,595 4,292,223,243  5,998,606,955  4,312,477,779  6,357,825,589  4,398,801,050 

Michig d M fact 3’ Assn., Jan.-June, 1922 
— toltweods oe a . bia pie ; vs o . sie : . RRS, ARNE S RSD  e 26,606,000 No Report 31,811,000 No Report’ Not Reported Not Reported 
PIRRUFGOIB: obs docs wrcuGs aus Sesaes Gunes ce eenak 68,432,000 No Report 54,728,000 No Report Not Reported Not Reported 
Grand Total (Cut and Shipments).............. 5,997 ,848,595 6,085,145,955 


*The 1922 figures begin with the week ended Jan. 7 and include those for the week ended July 22. The 1921 figures are for the corresponding’ 
period. Compiled by the National Lumber Manufacturers’ Association, 





Data on California Pines Sales and Prices 


San Francisco, Cauir., July 29.—The California White & Sugar Pine Manufacturers’ Asso- 
ciation summary on sales (sidings, battens and lath not included) by member mills during the 
week ended July 22 gives California sales as 968,500 feet at an average price of $38.50 f. 0. b. 
mill; and total sales at 4,515,000 feet at an average price of $55.25 f. 0. b. mill. Total sales by 
grades and average f. o. b. mill prices realized follow: 


Feet Av. Price 
California White Pine 


Mixed Pines ° 


Feet Av. Price 
White Fir 


Feet Av. Price 


Nos. 1 & 2 clr. 257,000 $95.70 Common— ; No. 3 com. and 
C select ...... 185,000 88.00 No. 2 ......- 216,500 $30.50 Bit corencon. 140,500 $32.00 
D select ...... 172,500 73.60 No: 3 ....0.. 349,000 21.80 No. 4 com..... Vi 20.80 
No. 3 clear.... 215,500 79.55 NOY Hansen 158,000 14.35 Cb: ae 700 =11.00 
Inch shop ..... 41,000 35.60 No, 5 .....-. 000 17.00 = =No, 1 dimen... 15,500 20.80 
No. 1 shop eonece 400,500 66.65 1% ’ all wdth. 4,000 17.00 Mountain Pine 
No. 2 shop..... 933,500 47.30 Form stock.. 82,000 19.90 pieiaieeiiee <8 87,500 $20.65 
No. 3 shop..... 154,500 26.40 ag: gp Ra yet ope amadaieiiee 
72 , ». ies ° “ 

SO oes re ve a a, Ey - Gl ners 15,000 $55.00 

Sugar Pine Lin. Ft. Av. Price Cedar 
Nos. 1 & 2 clr. 152,500 $146.65 woe | I 6 ub etetee reece 10,000 $16.55 
C select ...... 42,000 132.70 B&btr. bev.. 8,000 $43.00 Moldings 
No. 3 clear.... 100,000 100.75 BR DOV... .cces 64,000 35.75 —— a 12,000 $32.00 
Inch shop .... 138,000 50.15 Feet Av. Price NO. pine..... , . 
No. 1 shop..... 127,500 83.25 Seustes #1 Lath 
No. 2 shop..... 168,500 57.15 ouglas Fir Pieces Av. Price 
No. 3 shop..... 20,000 30.00 ‘ce 25,000 $40.35 No. 1 pine..... 100,000 $ 7.00 
Stained ....... 37,000 100.80 Common ...... 2,000 45.00 No. 2 pine..... 55,000 5.35 





California Redwood Data 


San Francisco, Cauir., July 29.—The fol- 
lowing information is summarized from the 
California Redwood Association’s statistical re- 
port for the week ended July 22: 


Member mills reported Entire 
Percent industry 





National Analysis 


WASHINGTON, D. C., July 31.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing in table 
at top of this page. Orders and shipments are 
shown below as percentages of production: 





No. of of pro- estimated 
mills Feet duction Feet During During 29 
Production ... 9 6,175,000 1 14,000,000 Week Ended Wks. Ended 
Shipments ... 9 4,562,000 74 10,400,000 “= July 22 
Orders— No. of Ship- Or- Ship- Or- 
Received ... 8 4,160,000 67 10,400,000 ASSOCIATION- mills ments ders ments ders 
On hand.... 8 31,933,000 oa 62,700,000 a oo cise Wieiwle be one os = 
es ee ee 2 2 99 1 
Detailed Distribution for Week Western Pines ......--. 35 90 60 124 129 
Shipments Orders California Pines ...... 6 65 120 88 188 
9 mills 8 mills California Redwood.... 8 65 177 93 96 
Northern California*....... 2,043,000 1,310,000 | No. Carolina Pine..... 42 86 141 95 99 
Southern California*....... 1,779,000 1,159,000 | Nor. Hemlock & Hdwd. 17 108 91 133 128 
Op SES ea 80,000 3,000 | Northern Pine ......... 9 99 62 85 84 
ES SRE ere eee 660,000 1,036,000 ee, See, eee eee. ieee 
CEE EE SEE Se 0 652,000 368 96 92 102 108 
4,562,000 4,160,000 


*North and south of San Luis Obispo-Bakers- 
field line. 

*Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





A SWISS RAILROAD EXPERT says that the rail- 
roads of Germany are now better equipped than 
they were before the war, both as to quantity 
and quality of their rolling stock. 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics on 
oak flooring: 


Relation of Orders Booked to Stock, July 15 


Stock Unfilled Percent 
on hand orders sold 
ee, er eee 1,856,000 2,093,000 113 
1 je Sila eee 492,000 444,000 90 
NOR know cious 5,793,000 21,799,000 875 








Total }}”.... 8,141,000 24,336,000 299 


x1” ........ 2,951,000 
ME sine emacs 3,128,000 


Total %”.... 6,079,000 


3,871,000 114 
3,504,000 112 


6,875,000 113 














AS te eee 220,000 213,000 97 
pte oe woh pire 727,000 1,154,000 159 
Total 1%2”.... 947,000 1,367,000 144 


Grand total.. 15,167,000 32,578,000 215 
Comparative Percentages of Stock Sold 


July 15, June 17, July 16, 
; 1922 1922 1921 
Eee ee re ete nye ee 299 288 36 
ME se a vnrg Up rs Score aaa aeUSRY 13 119 18 
BAT” <piGuntveuicrey staves sua oiatee ered 144 189 ss 
PR OENRE iiecdiscs oh 215 216 28 
Comparative Weekly Statistics 
1922— Production Shipments Orders 
Week July 22 4,927,000 5,171,000 4,003,000 


Week July 15 4,935,000 5,068,000 4,121,000 
— 4 to 22.. 13,804,000 13,966,000 11,552,000 
921— 


July 4 to 23.. 6,507,000 6,437,000 5,609,000 


YALE FORESTRY SCHOOL’S NEW BUILDING 


NEW HAvEN, Oonn., July 31.—Ground was 
broken recently for the erection of the new 
building for the Yale Forestry School, to cost 
about $300,000. The structure will be three 
stories high, of steel, brick and stone construc- 
tion, and will have an assembly hall with a 
seating capacity on the first floor for 150 people. 
The laboratories and class rooms will be located 
on the second floor, while the third floor will be 
devoted to the collections of various kinds of 
wood. 








_——" 
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INSTALLS OWN PLANING EQUIPMENT 


BALTIMORE, Mp., July 31.—When the Kelly 
Sawing & Planing Mill Co. last May offered 
the equipment of its plant for sale, it gave 
further evidence of the prevailing tendency in 
the trade for lumber yards to put in their own 
planing mill machinery instead of having the 
work done by outside concerns. 

Among the Baltimore yards which have in- 
stalled planing mill machinery within the: last 
two years is that of the James Lumber Co., 
which has now progressed to the point where 
it not only takes care of its own demand for 
dressed stocks, but is also in a position to help 
out others on occasion. The plant of the James 
company, tho not remarkable for size, consti- 
tutes a very complete unit, having a modern 
equipment, operated thruout by electricity fur- 
nished by the local power company, which is 
regarded as more economical than the installa- 
tion of an independent power plant. A good 
idea of the place is furnished by a view taken 
from an airplane recently, an arrow showing 
(at right) the mill and yard, just below the 
long sheds, which latter are those of the 
Pennsylvania railroad. The taller mill build- 
ing is distinguishable by the shaving and saw 
dust chute (arrow at left.) 

The mill is unique in that it differs appre- 
ciably from the arrangement ordinarily found 
in planing mills. The machines have been 
placed so that the mate- 
rial coming and going 
to each machine can be 
taken away quickly and 
conveniently by the 
great hammer head 
crane, which rises thru 
the center of the build- 
ing and has an arm 
about 70 feet long. 
T his crane, which has 
a lifting capacity of 
three tons at the ex- 
treme end of the boom, 
- is capable of making 
two complete revolu- 
tions a minute above 
the mill and places 
alongside of, or takes 
away from, any ma- 
chine a wagon load or 
half a truck load of 
lumber at a time. This 
facilitates handling and 
permits clearing of the mill floor as rapidly as 
machines can be fed. It also releases the 
wagons and trucks promptly, eliminating the 
usual costly delay of loading or unloading each 
piece by piece. The crane is operated by three 
electric motors, one of 15-horsepower capac- 
ity for hoisting, while a 15-horsepower motor 
is used to rotate the boom and a 3-horsepower 
motor to rack the load back and forth. 

Individual motors operate all of the ma- 
chines and separate blower fans for them, thus 
assuring a minimum of expense in operation. 
All foundations, mill floor and surrounding 
ground surfaces are of concrete, reducing fire 
risk to the lowest possible limit, and shavings 
and sawdust are blown to the top of a large 
bin, some distance from the mill, from which 
they are dumped into wagons and hauled away. 


DEMAND HAS NOT MADE PRICES SOAR 


WASHINGTON, D. C., July 31.—The National 
Lumber Manufacturers’ Association has issued 
the following statement as to present lumber 
price levels: . 


Despite contrary reports, which are so frequent 
as to suggest the possibility of concerted propa- 
ganda, lumber prices, according to the data col- 
lected directly from the mills by the bureau of the 
census, Department of Commerce, and the Depart- 
ment of Labor, show little or no rising reaction 
to the continued heavy demand. A typical south- 
ern pine grade of flooring which sold at the mill 
(average price) for $49.82 in 1919, $73.56 in 1920, 
$43.93 in October, 1921, and $48 in December, 
1921, is quoted by census at $43.74 in May of 
this year. According to the same authority, a 
northern white pine No. 1 common item, which 
sold at $64.25 a thousand in December last, is now 
at $64.93, and a Douglas fir item, No. 2 vertical 
grain flooring 1x4-inch, which was down to $48.27 
in 1919, up to $62.64 in 1920, down to $50.28 in 
December last and $46.83 in March, is now $49. 

The index price numbers published by the De 
partment of Labor, taking 1913 prices as 100, 


reveal some remarkable price contrasts between the 
active year of 1920 in the lumber industry (the 
peak year in virtually all commodity prices) and 
the present active year. The index number for 
Douglas fir No. 1 common, mill price, was 407.3 
in May, 1920 and only 146.6 in May, 1922. South- 
ern pine B flooring and better, dropped from 374.5 
in May, 1920, to 184.4 in May, 1922, and 198.1 
in June. No. 2 barn white pine, Buffalo (N. Y.) 
wholesale price dropped from 280.6 in May, 1920, 
to 212.1 in June, 1922. Red cedar shingles at the 
mill dropped from 253.7 two years ago to 164.7 
in May and 159.2 in June of this year. 


CAPPY RICKS DEFENDS WOOD SHINGLES 


San Francisco, CALIF., July 29.—The execu- 
tive committee of California lumbermen, com- 
posed of A. J. Russell, H. M. Cochran and J. M. 
Hotchkiss, with Frank L. Mulgrew as director 
of publicity, is getting under way for a cam- 
paign to prevent the outlawing of shingle roofs 
in this State. At the last session of the legisla- 
ture, Senator Lester G. Burnett, of San Fran- 
cisco, introduced the new housing law, which 
was passed and signed by Gov. Stephens, The 
clauses which affect shingles are as follows: 

The roofs of every semifireproof building shall 
be constructed of approved incombustible mate- 
rials, or be well covered with an approved 
composition fire resistive or fire retardent ma- 
terial. Every wooden building hereafter erected 
in any incorporated town, incorporated city, 
or incorporated city and county shall have 


the roofs thereon constructed of the same kind 
of material and in the same manner herein- 
before provided for semifireproof buildings. 





Airplane View of Plant of James Lumber Co., Baltimore, Md. 


Every semifireproof building and wooden 
building hereafter erected shal] have the roofs 
thereof constructed and maintained in good 
repair with materials as in this act _herein- 
before provided for semifireproof buildings. 
Shortly before this law was to become effec- 
tive the lumbermen discovered the provisions 
regarding shingles. Strangely enough, the 
significance of these provisions was overlooked 
while the law was before the legislature and 
Gov. Stephens. Just twelve days before the ex- 
piration of the time allowed for filing a re- 
ferendum petition, the lumbermen woke up, 
circulated petitions and had the referendum 


_ ealled, thus preventing the law from becoming 


operative until endorsed by the voters. Lumber- 
men are now engaged in a publicity campaign 
to awaken the citizens to the fact that this law 
can be invoked to prevent their using shingles. 

Why the provisions regarding shingles were 
inserted in the bill remains a mystery. Cappy 
Ricks offers one explanation. Cappy Ricks is 
the shrewd and beloved fiction character created 
by Peter B. Kyne, a California novelist. In his 
story, ‘‘It Shall Be Done,’’ appearing in the 
August Cosmopolitan, Cappy Ricks, on an ocean 
liner bound from San Francisco to the Orient, 
receives a radiogram reading; 

HAVE YOU READ CHAPTER 354 
STATE HOUSING ACT STATUTES OF 
19217 CAMOUFLAGED DYNAMITE. 

Is it any wonder that Cappy Ricks, the sturdy 
old sea captain and lumber manufacturer, was 
worried when he read the statute? He at once 
swung into action and started a referendum, and 
resourcefully engaged in the exciting prelimi- 
naries. Cappy Ricks, using the blunt language 
permitted a character in fiction, declares that 
‘‘the manufacturers of patent roofings have 
slipped over the bill,’’ and that it is ‘‘a cinch 
bill against the lumber industry.’’ 


SHUTS DOWN FOR BUILD-UP VACATION 


Lockport, N. Y., July 31.—A new departure 
from the usual vacation plan was tried out this 
year by the Upson Co., of this city, manufac- 
turer of wall board, when the company decided 
to close its mills and offices from July 23 until 
Aug. 7 ‘‘for a general vacation,’’ or in other 
words ‘fa vacation for everybody all at one 
time.’’ In making this announcement, W. H. 
Upson, jr., secretary and treasurer, stated that 
this is the way the company had worked out a 
solution of the summer vacation problem, which, 
while perhaps radical, is claimed to be a distinct 
step forward. 

A very desirable feature of this p arm it is 
said, is the elimination of the confusion and 
unfortunate errors which continually crop up 
during the summer months of vacation. Under 
the old plan such chaos was unavoidable. Uni- 
form vacation time has one further advantage, 
according to the company, for as it is based 
essentially on duration of employment it will 
always be regarded by employees as a reward for 
faithful service. Preliminary paving for smooth 
running during the two weeks in question was 
relatively simple, a letter being mailed to the 
trade announcing the vacation and urging that 
stocks be checked up and orders placed for at 
least thirty days’ requirements. Codperation in 
limiting correspondence to imperative matters 
only was also sought. Another precaution was 


‘a supply of printed cards to notify correspond- 


ents of the vacation, and to inform them that a 
reply would be made immediately following the 
vacation period. To handle essential routine 
matters, a skeleton organization was retained 
for the two weeks’ period. 

Mr. Upson states further that nowadays it is 
generally acknowledged that good machines, hu- 
man and otherwise, always run better for an 
occasional rest. Recreation for the man in the 
mill, the office girl, and the executive gives torn- 
down tissues a chance to build up again. Thoro 
overhauling of machinery is made possible. 
Purely from a practical standpoint of cost, then, 
this two weeks’ vacation is an actual invest- 
ment, paying inferest in better, keener work. 


CROP AND MONEY CONDITIONS GOOD 


SHREVEPORT, LA., July 29.—Splendid im- 
provement in banking conditions in Louisiana 
is revealed in the last quarterly report of the 
State banks, saving banks and trust companies 
just completed by Bank Examiner L, E. Thomas. 
It is evident therefrom that the public has 
not been borrowing a great deal of money, 
and that the present crop is being made on 
funds already available, or that loans have 
been retired to a sufficient amount to take 
care of these new advances without any per- 
ceptible increase in the general total. 

Conditions in the rice, sugar and cotton sec- 
tions are reported by the examiner to be very 
promising from an agricultural standpoint, 


PAE ABEBBBEBABBAAAAE: 


FIGHTING WAY INTO LUMBER BUSINESS 


Toronto, ONnT., July 31.—A novel way of ad- 
vancing the cause of reforestation is contained 
in a story told about the Rev. A. Logan Geggie, 
a well known Scottish preacher, of this city. It 
seems that he had officiated at a wedding, and 
following the ceremony he offered a few words 
of advice to the newlyweds, admonishing them 
not to allow a little dispute to interfere with 
their happiness. To make his point, Mr. Geggie 
told how a neighbor woman met his wife on the 
street and recounted the secret of her married 
happiness, stating that she and her husband 
had quarreled only once in all their married 
life. When they finally settled their differences 
they-planted trees, and resolved that they would 
plant a tree each time they quarreled in the fu- 
ture, ‘‘and,’’ said the neighbor, ‘‘ we have never 
had to plant a tree since.’’ To this Mrs. Geggie 
replied that if they had done the same thing her 
husband would have been in the lumber business 

Exports or merchandise for June were valued 
at $334,000,000, compared with $337,000,000 
for the same month last vear. 
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UNIQUE AND INFORMATIVE EXHIBIT OF THE EDWA RD HINES LUMBER CO., CHICAGO, AT THE PAGEANT OF PROGRESS 


ATTRACTIVE LUMBER EXHIBITS AT PAGEANT 


The chief current attraction in Chicago is the 
second annual Pageant of Progress, which opened 
last Saturday, July 29, at the spacious Municipal 
Pier for a run until and including Aug. 14. This 
event, which last year was such a tremendous suc- 
cess from the standpoint of both attendance and 
public appreciation and as a stimulus to business, 
that it was decided to make it a yearly one, is being 
participated in by business concerns and organiza- 
tions, educational institutions and public depart- 
ments almost without number, and is every day 
attracting vast crowds of visitors. 

Among. the exhibits which fill every available 
foot of floor space along the entire length of both 
wings of the gigantic pier are represented prac- 
tically. every branch of commerce and industry, 
science and art not only of the middle West but 
of ‘the entire country, and of a number of foreign 
larity also. Many of these exhibits are doubly 
interestiig thru ‘the fact that they visualize com- 
plex.iand little. understood manufacturing opera- 
tions in the smallest detail. The State of Illinois 
is participating With particularly interesting and 
enlightening, exhibits, in which nearly every one of 
its departménts is represented. 

Two exhibits which stand out prominently and 
can easily be classed among the most artistic and 
interest-compelling on the pier are those of the 
Herman H. Hettler Lumber Co. and the Edward 
Hines Lumber Co., both of which are located in 
the north ‘wing. 

That of the Herman H. Hettler Lumber Co. is 
the object of exclamations of ecstatic pleasure 
from every child and of genuine admiration from 
most every adult who passes that way. It is a 
full sized playhouse for children, remarkable for 
its exterior attractiveness and interior coziness. 
Sided with shingles, it is white painted and blue 
trimmed, with a pergola and a play yard in front, 
surrounded by a fence painted to harmonize with 
the.. building. It has one room, well lighted 
and artistically arranged and decorated. There 
is a small fireplace, on both sides of which are 








book shelves to hold Mother Goose and The Wizard 
of Oz and Robinson Crusoe and the little owner’s 
other literary treasures. Snug pillows make the 
long and deep window seat invitingly comfort- 
able. Brightly colored pictures, just such as the 
children like best to look at, here and there adorn 
the walls that already are beautiful with their 
dark figured panels. A very real effect is given the 
pretty little place by the furnishings and the play- 
things of various descriptions which are scattered 
about with the customary childish carelessness. 
Outside in the yard, where there is a charming 
bird housé and a sand box full of sand and bushes 
and everything, a few more toys lay about, and a 
big doll, that all the little girls cry for, is re- 
clined in a miniature lawn swing. Out on the 
pier many a daddy is these days being coaxed 
into promising to build a playhouse ‘just like 
that.” And as fhe Herman H. Hettler Lumber 
Co. points out, it is a house that will adapt itself 
to other than:play purposes—“A tea house in your 
garden”; “A shelter on your lawn.” 

The exhibit of the Edward Hines Lumber Co. 
is being passed up by the younger generation, but 
is attracting much attention from the older. Sim- 
ply devised, it gives a comprehensive visualization 
of and a fund of information regarding the lumber 
industry. A platform, which is 40x10 feet and 
backed by a partition, both constructed from clear 
quarter sawed southern pine flooring, is  sur- 
rounded with trees and foliage of trees of the kind 
manufactured into lumber by the company. At 
each end of the platform has been erected a north- 
ern pine tree, transported for the purpose from 
the forests in the vicinity of Virginia, Minn. At 
the sides are smaller trees, white pines from the 
Canadian border, and the top of the partition is 
decorated with a hedge of southern pine foliage. 

The exhibit is divided into two sections, the right 
being devoted to the local operations of the Edward 
Hines Lumber Co., and the left to its national 
operations. This left section is made particularly 
interesting thru a great map of the United States 


painted upon the partition, showing in different 
colors the growing and producing regions of all 
commercially important species of wood, together 
with statistics on their total stand. Stars are 
painted on this map to show the location of each 
of the mills of the Hines company and interests. 
and there are also a number of photographic views 
of these operations. Signs point out the fact that 
the company has been operating for thirty years, 
and that it will operate for another thirty years, 
with quality and service as its maxims. 

The right hand section is devoted to the local 
operations. ‘Careful Grading——Correct Measure” 
are emphasized here. In a statement to the public, 
prominently displayed, the company says: ‘Our 
desire to serve includes primarily the study and 
solution of your problem, whether the lumber be 
for a building or a box.’’ Upon the partition in 
this section is painted a map of Chicago, with 
stars indicating the location of each of the com- 
pany’s yards, and here also are a number of pic- 
tures of these operations. On the platform lie 
five pieces of structural timbers—4x4-inch Norway 
pine, 8x8- and 12x12-inch southern pine, and 
16x16- and 20x20-inch Douglas fir—showing the 
excellent qualities of these woods. 

The Oak Flooring Advertising Bureau of the 
United States also maintains a splendid exhibit. 
Its booth is floored with }%x2%4-inch clear plain 
red oak, and its walls are decorated with hand- 
somely arranged specimens of oak floorings in vari- 
ous finishes. 

The Illinois State Forestry League occupies a 
booth filled with specimen of woods grown in this 
State. The “Plan to Plant Another Tree” sign ap- 
peals to the public. In one corner is a number of 
samples of creosoted forest products, illustrating 
“One Way to Conserve Our Forests.” 

Among other exhibitors are E. C. Atkins & Co.. 
manufacturers of the famous Silver Steel saws: 
the Simonds Manufacturing Co., “The Saw Mak 
ers” of Fitchburg, Mass., and the Cornell Wood 
Products Co. 








EXHIBITS OF THE HERMAN H. HETTLER LUMBER CO. AND THE OAK FLOORING ADVERTISING BUREAU OF THE U. 8. 
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Forests grow for a long period of years on 
extension areas of outlying lands. In that 
sentence are four facts to which our way of 
thinking and our way 
of doing in regard to 
forestry must be ad- 
justed. 

The first is ‘‘ forests 
grow.’’ Up to this time 
we have been thinking 
of forests as having 








GEORGE H. RHODES, 
San Francisco, Calif. ; 
Secretary California For- 
est Protective Asso- 
ciation 











grown, because they 
grew before civilized 
man began to use them 
in this country. They 
were here when he came 
| and he has thought of 
them as something that 
was already produced 
and ready for him. He has regarded them more 
as land itself than a product of land. The 
fact that it is necessary for trees to grow has 
had little consideration, because the forests 
were found existing, seemingly almost the same 
as the hills on which they stood. But we have 
come to the time when our way of thinking 
must be changed, and when we must realize 
that trees grow and must be grown if the for- 
ests are to be perpetuated. That involves a 
change in mental attitude which must become 
general among the people and which will re- 
quire much in the way of education and ad- 
justment, for the reason that when people think 
of something growing or producing a crop they 
have in mind wheat, corn, fruit and such plants 
that grow and produce every year. When most 
of the people have come to realize the difference 
between growing a crop of wheat and a crop of 
timber they will be ready to accept the adjust- 





Localizing Forestry 


Part I-Some Reasons Why It Must Be Done and Some Problems Involved 


[By George H. Rhodes, Secretary California Forest Protective Association, San Francisco] 


expenses and profits as being met every year, 
and this way of thinking must be changed in 
order to meet the situation in regard to taxes, 
interest, expenses and profits when the crop is 
harvested once in a hundred years or a few 
years more or less. The essential thing to be 
understood and accepted generally is that the 
taxes, interest and expenses must go on every 
year, to be finally paid when the timber is cut. 
It must be clearly accepted that these things 
can not be avoided and must be paid out of the 
ultimate receipts from the timber; that if 
they are shifted an unfair burden will fall 
somewhere else; and that, to the extent to which 
they are deferred, there will be an accumulation 
of interest to be finally paid. 


Growing Softwood Requires Large Areas 


The third fact is the ‘‘extensive areas’’ upon 
which forests must grow. This applies more to 
softwood than to hardwood forests, as a con- 
siderable part of the latter will be in woodlots 
on farms where the acreage will be so small as 
to require practically no separate consideration. 
Hardwoods here will appear more as farm than 
as forest products. Several things, however, 
make extensive areas of softwoods necessary. 
The general use of such woods makes a wide- 
spread demand for quantities, kinds and grades 
that can not be met by small mills, thus mak- 
ing large mills and distributing systems neces- 
sary. Such logging, milling, finishing and dis- 
tributing plants can not be operated except on a 
large scale, making necessary an adequate sup- 
ply of timber for a large daily production over 
a considerable period of years. Under such con- 
ditions lumber is manufactured and distributed 
at the least possible expense, and with such op- 
portunities for grading and finishing as to most 
nearly meet the demands. Hence the economic 
conversion of softwood timber makes extensive 
areas of forests necessary. Another reason for 
extensive areas is that much of the softwood 
forest land is mountainous and is naturally ex- 
tensive in area, which makes it important, from 
the standpoint of stream-flow, that it be kept 
continually and as completely as possible under 
a full stand of timber. Small areas of soft- 








in 50 years or 100 years or 150 years. Outlying 
lands are also those more remote and inaceessi- 
ble, and generally of a hilly or mountainous 
contour. Softwoods, more than hardwoods, 
grow on such lands. 

These facts, brought together in the opening 
sentence, constitute the natural basis upon 
which most of the economic influences bearing . 
on forest perpetuation must be worked out. 
Tree growth, long periods of time, extensive 
areas of land, and outiying lands are the four 
factors. 


Growing Forests Is a Local Problem 


Each is a constant factor, operating under 
varying conditions, which makes forestry large- 
ly a local matter. In tltis lies the necessity for 
an understanding of forestry among the people 
generally, because the problems incident to 
making it successful and the adjustments that 
will have to be made will fall directly on the 
communities concerned. The theories and re- 
finements can be elaborated and promulgated 
from the top down, but the actual business of 
making forest lands grow trees, protecting them 
from fire, paying the taxes, interest and other 
expenses, will fall on the communities in which 
are located the ‘‘ outlying lands.’’ These things 
will have to be worked out from the bottom up. 
For these reasons more attention must be given 
to the problems of forestry from the standpoint 
of the communities, such as counties and other 
taxation units, in which ‘‘outlying lands’’ 
suitable for forest growing are located. Some 
of these problems from this standpoint will be 
diseussed in the second paper. 


[Note: This is the first of a series of five 
articles, the second of which will appear next 
week. It will stress the necessity for the peo- 
ple of a community to realize the value of per- 
petuating forest growth.—Editor.] 


SEBGZAABBABEBBEAAAE: 


ACQUIRES CONTROL OF MEMPHIS CONCERN 


MEMPHIS, TENN., Aug. 1.—W. H. Russe, who 
recently retired from the hardwood lumber busi- 








Large Sawmills Are Necessary for Manufacturing and Distributing the Large Quantities 


ments, economic and otherwise, necessary to 
enlist their hearty support of practical forest 
policies. 


All Taxes Must Be Paid from Timber Sales 


The second fact is the ‘‘long period of 
years’’ involved in producing a crop of timber, 
which is the essential difference between grow- 
ing a crop of corn and a crop of timber that 
must be instilled into the minds of the people 
by patient instruction and sound information, 
in order that they may thoroly understand and 
approve the necessary adjustments. Ac- 
customed as they are to thinking of a crop every 
year, they naturally think of taxes, interest, 





woods have little value either commercially, or 
as watershed cover or as contributions to health 
and recreation ete. Softwoods grow naturally 
in the higher altitudes of the mountainous sec- 
tions which can not be reduced to small pro- 
ducing areas, as areas suitable for agriculture 
ean. For these reasons softwood forests will 
always grow on extensive land areas. 


Forests Utilize Nonarable, Outlying Areas 


The fourth fact is that forests generally 
grow on ‘‘outlying lands,’’? which means lands 
unsuitable for any other purpose and of low 
actual value. These are lands that, instead of 
producing a crop every year, will produce one 


and Different Grades of Softwood Lumber 


ness thru sale of his interest in Russe & Burgess 
(Ine.) to the principals in the Turner-Farber- 
Love Co., has just purchased the interest of 
J. Q. Eaton and O. A. Felger in the Allen-Eaton 
Panel Co., of this city, thus gaining control 
of the outstanding stock in that firm. Mr. Russe 
stated today that the plant had been closed 
down for some time on account of inability to 
secure coal, but that a car of fuel had just 
been received, making it possible to resume 
next Monday morning. 

Due announcement will be made when re- 
organization is effected. Mr. Russe has been a 
stockholder in this company in a small way 
since it was first organized. 
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WANTS MODIFICATION OF EMBARGO 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 2.—The Southern 

Hardwood Traffic Association is endeavoring 
to have the car service section of the Inter- 
state Commerce Commission secure a modifi- 
cation of the embargoes placed by the Chesa- 
peake & Ohio and the Norfolk & Western 
railroads upon all freight shipments except 
the commodities named in the two priority 
orders issued by the commission to advance 
shipments of coal and foodstuffs. 

It is the contention of the Chesapeake & 
Ohio and the Norfolk & Western that operat- 
ing conditions on their lines preclude the 
movement of other commodities than those 
named by the commission, which, of course, 
do not include lumber. The Chesapeake & 
Ohio the other day even refused point blank 
to move one carload of cross ties to the Buick 
Motor Co.’s plant at Flint, Mich., despite the 
fact that they were urgently needed. The 
absolute embargo of these two roads immedi- 
ately tied up lumber shipments along their 
lines. The Southern railway lines, west, and 
the Louisville & Nashville are understood to 
contemplate similar action if they have not 
yet taken it. 

The Southern Hardwood Traffic Association 
contends that there is no justification what- 
ever for the embargoes in view of the fact 
that there are right now 150,000 idle coal 
cars in the country and production is approxi- 
mately 50 percent of normal. Under the cir- 
cumstances, the lumbermen can not see the 
necessity for the enforcement of the commis- 
sion’s drastic orders at this time. 

The Associated General Contractors of 
America has inquired whether the National 
Lumber Manufacturers’ Association would 
join with the contractors and sand and gravel 
interests in a petition to the commission for a 
modification, which would prevent the tying 
up of building materials by the priority orders. 
Since the National association does not main- 
tain a traffic department, this is a question to 
be taken up with the several regional associ- 
ations. 


FEDERAL DISTRIBUTION OF COAL 


WASHINGTON, D. C., July 31.—Even if the 
rail and coal strikes are settled satisfactorily 
in the near future and normal production and 
operation reéstablished the President’s fuel dis- 
tribution committee will continue to function 
indefinitely because of the certainty of a coal 
shortage due to the prolonged period of min- 
ing inactivity in union fields, 

In order that the country may understand 
the plan of coal distribution and the limita- 
tions under which the Federal authorities must 
act, Secretary of Commerce Hoover, chairman 
of the committee, has sent the following to the 
governors of the States: 


The Federal Government will limit its activities 
in coal distribution entirely to interstate ques- 
tions. Mr. Spencer has been appointed fuel dis- 
tributer, not fuel administrator, because the Fed- 
eral distribution is concerned with coal distribu- 
tion between the different States, not with coal 
administration in the sense of the war organiza- 
tion. 

The control of coal distribution to individual 
consumers within the State boundaries is entirely 


.in the hands of State authorities except for rail- 


way coal, 

The methods of handling coal for railways re- 
sponsible to the Interstate Commerce Commission 
will be determined directly from Washington in 
maintaining interstate commerce. 

Distribution problems vary in different groups 
of States; that is, in New England, Middle At- 
lantic, Southern, Middle West, Northern Lake 
States, Intermountain and Pacific States. The 
last two groups are able to look after themselves 
and are not now embraced in active administration. 

Each State outside the latter groups has been 
requested to canvass its situation as to stocks 
and requirements in order of the priority in dif- 
ferent classes—public utilities, public institutions, 
households, and industrial coal. 

Each State has been asked to make such rules 
and regulations as it may see fit to control specu- 
lation and distribution within the boundaries of 
the State. It has been suggested that the co- 
operation of the State wholesale and retail coal 


dealers’ associations should be secured. The Fed- 
eral Government has no authority and can exert 
none in this matter beyond moral pressure. 

tach State that must import coal from other 
States has been asked to create a central State 
agency or committee for the purchase or guaran- 
tee of purchases of coal that may be imported 
into the State from other States or from abroad, 
all coal to be consigned to an agency designated 
by the State. By this arrangement a great deal 
more mobility is given the State authorities in 
shifting coal to meet its local emergencies. Fur- 
thermore, this arrangement will remedy the finan- 
cial impossibility of asking coal producers to ship 
to strange consumers whose reliability must be 
established. The repudiation of coal during the 
last strike caused great losses and litigation. 

The Federal fuel distributer will place these 
State central purchasing agencies or committees 
in contact with the coal producers in States of 
coal surplus and will undertake to see that coal 
is sold to the central purchasing agencies at a 
fair price. The State purchasing agencies will 
indicate the destinations within the States to which 
coal is tc be shipped. 

The Federal distribution will prorate the avail- 
able supplies between States following the general 
basis of priorities declared by the Interstate Com- 
merce Commission, 

Where coal is already flowing thru natural 
channels to priority concerns approved by _ the 
State agencies it will continue, but it will form 
part of the State quota, 

The whole plan is one of complete decentraliza- 
tion into the hands of the State authorities, the 
Federal agencies acting solely in interstate com- 
RENN: esusnueaaeees 


NAVAL PRODUCTS EXPORTED IN MAY 


WASHINGTON, D. C., July 31.—During May 
129,383 barrels of rosin, valued at $616,056, 
were exported from this country. Of turpentine 
the exports were 1,094,431 gallons, valued at 
$944,397. England was the largest importer 
of rosin, taking 30,208 barrels, as well as about 
two-thirds of the turpentine—616,111 gallons. 
Germany took 27,961 barrels of rosin, but only 
67,286 gallons of turpentine. Brazil was the 
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third largest importer of American rosin in 
May, taking 13,791 barrels. Quebee and On- 
tario were the second largest importers of our 
turpentine, taking 112,087 gallons. 


FINANCIAL AID FOR FARMERS 


WASHINGTON, D. C., July 31.—The War Fi- 
nance Corporation is approving a large aggre- 
gate of loans for agricultural and codperative 
marketing during the coming season. The fol- 
lowing statement issued by Eugene Meyer, jr., 
managing director, indicates that the corpora- 
tion is decidedly active: 


The corporation has tentatively approved the 
application of the Kansas Wheat Growers’ Asso- 
ciation for an advance of not to exceed $2,500,000 
to assist in financing the orderly marketing of 
wheat during the coming season. 

Representatives of the Washington, Idaho, Mon- 
tana and North Dakota wheat growers’ associa- 
tions will appear before the board Aug. 9 in con- 
nection with pending applications from these asso- 
ciations, as follows: 


Washington Wheat Growers’ Association. $2,000,000 
Idaho Wheat Growers’ Association..... . 1,000,000 
Montana Wheat Growers’ Association... 3,000,000 
North Dakota Wheat Growers’ Associa- 

[a0 kGunassaaaeenas nor $3,000,000 to 5,000,000 

The advances to coédperative marketing associa- 
tions tentatively or finally approved to date total 
$87,000,000, as follows: 
Tobacco Growers’ Coéperative Associa- 

tion of Virginia, North Carolina and 

SOUTER SOR UNEEINL:. 6.05 4 by b: 91018 90 bo area $30,000,000 
Oklahoma Wheat Growers’ Association. 2,500,000 


Texas Wheat Growers’ Association.... 500,000 
Kansas Wheat Growers’ Association... 2,500,000 
Oklahoma Cotton Growers’ Coéperative 

CN Ear er ee 6,000,000 
Arkansas Cotton Growers’ Codédperative 

PETES: 525 64S. oa bs sae SAvald yak 7,500,000 
Georgia Cotton Growers’ Codperative As- 

WOIDIAOD, 65a 5 ois 519.5 Sas oo elas . 5,000,000 


PES AARC DDD x 5 15.0 6 4. be 0s Win wc 1,000,000 
Alabama Farm Bureau Cotton Associa- 
3,000,000 


RIED ois Bis 4 og sh yaaa ee oe sew SiN vey 
South Carolina Cotton Growers’ Co- 

operative Association.............. 10,000,000 
North Carolina Cotton Growers’ Co- 

operative Association .............. 10,000,000 


Texas Farm Bureau Cotton Association 9,000,000 

As pointed out in connection with the announce- 
ments regarding these advances, it is expected that 
only a portion of the amounts approved will be 
actually advanced by the corporation and that, 
as was the case during the last season, banks in 
the interested districts will do the major part of 
the financing for the associations. Furthermore, 
the large eastern financial centers are showing a 
decided interest this year in the financing of the 
cobperative marketing associations and it is prob- 
able that considerable amounts will be made avail- 
able from these centers in addition to the advances 
provided by the local banks. 


ASKS BIDS ON WOODEN SHIPS 


WASHINGTON, D.-C., July 31.—The Emer- 
gency Fleet Corporation of the Shipping Board 
will receive offers up to noon Aug. 20 for the 
purchase of any or all of the wooden and com- 
posite cargo ships built during and after the 
war which are not tied up with liens or other 
attachments. The fleet offered for sale con- 
sists of 221 vessels located at Claremont, Va., 
2 at Beaumont, Tex., and 13 at Orange, Tex. 

Sales will be on what is known as the private 
competitive basis. Negotiations will continue 
after Aug. 20 and all offers received prior to 
final award on any vessel will be considered, 

Should a firm offer be received the ships will 
be sold. In the absence of such an offer they, 
will be broken up and junked. All persons pur- 
chasing these ships will be required to remove 
and junk the machinery, but may make any use 
they see fit of the hulls. The reason for this is 
to keep them out of the hands of possible for- 
eign buyers for resale or use coastwise, lest 
such use interfere with a market for the poorer 
steel ships in the future. It is not considered 
at all likely that foreigners would purchase the 
wooden and composite hulls and install new 
machinery, since it would be too costly. 


FIR EXPORTERS DISCUSS MARKET 


PoRTLAND, ORE., July 27.—Representation in 
Japan was discussed at the monthly meeting 
held here today by the trustees of the Douglas 
Fir Exploitation & Export Lumber Co., and in 
all probability General Manager George C. 
Thompson will make a five months’ tour of 
Japan to study market conditions and investi- 
gate the practicability of having a representa- 
tive in that territory. In the absence of Presi- 
dent W. M. Talbot, of San Francisco, Vice 
President Ralph H. Burnside, of Portland, pre- 
sided over the meeting, which was attended by 
about forty. The next meeting will be in 
Seattle, but the date has not yet been fixed. 
It was the opinion that the market for Japanese 
squares is looking a little better than for some 
time. The local offices of the organization, in 
charge of Walter J. Kuhl, have moved into 
larger quarters in the Yeon Building, to keep 
pace with the steady growth of business. 
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SHOWS TREE-TO-JOIST SPEED 


INDIANAPOLIS, IND., July 31.—When it comes 
to real speed notwithstanding rail strikes, the 
Swain-Roach Lumber Co., of Seymour, Ind., will 
contest for prizes with a lot of companies. A 
school house project under construction at Sey- 
mour was held up recently because of a delayed 
shipment of lumber. Large sized joists were 
needed. The contractor appealed to the lumber 
company for assistance and within twenty-four 
hours after the order was placed the joists were 
provided, the lumber in the joists having been 
live trees at the time the order was placed. The 
company did not have logs in the yard of suffi- 
cient size to make the 30-foot joists, which were 
4x14-inch, so it cut the timber, twenty miles 
away, and hauled it to the yard on motor trucks. 


TO MOVE HEADQUARTERS TO PINE BLUFF 


NEw ORLEANS, LA., Aug. 1.—L. P. Bu Bose, 
treasurer and manager of the Dudley-Du Bose 
Lumber Co., with offices in the Hibernia Bank 
Building, announced today that the company 
has decided to transfer its headquarters to Pine 
Bluff, Ark., and will make the move about the 
middle of August. The purpose of the change 
is to place the company officials in closer touch 
with the hardwood producing mills, enabling 
them: to check shipments ete. The location at 
Pine Bluff brings the company office to what 
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might be termed a ‘‘strategic’’ center and will, 
it is believed, facilitate the company’s business. 
Mr. Du Bose will transfer his residence to Pine 
Bluff, but expects to visit New Orleans every 
few weeks to keep in touch with export condi- 
tions and look after the company’s interests. 
His departure is regretted by a host of friends 
in and out of lumber circles. The New Orleans 
Lumbermen’s Club counts itself among the 
mourners, as he has been since its organization 
one of its most active and popular members. 

The company’s offices here have been sub- 
leased to the Dudley Lumber Co., which main- 
tains a storage and assembling yard in New 
Orleans and finds it necessary to open an office 
in the central business district. 


ONTARIO LUMBER INTERESTS REORGANIZE 


Toronto, ONnT., July 31.—Gill & Fortune, of 
Trenton, Ont., have recently reorganized under 
the name of the Gill & Fortune Lumber Co. 
(Ltd.), with a Dominion charter, and an au- 
thorized capital of $3,000,000. The company 
has under license from the Ontario Government 
over 300,000,000 feet of standing timber, sit- 
uated sixty miles north of Trenton. The con- 
cern has become associated with large United 
States interests and will build mills and logging 
railroads to enable it to operate 15,000,000 to 
20,000,000 feet a year. The company expects to 
go into the bush this fall and its first year’s cut 
will be 5,000,000 to 10,000,000 feet. The follow- 
ing are the officers of the company: W. H. Gill, 
president; W. C. Fitzpatrick, vice president and 
general manager; O, E. Fortune, treasurer; E. 
Kk. Fitzpatrick, secretary, and R. H. Spencer, 
assistant secretary. 
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SUMMER FORESTRY SCHOOL SUCCESSFUL 


New OrvEans, La., July 31.—The Louisiana 
summer forestry school, conducted under the 
joint auspices of the State conservation depart- 
ment and Louisiana State university, closed its 
second annual session 
last Saturday. The 
school was opened June 
19 last, in a camp on 
the Urania forest re- 
serve, tendered for its 
use by Henry Hardtner, 
of the Urania Lumber 
Co. Three courses of 
instruction were offered, 
one for college students, 
another for high school 
boys and a third for for- 
est rangers. All classes 
were giver opportunity 
to study practical refor- 
estation as demonstrated 
on the Urania reserve. 
The enrollment approxi- 
mated sixty students, 
more than double that 
of last year’s session, and the school is pro- 
nounced a gratifying success both by its stu- 


. dents and the instructors. 


COAST SHIPMENTS THRU CANAL POPULAR 


PROVIDENCE, R. I., July 31.—The arrival] here 
last week of the 6,500-ton freighter Kennecott, 
with approximately 4,000,000 feet of lumber 
and other commodities from the west Coast, 
is another instance of the growing popularity of 
shipping Pacific coast products thru the Panama 
Canal to New England territory. The Guernsey- 
Westbrook Co., of Hartford, Conn., is the con- 
signee and distributer of the cargo. The Kenne- 
cott is one of the newest American-built boats 
with Diesel type of engine, and its cargo con- 
tained over 1,000,000 feet of Douglas fir and 
spruce for Rhode Island dealers. It is stated 
that of the total amount of lumber brought in 
by the Kennecott, more than 1,000,000 feet 
goes to Burrows & Kenyon (Inc.) and George A. 
Jepherson, of Providence, and the McDuff Coal 
& Lumber Co., of Pawtucket, R. I. The balance 
of the 4,000,000 feet will be unloaded at Phila- 
delphia for lumber dealers there and in New 
York City. 
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DECLINES TO MODIFY ORDER 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 2.—The Interstate 
Commerce Commission today denied the peti- 
tion of the American Wholesale Lumber Asso- 
ciation for a modification of the order issued 
by the commission in Docket No. 11,818. The 
American association sought to have the com- 
mission modify its order to the extent of say- 
ing just when the $10 penalty charge on 
lumber held for reconsignment became unrea- 
sonable. The carriers and the director-general 
of railroads contended that the purpose of the 
modification sought was to lay the basis for 
reparation claims. 


CARRIERS RESTORE CHARGES 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 2.—The carriers 
in compliance with the agreement reached in 
Chicago in the hearing of Docket No. 13,921— 
National Retail Lumber Dealers’ Association, 
petitioning for a stabilization of reconsign- 
ment charges on lumber, have filed with the 
Interstate Commerce Commission tariffs re- 
storing the charges contended for by the 
National Retail association. 


CANCELS SOUTHERN LUMBER TARIFF 


WASHINGTON, D. C., July 31.—Shippers of 
southern hardwood lumber who had visions of 
freight reductions of approximately 18 percent 
owing to the filing of an ambiguous supplement 
to Agent Leland’s I. C. C. 1,524, a general lum- 
ber tariff, are doomed to disappointment. The 
board of reference of the Interstate Commerce 
Commission has held that the ambiguous Supple- 
ment No. 10 should not go into effect because 
it embodies lower rates than the commission au- 











Scene at Camp of Louisiana Forestry School, Urania, La. 


thorized and was due to error. Agent Leland 
has been directed to file a new supplement can- 
celing No. 10 and clearing up the matter. 

Supplement No. 8 lopped off 8 percent. Then 
the commission handed down its decision in the 
general rate case and Supplement No. 9 was 
filed, reducing all lumber rates 10 percent. Sup- 
plement No. 10 reduces certain rates a number 
of cents a hundred pounds, 1 and 2 cents in 
some cases, and presumably was designed to 
take care of reductions already made in hard- 
wood rates, but failed to make any mention of 
Supplement No. 9, reducing all lumber rates 10 
percent. 


LOADINGS OF REVENUE FREIGHT 


Summary prepared by the car service division 
of the American Railway Association shows that 
for the week ended July 15, 1922, freight car 
loadings were 860,907; for the corresponding 
period of 1921, they were 774,884, and for 1920, 
the loadings were 942,851. 

Actual loadings for the weeks ended July 15, 
July 8, and July 1, 1922, respectively, were: 
Grain and grain products, 48,911, 35,267 and 
41,897; live stock, 30,216, 21,847 and 28,546; 
coal, 77,334, 68,996 and 94,748; coke, 9,698, 
9,665 and 10,361; forest products, 58,121, 44,736 


and 61,422; ore, 69,162, 55,729 and 64,776; 
merchandise, 1. ¢. 1., 241,180, 210,140 and 247,- 
111; and miscellaneous, 326,285, 271,939 and 
328,035. 


Freight car surplus average from June 30 to 
July 8, 1922, 239,160. Of the surplus, 147,558 
were coal and 60,101 box cars, The number of 
bad order cars for the latter half of June this 
year was 14.3 percent of the total supply, a 
slight reduction below those for the half-month 
immediately preceding. 


REPARATION IN TWO LUMBER CASES 


WASHINGTON, D. C., July 31.—The Interstate 
Commerce Commission has issued an order in 
Docket No. 11,849—Willow River Jiuumber Co. 
vs. Director General, as agent Chicago, St. Paul, 
Minneapolis & Omaha Railway Co.—directing 
payment of $1,164.33, with interest, on or before 
Sept. 1, as reparation on account of unreason- 
able rates charged for the transportation of va- 
rious carloads of logs from Beebe, Hawthorne 
and Gordon, Wis., to Hayward, Wis. 

An order in Docket No. 11,553—Beaumont 
Chamber of Commerce vs. Director General as 
agent Beaumont, Sour Lake & Western Railway 
Co. et al.—directs payment of $1,329,56, with 
interest, on or before Sept. 20, to the Standard 
Export Lumber Co. as reparation on account of 
an unreasonable rate exacted on twenty-one car- 
loads of hewn southern pine timbers from Bon- 
wier and Wiergate, Tex., to Beaumont, Tex., 
for export. 


CASE ASSIGNED FOR HEARING 


WASHINGTON, D. C., July 31.—The Interstate 
Commerce Commission has assigned for hearing 
Sept. 19 at the Merchants’ Association Rooms, 
233 Broadway, New York City, before Exam- 
iner Beach, Docket No. 13,387—Coastwise Lum- 
ber & Supply Co. vs. Pennsylvania Railroad 
Co. et al. 


NO EASTBOUND EMBARGOES 


Reports continue to come in of embargoes on 
eastbound lumber and shingles, particularly on 
the Northern Pacific and Great Northern rail- 
roads. In the AMERICAN LUMBERMAN of last 
week appeared reports of interviews with Chi- 
cago representatives of the principal western 
roads indicating that while conditions were not 
normal there were no embargoes on lumber and 
shingles and no immediate intentions of placing 
any. 

On the Great Northern there was an embargo 
for a few days last week, but it was lifted on 
the morning of July 26. There was no embargo 
on the Northern Pacific and is none at the time 
of going to press on either the Great Northern 
or the Northern Pacific. So far as known there 
has been no change from the situation reported 
last week. 


SAYS ROADS DISOBEYED RATE ORDER 


Mapison, Wis., Aug. 1.—In a complaint filed 
with the Wisconsin railroad commission, the 
Wisconsin Retail Lumbermen’s Association 
charges that railroads of the State did not fol- 
low the order of the commission adjusting coal 
and coke rates in June, that many of the rates 
were not reduced and that some rates were in- 
creased in violation of the order. The com- 
plaint asks for investigation of the rates by the 
commission and a reduction to conform with 
the recent reduction in interstate coal rates or- 
dered by it in the Holmes-Hallowell ease. The 
complaint further declares that the commission 
has not yet ordered the roads to draw up new 
tariffs conforming to the latest decision in the 
case. 

The earlier orders of the State eommission 
were disregarded, the complaint states, specific- 
ally mentioning offending carriers. ‘‘ There are 
300 instances in which competitive points in one 
line maintain lower rates than another,’’ the 
protest reads. 
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The Meaning of Standardization to the Lumber Industry’ 


Secretary Hoover has expressed the purpose 
of the Department of Commerce in these words: 
‘“‘The end that we seek is the end of all Govern- 
ment and that is to improve the daily living 
of our people. It is the desire of the depart- 
ment to coéperate with you in your attempts to 
solve your problems.”’ 

This statement was made at the beginning 
of Mr. Hoover’s administration and the experi- 
ence of the last year and a half has surely gone 
far to prove the genuineness of the department’s 
desire to serve and the capacity of the depart- 
ment for service, if any such proof were needed. 
But despite this record, it is perhaps inevitable 
that even Department of Commerce men should 
be regarded at times with suspicion. We Amer- 
icans have had such an extreme overdose of the 
investigator, the Government expert and the 
Government tax collector that many badgered 
business men insist that until he proves him- 
self innocent any Federal agent is to be held a 
compound of all three—a combined investigator, 
expert and tax collector. 

Gentlemen, for myself and the men of the De- 
partment of Commerce I plead ‘not guilty.’ 
The sole interest of our department in these 
lumber questions now being so widely consid- 
ered thruout the lumber field is to help dis- 
cover the best thought and practice you have 
yet developed and to aid you in making that 
thought and practice effective for the better- 
ment of producers, distributers and users of 
lumber (which three groups, I take it, compre- 
hend just about the total citizenry of these 
United States). 

After all, this is no new conception of the 
function of national departments. Isn’t it 
rather a direct return to the original concep- 
tion of Democracy? Isn’t it, indeed, the exact 
intention of the founders of this nation? 

A hundred and twenty years ago, with the re- 
stricted territory and the comparatively simple 
interests of the thirteen original States, the 
easiest way to make our best thought and prac- 
tice effective was to send the leading thinkers 
as Federal officers to the national capital. Alas! 
We have long since given up that practice. 
These early leaders could comprehend our en- 
tire social and industrial structure in their own 
personal knowledge and generally developed the 
best thought and practice in their own minds. 
So, perhaps, was born the insidious assump- 
tion that the function of government is to orig- 
inate rather than to discover the best thought 
and to impose rather than to help make effec- 
tive the best practice. 





The Day of Federal Omniscience Is Long Past 


With such assumption, our department has no 
sympathy. Its danger and absurdity are only 
too apparent in our present maze of restrictive 
legislation. In the last one hundred years, and 
particularly in the last four decades of that 
century, the complexity of our industry and 
business has so increased that few men can be 
expert in more than one field—none in more 
than three—while any given industry has from 
a hundred to a thousand experts to every one 
in Government service. The day of Federal 
omniscience is long past. If we of the Depart- 
ment of Commerce are to serve, we can not 
originate, we can not pose or impose as tech- 
nical experts. Our service must be thru sup- 
port of the real experts of business and indus- 
try, thru coérdination of advance in all lines, 
thru publication of the best thought and prac- 
tice as it is developed, thru emphasis of the 
national viewpoint when local or sectional en- 
thusiasms tend to retard the larger betterment, 
thru inspiration of industries and business to 
that wise self government which alone can pre- 
serve our nation. 

Many of you will remember Secretary Hoover’s 
first approach to his new work. It was in the 
form of a direct question to business and indus- 
try: ‘“‘What can the Department of Commerce 
do to help you? Come to Washington and tell 
us about the things you need most.’”’ That some 
help was needed was, and still is, evident to all 
of us. 

Industrial Invasion Needs Industrial Defense 


With European workmen eager to accept any 
wage which will provide the barest necessities 
of food and shelter for their families; with Euro- 
pean governments subsidizing industry; with the 
keenest European commercial leaders directing 





*Address by William A. Durgin, assistant sec- 
retary of the Department of Commerce, Wash- 
ington, D. .C., before Lumber Standardization 
Conference at Portland, Ore., July 27. 


the occupation of world markets, we are threat- 
ened with invasions from which, as Mr. Hoover 
says, “No tariffs, no embargoes, no navies, no 
armies can ever defend us.’’ No! gentlemen, in- 
dustrial invasion requires industrial defense and 
the tremendous hazards from without imposed 
upon us by the World War can only be met by 
a thoro modernizing of our industrial fighting 


equipment. And the hazards from. within? 
Alas! These are still more pressing and de- 


mand more insistently the same modernizing 
of our industrial fighting equipment, if we are 
to survive. True, as Mr. Hoover says, ‘‘We are 
more disturbed than injured.’’ But the disturb- 
ance seems to grow and resistance to deflation 
to strengthen. 

While raw materials are near the prewar 
levels, finished products are about 150 percent 
above those levels. In this enormously increased 
spread, the principal items, such as wages, 


freights, rents and taxes, are the very ones 
which so vigorously resist reduction. To meet 
both foreign and domestic hazards, we must 


have reduced costs—we must have reduced 
prices, but there is little hope in the apostles 
of return-to-former-levels. 

Importance of Waste Elimination 


It is in this most serious situation that the 
Department of Commerce hopes to be of vital 


assistance. Responding to Secretary Hoover’s 
question: “‘What can the department do to 
help?’”?” many business leaders have urged the 


of material reduction of costs 
line thru waste elimination, and 


great promise 
all along the 


the elimination they have in view is quite a 
different thing from the ‘conservation’ you 
lumbermen have heard very possibly ‘‘ad 


nauseam.”’ It happens that this subject of 
waste has long been a primary interest to Mr. 
Hoover. About two years ago, when he was 
president of the Federated American Engineer- 
ing Societies, the organization undertook a care- 
ful survey of the wastes in six major indus- 
tries—boots and shoes, clothing, textiles, print- 
ing, metal trades and building construction. 
The results are published by the McGraw-Hill 
Book Co. in ‘*‘Waste in Industry,’ and would 
well repay your detailed reading, but the out- 





Get it off your chest! What? 
See page 43. 





standing fact for the moment is, this report 
shows that on the average these six industries 
are being operated with a waste of 40 percent; 
40 percent of the capital, material, labor, mental 
effort just thrown away with nothing to show 
for it! Of course, it is an engineer’s report and 
some of you may want to discount the technical 
man’s findings, but surely you will admit these 
engineers are at least half right and that would 
mean a waste of 20 percent—$1 out of every 
$5 destroyed. Assuming that something similar 
applies in your special field, this means an 
absolute waste of at least $1,000,000,000, and 
very probably much more in lumber last year. 
At least $500,000,000 wasted already this year, 
even allowing for decreased production! 

Those of you who lack interest in conserva- 
tion because of its. futurity will possibly find 
$1,000,000,000 annual loss of sufficient immediate- 
ness to be worthy of attention. 


Lack of Standardization One Source of Waste 


Of course, the factors in such total wastes are 
various. Some, indeed, are peculiar to par- 
ticular industries, and it would require many 
men many hours adequately to present them all. 
One source of waste, however, is found in every 
industry and is everywhere of major importance. 
This is lack of standardization or, stated posi- 
tively, the universal prevalence of enormously 
excessive varieties. 

I wonder if you realize how far this cult of 
diversification has gone—the cult whose creed 
seems tobe “give the buyer what he wants— 
change the style every three months—save the 
freight thru undersize—alter the dimensions, but 
don’t improve the product.” 

AS an example, take shotgun shells—consider 
the variations in caliber and all the variations 
in powder and shot—make a special sell for 
every birdie and beastie native to our land and 
then a special one to name for each mighty 
hunter and you picture a considerable variety, 
but I hardly think you will reach the truth. 
Some six months ago the National Hardware 
Association found that there were being mer- 


chandised in this land of the free initiative 
7,362 varieties of shells. 

As a further example, in American flags there 
are twelve standard sizes worked out by Gov- 
ernment departments. Analyzing a catalog of 
a large flag manufacturer the other day, we 
found 289 varieties, not one agreeing with any 
of the twelve standards. 

An ax manufacturer carries thru all his card 
records, his shop accounts, his salesmen’s equip- 
ment and every detail of his business, varieties, 
sizes, brands and finishes, presenting axes to the 
careful buyer in the number of 6,964. 

In boots and shoes, the the survey figures are 
not yet available, the best authorities agree that 
the kinds, styles and sizes now offered the dis- 
criminating man, and more particularly the dis- 
criminating damsel, run well over 1,000,000. 

Compared with such totals, you may feel that 
lumber is beyond criticism in its simplicity, but 
if you will extend lumber to its applications. 
you, too, may be in the million variety class. 
The combined efforts of State and municipal en- 
gineers have succeeded in developing 260 differ- 
ent building codes. The sizes of sash and doors 
are probably well into the thousands and in 
furniture varieties have run riot. Even for a 
tree you gentlemen have, I understand, thirty 
odd names for the same old pine and at least 
fifteen sets of dimensions for a 2x4, while, when 
it comes to the grade of a board, you all agree 
at least that opinions differ. 


Advantages of Simplified Practice 

This wild orgy of diversifications thus has its 
humorous side, but, more important, it is a very 
real and widely spread source of enormous waste 
and with the concurrence of leaders in many 
instances Secretary Hoover has established our 
Division of Simplified Practice to aid any group 
requesting its service in the simplification of 
product, of process or of management. 

Simplified practice in any field will, we be- 
lieve, secure some, or all, of the following ad- 
vantages: It will decrease production costs. 
stocks, selling expenses, misunderstandings and 
all costs to the user; simultaneously, simplified 
practice will increase turnover, stability of em- 
ployment, promptness of delivery, foreign com- 
merce, quality of product and, sweetest of all, 
profit to producer, distributer and user. 

In lumber, we feel certain that the standardi- 
zations and simplifications you have under con- 
sideration will secure these advantages, and, in 
addition, so elevate you in public confidence as 
to remove any present criticisms and firmly 
establish you on the highest ethical plane. 

The Department of Commerce stands ready 
to serve you, as it is beginning to serve some 
ninety other businesses, and as it hopes to 
serve all industry and business. Our service 
consists not at all in working out the standards 
or simplifications for you, or even in suggesting 
what these shall be. Neither can we function 
in rendering judicial decisions. Rather our serv- 
ice is to help you bring together all groups; to 
give you, as far as possible, the national and 
international viewpoint; to keep you informed 
of related work in other industries and, espe- 
cially, to give your findings the full support of 
the department by publication when, thru mu- 
tual consent, producers, distributers and users 
of lumber shall have arrived at substantial 
agreement on ‘standards. 

Working thus together we believe that this 
undertaking will result in large national bene- 
fit, and that means benefit to every interest, to 
producers just as much as to users—to dis- 
tributers just as much as to either. 

But besides these immediate benefits, and [ 
believe in Secretary Hoover’s mind, even more 
basically important, this working out of stand- 
ards together will result in an integration of 
lumber groups, in a closer understanding of the 
position and possible service of lumber in our 
nation which shall develop a true self govern- 
ment of the lumber industry by the lumber 
industry. Yes, which shall go the whole way, if 
you please (since only in the prosperity of our 
great industries can our nation prosper), which 
shall go the whole way and develop that govern- 
ment for the lumber industry, using such far 
vision and high principles in the development 
that restrictive legislation or other Government 
interference shall be shut without the bounds 
of possibility. 

In the end, we of the Department of Com- 
merce shall gage our service to you largely by 
the degree in which we have been able to aid 
in your permanent establishment of this far- 
sighted, nationally conscious and conscientious 
self government. 
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Western Lumber Manufacturers and Directors 
of National Hold Conference on Standardization 


PORTLAND, OrE., July 27.—Thursday was 
given up to conferences on standardization, be- 
tween western lumber manufacturers and the 
directors of the National Lumber Manufac- 
turers’ Association, held in the Multnomah Ho- 
tel, with J. W. Blodgett, president National 
Lumber Manufacturers’ Association, presiding. 
The Government’s ideas and plans in connec- 
tion with standardization were presented by 
William A. Durgin, special representative of 
Secretary of Commerce Hoover. Mr. Durgin’s 
masterly discussion of the problem, setting 
forth so clearly and intelligently just what the 
Department of Commerce had in mind, com- 





Kk. H. POLLEYS, MISSOULA, MONT. ; 
Toastmaster at Banquet 


pletely changed the attitude of many lumber- 
men present, disclaiming as it did any idea of 
undue governmental interference with the con- 
duet of their business, and in the end his words 
were received with a rousing cheer, bringing the 
entire audience to its feet. |Mr. Durgin’s ad- 
(lress, which was easily the feature of the confer- 
ence, is printed in full on page 54.—EDbITor. | 


Standardization Most Important Topic 


In calling the meeting to order, President 
Blodgett emphasized that this was the midsum- 
mer directors’ meeting of the National Lum- 
her Manufacturers’ Association, and immedi- 
ately stated that the most important thing be- 
fore the National was the action being taken 
pursuant to a resolution that was introduced 
at the annual meeting of the association in 
Chicago by H. B. Hewes, of Jeanerette, La., 
this resolution being to the effect that the presi- 
dent of the National Lumber Manufacturers’ 
Association appoint a committee containing at 
least one member from each regional associa- 
tion to investigate the questions of standardiza- 
tion of sizes, grades, nomenclature and grade 
markings of lumber. 


Secretary Advises Against Undue Haste 


Wilson Compton, secretary of the National 
Lumber Manufacturers’ Association, explained 
the progress that has been made in this diree- 
tion, telling of the conferences which have been 
held to date and something of the plans com- 
ing therefrom. Reports of all these conferences 
and results have been published in the AMER- 
iCAN LUMBERMAN as they were held. Secretary 
Compton pointed out some of the things which 
the industry may do. He advised against un- 
due haste and extremes on all sides, and advo- 
cated that the lumbermen keep their minds 
open until full information had been secured, 
and at the same time that they keep the welfare 


of the public in mind in connection with their 


plans. He stated that they would thereby 
eventually arrive at conclusions that would put 
them in a position where it would be assured 
that the lumber industry would continue to be 
controlled by its owners. 


Commerce Department Representative Speaks 


In introducing William A. Durgin, of the 
Department of Commerce, President Blodgett 
stated that he was a sort of ‘‘a dollar a year 
Government man.’’ Mr. Blodgett presumably 
referred to the fact that Mr. Durgin has made 
great personal sacrifices in order to serve on 
Secretary Hoover’s staff, taking an annual sal- 
ary therefor which is only a small fraction of 
what his previous earnings in private life were. 

Mr. Durgin’s negro story made quite an im- 
pression. He said that Secretary Hoover was 
interested in the lumber business because he 
did not want to see that industry placed in the 
position of the negro who was about to be hanged. 
‘‘The negro was led to the seaffold, and before 
the trap was sprung he was asked if he had 
anything to say. He replied ‘No, sir, I ain’t 
got nuthin’ to say, ’cept that this sure am goin’ 
to be an awful good lesson to me.’ ’’ 

Commenting on Mr. Durgin’s remarks, Presi- 
dent Blodgett said, ‘‘I can see in this audience 
men who have come over three thousand miles 
to attend this meeting, and I am sure every- 
one of them feels amply repaid for his trip by 
having heard this one address.’’ 


Cooperation Hampered by Uncertainty 


Commenting on the proposal to secure closer 
codperation among lumbermen from different 
sections and on standardizing sizes, grades ete., 
R. E. Danaher, president of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, stated that the one great reason why lum- 
bermen have not taken steps in this direction, 
and particularly why the California pine manuu- 
facturers have not come to some agreement with 
the western pine manufacturers, was fear of 
Government prosecution, persecution and in- 
vestigation. He pointed out that a representa- 
tive of the Department of Justice had sat thru 
the semiannual meeting of the Western Pine 
Manufacturers’ Association held yesterday, and 
that the different Government departments 
were not in accord, in that while one depart- 
ment urged industries to do one thing, another 
department forbade codperation and spent much 
time attempting to gain some evidence of co- 
operative effort among lumbermen in different 
sections. He stated that California pine manu- 
facturers would not discuss problems of stand- 
ardization until they had some assurance that 
they would not be prosecuted by the Govern- 
ment for discussing this problem. 


Committees on Standards Present Reports 


President Blodgett called attention to the 
fact that the so called Hoover plan had been 
divided into three heads: First, the nomencla- 
ture of grades and species and simplification of 
grades; second, standardization of grades and 
sizes; and, third, guaranties to the consumer. 
A committee has been appointed to take up 
each of the three different heads. L. S. Case, 
of the Weyerhaeuser Sales Co., Spokane, as 
chairman of the committee No. 1 reported for 
that committee. The report was brief and in 
substance stated that the committee had de- 
cided that the best grade of each species should 
be designated by the letter ‘‘A,’’ and the up- 
per grades would follow down the alphabet, and 
that the common grades of each species be 
designated by numerals beginning with No. 1 
for the best grade of common in each species. 

J. P. McGoldrick, chairman of committee No. 
2, on standard sizes, stated that his committee 
had made a start and had found that it was 
easy to work out a standard for studding, 
joists and sheathing, but that when it got into 
the higher grades of finished lumber it found 
some difficulty because of the different purposes 
for ‘which some of the species of finish were 
used. 


A. C, Dixon, who is a member of the third 
committee, said its purpose was to devise means 
of protecting the consumer in the purchase of 
lumber products. He read the resolution as 
proposed by that committee and previously re- 
ported in the AMERICAN LUMBERMAN, which 
called for proper grading and reinspection, and 
conditionally approved the idea of grade mark- 
ing that should inelude identification marks of 
the mill where the lumber was manufactured. 

The meeting was adjourned at noon, and the 
lumbermen were taken for a trip down the 
River to municipal terminal No. 4, which is 
Portland’s most important harbor improve- 
ment, and where an excelleat luncheon was 
served to the lumbermen, who were guests of 
the Western Pine Manufacturers’ Association. 
At the luncheon, G. B. Hegardt, chief engineer 
of the commission of public docks of Portland, 
explained its wonderful port facilities. 


Explains Technical Committee’s Report 


After return from the trip about Portland’s 
harbor improvement, D. F. Holtman, engineer 
National Lumber Manufacturers’ Association 
and chairman of the technical committee on 
standardization which met at Madison, Wis., 
recently, made a full report of the findings of 
that committee. Mr. Holtman explained the 
work of that committee and distributed copies 
of its report, having read to the assembled 
lumbermen some of the most important sections. 

Thruout the session, stress was laid on the 
point that the secretary of commerce and his 
department have no disciplinary regulatory 
powers and, while lumbermen picture the Gov- 
ernment representatives as policemen or inves- 
tigators, the Department of Commerce in no 
way comes under this classification. 

Western, California and White Pine Discussed 

On request of the Chair, Secretary Cooper, of 
the Western Pine Manufacturers’ Association, 
briefly sketched the conclusions reached by the 





JOHN W. BLODGETT, GRAND RAPIDS, MICH. ; 
Who Presided at Conference 


western pine people in the meeting yesterday. 
He said they felt that standardization was 
such a big and important movement that it 
must be approached with care. His association 
has felt that none of its principals would have 
the necessary time to devote to work on a 
committee that could thoroly investigate the 
practicability of the various plans and, there- 
fore, the members authorized the board of 
directors of the Western Pine association to 
employ a competent man to represent them at 
all conferences. They felt that if there was a 
general committee formed of such representa- 
tives from the different regional associations 
much progress would be made. 
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C. Stowell Smith, secretary California White 
& Sugar Pine Manufacturers’ Association, 
stated that members felt the importance of 
getting the California pine, the Western pine 
and Northern pine manufacturers together first, 
believing that their codperation would be a 
long step in the right direction. 


Report of Forestry Committee 


George 8. Long, vice president and general 
manager of the Weyerhaeuser Timber Co., of 
Tacoma, Wash., as chairman of the committee 
on forestry presented a brief report. ‘‘It may 
be short,’’ said he, ‘‘but we think it is quite 
encouraging, and it looks as if, after several 
years of controversy and hesitation, some real 
action toward a national forest policy may be 
near.’’ He continued: 


The January hearings upon the Snell bill, at 
which the association was represented, did much 
to get the situation properly before Congress. 
But because the subject was rather new, the 
testimony conflicting and the need for economy 
being stressed by majority leaders, the House 
committee on agriculture was loth to report 
upon so ambitious a measure. Meanwhile the 
Capper bill, tho less seriously considered, had 
some adherents. For a few months the pros- 
pects were discouraging for any early enact- 
ment that would end the controversy and do 
something constructive for the forests. 


Program Adopted Was Compromise Measure 


This situation, however, caused those who 
really wanted something constructive done to 
redouble their efforts. Forester Greeley formu- 
lated a program which included the most im- 
portant provisions of the Snell bill but omitted 
the features which, tho less urgent, were those 
most in dispute. It also called for lesser ex- 
penditure. It was confined to codperative fire 
prevention, extension of ndtional forests by 
purchase, codperative tree planting, and cer- 
tain desirable forest investigations. The re- 
quired appropriation was less than $2,000,000. 
Col. Greeley felt that such a program could be 
made to solve 75 cr 80 percent of the entire 
problem as it now exists. 

This plan has the support of Snell bill ad- 
herents and offers nothing to which anyone can 
object. Indeed it is very close to the solution 
first advocated by this committee in the early 
conferences which resulted in the more com- 
plicated Snell bill, to which we agreed more 
to please the majority than in a belief that it 
would find smooth sailing. 

John W. Blodgett and Wilson Compton lent 
their aid to Forester Greeley in pushing the 
matter along. The President was seen and 
again expressed his desire to see something ac- 
complished. A subcommittee was created in the 
House committee on agriculture to give the 


to emphasize again that during the last few 
months John W. Blodgett, Wilson Compton 
and L. C. Boyle have kept the association en- 
viably to the front with other friends of con- 
structive forestry. They have left little for 
this committee to do. 


THE BANQUET 


A very enjoyable banquet was given on 
Thursday night at 7 o’clock at the Multnomah 





WILSON COMPTON, WASHINGTON, D. C.; 
Who, Outlined Progress to Date 


Hotel, with the Western Pine Manufacturers’ 
Association as host, and the directors of the 
National Lumber Manufacturers’ Association 
and visiting lumbermen as guests. That well 
known and well loved veteran of the western 
lumber industry, E. H. Polleys, Missoula, 
Mont., president of the Western Pine associa- 
tion, acted as toastmaster. The program, to 
say the least, was an impromptu affair. Mr. 
Polleys welcomed the guests in a very few ap- 
propriate words and then called on J. W. Blod- 
gett, who respondéd to the welcome very briefly 
but refused to make an after-dinner speech, 
saying he came there to be entertained and, 
with much insistence and considerable help 
from others of the audience, finally secured the 
consent of Maj. Everett G. Griggs, of Tacoma, 
to sing. Maj. Griggs surprised many of his 


tional forestry convention. He said, ‘‘I have 
got back several such reactions from hard- 
boiléd lumbermen.’’? He told of an amusing 
instance. In the early days of his work in 
the Forest Service, he had made a talk to some 
lumbermen, and in the enthusiasm of youth he 
had talked about ‘‘our national forest,’’ and 
perhaps in his confusion had alluded to it as 
‘my national forest.’? After his speech, an 
old time hard-boiled lumberman had taken him 
aside and told him that his remarks about ‘‘my 
national forest’? reminded him of the story of 
how Beelzebub took the Lord up on top of the 
mountain and pointed out to him the vast lands 
and forests within reach of his eye, and then, 
in tempting him, told him that if he would fall 
down and worship him he would present him 
with all of this territory. Then the old fellow 
turned to him and said, ‘‘ but the damned old liar 
didn’t own an acre.’’ 

Among others who contributed to the eve- 
ning’s entertainment were Chas. S. Keith, 
Kansas City, George B. McLeod, George Corn- 
wall, Russel Hawkins, Mayor Baker and Judge 
John Stapleton, all of Portland; F. B. Hub- 
bard, of Centralia, and J. P. McGoldrick and 
E. F. VanDissel, of Spokane. 





INSTITUTE JOINS NATIONAL 

PorTLAND, ORE. July 28.—At its closing 
session here today, the board of directors of the 
National Lumber Manufacturers’ Association 
voted unanimously to admit the Hardwood Man. 
ufacturers’ Institute to membership. It was also 
decided to continue the advertising campaign 
that has been waged with such success. Edgar 
P. Allen, director of publicity for the associa- 
tion, with headquarters in Washington, D. C., 
reported that more than $100,000 had been ex 
pended during the year for advertising space 
in seventy-five daily newspapers, and that the 
plans for the 1923 campaign would call for « 
probable expenditure of $200,000. Mr. Allen 
explained it had been proved beyond doubt that 
newspaper advertising was profitable. — 

The Hardwood Manufacturers’ Institute, it 
was explained, has a membership of about 200 
firms in the eastern and southern States, with 
an annual production of approximately 1,600, 
000,000 feet, which membership is being in- 
creased rapidly. With the addition of the Hard- 
wood Institute, the National association is said 
to represent an aggregate of more than $14,- 
000,000,000 invested capital and an output of 
more than $5,000,000,000 annually in manufac- 
tured wood products. 
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National Lumber Manufacturers and Other Guests of Western Pine Manufacturers’ Association, Which was Host at a Luncheon 


subject early attention, and it is reasonable to 
hope a report may be forthcoming. Attorney 
L. C. Boyle has just finished—for use by the 
national forest program committee, of which 
R. S. Kellogg is chairman—a very able digest 
of the testimony in the January hearings that 
will assist all concerned in considering the 
essential points to be dealt with. 

Meanwhile the Capper bill in the Senate ap- 
pears to be out of the picture as a result of the 
recent Supreme Court decision against the 
principles upon which it was based. 


Must Not Neglect Fire Prevention 


We need not point out to you that this sea- 
son’s experience again proves the comparative 
importance of fire prevention and the folly of 
neglecting this while less urgent steps are being 
disputed. Altho much well started reforestation 
has been saved by vigorous use of our present 
facilities, there has also been deplorable loss. 
Before closing this brief report we want also 


hearers, after being assisted to the floor by 
J. H. Bloedel, of Seattle, when he sang a pop- 
ular medley in much better form and voice than 
would have been expected from a lumber man- 
ufacturer. 

Most of the responses were very brief and 
many of them quite personal—some of them 
provoking a great deal of levity. 


Chief Forester Likened Unto Beelzebub 


Among others, W. B. Greeley, United States 
forester, said that he couldn’t understand why 
the toastmaster had singled him out, because 
he couldn’t sing a song. He said that after 
‘*Charlie’’ Keith’s remarks about Federal offi- 
cials he felt he should get under the table. He 
singled out J. P. McGoldrick and accused him 
of having told the chief forester to go to Hell, 
when the latter had offered him the first na- 


The directors adjourned at 5 o’clock, after 
passing on several routine matters, and briefly 
discussing the labor situation, which some mem- 
bers described as very unsatisfactory, to meet 
again in November, probably in Chicago. 

Before adjournment Edward Hines asked 
again that the Western Pine Manufacturers’ 
Association be extended a vote of appreciation 
for the many courtesies during the Portland 
sessions, and it was again unanimously sup- 
ported, altho such a motion had already been 
passed earlier in the afternoon. 

From here several of the directors left for 
Tacoma, where they will spend the time until 
Wednesday, when the West Coast Lumbermen’s 
Association holds its semiannual meeting there. 
This they have been invited to attend. Edgar 
P. Allen goes to Los Angeles from Puget Sound, 
and thence home by way of Chicago. 
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PICNICS HOLD CENTER OF THE STAGE 


BUFFALO DEALERS’ OUTING 


BuFraLo, N. Y., Aug. 2.—The Buffalo Lum- 
ber Dealers’ Association will hold an outing 
on August 22 at East Aurora and all members 
of the trade here have been invited. Secretary 
K. C. Evarts and a committee are at work 
on the details of the program. The start will 
be made by automobiles in time to reach East 
Aurora for lunch at the Roycroft Inn at 1 p. m. 
Many games are scheduled, but the principal 
gne will be golf, for which nearly a dozen 
prizes have been offered, one being the Hotel 
Iroquois cup. This was won last year by Eugene 
F. Summers, a member of Mosier & Summers, 
builders. The person winning the cup three 
times becomes the owner of it. The party will 
return by way of Elma, the home of Hurd Bros., 
and a supper will be served at 6 p. m. at the 
Methodist Church, 


LOYAL LEGION TO PICNIC 


SPOKANE, WASH., July 29.—Preparations for 
the fourth annual picnic of the Loyal Legion 
of Loggers & Lumbermen to be held Labor Day 
at Liberty Lake began at a meeting of the 
picnic committee with representatives of the 
various mills held today in the 4 L field office. 
The McGoldrick and Phoenix Lumber companies 
of Spokane, the Atlas Tie Co., Blackwell Lum- 
ber Co. and the Edward Rutledge Timber Co., 
of Coeur D’Alene, and the Deer Park Lumber 


committees had been hard at work. A short 
talk was made by Mr. Bloedel, who, among 
other things, said he upheld the 8-hour day and 
that his company would never return to the 
long day unless forced to do so. He touched 


upon the happy relations existing between the 














(Left to right) J. H. Bloedel and C. L. Flynn 
Ready to Address the Crowd 





LONG ISLANDERS ENJOY OUTING 


NortTHport, Lone Isuanp, N. Y., July 31.— 
The suceessful outing of the Long Island 
Dealers’ Association held here Wednesday, July 
26, is still the talk of its many members. More 
than two hundred and fifty gathered at Valley 
Grove, the old pieniec ground on Eaton’s Neck, 
and there made merry from early morning 
until late in the evening. 

The Long Island dealers had as their guests 
men prominent in the wholesale trade from 
New Jersey, Connecticut and thruout New 
York State. 

‘he forenoon was given over largely to 
bathing and it is safe to say that hardly a one 
missed this opportunity. Field sports fol- 
lowed. Several records were claimed, but it is 
doubtful that they will be allowed. 

A real old fashioned clam bake fellowed at 
1 o’clock and to see the members and guests 
eat was a testimony to the strenuous activities 
of the preceding hours. Edward L. White, 
known as one of Northport’s best caterers, had 
prepared a fine spread including chowder, roast 
clams, corn, lobsters and chickens. 

Sports were resumed in the afternoon and 
the few extra pounds taken on during lunch 
hour were soon worn off. The day could not 
have been better. There was a cooling breeze 
from the Sound and the water was just rough 
enough to make bathing a pleasure. 








Bloedel Donovan Lumber Mills Employees in Third Annual Outing at Cottonwood Beach near Bellingham, Wash. 


Co., of Deer Park, join each year in giving this 
picnic to their men. 

A tentative sports program was outlined today 
and mills other than the above invited to parti- 
cipate in the affair. A tug of war between the 
various mills with a $10 prize to be given to 
each of the ten men of the winning team. 
A second prize of $50, $5 to the man, will go to 
the second best team. A baseball game between 
Deer Park and the McGoldrick team is also to 
be arranged. 


THREE THOUSAND AT BEACH 


BELLINGHAM, WASH., July 29.—Employers 
and employees mingled happily and fraternally 
together at Cottonwood Beach, twenty miles 
from Bellingham, on Saturday, July 22, at the 
third annual picnic of the Bloedel Donovan 
Lumber Mills. It was the largest industrial 
picnie ever held in northwestern Washington, 
about three thousand persons attending, in- 
eluding President J. H. Bloedel, Secretary 
James H. Prentice and General Superintendent 
C. L. Flynn. Vice President J. J. Donovan 
was unable to attend, because he was still in a 
Bellingham hospital recovering from injuries 
received in an auto accident the week before. 
He sent a letter of greeting, which was read by 
Mr. Bloedel. Both of Mr. Bloedel’s sons, Pren- 
tice and Lawrence, of Seattle, were present. 

The day began with a parade in Belling- 
ham, this consisting of scores of automobiles, 
headed by a band and bearing banners. At the 
beach the day was delightfully spent among 
the trees and in the waters of Birch Bay. 
There were numerous sporting events, for all 
of which prizes were offered, and many unusual 
features, all showing that the committee in 
charge, headed by Tom Huston, and its sub- 




















(Left to Bloedel, Lawrence 
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Bloedel and J. H. Bloedel 


company and its employees; praised the shop 
committee plan, which has worked out so well 
in the company’s experience, and dwelt upon 
the value of the group insurance plan inaugu- 
rated by the company several years ago. 

Dancing both afternoon and evening was a 
feature, music being furnished by an orchestra. 
The main sport was tug-of-war. The Larson 
mills defeated the cargo plant, and the sash 
and door factory bested the box factory. 


Walter R. Pettit, of Huntington Station, 
Long Island, was in general charge of the 
arrangements. 


ENJOY PICNIC; VOTE ENCORE 


New Or.eans, La., July 31.—The first annual 
outing of the New Orleans Lumbermen’s Club, 
staged last Saturday at a spacious camp in Lit 
tlewoods, on Lake Ponchartrain, proved so em- 
phatie a success that members are pleading for 
an encore, to be held during August. The pro- 
gram carried thru like clockwork. By special 
arrangement one party went to West and voy- 
aged to Littlewoods on Mr. Elmore Burt’s 
yacht. The main body made the trip from town 
in automobiles. During the day a number of 
competitions were staged. Mr. and Mrs. El- 
more Burt won the prize in the waltz- 
ing contest. Mr. John Updenwyer and 
Miss Duvernay won first honors in the jazz 
dance. E. A. Roth captured the tub race. Mau- 
rice J. Duvernay was victor in the canoe tilt. 
Ray Jacobs won the men’s egg race, while Mrs. 
R. J. Fine captured the ladies’ egg race prize. 
Mrs. C. C. Jorda won the ladies’ sack race and 
Mr. Jorda was winner of the same event for men. 
Luncheon was served at 12:30 and the festivities 
continued until evening, a number of the club- 
men motoring out in the afternoon. In all, 
about 150 attended. Credit for the remarkably 
fine program and arrangements is owed to the 
entertainment committee, composed of F. J. 
Thomas, chairman; Oscar Turlington, R. J. Fine, 
Leland Smith, T. H. Lynch, C. H. Ketcham, R. 
E. Simmons and J. B. Wand; to Secretary J. 
Walter Michel, and to former President Phil La- 
nier, who, as chairman of the club’s executive 
committee, served ex officio, so to speak, as mas- 
ter of ceremonies. 
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You Can $7) .00 
SAVE. - M 


And that amount is certainly worth 
saving these days when hardwood floor- 
ing is so much in demand. Add to your 
profits by taking advantage of this 


offer. 
SPECIAL ITEMS: 

(1) %x1% Clear Beech .....2..........22. $ 70.00 
(2) Jette No. Beech: oc ciccccescidssvrsece 50.00 
C5) SEKI THO BABOIO . oinsoss ccscessencccs< 60.00 
(4) %x1% Select Plain Red............... 67.50 
(5) 13/16x2 No. 1 Fact. Maple............. 42.50 
(6) 13/16x2 Clear Maple ..occcisesstievcvce 102.50 
(7) 11/16x24% No. 1 Factory Maple....... 40.00 


All ¥%” specials shipped not wrapped. 

Save $2.00 per 1,000 on all these 
items. Cut out this ad. Send in with 
your order any quantity long as stock 
lasts during August. 


4052 Princeton Avenue, 
Chicago 
a WE SELL TO DEALERS ONLY ) 











| Cle an <8: Bags 


and salvage 5 to 10 sacks of good 
cement out each thousand 
cleaned. Let us tell you how to 


SAVE aphentacs: 


Cement 
Freight 
Mlustrated Folder on Request 
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TORONTO, ONTARIO 
Established Incorporated 
1875 1898 


Dry Birch and Maple 


Hardwoods 


The Gall Lumber Co. 


Limited . 


Offices, Dry Kilns, Lake St., Foot of 
Warehouses and Spiadina Avenue, 
Sorting Yards. TORONTO 











Coast Discusses Standardization 
and Plans for Market Extension 


[Special telegram to AMERICAN LUMBERMAN] 

Tacoma, WasH., Aug. 2.—At the midsummer 
meeting of the West Coast Lumbermen’s Asso- 
ciation held here today, there was a record rep- 
resentation from the entire Northwest, as well 
as from all parts of the United States. Fore- 
most in importance was the announcement that 
the British Columbia timber industries had en- 
thusiastically joined forces with the West Coast 
Forest Products Bureau in its work of market 
extension. Standardization was a fruitful topic 
at the afternoon session, along with discussion 
of national publicity, and a spirited reference 
to the shopmen’s strike. A big feature was the 
Hoo-Hoo initiation of a class of sixty-eight kit- 
tens. The lumbermen’s meeting was brought to 
a fitting close by a banquet at which distin- 
guished speakers contributed a wealth of ideas, 
in particular Chas. 8. Keith touched on the de- 
cline of lumber production in the South. The 
program thruout was of rare interest and excel- 
lence, one of the best ever arranged by Robert 
B. Allen, secretary-manager of the West Coast 
association. The sessions, over which A. C. 
Dixon presided, were held in the beautiful Scot- 
tish Rite Cathedral, a new structure on Park 
Avenue, South First Street, Division Avenue and 
St. Helens Avenue. 


MORNING SESSION 


After a typical Dixon story as a graceful way 
of opening the session, the president introduced 
R. W. Vinnedge, of Seattle, past president of 
the association and president of the West Coast 
Forest Products Bureau, saying that the pro- 
ceedings of the forenoon would be devoted to 
the subject of market extension. A good hand 
greeted Mr, Vinnedge as he took the gavel. He 
reviewed quickly the work of the bureau, ex- 
plaining that in the limited time allotted to him 
it would not be possible to do more than touch 
the surface. He was gratified to note that in 
the bureau there had been united the various ele- 
ments of the industry. The loggers had taken 
a broad and constructive view of the whole 
problem, and their attitude from the start had 
been such as to keep the millmen on their toes; 
and the wholesalers had become a big factor 
because they marketed 60 to 75 percent of the 
lumber output. Thus, in the Forest Products 
bureau there was a composite of the industry. 
To these four factors there had been added an- 
other element, supplied by ‘‘our neighbors on 
the north end,’’ the British Columbia loggers 
and manufacturers, so that henceforward the 
industry in British Columbia would be a part of 
the West Coast Forest Products Bureau. 

Mr. Vinnedge referred to the important fact 
that as one of the direct results of the work of 
the bureau Pacific hemlock, once a despised 
wood, is coming to the fore. ‘‘It is finding its 
place in the sun,’’ said he. Another thing was 
the extent to which shop cuttings were increas- 
ing, resulting already in a premium on No. 3 
logs, which up to the present time had been the 
bane of the loggers and manufacturers. ‘‘I 
don’t believe all of you understand what the 
bureau is doing,’’ he continued; ‘‘the object this 
morning is to give you a close-up view, to let 
you see how the wheels go round.’’ 


Bureau Officials Review Work 


Mr. Vinnedge introduced C.J. Hogue, di- 
rector of the bureau, who rapidly reviewed the 
work in hand, stating that the present meeting 
would be followed by group meetings thruout 
the Pacific Northwest. He was followed by 
L. P. Keith, manager of the structural depart- 
ment, and then by Harry S. Stronach, manager 
of the industrial department, who in particular 
emphasized the strides made in the marketing 
of fir shop. Mr. Stronach made a striking point 
in saying that ‘‘the selling end of our industry 
forgets that we can not crowd production and 
secure the best results.’’ 

Mr. Vinnedge felicitated the meeting on the 
fact that the timber industry of British Colum- 
bia was well represented, introducing success- 


ively Frank Pendleton, president of the Timber 
Industries Council of British Columbia; L. L. 
Brown, lumber commissioner of British Colum- 
bia, and M. A. Grainger, manager Forest Prod- 
ucts Market Extension Bureau of the Province. 
Mr. Brown said hemlock finish was selling in 
eastern Canada for $10 less than fir, which was 
an absolute crime. The visitors referred to the 
spirit of harmony that has united the industry 
into a single organization on the Canadian side 
of theline. All branches, he explained, are now 
in one bureau. W. W. Harvey, of Vancouver, 
also took the floor for a one minute talk on 
mutual market extension. Mr. Vinnedge wel- 
comed the visitors as having come forward with 
constructive suggestions. 


On reassuming the gavel, Mr. Dixon paid a 
compliment to the directors of the National 
Lumber Manufacturers’ Association, referring 
to the wide open methods of conducting a West 
Coast meeting, and reminding the visitors jocu- 
larly that the Coast representatives were not 
afraid of them. Besides, he said, ‘‘I think you 
can assume that we shall soon become close 
neighbors. They are all real fellows. We can 
learn from them. It is now time for lunch. I 
urge you to get acquainted and to pump them 
dry.”” 

AFTERNOON SESSION 

Standardization of lumber was the foremost 
topic. Alluding to it, President Dixon said it 
seems fitting to have someone present who could 
portray the past and the present and what might 
be accomplished in the lumber industry, pre- 
senting the subject both from the practical and 
technical standpoints. No man, said the pre- 
siding officer, could make this presentation more 
ably than the secretary of the National Lumber 
Manufacturers’ Association, Wilson Compton. 

Mr. Compton spoke on ‘‘The Chronology of 
the Standardization Movement,’’ especially 
complimenting the West Coast association on the 
public and open manner in which the Coast in- 
dustry conducted its discussions. ‘‘If that con- 
dition prevailed thruout the industry,’’ he said, 
‘‘a much more satisfactory condition would pre- 
vail. The attitude of frankness displayed here 
this morning is most desirable.’’ Mr. Compton 
assumed that ‘‘the industry had a large kite 
to fly’’ and that it wished ‘‘to fly it high.’’ 
He alluded to the fact that under proper con- 
ditions the lumber industry could save not less 
than $200,000,000 annually. Mr. Compton spoke 
at considerable length, bringing out in a general 
way the high lights of standardization. 

The next speaker was. William A. Durgin, 
representing Secretary Herbert Hoover, of the 
Department of Commerce. ‘‘ Why is the Depart- 
ment of Commerce sticking its nose into lum- 
ber?’’ he asked. Secretary Hoover had ex- 
pressed the desire to help the lumbermen solve 
their problems, Mr. Durgin stated, and his de- 
partment possessed both the willingness and the 
ability to serve. 

At the close of Mr. Durgin’s speech, Maj. 
E. G. Griggs, of the St. Paul & Tacoma Lum- 
ber Co., Snark of the Universe, reminded the 
audience that shortly after 5 o’clock would 
occur one of the greatest concatenations in 
history, stating that this was now a Hoo-Hoo 
organization, resuscitated. He referred to the 
fact that some of the leaders in the lumber 
industry were advancing in years, and said 
it was advisable for them to cultivate the 
youngsters who were coming on to take their 
places. 

National Publicity 


Introducing the next speaker, E. P. Allen, 
director of publicity for the National Lum- 


ber Manufacturers’ Association, Mr. Dixon 
alluded to the walls of Jericho. Mr. Allen’s 
subject was ‘‘National Publicity.’’ There 


never was a time, he said, when it was more 
necessary than at present to consider the 
question of publicity from the national view- 
point, nor has there been a time when the lum- 
bermen could feel a greater degree of’ respon- 
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sibility to the public. There has grown up a 
great wall beside which the walls of Jericho 
were as a picket fence, a wall of ignorance 
and prejudice, and that wall must crumble 
if the lumber industry is to come into its own. 
The greatest problem is to stand before the 
American public in an honest, just, and well 
understood light. The essential thing, he said, 
is to create in the minds of the people of the 
United States the conviction that the industry 
is as much concerned as to its relations to the 
public as is the public to the lumber industry. 
But the walls are crumbling; today, after a 
year of effort by the publicity department, the 
lumber industry is on a par with other indus- 
tries. ‘‘We are not afraid of any publicity 
from any source,’’ said Mr. Allen. ‘‘ We have 
adopted a policy of absolute frankness, a posi- 
tion that is truthful in regard to this indus- 
try.”’ 

Outlining the report on the “Washington, 
D. C., standardization conference, President 
Dixon pointed out four essentials: (1) An 
ascertainment of the facts; (2) the result 
whereby many strong men who were skeptical 
went into the conference and emerged deter- 
mined to work for the program; (3) a situa- 
tion has now developed whether lumbermen 
like it or not, compelling them either to act 
for themselves or permit others to act for 
them; (4) obligation on the part of the manu- 
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facturers to take the initiative. Brief talks 
were made by W. B. Mack, Howard Jayne, and 
K. H. Koehler, who attended the Washington 
conference, and by C. J Hogue on the simpli- 
fication of grades as recommended by recent 
conferences at Madison, Wis., and Chicago. 

President Dixon read telegrams giving the 
status of the coal and the shopmen’s strike. 
At this point occurred the first real thrill of 
the meeting, the president introducing Wil- 
liam C. Albee, division superintendent of the 
Northern Pacific railroad, with headquarters 
in Tacoma, who gave a statement of the strike 
situation from the standpoint of the road. He 
defined seniority, told of the efforts made to 
give old employees every chance to do right, 
of the splendid work done by new employees, 
half of whom were ex-service men, and finally 
of the decision of the road to stand by them 
until ‘‘Hell freezes over.’’ He recited the 
difficulties of the road and its successful oper- 
ation under trying circumstances with aroused 
intense interest. 

Dudley F. Haltman, of Washington, D. C., 
spoke on national. association market exten- 
sion work, 

Albert Hermann, of the Forest Products 


' Laboratory, Madison, Wis., spoke on the kiln 


drying of common lumber, in view of the 
experiments now in progress at the Wheeler, 
Osgood'plant, Tacoma. ‘‘Give me a mark to 
shoot at,’’. he, said in closing his remarks on 
the experiments of which he is in charge. 

The session’ was brought to a fitting close 


by a dramatic speech by Parson Simpkin, 
who referred in feeling terms to the benefits 
of Hoo-Hoo, 


THE CONCATENATION 

Not in seventeen years has there been such 
a concatenation as that which took place 
shortly after 5 o’clock under the personal 
direction of Maj. Griggs, Snark of the Uni- 
verse. There were sixty-eight kittens in the 
class. So numerous were they that they 
crowded the hall to the utmost, and gave the 
officiating team all it wanted to do in per- 
forming the ceremonial. There was much sport 
connected with the impressive ritual. Owing 
to the importance of the event, and the per- 
sonal interest shown by the presiding officer, 
the aggregation of kittens was termed the 
Everett G. Griggs’ Concatenation, as a com- 
pliment to the distinguished Snark of the Uni- 
verse. 

THE BANQUET 

More than three hundred lumbermen and 
their guests had gathered in the spacious hall 
when President Dixon gave the signal that 
the midsummer banquet was on. John Blod- 
gett, of Grand Rapids, Mich., president of the 
National Lumber Manufacturers’ Association, 
spoke on ‘‘ National Forest Policy and Gov- 
ernmental Relations.’?’ He reviewed legisla- 
tion, and incidentally referred feelingly to 
Congressman Joseph W. Fordney, of Michi- 
gan, as a statesman who had brought distine- 
tion to himself and the lumber industry. Chas. 
S. Keith, past president of the Southern Pine 
Association, alluded to the decline in southern 
pine production, strongly emphasizing the 
point that the Coast ought to make prepara- 
tions to take care of the market which the 
South is relinquishing. Production today, he 
said, is not adequate to meet the present con- 
sumption of lumber. An analysis showed that 
there would be underproduction gf lumber 
for five years. There would not be the same 
competitive conditions. ‘‘Stimulate your pro- 
duction,’’ he said, ‘‘if you don’t want to 
precipitate the price conditions your eminent 
president is striving so earnestly to avoid.’’ 

Frank H. Beckmann of the National Build- 
ers’ Bureau, of Spokane, spoke on ‘‘Sales- 
manship.’’ 

Ben Rice, of Spokane, secretary of the 
Columbia River Basin Association, delivered a 
convineing address on the Columbia River 
basin project, illustrated with stereopticon 
views. He brought out the point that in con- 
struction alone the project would require 
1,500,000,000 feet of lumber. 

The gathering rose as Mr. Dixon introduced 
Joseph W. Fordney of Michigan, chairman of 
the ways and means committee. ‘‘I have 
never believed,’’ he said, ‘‘that the Govern- 
ment could as efficiently and economically 
operate any business as can the private in- 
dividual. 
keep its hands off business. The Government 
had no business to take over the railroads, 
yet it cost $4,600,000,000 for the Government 
to let go of them. That’s pretty nearly 
enough, isn’t it? The number of railroad 
employees at the outbreak of the war was 
1,900,000, and when the roads were tarnee 
back the number had been increased to 3,250,- 
000 and their pay had been doubled.’’ Mr. 
Fordney touched on politics, urging the lum- 
bermen to get acquainted with their senators 
and representatives and to educate them. He 
alluded to the fight on a senator from the 
State of Washington, reminding his auditors 
that during the war the senator had been 100 
percent American, while of some of his erities 
during the war as much could not be said. 
Mr. Fordney’s speech was interspersed with 
anecdotes arousing his audience to a high 
state of enthusiasm as he illustrated his argu- 
ments. ‘‘My friends,’’ he concluded, ‘‘go to 
the polis on primary day and support the man 
who votes his convictions, and then go to 
the polls and elect him.’’ He closed with a 
humorous story, bringing the audience to its 
feet in laughter and applause. 


SAAB sesaaaaaaaai 


Norway HAs enacted a law forbidding strikes, 
requiring compulsory arbitration of labor dis- 
putes, and providing the machinery therefor. 
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Ready for 
Immediate Loading: 


No. 2 Clear & Better Fir Rough— 


2 cars 2x6 to I2Zinch—8 to 20° 
I car 5-4x6to12 “ 8to 20° 
l car 6-4x6 to 12 “ 8to20 


No.2 & Better Clear Cedar Rough— 
1x6 to 12 inch—8 to 20° 


2 cars 


Let_us have your inquiries for anything 
in Edge Grain Fir or Cedar. so Clear 
Hemlock. Write or wire our expense. 


Brunswick Lumber Co., Ltd. 


_810 Dominion Building, Vancouver, B.C. 
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Your advertisement in the Wanted and For Sale De 
namtment will reach the people. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 
EasternTennessee 
Kawdoend ELardwoods 
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West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
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Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
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TO STUDY STAIN AND MOLD PROBLEM 


MaDIson, Wis., Aug. 1.—Losses to the lumber 
and woodworking trade amounting to $10,000,- 
000 thru degrade of lumber by sap stain and 
mold were recently estimated by the Forest 
Service and the bureau of plant industry, based 
on a survey of the southern pine and hardwood 
field. The survey is preliminary to a study to 
be made here by the Forest Products Labora- 
tory on sap stain and molds as they affect the 
wood industries thruout the United States. . 

Price reductions based on blue stain degrade 
have varied $10 to $27 a thousand board feet 
in the sash and mill work field alone, according 
to figures obtained in the survey. In the coop- 
erage industry the annual loss due to blue stain 
is estimated at $800,000. The prices received 
for stained sap gum lumber were decreased in 
amounts varying $1.50 to as high as $15 a thou- 
sand board feet. Continued calls made by man- 
ufacturers upon the Forest Products Laboratory 
for suggestions as to means of controlling stain 
indicate that the problem can not be completely 
solved by any method now used. 

Further details of the stain and mold problem 
in every branch of the wood using industry are 
now being gathered by the Forest Products 
Laboratory by means of questionnaires. The 
facts so collected will provide a basis for a 
broad study in codperation with the various 
associations of stain control methods in all 
stages of the manufacture of wood products. 
Both dipping and air seasoning methods will be 
studied. 

It is anticipated that this work will assume 
major importance and that the demands on the 
laboratory will be much greater than can be met 
from the Government funds available. The 
active financial codperation of manufacturers 
affected by sap stain troubles will be needed. 


Hardwood Institute Activities 


MEMPHIS, TENN., Aug. 1.—The executive 
committee of the Hardwood Manufacturers’ 
Institute, at an all-day meeting held at Memphis 
on Saturday, July 29, attended by all members 
except E. B. Norman, of Holly Ridge, La., who 
could not make train connections on that date, 
employed 8. F. D. Mefiley, of Chicago, formerly 
secretary of the Lumbermen’s Association of 
that city, as assistant secretary; Mr. Murray, 
formerly with a lumber trade journal, as engi- 
neer, and authorized the continuation of C. E. 
VanCamp as assistant secretary of the institute. 

The committee also decided unanimously to 
move the executive offices of the institute to 
Chicago at as early a date as possible and 
instructed John M. Pritchard, secretary-man- 
ager, to open negotiations at once for suitable 
offices in that center. It is expected that re- 
moval will be accomplished within sixty days. 
Mr. Pritchard will go to Chicago and continue at 
the head of the executive staff. 

It was also decided that three district or 
regional meetings would be held in the near 
future, one for the central producing territory 
at Memphis, one for the southwestern territory, 
and one for eastern territory. These meetings, 
the time and place for which will be determined 
later, will be for the purpose of acquainting 
hardwood manufacturers with the objects of 
the institute and also of reporting progress 
already made. All hardwood manufacturers are 
invited to attend any or all of these meetings. 

Mr. Meffley will enter upon his duties at once. 

Mr. Murray, as engineer, will devote his time 
and energies largely toward waste elimination. 
He proposes to accomplish this in a number of 
ways, but plans to find out from consumers 
just what they need and to convey these data 
to manufacturers in order that the latter may, 
as far as possible, give the former what they 
want. His services are expected to greatly 
facilitate the movement toward standardization 
as a factor in waste elimination. 

The members of the executive committee 
expressed themselves as highly pleased with 
the progress thus far made in the direction 
of completing organization and with the enthusi- 
asm displayed by all of the other committees, 
as recently announced by President Sherrill. 

F. K. Conn, chairman of the membership com- 
mittee, thru John M. Pritchard, secretary-man- 
ager, reported that 149 members had been en- 
rolled as of July 29, a gain of 72, or approxi- 
mately 100 percent over the number joining at 
the organization meeting at Louisville, Ky., 
June 15-16. 


President’s Views on Program Outlined 


_In connection with the action of the execu- 
tive committee, C. H. Sherrill, president of the 
institute, said: 


S. F. D. Meffley was appointed assistant secre- 
tary of the institute in direct charge of all mem- 
bership, publicity, advertising, educational and 
trade extension work. 

Every manufacturer of hardwoods in the coun- 
try will be invited to become a member of the 
institute ; all fabricators of lumber will be invited 


‘to participate in the codperative plan in a friendly 


and earnest endeavor to carry out the suggested 
program of Mr. Hoover’s, so that the decreased 
cost in production, distribution and fabrication 
may be reflected to the ultimate consumer of the 
product. 

Mr. Mefiley has had a wide range of organiza- 
tion experience having in charge all war time 
organizations in northwestern Ohio, also chamber 
of commerce and automobile club work ; was secre- 
tary-manager of the Lumbermen’s Association of 
Chicago during the last two years; his last posi- 
tion being business manager of the Great Lakes- 
St. Lawrence auxiliary associations. In accepting 
the position with the institute Mr. Meffley said: 


“T believe that in a very short time all hard- 
wood manufacturers will be gathered under the 
banner of the institute, and all legitimate fabrica- 
tors thruout the United States will be working 
together in a friendly but earnest endeavor to, re- 
duce costs of production, fabrication and distribu- 
tion thru the elimination of all unnecessary waste. 

“Tt is a well recognized fact that an organiza- 
tion of similar interests can accomplish a great 
deal more than individual efforts of the same 
units. It has also become widely recognized that 
better results can be accomplished thru an asso- 
ciation of similar, rather than conflicting interests, 
In every line of industry, and in other branches 


of the lumber industry, there are strong organiza- 
tions representing the legitimate and primary in- 
terests of the manufacturer. The institute fills 
just that place in the hardwood industry. 

“It has no quarrel with anyone; it does not 
seek to displace or destroy any established agency 
that promotes the steady prosperity of the manu- 
facturer and fabricator of hardwood. Our policy 
should be frankness, friendliness and firmness, and 
our purpose to get together and build better mar- 
kets by meeting exact market needs on a basis of 
coéperation with the users of hardwoods. 

“Many conflicting statements have been made 
concerning the work of the institute, but I feel 
that it has the same right to exist as the thou- 
sands of other organizations primarily serving the 
interests of the manufacturers. I am firmly con- 
vinced that it is a a question of the under- 
standing of the principles on which the institute 
is founded. I do not believe that the institute has 
had the opportunity as yet to present to the 
fabricators, the manufacturers and the general 
public the complete and correct picture, and many 
individuals and firms have been prone to jump to 
hasty conclusions based on a distorted presentation 
of the facts in the case. I understand it will be 
my work to so present the true facts that a com- 
plete mutual understanding will be consummated 
between the manufacturers and the fabricators, 
which will form a permanent basis for the future 
prosperity of all concerned.” 


We have absolute confidence in the ability of 
Mr. Meffley to carry out the program as outlined, 
and we can assure him 100 percent eodperation 
from the membership of the organization. 


Plans of Institute Committee 


MEMPHIS, TENN., July 31.—B. F. Dulweber, 
of the standardization and rules committee of 
the Hardwood Manufacturers’ Institute has 
sent out to the members of that organization 
a letter dealing with the plans and purposes 
of the committee as follows: 


The appointment of the committee on standard- 
ization and rules has been made and, in addition 
to the undersigned, consists of the following: G. 
V. Patterson, Weiss-Patterson Lumber Co., Pensa- 
cola, Fla.; F. K. Conn, Bayou Land & Lumber Co., 
Yazoo City, Miss.; W. M. Stark, American Column 
& Lumber Co., Columbus, Ohio; C. M. Sears, Ed- 
ward L. Davis Lumber Co., Mobile, Ala.; G. W. 
Allport, Long-Bell Lumber Co., Kansas City, Mo. ; 
W. E. DeLaney, Kentucky Lumber Co., Lexington, 
BY.; Cs Ie re Nickey Bros. (Inc.), Memphis, 
Tenn.; and G. . Martin, Tremont Lumber Co., 
Rochelle, La. 

The committee fully realizes the magnitude of the 
task before it, but with the earnest and sincere 
cooperation of the membership feels confident that 
it can accomplish our gre ve and produce con- 
structive results that will bring great benefits to 
the entire hardwood industry. 

An adequate inspection corps is being built up, 
and it is hoped within a very short time to provide 
reasonably prompt service in the administration 
of association inspection. The inspectors for this 
department are being selected with great care, and 
the membership can be of great assistance to the 
committee if the individual members will recom- 
mend to the committee such inspectors as they 
a to be thoroly competent to hold these posi- 

ons. 

It is hoped at a very early date to inaugurate a 
system of mill instruction inspection service, This 
plan has not been worked out in detail, but in a 
general way the idea is to have a chief inspector, 
or a particularly capable inspector employed for 
the purpose, visit the member mills at regular in- 
tervals, check grades, exchange ideas with the 
inspectors employed by the members etc.; the pur- 
pose being to make the inspection ef all the mills 
belonging to the institute as nearly uniform as 
possible. 

The committee particularly desires the cobpera- 
tion of all members in two matters, which it re- 
— as extremely important; these are as fol- 
OWS: 


(1) In the shipping of lomber have your in- 
spectors use extreme care and make the lumber 
shipped conform to the rules of inspection of this 
institute as closely as possible. The institute thru 
this committee expects to carry on an extensive 
advertising campaign, making an appeal to the 
consumers of lumber for their support, confidence 
and coéperation. If the suggestion that has been 
made is adopted by the membership it will be but 
a comparatively short time until all consumers of 
lumber will realize that the purchase of lumber 
from members of this institute is a guaranty of 
proper quality and fair, honest treatment, and 
the results that will accrue must be beneficial alike 
to this organization and to each individual member 
thereof. ou can help the work of this committee 
tremendously by complying with this request; your 
failure to do this will increase the difficulty of the 
task that lies before us. 


(2) Each individual member should make quota- 
tions only on the rules of the institute and should 
accept orders on no other basis. If ebjections are 
made by the prospective purchaser, these can al- 
most invariably be overcome by diplomatic hand- 
ling. Such objections must be due to lack of 
understanding on the part of the purchaser and 
the individual member can premote the interests 
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of the institute, as well as his own ‘individual in- 
terest by patiently explaining the principles that 
control the Hardwood Manufacturers’ Institute 
and what it is seeking to accomplish. In very 
extreme cases, at the request of the individual 
member, the committee will be glad to do what it 
can to remove the objection of the prospective pur- 
chaser, but will do this only upon specific request 
as it has no desire to inject itself into the private 
transactions of any of the members. 


In conclusion the committee desires to state 
that it is organized for the purpose of serving not 
only the members of the Hardwood Manufacturers’ 
Institute but the entire hardwood manufacturing 
industry, and the interests of all the consumers 
of hardwood. It will welcome suggestions from all 
hardwood manufacturers, whether members of this 
organization or not, and of all consumers of hard- 
woods, and will appreciate your loyal support in 
the important work it has undertaken. 





Pine Wholesalers Merge with American 


CINCINNATI, OHIO, July 31.—The Yellow Pine 
Wholesalers’ Association, with headquarters 
at Cincinnati, has recommended effecting a mer- 
ger with the American Wholesale Lumber As- 
sociation, according to announcement made here 
today by John R. O’Neill, president of the Yel- 
low Pine association. The proposal has been put 
up to the membership of the Yellow Pine asso- 
ciation and a majority of the members have 
voted favorably. The merger is to be consum- 
mated at the earliest possible date. A commit- 
tee, consisting of Dwight Hinckley, John R. 
O’Neill and J. H. Peterson, is at work on the 
details of the plan. 

The matter of the merger was taken up at a 
meeting of the executive committee of the Yel- 
low Pine association on July 13, at which rou- 
tine matters were passed upon, and in addition 
the resignations of Marcel Krauss as president 
and Arthur L. Behymer as executive secretary 
were accepted, and Mr. O’Neill confirmed in 
the office of president. No announcement of 
the proposal was made at that time, but the 
executive committee was unanimous in its opin- 
ion that the step was desirable and adopted 
resolutions recommending it to the membership. 

Officers of the association declare the merger 
is a step toward the ‘‘unity and conecord’’ so 
much needed in the lumber industry. They hold 
that the merger will receive the endorsement of 
wholesalers as well as manufacturers and re- 
tailers thruout the country. 

The resolutions of the executive committee 
favoring the merger follow: 


It was moved by Mr. Allen, seconded by Mr. 
Irwin, in view of the fact that the Amer- 
ican Wholesale Lumber Association had made 
overtures for the merger of the two associations, 
and as the two associations are practically work- 
ing along parallel lines, and since under merger 
suggested there must be created a division in 
the’ American Wholesale Lumber Association 
known as the yellow pine division to give special 
attention to serving those wholesalers wholly or 
largely interested in yellow pine, 

That, the executive committee recommends to 
the members of the Yellow Pine Wholesalers’ 
Association that the association merge bodily 
with the American Wholesale Lumber Associa- 
tion prior to Oct. 1, 1922, and that a committee 
consisting of Messrs. Hinckley, Peterson and 
O’Neill be authorized to consummate the merger 
upon authorization of two-thirds vote of the 
membership. 


Principal Reasons for Favoring Merger 


There were a number of reasons advanced at 
the committee meeting in favor of the merger 
and the principal ones are as follows: 


1—The Yellow Pine Wholesalers’ Association, 
in order to prosper, must necessarily grow. This 
was considered unlikely since yellow pine lum- 
ber no longer dominates the softwood market. 
The production of yellow pine on account of the 
gradual depletion of stumpage must necessarily 
decline as time goes on, and a number of whole- 
salers now dealing entirely in yellow pine must 
sooner or later turn to the handling, at least in 
part, of west Coast or other lumber products if 
they are to continue in the wholesale field. 
Faced with this situation the possibilities of 
expanding our association are slim. 


2—The activities of the Yellow Pine Whole- 
salers’ Association practically parallel the work 
of the American Wholesale Lumber Association, 
with the result that both associations in a way 
are operating in the same field, whereas one 
would be sufficient. 


3—The dues of the American association have 
been reduced to the following basis: $10 a month 
minimum, which provides for those shipping 
500,000 feet and less during the month; $25 a 
month maximum, providing for those shipping 
1,250,000 feet or more during the month; for 
those between the maximum and minimum each 
month, 2 cents a thousand. The cost in some 
cases is higher than the Yellow Pine Whole- 
salers’ Association, but the breadth of the Amer- 
ican’s activities and its consequent power to do 
. — amount of good will amply compensate 
or this. 


4—The American association is a_ strictly 
wholesale organization, with a se'ected member- 


ship of high class concerns. It is in close touch 
and coéperates with the various lumber manu- 
facturers’ organizations, all of the retail associa- 
tions, the Chamber of Commerce of the United 
States, as well as local chambers of commerce, 
the National Industrial Traffic League, the For- 
est Service, the National Federation of Con- 
struction Industries, as well as the lumber press, 
so that it is not only building up the spirit of 
fellowship among its own members, but is pro- 
moting the spirit of codperation and good fellow- 
ship with the organization above mentioned, as 
well as organizations and factors of all kinds 
whose friendship will be of benefit to the whole- 
salers of lumber. 


5—In the way of service there is a staff of ex- 
perts working with the executive officers, all of 
whom, by the way, are practical lumbermen, so 
that any knotty problems requiring technical in- 
terpretation may be submitted by the members 
with the knowledge that they may have con- 
fidence in the information furnished. 


6—The association is ever watchful to promote 
the use of wood products where best. 


7—It has compiled a list of storage yards thru- 
out the country which members may have for 
the asking. 


8—Thru it sawmills are supplied with a list of 
its members, whose interest with the mills it is 
continually promoting. 


9—It is in constant touch with the inspection 
committees of manufacturers’ associations, and 
is following closely the Hoover plan for stand- 
ardization, so that its members will have full 
knowledge of whatever steps are taken affect- 
ing the industry. The American Wholesale 
Lumber Association has the benefit of the best 
legal talent in Washington; its ability to fight 
being exemplified by its success in winning the 
$10 penalty case, which was a benefit to every 
wholesaler in the country. 


10—It is ever ready to refute calumnies 
against the wholesaler, and see that he is al- 
—— placed in the proper light before the 
public. 


11—Its splendid workable arbitration plan is 
deservedly popular and now nationally known 
and used by the various elements composing the 
industry, such as retailers, manufacturers and 
wholesalers. This one forward step alone has 
been of untold benefit to the industry and par- 
ticularly the wholesaler. 


12—For the reasons given above and the fur- 
ther unescapable conclusion that must be drawn 
by anyone interested in the wholesaler continu- 
ing as a factor in the industry, we need a big, 
all embracing national association, first for 
mutual protection and second to have a national 
voice that will speak for the entire wholesale 
trade. We feel the American association fills 
this long required want, for its membership cov- 
ers the entire country, and since the wholesale 
lumber trade must be protected and since it 
should, if anything, expand, it needs a nation 
wide association to further its interests. 


Stresses Benefits to Be Gained Thru Merger 


In his letter to the membership recommend- 
ing the merger, President O’Neill said whole- 
salers of lumber must band together in a strong 
national association to protect the interests of 
the wholesale branch of the lumber industry. 
He pointed out that a considerable number of 
the members of the Yellow Pine association 
were also members of the American Wholesale 
Lumber Association, and declared that it would 
be of great benefit to all members of the Yellow 
Pine association to affiliate with the American 
association, as ‘‘the wholesale distributers need- 
ed a national voice, an instrument for con- 
cord, a means of liaison with the other ele- 
ments of the industry.’’ 

Mr. O’Neill outlined the accomplishments of 
the Yellow Pine association since its organiza- 
tion at Columbus, Ohio, in March, 1917, stating 
that it was formed ‘‘to fill a long felt want 
for a medium thru which the wholesalers of 
yellow pine could speak, and to maintain the 
distribution of yellow pine on the same high 
plane that its organizers conducted their own 
individual businesses.’’ He believed that its 
merger with the American Wholesale Lumber 
Association would mean the carrying on of 
its work and the maintaining of its ideals. 
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A Brand to 
Tie to— 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
goes or mixed with Hemlock Lumber, Lath, 
hingles and Posts, 
Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, VisandFianleck fon Bark. Aloe leading 
manufacturers of Rotary Cat Veneers. 








Northern 


The Northwestern Cooperage 


Gladstone, Mich. | & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
Manufacturers of 


Hemlock ‘x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 

















Bradley, Miller & Co. 


BAY CITY, MICHIGAN 
Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 














REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 


BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window ‘Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 Northern 17 
Hardwoods 


The Best Produced—We have it 
Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Dffice, IRON MOUNTAIN, MICH. 
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Jasper Lemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
1319-20 
ay Whituey Beak Blis. NEW ORLEANS 











SAFE, RELIABLE 
TIMBER ESTIMATES 


at a few cents an acre 
JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bidg., Washington, D.C. 
Largest Cruising House in Americ 
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Puget Sound Saw Mills 
& Shingle Co. 


FIR LUMBER 


EXCLUSIVELY 


Saw Mil, Planing Mill 
and General Office at 


South Bellingham, Wash. 


Quality ranks above all 
other considerations in the 
manufacture of our old 
Yellow Douglas 
When you 
want good lumber, good 
service and courteous treat- 
ment, give us a trial. 


We specialize in stock 


Retail Yards, Factories and 
Industrial Plants 
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Siding 
Finish Tank Stock 
Ceiling Silo Stock 


Millwork Squares 


Crocker Building, - - 
Merchants National Bank Bldg., 
Grand Central Terminal, - 
McCormick Building, = - 
‘ex O.W. Building, 





CALIFORNIA 


REDWOOD 


Finished Tanks Shop 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
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Timbers 
Flitches 


San Francisco 
Los Angeles 
New York 

- Chicago 
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WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
{ Send us your inquiries. 


ern Pine at Dalkena, Washington. 
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The Cost of Growing Timber A7,interestine expo 


By R. 8. Kellogg and E. A. Ziegler. 


25 cents, postpaid, 
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"WHAT THE ASSOCIATIONS HAVE IN PROSPECT 








Aug. %—Southern Hardwood Traffic Association. 
Memphis, Tenn. Special membership meeting. 

Aug. 9—Hardwood Manufacturers’ Institute, Mem- 
phis, Tenn. Regional meeting. 

Aug. 10—Southern Pine Association, Memphis, Tenn. 
Midsummer meeting. 


Aug. 16-17—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Whittle Springs Hotel, 
Knoxville, Tenn. Quarterly meeting. 

Aug. 23-25--Maine Forestry Association, 
Academy of Fine Arts, Bar Harbor, Me. 
mer meeting. 

Aug. 28-Sept. 1—National Safety Council, Cass 
Technical High School, Detroit, Mich. Annual. 


Sept. 7-9—Concatenated Order of Hoo-Hoo, Hotel 
Statler, Detroit, Mich. Annual, 


Sept. 23-28—National Association of Cost Account- 
ants, Atlantic City, N. J. Third international 
cost conference. 

Oct. 25-28—Pacific Logging Congress, Scottish Rite 
Cathedral, Tacoma, Wash. Annual. 


SaaBBBBaEBaAaBAaBS 


NO NORTHERN PINE MEET 


MINNEAPOLIS, MINN., Aug. 1.—There will be 
no semiannual meeting of the Northern Pine 
Manufacturers’ Association this week. Under 
the constitution, the meeting may be called 
the second Tuesday in August, but President 
A. J. Taylor has decided not to issue a call 
this year. The annual meeting, scheduled for 
January, was deferred this year until May, 
and since that time very little has come up 
calling for attention. 
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PINERS PLANS FOR MEMPHIS MEET 


New OrueAns, La., July 31.—A_ general 
meeting of the subscribers of the Southern 
Pine Association is to be held at Memphis, 
Tenn., Aug. 10, at which time the following 
important subjects will be considered: Grade 
marking of lumber for protection of the public, 
improvements and economies in manufacturing 
methods, and trade extension, including con- 
tinuation of the home building campaign thru- 
out the land, in addition to other matters out- 
lined on page 49 of the July 22 issue of the 
AMERICAN LUMBERMAN. 

It is reported at the Southern Pine Asso- 
ciation’s offices here that progress has been 
made recently by special committees of lumber- 
men, in which the Southern Pine Association 
has been represented, toward carrying out the 
plans of Seeretary of Commerce Hoover for 
standardization of sizes and names of grades 
of lumber calculated to effect conservation of 
forest material and make for greater economy 
in manufacture and distribution of lumber. 
Coédperation of southern pine manufacturers in 
this movement and reports on results thus far 
accomplished will receive careful consideration 
at the Memphis meeting. 


CANADIAN RETAILERS PROGRESS 


WINNIPEG, MAN., July 31.—The semiannual 
meeting of directors of the Western Retail 
Lumbermen’s Association (Canada) was held in 
the Hotel Palliser at Calgary on July 24. Secre- 
tary Ritter presented a report covering work 
accomplished. That part dealing with the silo 
campaign was most gratifying, and the direc- 
tors were unanimous that it was one of the best 
and most successful activities ever promoted 
by the association. Mr. Ritter also outlined a 
new advertising program to be carried on 
during the winter and spring months, which 
was heartily endorsed. The report of the build- 
ing department showed that it had prepared 
273 special plans for the members during the 
first six months, and for the first time had been 
able to show a small revenue. Secretary Ritter 
says the department now believes it is able to 
give this plan service at the lowest cost price 
obtainable anywhere. The Prairie Lumber- 
man, the official organ of the association, 
also had a very successful six months. The 
number of small advertising features got out 
for the first six months had far exceeded the 
number issued in any previous year, and the 
encouraging part of it all is the number of 
members who have taken advantage of these 
features. The financial statement showed 
finances to be in excellent shape. Thirty-two 


Knox 
Sum- 


new members had joined since the first of the 
year. President Dutton, who presided over 
the meeting, expressed himself as highly pleased 
with the results and particularly with the 
report of the secretary. At a banquet which 
followed, brief speeches were made by the 
directors, who all expressed themselves as 
highly pleased with the progressive work of 
the association. 


TO EXTEND INSPECTION SERVICE 


PORTLAND, OrE., July 29.—Improvement and 
extension of the lumber inspection service will 
be effected soon as a result of a meeting here 
today of a joint committee representing the 
Pacific Lumber Inspection Bureau and_ the 
West Coast Lumbermen’s Association, composed 
of Edward R. Hogg, Seattle; Thorp Babcock, 
Hoquiam; KE. A. Poyncer, Everett; George 
Gerlinger, Portland; W. C. Yeomans, Pe Ell; 
M. C. Clough, Everett; E. D. Kingsley and 
Ralph H. Burnside, Portland; W. A. Whitman, 
Seattle; F. W. Alexander, manager of the 
Pacific Lumber Inspection Bureau, and Rob 
ert B. Allen, manager of the West Coast Lum- 
bermen’s Association. The plan is to extend 
the service of the bureau of grades to all mem- 
ber mills in Oregon and Washington, and to 
extend the eastern re-inspection service because 
of the rapid broadening of markets. Mr. Allen 
stated that whereas the quantity of fir shipped 
from Oregon and Washington to Atlantic coast 
destination a few years ago was almost negligi- 
ble, it now amounts to half a billion feet an- 
nually and is rapidly increasing. The Chicago 
inspection will be continued as now organized, 
Mr. Allen said, and extended to all principal 
points on the Atlantic coast. The trustees of 
the West Coast Lumbermen’s Association held 
a meeting here July 26 at the Multnomah Ho- 
tel, President A. C. Dixon, of Eugene, presid- 
ing, but routine matters only were taken up 
for consideration. 


MINNESOTA DISTRICT RETAILERS 


MINNNEAPOLIS, MINN., July 31.—A meeting 
of the new Austin (Minn.) district of the 
Northwestern Lumbermen’s Association was 
held on Tuesday, July 25, at the country club 
and great praise is due the live-wire dealers 
who attended. The meeting was called at 2:15 
p. m. with R. I. Crane, of the F. I. Crane Lum- 
ber Co., Austin, vice president for Minnesota, 
presiding. Forty active members representing 
the counties of Howard, Mitchell, Worth, Dodge, 
Mower, Freemore, Freeborn and Steele were 
present. Before these broad minded men Sec 
retary Badeaux laid his plan of district or- 
ganization, which received the hearty approval 
of all. 

Mark Alexander, of the M. 8S. Alexander 
Lumber Co., Owatonna, Minn., was elected 
unanimously as chairman of the southern Min- 
nesota district meetings, and was assured of 
sincere codperation. These meetings are to be 
held every ninety days. Discussion was held 
on standardization of sizes and it was unani 
mously agreed that the district dealers were 
satisfied with the lumber industry as it now 
exists and this opinion is to be voiced by See- 
retary Badeaux at all future conferences in 
behalf of the district. Other topics under dis- 
cussion were sales helps, lien laws, coal situa- 
tion, taxes, affiliation with the National Retail 
association, railroad strike ete. 

Mr. Alexander, who has been a member of the 
Northwestern Lumbermen’s Association for 
thirty years, was right at home with his old 
friends. Upon adjournment the dealers 
were invited to dinner at the country club. 
Entertainment was furnished by R. I. Crane, 
M. D. Boswell and J. J. Clemens, of Austin, 
to whom thanks was extended. All present ex- 
pressed determination in closing that the south- 
ern Minnesota district shall be the most pro- 
gressive under the new plan of district organi 
zation. Dealers of the Northwest are urged 
to get behind this plan and push it for all 
they are worth, as they will find it a great 
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sales help and business stimulator. Dealers 
desiring information are urged to write the 
association direct; it will gladly furnish all 
details. 


Saaeaaeaeaaaaas 

MEMPHIANS PLAN OCEAN CRUISE 

MEMPHIS, TENN., Aug. 1.—The American 
Overseas Forwarding Co. announces, thru its 
passenger department, that it is arranging a 
cruise on the 22,000-ton steamer Cristobal from 
New Orleans via Tampico, Vera Cruz, Havana, 
San Domingo and Port Au Prince to New York, 
beginning Jan. 6 and ending nineteen days later. 
This cruise is to be conducted under the auspices 
of the Lumbermen’s Club of Memphis and the 
Southern Hardwood Traffic Association, and is 
designed primarily for the pleasure of lumber- 
men and their wives. Already between thirty 
and forty lumbermen have made _ reservations 
and it is expected that the entire passenger 
list will be made up in a comparatively short 
time. The cost will average about $500 for each 
passenger, including meals and transportation 
by rail from Memphis to New Orleans and from 
New York to Memphis. 

There will be a one-day stop at each of the 
points touched in tropical waters with the ex- 
ception of Havana, where the passengers will 
remain three days. The trip is timed to coin- 
cide with the ‘‘height of the midwinter season’’ 
at Havana and it is also timed in such manner 
that lumbermen desiring to take advantage 
thereof will be able to get away during the in- 
ventory period when business is normally slack. 





Would you want your boy to 
be a retail lumberman? See 
page 43. 


The route has been carefully chosen, accord- 
ing to the management of the Overseas company, 
with a view to its beauty and its fitness for a 
pleasure cruise. The steamer, which is owned 
by the Panama Railroad & Steamship Line, is 
admirably adapted for this trip, and those who 
have made reservations look forward to an ex- 
ceedingly pleasant voyage. 


BARGES CUT TRANSPORTATION COSTS 

BurraLo, N. Y., July 31.—Altho eastern 
interests no longer fear the diversion of busi- 
ness by way of the proposed St. Lawrence 
River canal, they are willing to make a peint 
against it whenever there is material for it. A 
report comes from Beaufort, 8S. C., to the ef- 
fect that lumber shipments are being made 
from that point to Philadelphia by 500-ton 
barge, using inland waterways entirely. This 
particular cargo consisted of 575,000 feet of 
rough lumber. The principal point made is 
that transportation by barge is much cheaper 
than by steam. The plan adopted on the Erie 
barge canal is either to tow half a dozen barges 
by a small tug, or use a motor towboat that 
carries a considerable cargo of its own and 
sometimes tows barges besides. Buffalo lum- 
ber shippers are bringing timbers up from Nor- 
folk to points on the Hudson, and it is pro- 
posed to extend this northern and western traffic 
to Boston on the one hand and Buffalo on the 
other. 

The Beaufort Chamber of Commerce is now 
considering a plan whereby shipments of lum- 
ber may be made by means of barges built for 
service on the New York State barge canals. 
The city, which has about 10,000 people, is 
hopeful of growth into a leading commercial 
port. 





Discusses European Conditions 


NEw Or.LEANS, LaA., Aug. 1.—At its weekly 
luncheon today the New Orleans Lumbermen’s 
Club had as principal speaker A. J. Higgins, of 
the A. J. Higgins Lumber & Export Co., who 
has just returned from a business trip of several 
months in Europe. His talk on conditions there 
proved exceptionally instructive and interesting. 
Not only was he given a rising vote of thanks, 
but a motion was put and unanimously carried 
to have his address printed in pamphlet form, 

By way of preface, Mr. Higgins said that 
his trip had corrected several impressions 
formed by his reading of American newspapers. 
Newspaper criticism of France’s militarism and 
attitude with respect to reparations were, he 
concluded, unjustified. He found the French 
people high minded and well disposed, particu- 
larly toward Americans. They are convinced, 
however, that their safety depends upon their 
own defensive capacity, and have built up the 
finest military organization in Europe. 

In Germany, tho he hunted for signs of pov- 
erty and distress, he reported that he found 
no traces of either. Germany, he added, is a 
hee-hive of industry, her people employed, well 
fed and to all appearances prosperous. One 
big Berlin bank which in prewar days occupied 
a quarter of a square, now occupies two whole 
squares. While the Germans talk of ‘‘poor 
Germany’’ and plead inability to pay repara- 
tions, inspection of actual conditions in that 
country, undamaged by the war, inspired dis- 
gust and exasperation at their ‘‘two-faced pol- 
icy.’? He praised the cleanliness, order and 
system of the German cities, however. 


In Italy he found a militaristic spirit far 
more intense than that in France, with inter- 
mittent ‘‘military operations’’ conducted by 
Fascisti and Communist bands and the regular 
army taking a hand now and then. 


In the United Kingdom he found a feeling 
of unrest, much unemployment, poverty and 
class bitterness; the Clyde ship yards practically 
at a standstill, the ships last off the ways be- 
ing taken to Hamburg to be finished by cheap 
German labor. Visiting Belfast and other Irish 
towns, he found armed men at most street cor- 


ners and a continuing warfare of reprisals de- 
cidedly unpleasant. Summing up Irish condi- 
tions, however, he expressed the opinion. that 
the Irish had obtained their free state status at 
cheaper cost in terms of life loss than the Amer- 
ican colonies had to pay for their independence. 

Summing up European conditions generally, 
he described all countries visited as hotbeds of 
hatred and bitterness, with the business outlook 
dependent largely upon improved political con- 
ditions rather than upon industrial conditions. 
The French people impressed him as fairer and 
sounder in their judgment than the people of 
any other European country. 

With respect to the outlook for lumber ex- 
portation to European markets, Mr. Higgins 
was not over optimistic. European dealers ap- 
preciated the quality and value of pitch pine 
and secured it where customers demanded it. 
But they handled preferably the Swedish, Fin- 
nish and other European woods, for reasons hav- 
ing to do with price, standard sizes and market 
conditions. American manufacturers of south- 
ern pine, of course cut to sizes standard in our 
own country and not always adapted to Euro- 
pean use. Swedish, Finnish and other European 
manufacturers adapt their cut to European 
standards, naturally enough. Again, American 
pitch pine prices in export trade are regulated 
more or less closely by prices obtainable in our 
own domestic market. Active domestie buying 
tends to send up prices on export stock, the 
Europeans find to their cost; whereas the Euro- 
pean woods are regulated as to price by market 
conditions prevailing in Europe. Their prices 
in a word are adjusted to European ability to 
pay. These conditions tend to restrict the tak- 
ing of pitch pine, which has also to compete 
now-a-days with fir from the west Coast, the 
manufacturers of which are a little more flexible 
in the adjustment of their standards to suit the 
European buyers. 

In a brief business session following Mr. Hig- 
gins’ talk, the clubmen voted to continue the 
week day luncheons thru the summer and in- 
structed their entertainment committee and 
officers to canvass the possibilities of holding 
another outing during the latter part of August. 
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HOO-HOO GAINING IN MEMBERSHIP AND INFLUENCE 


PREPARE FOR ANNUAL 


Sr. Louis, Mo., Aug. 1.—Henry R. Isherwood, 
secretary-treasurer of Hoo-Hoo, returned today 
from Detroit, where he attended a meeting ar- 
ranged by George H. Howenstein, secretary of 
the Detroit Retail Lumber Dealers’ Associa- 
tion, to discuss plans for the Hoo-Hoo. Annual 
to be held in that city Sept. 7, 8 and 9. 

The following committees were appointed: 

Reception and entertainment-—R. C. Restrick, 
chairman; Charles Ashton, Harry Jessup, H. A. 
Webster, C. E. Huyette, M. A. Hayward, R. Horine, 
A. D. Kidder, William J. Vivian, J. Tilson Leitch, 
F. A. McCaul, C. E. Lemmons, P. A. Gordon, C, L. 
Weeks. 

Finance—Robert Haskins, chairman; Walter M. 
Webb, Edward Weeks, John Shaw, J. A. Braun. 

Membership—C. L. Weeks, chairman; A. T. Al 
lan, J. A. Braun, H. T. Jones, Charles Ashton, 
Bert Hanna, and W. 8S. Hadley,,Chatham, Ont. 


John Jenks was elected chairman of the gen- 
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eral promotion committee, which will be com- 
posed of the three committees named above. 

Mr. Isherwood said that the Detroit Retail 
Lumber Dealers’ Association has placed the 
services of its office staff at the disposal of the 
committee, together with its unanimous support 
for the coming Annual, which assures one of 
the most suecessful Annuals in the history of 
the order. 

A special drive will be put on by the mem- 
bership committee to obtain new members and 
reinstatement of old for all of Michigan. It is 
expected to break all records in the number of 
candidates and reinstatements. 
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HOO-HOO ACTIVE ON WEST COAST 

SEATTLE, WASH., July 29.—E. G. Griggs, of 
the St. Paul & Tacoma Lumber Co., Tacoma, 
Snark of the Universe, and his host of loyal 
subordinates thruout the domain of Hoo-Hoo 
have noted with gratification a remarkable re- 
vival of interest in the order. This has been 
evidenced not alone by an unusual number of 
concatenations, but by a general impetus that 
is bringing prospective candidates to the front 
almost daily. One of the most inspiring occa- 
sions was a meeting at Aberdeen early in the 
week, at which a class unusual both for its size 
and its personnel was initiated. There was 
also a concatenation in Seattle, with another 
meeting scheduled for the afternoon and eve- 
ning of Sept. 9, at which time the class will 
probably be so large as to make the occasion 
one of the most ambitious in the local history 
of the organization. Also, the Seattle team 
will go to Everett next Monday, where a large 
number of aspiring kittens will view the mys- 
teries; and next Wednesday at Tacoma, during 
the eventful gathering of lumbermen from all 
parts of the United States, the Seattle team 
will put on the work, At that time, assurances 
are given that a class of at least fifty kittens, 
including some names high in the councils of 
the nation, will be admitted to membership. 

The Aberdeen concatenation was held at the 
Klks Club, After the ceremonies the entire 
company adjourned to the Washington Hotel, 
where they listened to an eloquent and inspir- 
ing speech by Joseph Fordney, of Michigan, 
chairman of the ways and means committee of 
the House of Representatives, and a member 
of the Coates-Fordney Logging Co., of Aber- 
deen. Mr, Fordney was a prospective kitten, 
but arrived too late for the initiation. The 
class consisted of the following: 

New MeMBERS—George Corydon Wagner, jr., 
St. Paul & Tacoma Lumber Co., Tacoma ; William 
Donovan, Donovan Lumber Co., Aberdeen; Albert 
Edward Hulbert, Hulbert Mill Co., Aberdeen ; 
Mrnest Chester Miller, Grays Harbor Shingle Co., 
Aberdeen ; William Cleveland Wilson, Wilson Bros. 
(o., Aberdeen; Neil Cooney, Grays Harbor Com- 
mercial Co., Cosmopolis; Lewis T. Kniskern, Na- 
tional Lumber & Manufacturing Co., Hoquiam ; 
Arthur Coleman Tebb, Grays Harbor Shingle Co., 
Aberdeen ; Harold Atkinson Durfee, Grays Harbor 
Shingle Co., Aberdeen; Edward Anderson Middle- 
ton, Anderson-Middleton Lumber Co., Aberdeen ; 
Clyde Alfred Pitchford, Humptulips Logging Co., 
Aberdeen, 

REINSTATEMENTS—Eugene Shannon, Shannon 
Lumber & Shingle Co., Aberdeen; Thomas Perry 
White, T. P. White Lumber Co., Aberdeen; Wil- 
liam B. Mack, National Lumber & Manufacturing 
Co., Hoquiam ; Albert Westbrook Middleton, Ander- 
son-Middleton Lumber Co., Aberdeen; Albert H. 
Kuhn, Robert Gray Shingle Co., Hoquiam; Thomas 
W. Tebb, Pacific Lumber Agency, Aberdeen. 

At the Metropolitan Club Thursday night, 
there was a good attendance at the initia- 
tion of a class of kittens numbering exactly 
the mystic nine. The ceremonies were in the 
jurisdiction of Donald H. Clark, Vicegerent 
Snark of the Seattle district, who had completed 
the necessary arrangements. A feature of the 
evening was a speech by Parson Simpkin, who 
spoke with impressive eloquence on the applica- 
tion of Hoo-Hoo to the lumber industry, empha- 
sizing the need of harmony and understanding 
and stating how Hoo-Hoo fills the gap. The can- 
didates were: 

Charles Joseph Towey, freight claim agent, and 
Elmer H. Clingenpeel, assistant traffic manager, 


Pacific Coast Shippers’ Association; Russell Shel- 
don Thompson, M. R. Smith Lumber & Shingle 


(o.; Daniel Vincent O’Brien, manager red cedar 
department, Carstens & Earles; Arthur K. Roberts, 
West Coast Lumbermen’s Association; Ray F. 
Throm, Colby & Dickinson; Fred William Wonn 
und Wallace W. Markle, of F. W. Wonn, logger ; 
M. F. Jones, British-American Timber Co., Vic- 
toria, B. C.; Carl W. Spence reinstated. 


The officiating nine were: 


Snark of the Universe—W. P. Lockwood. 
Senior Hoo-Hoo—M. D. Haire. 
Junior Hoo-Hoo—L. R. Fifer, 
Bojum—wW. M. Beebe. 
Scrivenoter—J. R. Blunt. 
Jabberwock—L, C, Fritch. 
Custocatian—C. V. Gray. 
Arcanoper-——P. A. Simpkin. 
Gurdon-—-A, Bevan. 
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CONCATENATIONS IN PROSPECT 


Str. Louis, Mo., Aug. 1.—Reports of a number 
of coneatenations to be held by Hoo-Hoo in 
advance of the Annual to be held in Detroit, 
Sept. 7-9, have been received at headquarters 
here. 

Malcolm Miller, Vicegerent of the Knoxville 
district, has arranged for a concatenation to 





-be held in that city on Aug. 16 in connection 


with the first duy’s session of the Southern Sash 
Door & Millwork association. _This will be the 
first concatenation that Knoxville has had in 
many years. 

Vicegerent W. L. Evans writes that he will 
hold a concatenation at Memphis on Aug. 18. 
Parson Peter A. Simpkin, grand chaplain of the 
order, will speak. 

U. M. Carlton, Vicegerent for the Boston 
district, has completed arrangements for a con- 
catenation to be held there on Aug. 14, when 
Parson Simpkin will be the principal speaker. 
A class of from twenty-five to thirty new mem- 
hers is expected. 

C. A. Neuenhahn, Vicegerent for the south- 
eastern Missouri district, is endeavoring to get 
up a party of at least sixty-five members for 
the Detroit annual, so that a special train may 
he chartered. He has sent a special appeal to 
members in this district urging that they attend 
the Detroit meeting. 

N. B. Richards, treasurer and general manager 
of the Manchester Lumber Co. (Ine.), South 
Manchester, Conn., has been appointed Vice- 
yerent Snark of Hoo-Hoo for Connecticut by 
Supreme Custocatian J. A. Hunter of New York. 
Announcement of the appointment was made 
today by H. R. Isherwood, secretary-treasurer. 
Mr. Richards is working out plans for a big 
concatenation to be held at Hartford on Aug. 11 
or az. 


FEDERAL RESERVE BANK REPORT 


St. Louis, Mo., Aug. 1—The report of gen- 
eral business conditions in the eighth Federal 
Reserve district for July, issued by the Federal 
Reserve Bank of St. Louis, says of the lumber 
situation : ‘ 


Since about June 1 the demand on the mills for 
building lumber has been declining and is now ou 
the usual midsummer basis. Buying by the rail- 
roads and car shops held up in excellent shape 
until the beginning of the shopmen’s strike, this 
activity- being due to extensive track and bridge 
repairs, and to the large number of bad order cars. 
The unusually heavy movement of lumber from 
mills during May was exceeded in June, mainly as 
a result of an easier car supply and anxiety of 
wholesalers to market their recent heavy purchases 
at the mills. June receipts at St. Louis were 20,- 
183 cars, against 19,518 in May and 12,432 cars 
in June, 1921. In face of the large amount of 
transit lumber thrown upon the market, prices 
have held their own, the southern pine list being 
the only section showing weakness. Edge grain 
flooring, partition and dimension have held strong, 
and the prices of western lumber were steady dur- 
ing the period under review. The hesitation in 
buying incident to the labor troubles has not thus 
far disturbed hardwood values, and the same holds 
true relative to red and yellow cypress. 


The report says that June sales of the eleven 
reporting furniture interests were 2 to 14% 
percent larger than for June, 1921, and 12 per- 
cent less to 8 pereent larger than in May this 
year, 

("SERRA AABBAAA 

SALES OF SURPLUS material by the War De- 
partment are running from $20,000,000 to $25,- 
000,000 a month. 
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Brings Tidings of Good Cheer 


SPOKANE, WASH., July 29.—A message of 
good cheer for the future as well as the present 
was brought to Spokane this week by Edward 
Hines, the prominent Chicago lumberman, who 
was here Tuesday with W. A. Durgin, assistant 
secretary of commerce under Herbert Hoover, 
and officers and directors of the National Lum- 
ber Manufacturers’ Association, en route to the 
midsummer directors’ meeting of the associa- 
tion, held in Portland this week. Said Mr. 
Hines, in a talk with the AMERICAN LUMBER- 
MAN representative: 


We bring tidings to the West of greatly im- 
proved business conditions. Since the first of 
March there has been a gradual but steady broaden- 
ing out in business of a most substantial charac- 
ter. The steel industry was the last to take hold, 
but it is now going ahead with a rush. 

In Mississippi, in Minnesota and Wisconsin our 
mills are running 100 percent over the same 
period last year. Values have not increased in 
proportion to the increased volume of orders and 
heavy demand, but this must follow. The con- 
tinuation of the present volume of business will 
soon encourage the manufacturers to ask a price 
that will pay the cost of manufacture and other 
costs and investment together with a fair profit. 

In Chicago we are having the greatest building 
boom we have experienced. In Wisconsin each 
month from now on is going to see lesser stocks 
of lumber on hand than in the corresponding 
month of last year. The West must soon feel a 
greatly increased demand from the inability of 
southern and northern mills to supply all the lum- 
ber that is wanted. 

It is deplorable that the unrest among the 
railway men makes it impossible to get all the 
cars necessary to transport the lumber that is so 
much in demand. I am optimistic over conditions 
ahead for the next six months and if the coming 
crop is as good as it now holds prospects of being 
next year is going to be better than this. 


The party of which Mr. Hines was a distin- 
guished member arrived in Spokane Tuesday 
morning and left that night for Portland. 

The stop here was not on the itinerary 
but was made in response to an invitation ac- 
corded en route. The party was met at the sta- 
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tion by L. 8. Case, manager of the Weyerhaeuser 
Sales Co., J. P. Mc Goldrick, president of the Mc- 
Goldrick Lumber Co., and other Spokane lumber- 
men. The morning was spent in an inspection of 
the McGoldrick Lumber Co.’s plant. At noon the 
entire party was entertained at luncheon by the 
Weyerhaeuser Sales Co. and at dinner the mem- 
bers were the guests of a small group from 
the Western Pine Manufacturers’ Association. 
Both affairs were at the Davenport Hotel. The 
afternoon was occupied by a drive to Coeur 
D’Alene and an inspection of the Edward 
Rutledge ‘Timber Co.’s and Winton Lumber 
Co.’s plants there. 

At the dinner W. A. Durgin was the principal 
speaker. He said: 

The question of the simplification of lumber 
standards is a part of Secret tary Hoover’s program 
for the elimination of waste from industry. I am 
out here to tell the lumbermen of the Northwest 
what service the Department of Commerce can 
render them if they care to take advantage of it. 
The lumber industry is probably the largest of the 
ninety in which the department is trying to work 
out simplifications. 

Those eliminations of waste which we have in 
mind, will, we hope, tend notably to stabilize busi- 
ness, improve foreign commerce and aid in the 
stabilization of employment. We do not say how 
far manufacturers shall carry standardization but 
we do believe that, for instance, in the manufac- 
ture of saws, instead of 1,323 varieties which are 
now made, the manufacturers might safely turn 
out 100 or 200 varieties and yet the most expert 
in the use of saws be not deprived of any saw 
required by his work. 


A part of Mr. Durgin’s remarks came when 
he rose to his feet a second time in order to 
reply to observations on standardization by Mr. 
McGoldrick, president of the McGoldrick Lum- 
ber Co. Mr. McGoldrick thought that ‘‘the great 
problem of the industry is to keep all the people 
employed all the time.’’ He questioned whether 


a reduction of the number of patterns employed 
would achieve this end. He said: 

It is true that we might get along without them 
but do we want to? We can get along without 
musicians or artists and-we can live in a log 
cabin but we don’t want to. We do not expect 
our wives to wear all the same kind of hats. Why 
should we have seasonal occupation in the coal 
mines and the building trades? I want to see all 
the people employed all the time at something use- 
ful to themselves and other people. 

Mr. Durgin replied that Mr. Hoover was a 
man of great common sense, that he was married 
and would not think of attempting to have all 
bonnets alike and that in the lumber industry, 
it was the lumbermen themselves who must 
determine how far standardization might be 
safely carried. 

A. ©. White, of Laclede, Idaho, was also one 
of the speakers. He told of the improved con- 
ditions as affecting lumbermen which he had 
found on a recent trip east and expressed the 
hope and belief that the better conditions would 
last. 

B. H. Hornby, president of the Dover Lumber 
Co., which has practically succeeded in closing 
out its business and holdings in the last two 

years, at a profit, was humorously called upon 
by Mr. MeGoldrick as the man who had left 
the lumber business without the aid of the 
sheriff. Mr. Hornby expressed his regret at 
breaking the associations with lumbermen east 
and west whom he had come to know and regard 
highly in the course of his business. 

Charles Ufford, president of the Spokane 
Lumber Co., told of the pleasure Inland Empire 
lumbermen had in entertaining so representative 
a party of eastern lumbermen and voiced his 
belief that it marked the coming importance 
of the industry in this section. 

M. J. Fox, of Iron Mountain, Mich., invited 
the lumbermen present to visit him at Iron 
Mountain where he said his competitor is Henry 
Ford with a $1,500,000 plant, recently erected, 
and workmen paid $6 for eight hours. 

The place of E. F. Cartier Van Dissel, presi- 
dent of the Phoenix Lumber Co., as toastmaster, 
was taken by Mr. McGoldrick when the former 
was called away. 

Besides those already named, the party com- 
prised Wilson Compton, secretary and manager 
of the National Lumber Manufacturers’ Associ- 
ation, Washington, D. C.; H. B. Hewes, Jeane- 
rette, La., director; A. h Osborne, Oshkosh, 
Wis., director; E. P. Allen, Washington, D. Cc. 
publicity director; D. F. Holtman, Washington, 
D. C., consulting engineer; O. T. Swan, secretary 
Northern Hemlock & Hardwood Manufacturers’ 
Association, Oshkosh, Wis., and Charles Hall, 
of Chicago. 

Among the Inland Empire lumbermen pres- 
ent were L. 8. Case, I. N. Tate, John Richards, 
Henry Klopp, Ray Wilson and A. ©. Laird. 
Some of these accompanied the easterners to 
Portland. 


SPECIAL LUNCHEON FOR PARSON 


SPOKANE, WASH., July 29.—A special lunch- 
eon of Elkad Elko, "the local lumbermen’s club, 
was held this noon at the Elks Temple in honor 
of ‘‘Parson’’ Peter A. Simpkin, of Salt Lake 
City, Supreme Chaplain of the Concatenated 
Order of Hoo-Hoo. ‘‘Parson’’ Simpkin leaves 
tonight for Everett where he is to put on a con- 
catenation the first of the week and on Wednes- 
day he will address the West Coast Lumber- 
men’s Association convention at Tacoma. So 
far this year he has traveled more than 40,000 
miles and delivered over sixty addresses and 
lectures before lumber organizations. 

He was introduced this noon by Frank H. 
Beckmann, vice president of the National Build- 
ers’ Bureau and the new benedict of the elub, 
tho the members were unaware of the fact. 
George W. Duffy, of the Duffy-Hamacker Lum- 
ber Co, and Elkad Elko vice president, acted as 
chairman in the absence of the President I. N. 
Tate, who with Mrs. Tate and son Richard 
motored to Seaside, Ore., this week to spend 
a couple weeks’ vacation. 

Probably the most pertinent statement made 
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by Parson Simpkin in the course of his address 
was as follows: 

The lumberman must make himself intelligent 
in regard to his own problems. Government is 
going to supervise business more than it ever has 
before. ‘There is a new consciousness in the mind 
of the man at the bottom that the men running the 
business must take into consideration this man at 


the bottom, 
SOBRE AEAAAE: 


REPLACING DESTROYED KILN UNITS 

Couns, Miss., July 31.—The W. C. @Wood 
Lumber Co., which lost its three dry kiln units 
by fire on July 15, replaced one unit within 
just one week and expects to have the other 
two units going within another couple of weeks. 
J. T. Wood, general manager of the company, 
lost no time getting to work on the reconstruc- 
tion as is evidenced by the complete rebuilding 
of one of the large units in six days’ time. 

The cause of the fire is not definitely known 
but it may have originated from a locomotive 











spark. The new kilns will have the same 
capacity as the old—70,000 feet daily. 
Also 
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Mutual Timber Mills 


WHOLESALERS 


955-6 Stuart Building, 
WAS 


C. A.JOHNSON, 
SEATTLE, 


Manager 




















Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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Considers Trucks Essential 


R. A. Rearwin, retail lumberman, of Salina, Kan., 
has used trucks for delivery purposes for five years. 
Hie states that he would not know how to get along 
without them today. The company is now using 
three trucks, ranging in capacity from ¥4- to 2-tons. 
These trucks are thoroly overhauled once a year 
and at all times are carefully inspected to see that 
they remain in good condition. This policy, accord- 
ing to Mr. Rearwin, keeps the cost of delivery very 
low—in fact much lower than it can possibly be 
kept when horses are used. The customers appre- 
ciate very thoroly the advantages of truck delivery. 
Mr. Rearwin says his customers prefer trucks to 
horses when it is necessary to go upon lawns. The 
trucks are much cleaner and more satisfactory. 

It may interest other retailers to know that Mr. 
Rearwin has a side line—selling Trailmobiles. Be- 
lieving in practicing what he preaches, he uses one 
of these trailers with each truck and finds them 
very convenient, especially where there is to be 
delivered stock which is too long to fit upon a truck 
easily. The trailers are also very handy when cars 
of lumber are being unloaded. One of the trailers 
is spotted at the car and loaded, then a car hauls 
it to the proper place in the yard, thus greatly 


{MOTOR POWER_> “sac, 








that several can be delivered at the same time. 
Regarding truck operation Mr. Parsons said 
further 


“As the demand for material delivered at the 
door is so great and in a city of this size the dis- 
tances are nearly all of two miles or over, and as 
the rich farming community requests also that 
material be delivered even upward of eleven miles, 
the old team delivery is too slow for the present 
pace we travel. But I am a strong believer in 
having one heavy draft horse for unloading cars 
and snaking trucks and loads around a lumber 
yard. I do not believe in trucks larger than ap- 
proximately 2-ton, as too often the large truck 
would be inconvenient for light loads. We have 
not found any trailer attachment which we think 
practical, except an old lumber wagon fitted with 
a short tongue, for hauling from cars or possibly 
for a double emergency load in the country, of say 
possibly four tons—placing two and one-half tons 
on the trailer and the balance on the truck.” 


Millwork Maker Finds Truck Necessary 


The Advance Millwork Co., of Covington, Ky., 
manufactures sash, doors and blinds and after five 
years’ experience is thoroly sold on the idea of 
truck operation. At present it is operating a 2-ton 
truck, tho this is not the correct capacity for use 








Fleet of Three Trucks Owned 


decreasing delays and making it possible for the 
lumber to be unloaded with the greatest economy. 


Trucks Add to Prestige 


The Reitsch Bros. Co., of Rockford, Ill., has been 
using trucks for six years and at present is operat- 
ing four. One truck, in service a number of years 
and an old type, is used wherever the work to be 
done calls for exceptionally hard usage. This 
machine is of 2-ton capacity and stands up well 
under even the hardest work. The plan of the 
Reitsch Bros. Co. to give the hard jobs to one truck 
is worthy of special note. From time to time hard 
hauling jobs do come up that are likely to put a 
truck out of the running. If these hard jobs are 
reserved for some truck which has demonstrated 
its ability to care for such work, and which has 
given long years of service so that it has practically 
paid for itself, the company removes the danger of 
crippling a new truck and confines its possible loss 
to equipment which does not represent a very large 
investment. 

Three of the trucks of the Reitsch Bros. Co. are 
of 2-ton capacity. This capacity the company has 
found to be very suitable for either long or short 
hauls. Such trucks have sufficient capacity to care 
for loads of good size, and yet are not so heavy 
themselves that an excess amount of gasoline is 
consumed in operating them. The three 2-ton 
trucks are equipped with solid tires, while the 
fourth truck, a small light truck, is equipped with 
pheumatic tires. This last truck is used in making 
deliveries of small lots and of lumber needed in a 
hurry. It is a hurry-up truck and it hurries when- 
ever it is delivering. The company retains six 
head of horses, mainly because they are often 
needed for the delivery of coal. These horses are 
all turned out to pasture during the summer months 
because the company finds that the trucks render 
it possible to give prompter service and add some- 
what to its prestige in and around Rockford. 

Another Rockford retail company which is get- 
ting excellent results from truck operation is the 
Parsons Lumber Co. Hugh G. Parsons, president 
and general manager, believes that trucks are most 
practical if used on hauls of two miles or over. 
This company also finds a light truck very practical 
if the material for small deliveries is so assembled 








by R. A. Rearwin, Salina, Kan. 


all the time, according to Harry M. Penny, man- 
ager. Regarding the truck and its use by the com- 
pany, Mr. Penny said to the AMERICAN LUMBER- 
MAN: 

“We have been operating a 2-ton truck for about 
five years and with it we do all of our delivery 
and hauling of lumber from the railroad. Our 
hauling and delivery problems are very intricate 
at times and, while this one truck answers our 
purposes so far, it is not entirely satisfactory as 
the size and capacity is not the best in all cases. 

“In order to get the best results it is, of course, 
necessary to have as near a full load as possible 
on each trip, but millwork is so varied and our 
jobs so scattered that making a full load is very 
difficult at times. 

“Our plant is situated four squares from the rail- 
road from which we have to haul all our lumber. 
Our truck is, of course, adequate for this purpose, 
but I am of the opinion that if we did not have 
to haul lumber and could unload from the car 
direct into our yard, we could use two trucks of 
smaller capacity to better advantage.” 


A New Use for a Tractor 


The hard luck of a farmer may result in the 
reclamation of millions of feet of cedar stumps, 
snags and logs in,Washington. The unlucky (7?) 
farmer is Milt Luddington, of Everson, Whatcom 
County, an old time shingle weaver. His crops 
were light this year and, realizing the possibilities 
for salvage in the deserted stumps etc., he pur- 
chased a tractor and a saw and, mounting the 
latter on a 24-foot skid, he started out this week 
to make his fortune. He says that the abandoned 
stumps and logs make the best shingles and esti- 
mates that one stump contains as many as 2,000 
shingles. Some of the stumps are ten to fifteen 
feet high and eight or ten feet in diameter. 

Mr. Luddington will set up his miniature saw- 
mill wherever the stumps are thick, and there are 
many such places in northwestern Washington. 
Some idea of the harvest awaiting him may be 
imagined when it is known that. Whatcom County 
once had 132 shingle mills, none .of which bothered 
about stumps or anything else that could not be 
handled quickly. 


A PEAR TREE planted in 1631 at Danvers, 
Mass., by Gov. John Endicott, is still bearing. 
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THE RIGHT TO HAMMER 


Here’s another reason why 

Anyone should build or buy, 

Why a house you ought to own 

That belongs to you alone, 

Own your house and own your ground, 
Where no landlord comes around, 
Here’s another darned good reason 
Right now in the building season: 


[ have noticed that a man 

Likes to tinker, when he ean, 
When you need a pantry shelf 
Likes to put it up himself, 

Likes to tinker here and there, 
Keep a dwelling in repair; 

But, if renting’s his condition, 
Then he can’t, without permission. 


T don’t want to have to go 

To some fellow I don’t know 

For a chance to change a door, 
Have to ask permission for 

Every simple little thing, 

Every bit of tinkering, 

I don’t want some stranger telling 
That I can’t around my dwelling. 


Gosh, it makes me mad to just 
Think about it, fit to bu’st. 
Just imagine telling me 

I can’t chop or plant a tree, 
{ can’t build a garden wall, 

I can’t have no fence at all, 
Just imagine someone giving 
You your rules for daily living. 


And not only landlords: You 
Have to think of tenants, too. 
They would like to put in jail 
Every man who drives a nail. 

If a hammer you should bang 
Many think you ought to hang. 
I don’t want my simple labors 
Stirring up my hornet neighbors. 


So, by gosh, I’d rather be 

In a hut where I was free 

Than a palace half-afraid 
Every single move I made. 

I want somewhere I can saw 
And not violate the law, 

I want somewhere I can hammer 
And not raise a general clamor. 


WE SEE B’ THE PAPERS 

Even Kansas can show a press-agent a few 
new tricks. 

If the strike keeps up we may yet carry 
coals to Newcastle, Pa. 

The Chinese army wants its money, but in 
Ireland the fight is enough. 

Refined sugar has gone up again, but it is 
hard to see anything refined in that. 

An increase in the supply of raw hides is 
reported. At the summer resorts undoubtedly. 

The trouble with a good many cities is that 
the only cure for vice that seems to be offered 
is advice. 

The trouble with Germany’s republican 
national anthem is that it has so many Ba- 
variations. 

The coal strike and the railroad strike are 
certainly putting the country in fine shape to 
pay a bonus. 

We suppose that if a coal miner gave up his 
seat in a street car he wouldn’t want anybody 
else to sit down. 

Whenever prosperity tries to return in the 
United States it gets a reception like a re- 
pentant husband. 

A New York man has failed for $32,000,000, 
and for $32,000,000 we would almost be will- 
ing to fail ourself. 

President Harding has called Mr. Hooper 


in the railroad crisis, but history fails to say 
what he called him. 

A New York dancer asks $500,000 of a young 
millionaire who didn’t marry her, and in some 
cases it is worth it. 

The Irish national army is said to have a 
foothold in Nenagh. Ireland is always get- 
ting its foot in somewhere. 


Someone has started another argument as 
to who won the war. We don’t know, but we 
feel sure it wasn’t Germany. 

The Chicago man who predicts that rents will 
come down 35 percent in October evidently hasn’t 
looked at his tax receipt lately. 

If a man will do a day’s work there won’t be 
any trouble about his sleeping at night. And 
that goes, too, for this ‘‘social unrest.’’ 

As this is written Mary Baker has not yet 
married Mr. McCormick, but we don’t think 
we’ll hold the paper up on that account. 

Our old friend Alex Revell has put up a 
$5,000 golf cup. Now, if someone else will 
only put up another $5,000 to fill it——. 

The Railroad Labor Board may have bitten 
off more than it can chew, which is not sur- 
prising in view of the fact that it hasn’t any 
teeth. 

Russia claims that France and Belgium are 
her worst enemies, but most of the world is of 
the opinion that Russia’s worst enemy is 
Russia. 

A Chieago court has enjoined a man’s 
mother-in-law from interfering in his domestie 
affairs, and now we’ll see what an injunction 
amounts to. 

Some of the Chinese troops haven’t been paid 
for seven months, but they are better off than 
the Russian troops, who have been paid with 
Russian money. 

You have to admire the courage of the Ger- 
man people: They feel sure they will yet 
find a way by which their debts will be paid 
by somebody else. 

Chicago thieves stole a 3,000-pound safe. If 
some of these saloon hangers-around would show 
the same enthusiasm on the end of a 4x10-16 
that they do in some other ways it might be bet- 
ter for both them and the country. 





PROHIBITION 

And, by the way, we don’t mind saying a few 
words on the subject of prohibition, not that 
we want to start anything, or anything like that. 
But it is a favorite sport now for people to talk 
about prohibition as a ‘‘failure.’’ Yet the con- 
sumption of liquor, both good and bad, has 
fallen off 85 percent in the United States, and 
it will fall off a little more as soon as the 
moonshine has killed off a few more fellows 
who think that a man can’t get along without 
his ‘‘licker.’? As someone has well said, prohi- 
bition isn’t a failure with the law-abiding. And 
the lumberman, of all men, selling homes as he 
does, or what goes into homes, surely ought to 
be for it, for it is money in his pocket. And 
that is an argument that appeals to an American 
when nothing else will. 

We remember when we were a boy, and the 
brewer built the big house on the hill, that the 
favorite joke of the fellow who stepped into 
the saloon to buy a drink was: 

‘*Well, I guess I’ll put another shingle on 
Gustav’s house.’’ 

Nowadays men are putting shingles on their 
own houses, and putting coats of paint on them, 
instead of taking the coating off their stomachs 
with red liquor. 

Light wines and beer so that we can pay the 
soldiers a bonus? Well, there isn’t any question 
that the soldier did a great thing for his country, 
but that would be an awful price to pay for it. 

No, it took America years to lick John Barley- 
corn; now let’s not let him hide behind some- 
thing or somebody and suddenly hit us on the 
head with a beer bottle. 
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Douglas Fir 


Western 


Western Hemlock 


Pine 


California 
White 
Pine Griswold- 

Sand Lumber Co. 

Gasco Bldg., Portland, Ore. 


Associate Manufacturers 
and Wholesalers 


San Francisco Office: 
16 California St. 




















Write 
for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Buehner Lumber 
Company 
1508-9-10 Yeon Building, 
Portland, Oregon. 
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Real Service 


on orders for yard stock, struc- 
tural and car material is assured 
buyers because our mills have a 
daily capacity of over 500,000 feet. 


Fir, Spruce, Noble Fir 


AND 


WEST COAST HEMLOCK 


We'll quote on anything you need. Try us. 


Gerlinger-Anderson 
506 Gerlinser Company 
PORTLAND, ORE. 
Associate Manufacturers and Wholesalers 


Louis Gerlinger, Jr. H. J. Anderson 
Geo. T. Gerlinger 


























KLAMATH LUMBER 
€& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 


KLAMATH FALLS, OREGON 











FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 
Seventh edition, 
Bound in leather. Price $8,50 postpaid. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES 


ALABAMA. Anniston — Anniston Cooperage 
Co. moving to Ohatchee. 
ARKANSAS. Clarksville — Arkansas-Indiana 


Lumber Co. succeeded by Johnson County Lum- 
ber Co., incorporated; capital, $50,000. 

DeQueen—Builders’ Supply Co. sold to Dierks 
Lumber & Coal Co. 


CONNECTICUT. Putnam—Child Lumber Cor- 
poration moving to Pomfret Center. 

GEORGIA. Atlanta—J. E. Flynt purchased 
interest in S. A. Williams Lumber Co. 

ILLINOIS. Deer Creek—J. B. Jarrett suc- 
ceeded by Goodfield Grain & Lumber Co. 

Virginia—Reported that W. S. Goodell and 
others are negotiating for purchase of interest 
of Lee H. Skiles in the Goodell-Skiles Lumber 
Co., which owns yards at Virginia, Chandler- 
ville, Literberry, and Kilbourne. 


IOWA. Council Bluffs—C. Hafer Lumber Co. 
succeeded by Crawford-Fayram Lumber Co 

Eagle Grove—F lower Brothers sold Eagle ‘jum- 
ber yard to Interior Lumber Co., of Minneapolis; 
yard will be remodeled and operated as line yard 
with W. J. Flower in charge. 

Harris—Harris Lumber Co. 
Anderson. 


succeeded by J, E. 
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POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Su-face , 


J. H. Mackelduff, Manager 
General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative, Representative, Representative, 
James N. Woodbury, J. J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 


The Largest Poplar Mill in the world. 














‘oak, LIMBERS 
ys all kinds of Cosmenction purposes, 


o POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 




















PINE and HARDWOODS 











Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 
Anything in Georgia Hardwoods 


Taylor Lumber Company, Inc. 
Manufacturers and Wholesalers ATLANTA, GA. 











New Hampshire 
Stave & Heading Mill 


BIRCH, 874, 10/4, 16/4 
MAPLE, 5/4 and 8/4 


Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 




















Primghar—A. H. Warntjes succeeded by Mid- 
west Lumber Co.; headquarters, Dubuque. 

KANSAS. Cimarron, Deerfield, and Ingalls— 
Cc. C. Isely Lumber Co. soid to Anawalt-Camp- 
bell Lumber Co. 

MARYLAND. Cumberland — H. Buchanan 
Sons Co. succeeded by Buchanan Lumber Co. 

MICHIGAN. Grand Rapids—Henry Idema has 
been named president of Turtle Lake Lumber 
Co. W. FE. Vogelsang, former manager, has sold 
interest to Heber W, Curtis, vice president, and 
is now vice president and general manager of 
the Weidman-Vogelsang Lumber Co. 

Muskegan--J. TT. Simonson succeeded by 
Simonson Lumber & Machinery Co., incorpo- 
rated; capital, $5,000. 

MINNESOTA. Adrian—J. & W. 
sold to C. L. Colman Lumber Co. 

Sauk Center, West Port, and West Union—J. 
Borgerding & Co. succeeded by Earl I. Best 
Lumber Co. 

MISSOURI. Bland—Mrs. Bertha Aufderheide, 
administratrix of the estate of the late George 
F, Aufderheide, has sold the lumber yard for- 
merly operated by him to V. E. Lloyd, of St. 
Louis, who in turn sold it to the E. C. Robinson 
Lumber Co., also of St. Louis. 

Springfield—E. S. Wilks has purchased an in- 
terest in Groblebe Lumber & Material Co. 

NEW JERSEY. Jersey City—Charles F. Hof- 
ferberth succeeded by Hofferberth Lumber Co., 
incorporated; capital, $50,000. 

Montclair—I. Newton Rudgers retired from 
business on Aug. 1, and the I, Newton Rudgers 
Lumber Co., of which he was president, has been 
succeeded by the Rudgers Builders’ Supply Co. 

OHIO. Cleveland—Lake Erie Lumber & Sup- 
ply Co. purchased the former plant of the Indus- 
trial [ron Works Co. 

Piedmont—J. W. Vickers & Son succeeded by 





C. Shull (inc.) 


Vickers Lumber Co., incorporated; capital, 
$25,000. 
OKLAHOMA. Quinton—Mill Creek Lumber 


Co. succeeded by Seaman-Packard Lumber Co., 
of Fort Smith, Ark. 

OREGON. Portland—Herrin & Rhodes (Inc.) 
changing name to Jordan-Wentworth & Co. 

RHODE ISLAND. Wakefield — J. C. Tucker 
Co. succeeded by Wakefield Branch Co. 

WASHINGTON. South Bend—Willapa Har- 
bor Lumber & Shingle Co. changing name to 
South Bend Lumber Co. 

WISCONSIN. Hartford — Hartford 
Co.; former secretary, FE. A. McCollow, 
terest to John Etzel and P. 
Iitzel becomes secretary; 
way. 

Ladysmith—Flambeau River Lumber Co. is- 
sues $200,000 seven percent cumulative and par- 
ticipating bonds in order to purchase additional 
timber and to liquidate indebtedness. The com- 
pany manufactures hard and softwood timber 
and has holdings in Rusk, Sawyer and Price 
counties. 

Lake Geneva—Wilbur Lumber Co. sold to Tag- 
gart Lumber Co., incorporated; capital, $65,000. 

Neenah—Hardwood Products Co. reérganized 
as Hardwoods Products Corporation, an amalga- 
mation of the Hardwood Products Co. and the 
Mississippi Veneer & Lumber Co. 

Stevens Point—H, FE. Sievwright Lumber Co. 
moving offices from 327 Ellis St. to 247 N. Seconda 
St. Wholesale forest products, retail lumber, 
shingles and roofing will be handled. 

Superior—Rogers-Ruger Lumber Co. succeeded 
by Cheever-Tomlinson ‘Lumber Co., incorpor- 
ated; capital, $60,000. 

Wauwotosa—Modern Builders’ (Inc.) changing 
name to Interior Millwork & Fixture Co. 

BRITISH NORTH AMERICA 

QUEBEC. Montreal—Daniel Cream has _ se- 
cured controlling interest in firm of R. Mac- 
Farlane & Co. (Ltd.), of Montreal, and the firm 
name has been changed to Daniel Cream (Ltd.). 


INCORPORATIONS 


ALABAMA. Andalusia—Hayes Lumber Co., 
incorporated; capital, $10,000. 
CALIFORNIA. Glendale—Fox Woodsum Lum. 


oe Co., increasing capital from $200,000 to $400, - 
000, 


Los Angeles--American 


Lumber 
sold in- 
Westenberger. Mr. 
improvements under 


Manufacturing Co., 


incorporated; capital, $250,000. 
COLORADO. Denver—Federal umber Co., 
incorporated; capital, $25,000. 
ILLINOIS. Arthur—Merchants Lumber & 


Coal Co., incorporated; capital, $15,000. 
Chicago—Crandall-Brown-Murhee (Co., 

porated; capital, $350,000; 

nue. 
Chicago—Independent Cabinet Works, 


incor- 
3500 South Racine Ave- 


r incor - 
porated; capital, $2,400; 1349 Newberry Avenue. 
INDIANA. Terre Haute—Charles L. Runyan 


Co., incorporated; capital, $40,000; to deal in 
timber lands, lumber and lumber products. 

LOUISIANA. Shreveport—Boggyv Bayou I.um- 
ber Co., incorporated; capital, $50,000; will oper- 
ate saw and planing mills. 


MAINE. Stockholm—Standard Veneer & Ply- 
wood Co., incorporated; capital, $50,000. 

MARYLAND. Port Deposit—Rowland & Buck 
Co., incorporated; capital, $250,000; to manufac- 
ture hardwood parquetry flooring. 

MICHIGAN. Detroit—Schmied Coal & Lum- 
ber Co., incorporated; capital, $150,000. 

Redford—Redford Sash & Door Co., 
rated; capital, $6,000. 

saginaw—Bliss & Van Auken Lumper Co., 
incorporated; capital, $200,000. 


incorpo- 


Williamston—Williamston Lumber & Coal 
Co., incorporated; capital, $50,000. 

MISSOURI. St. Louis—Reis-Moran Lumber 
“. incorporated; capital, $40,000. 


St. Louis—John M. Dorr & ae aso ‘Geen Mill 
Co., reincorporated; capital, $20,0 

NEW YORK. Nia i Lumber 

o., increasing capital to $100,000. 

NORTH CAROLINA. Marshville—Union Lum- 
ber Co., incorporated; capital, $50,000 

Mebane—Mebane Lumber Co., incorporated; 
capital, $100,000. 

OHIO. Barnesville—Hager Box Co., incorpo- 
rated; capital, $25,000; to manufacture boxes and 
crates. 

Bradner—Stiger Lumber Co., 
capital, $15.000. 

Canton—Dueber Avenue Supply Co., incorpo- 
rated; capital, $5,000; to deal in lumber and 
building supplies. 

OREGON. Portland—Ajax Lumber Co., in- 
corporated; capital, $25,000. 


incorporated; 


Portland—Sugar ’& White Pine Co., incorpo- 
rated; capital, $59,000. 
TENNESSEE. Chattanooga—Taylor Table 


Co., incorporated. 


Memphis—J. H. Maassen Lumber Co., incor- 


porated; wholesale hardwood lumber. 
WISCONSIN. Ixonia—Ixonia Farm Products 
Co., incorporated; capital, $20,000; to deal in 


lumber, hay and grain. 
BRITISH NORTH AMERICA 

ONTARIO. Hamilton—Eastman Lamber Co. 
(Ltd.), incorporated; capital, $40,000 

Sault Ste. Marie—Soo Lumber & Mill Co. 
(Ltd.), incorporated; capital, $125,000. 

Toronto—Galbraith-Macdonald Lumber Co. 
(Ltd.), incorporated; capital, $40,000. 

Waubashene—-Sheppard-Dunn Lumber Co. 
(Ltd.), incorporated; capital, $42,000; to operate 
general lumber business. 


NEW VENTURES 


ALABAMA. Opelika—W. L. Milton 
began; sawmill 


recently 


Opelika—Parker Bros., recently began; saw- 
mill. 
Ozark—John R. Brown Lumber Co., recently 


began; sawmill. 
Paint Rock—Jacob Lumber Co., 
gan; sawmill. 
Panola—-C, 
mill. 
Pleasant Hill-—J. D. 
cently began; sawmill. 
Pleasant Hill—-Mills Lumber 


recently he- 


W. Marine recently began; saw- 
Caples Lumber Co., re- 


Co., recenty be- 


gan; sawmill. 
Pine Apple—Jordan-Barrett Lumber Co., re- 
cently began; sawmill. 


Pyriton--Mc Williams 
began; sawmill. 


Lumber Co., recently 


GEORGIA. Egypt—Atlantic Tie & Timber 
Co., recently began. 

ILLINOIS. Peoria—Hunter-Nichols Lumber 
Co., recently hegan; commission lumber, 

KANSAS. New Ulysses—Amsden Lumber Co., 
recently began; retail. : 

New Ulysses-—C,. L. Clay Lumber Co., recently 
began; retail. 

New Ulysses—A. W, Henley Lumber Co., re- 
cently began; retail. 

Salina—Ashworth Lumber & Coal Co., recent- 


ly began; wholesale. 
KENTUCKY. Louisville—W. B. Beckman re- 
cently began; commission lumber. 


LOUISIANA. New Orleans—Meldrin 
Co., recently began; wholesale. 

MAINE. Bangor—J. F. Phillippi Co., organ- 
ized to engage in general lumber, pulpwood busi - 
ness, etc. 

MICHIGAN. 
recently began; 


Lumber 


Niles—Acme Manufacturing Co., 
manufactures cedar chests. 
MINNESOTA. Cedar Mills--Midland Lumber 
& Coal Co., establishing yard. 
Cosmos—Midland Lumber & Coal Co., 
lishing yard. 


estab- 


MISSISSIPPI. Calhoun City—Calhoun County 
Lumber Co., recently began; sawmill. 

MISSOURI. Springfield—T. K. Gardner Lum- 
ber Co., recently began. 

NEW JERSEY. Princeton—Grover & Gulick 


Lumber Co., will open lumber yard in about two 


months. 

OHIO. Cincinnati—Southern Lumber Co., new 
eoncern., 

OREGON. Hullt-—B. G. Stevens recently be- 


gan; shingle mill. 
Portland—Buckner- French 

cently began: wholesale. 
SOUTH CAROLINA. 

ber & Supply Co., 
TEXAS. J allas- 


Lumber Co., re- 


Lum- 


(Cheraw—Cheraw 
recently 
McCleers 


began, 
Bros, Lumber Co. 
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of Mexia, has taken a ten-year lease on a site 
in Dallas and will install a lumber yard. 


WYOMING. Douglas—La Prele Lumber 
recently began. 


BRITISH NORTH AMERICA 


ONTARIO. Cobourg—George Thompson has 
started new lumber yard here. 


NEW MILLS and EQUIPMENT 


ALABAMA. Vance—Deal-Power Lumber Co.. 
will rebuild mill recently destroyed by fire, tne 
new plant to cost about $25,000; circular mill wil! 
have daily capacity of 50,00U feet. 

CALIFORNIA. Oakland—Tilden Lumber Co. 
and Hogan Lumber Co., of which E. M. Tilden 
is head, making improvements and extensions in 
Oakland and Berkeley field; Hogan Lumber Co. 
will move plant to new site; modern mill, cost- 
ing about $500,000 will be erected in Berkeley, 
it is reported. 

Eureka—Dolbeer & Carson Lumber Co., will 
erect new mill with 150,000 daily capacity. Mill 
will be electrically driven. 

KANSAS. New Ulysses—Amsden Lumber Co.. 
erecting lumber building, one story, 25 x 50 feet; 
cost $1,000. 

KENTUCKY. Whitesburg—Wilson Franklin 
& Son installed planer and finisher and will 
specialize in building material. 

MARYLAND. Baltimore—J. L. Gilbert & 

3ros, Lumber Co., buiding $100,000 plant. 

MISSISSIPI. Grenada—Gayoso Lumber Co., 
installing mill equipment in order to develop 
Grenada county holdings. 

Haserway—George ©. Brown & Co., moving 
machinery and equipment of band mill at Proc- 
tor, Ark., to Haserway in order to develop hold- 


Cai; 


ings in Grenada and Calhoun counties. A log- 
ging road is under construction. 

OHIO. Warren—Western Reserve Lumber 
Co., erecting mill; cost $20,000. 

OREGON. Wendling—Booth-Kelly Lumber 


Co., plans to build a larger sawmil to replace 
the one destroyed by fire several weeks ago. 

WISCONSIN. Rice Lake—Concrete building 
housing eight dry kilns being erected in yards 
of Park Falls Lumber Co. Building will be 
104 x 138 ft. <A transfer, storage shed, green 
lumber shed, trolley system and finishing plant 
will be installed, 


CASUALTIES 


ALABAMA. ‘Tuscaloosa—J. T. 
Co., loss by fire. 

Mobile—Ideal Box & Crate Co., loss by fire. 

CALIFORNIA. Pittsburg—Coos Lumber 
loss by fire, $15,000. 

MAINE. Kenduskeag Village—Curtis Durgain 
& Son, loss by fire; $12,000; stock of barrel staves 
destroyed. 

MASSACHUSETTS. Chelsea—-Pope & Cottle, 
lumber yard damaged by fire, $500. 

OREGON. The Dalles—-Sawmill operated by 
lL. D. Westfall on upper Five Mile Creek, 16 
miles from here, destroyed by fire. 

TENNESSEE. Madisonville—Sanderson Lum- 
ber Co., planing mill and lumber yard, loss by 
fire, $25,000. 

VIRGINIA. West Point—Union Box & Lum- 
ber Co.’s plant destroyed by fire; loss, $75,000. 

WASHINGTON. Skyhomish—Tonga Lumber 
Co.; mill and timber located five miles east of 
here destroyed by fire; loss, $100,000. 

WISCONSIN. Milwaukee—Hilty Lumber Co., 
sheds and lumber damaged by fire caused by 
spark from dredge. The shaving chute and 
two piles of lumber were destroyed with other 
damage amounting in all to about $8,000. 


OBITUARY | 


R. T. SMITH, lumberman residing near 
Smithsboro, Ky., died on July 29 at the age of 
54 after an extended illness. He leaves a widow 
and five children. 


Horne Veneer 


Co., 














WILLIAM McCARTER, manager of the Bain- 
bridge Lumber Co., Alberni, B. C., died sud- 
denly in that place from heart disease. Prior 


to going to Alberni he was an active 
of the Taylor Milling Co., Victoria. 


M. E. SIMMS, president and manager of the 
Vancouver Lumber Co., Vancouver, Wash., died 
suddenly on the morning of July 31, of heart 
disease. Mr. Simms was 37 years old and is 
survived by a widow, several children and his 
parents. 


member 


MRS. C. A. KRAUSS, of Cleveland, Ohio, died 
recently after an illness of several months. She 
was the wife of C. A. Krauss, president and gen- 
eral manager of the Lake Shore Saw Mill & 
Lumber Co., of Cleveland. Funeral services 
were held at‘ the home in Cleveland, with burial 
in Lakeview Cemetery, many lumbermen of that 
city attending. 

HARRY L. BRADLEY, secretary-treasurer of 
the Bradley Logging Co., Portland, Ore., died 
of heart disease while fishing near Cathlamet, 


near the company’s operations. 
found shortly after death. 
son of J. S. Bradley, head of the company, and 
was 48 years old. He leaves a widow, two sons, 
two daughters and his father. Funeral services 
were held on Aug. 1. 


The body was 
Mr. Bradley was the 





CLARK H. CONNELLY, 
secretary of the Connelly Hardwood Lumber 
Co., Kansas City, Mo., died in St. Joseph’s 
Hospital in that city on July 29 following a short 
illness. Mr. Connelly was 63 years old. The 
body was sent to Rock Island, Ill., where burial 
took place last Monday. Mr. Connelly is sur- 
vived by two brothers, A. H. Connelly, of Kan- 


vice president and 





sas City, and B. D. Connelly, of Rock Island, 
and a sister, Mrs. C. W. McGovern, of Pasa- 
dena, Calif. 

WILLIAM FREDERICK LAWRENCE, of 
Sarnia, Ont., died at the age of 70, of heart 
trouble. He had been ill for five months. Mr. 
Lawrence had been a resident of Sarnia for 


thirty years, and prior to his retirement in 1911 
was widely known in lumbering circles as the 
head of the firm of W. F. Lawrence & Sons. 
Mr. Lawrence was born in Toronto, and spent 
the early part of his life there. He is survived 
by a widow and two sons. 





FINDLAY TELFORD McGIBBON died on July 
17 at his home in Penetanguishene, Ont. He 
was a member of the firm of McGibbon Lumber 
Co., of that place, and was the son of the late 
Charles McGibbon. Mr. McGibbon entered the 
office of the McGibbon Lumber Co. after gradu- 
ating from a commercial school in Toronto, and 
remained until 1911, when he moved to Van- 
couver and formed the McGibbon-Hodgson Lum- 
ber Co., which engaged in the retail lumber 
and builders’ supply business. In 1916 he en- 
listed in Vancouver with the Pioneers, and upon 
his arrival in England was transferred to the 
224th Battalion. For some time he was in 
charge of operations at Bagshot, Surrey, after 


which he went to France, where_he was _ in 
charge of lumbering operations. He was dis- 
charged with rank of lieutenant. His health 


had not been good since the war. 


BULLETIN ON LUMBER EQUIPMENT 


“Cutting the Cost of Lumber Production” is the 


title of a new and revised edition of a bulletin 
just issued by the Pawling & Harnischfeger Co., 
of Milwaukee, Wis., pioneer builder of lumber 


handling machinery and inventor of package sys- 
This bulletin, which has 
fifty-two 


tem of lumber handling. 


thirty-six pages and illustrations, con- 


G THE COST O 
R PRODUCTION 


PH 





—— 


Reproduction of Front Cover of New Bulletin 


teins a wealth of operating data on the various 
kinds of handling machinery widely used by mills 
all over the United States, Canada and Mexico. 
Separate sections of the bulletin are devoted to 
the monorail unit system, transfer cranes and cars, 
lumber and timber handling cranes, utility type 
monorail boists, tie bandling hoists, portal jib 
cranes, Gantry cranes, hoists and derrick and port- 
able corduroy cranes. The application of the gas 
shovel in the logging industry is dealt with in the 
latter part of the bulletin. 

The bulletin contains layouts of various 
mills using the monorail handling system, such as 
the Pacific Lumber Co., of Scotia, Calif.: W. R. 
Pickering Lumber Co., of Haslam, Tex.; St. Paul 


also 


& Tacoma Lumber Co.. of Tacoma, Wash., and 
others. Clearance diagrams of monorail hoists, 
transfer cars, typical “A” frame supports and 


portal jib cranes are given, together with other 
valuable infermation which should make the bul- 
letin a valuable reference book for mill engineers, 


architeets and lumbermen generally. <All inter- 
ested in mod:rn lumber handling machinery can 
secure a copy of bulletin No. 420 by addressing 


the Pawling & Harnischfeger Co, 





Se ea 


SASS AAAAAAO AE 


N.C. PINE } 





Saneasaah 





Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
meee of 300,000 feet 
8) 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


g 
oF 

S 

% 
G 


Inquiries and orders solicited for 
rail or water shipment. 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
i ° 
oth Floor union ~~ Baltimore, Maryland 











North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman- Blades Lumber Co. 








ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE Gar Spectiy 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C. 














A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE || CYPRESS 
LUMBER and 
GUM 


Kiln Dried, Dressed 
and Rough. 

Wellington & Powellsville R. R. Co., Windsor, N.C. Edenton 

Planing Mills, Cap. 100,000 = day. Saw Mills:—Edenton, N. C., 

Colum N. C., Ahoski, N.C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall! board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, hound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 38. 
Nearborn St., Chicago, Ill 
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C. PINE 


meets dealers demands for a 
universal wood and you'll find 
ours runs true to reputation. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg.; 

E. D. WOOD, Manager 


PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 
DAILY ‘CAPACITY 
Planing ____ eer’ 400,000 feet 
Saw Mills...... phe auwsupsehesseswnieee 600,000 feet 


MILLS 
Arringdale, Va. 


Franklin, Va. 
Wallace, N. C. 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


KilnDried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 


L. C. LITCHFIELD, - - - + 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - +  Plattsburg, N.Y. 
SHORT & WALLS LUMBER co., . Middletown, Del. 
PICKETT, HYDE & LANGGANS Co., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 











prpees Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N. 8, PINE vont m ome 


oofers 
'Shortieat Yellow Pine — 
We are Car and Cargo Shippers. 


ELLINGTON & GUY, Inc., fins, Pisatch Bite. 

















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet-and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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European Lumber Notes 

WASHINGTON, D. C., July 31.—At the close of 
1921 there was an increased demand in the United 
Kingdom for lumber which led to rather large im- 
portations, considering the difficult conditions of 
industry, says a recent report to the Department 
of Commerce. Consequently, during the first four 
months of this year the importation of lumber 
from the United States generally declined. How- 
ever, about May 1 importations began to increase 
and have been increasing ever since. In spite of 
the dull period at the beginning, the total impor- 
tation from the United States for the first six 
months of 1922 is practically double what it was 
in 1921, altho still much below previous years. 

3ritish building costs, both for material and 
wages, have decreased during the last six months. 
At present wages in the building trade are still 
about 100 percent above prewar and material is 
about 75 percent above. The output of labor, 
however, is higher than it was six months ago 
and considerably higher than it was two years ago. 
At the end of June the Birmingham city council 
accepted tenders for 58 houses of the parlor type 
at £395 each. At the peak of high prices, this 
type of house cost £1,100, and was as much 
as £600 last November. The great increase in 
house building, however, which is taking place in 
the United States has not found its counterpart 
in the United Kingdom. House building is limited 
to Government and municipal schemes and certain 
arrangements of large mining companies to build 
houses on a “no profit’ plan for their own em- 
ployees. Architects and contractors are still hop- 
ing for the day when private parties will build 
houses as an investment. 

Up to June 1 of the present year the Finnish 
lumber sales amounted to 380,000 standards (752,- 
400,000 board feet). Since the opening in the 
late spring of the upper Baltic to navigation, the 
lumber traffic has been extraordinarily lively and 
it is estimated that the total exports for 1922 will 
reach 650,000 standards (1,287,000,000 board feet), 
according to Assistant Trade Commissioner Soren- 
sen, Copenhagen, 

Commercial Attache H. C. MacLean, Rome, re- 
ports that the opportunity for the sale of American 
hardwoods in Italy appears to be decidedly lim- 
ited. Red gum for furniture making and oak for 
hardwood flooring, especially the former, were im- 
ported in considerable quantities before the war, 
but while they are favorably known the present 
demand is limited by the high prices and the un- 
favorable rate of exchange. It can not be said 
that other American hardwoods have ever been 
introduced into Italy, and the present conditions 
are decidedly unfavorable for making any such 
attempt. 

The number of private houses in Belgium totally 
destroyed or badly damaged during the war was 
about 78,000, and the number of public buildings 
about 1,100, according to the Ministry of Indus- 
try, states Vice Consul Schuler, Brussels. Of the 
private houses, about 60,000 have been restored, 
either thru the intervention of the office of the 
devastated regions or thru private initiative etc. 
Up to the present time 812 public buildings have 
been restored, either permanently or temporarily. 
In addition to this work the office of devastated 
regions has done considerable clearing of ruins, re- 
building roads, streets ete., and has put into condi- 
tion nearly 22,500 acres of land. Public works to 
be carried out during 1922 include seventy-one 
town halls, 109 churches, 142 schools and ninety- 
six other public buildings, and will involve an 
expenditure of 125,512,400 francs. 

The Belgian lumber market during June was gen- 
erally favorable, with more than thirty cargoes 
arriving, altho a strike by the lumber handlers at 
Antwerp resulted in the tie-up of thirteen loaded 
vessels, 


News Notes from Great Britain 


LONDON, ENGLAND, July 18.—Trade is slowly 
but definitely improving, and the worst appears 
to be well behind. 


The American hardwood market on the whole 
indicated a decided improvement during the last 
month, altho there are a few directions in which 
there is little if any change for the better. In 
hardwood lumber there was a limited business and, 
while prices have been fairly well maintained, un- 
sold consignments on the open market should be 
discouraged. On the whole, the hardwood imports 
during the last month have been fair, but in the 
absence of a brisk demand buying for forward de- 
livery continues limited. The periodical auction 
sales of lumber have been held in London, Liver- 
pool and Hull with fair average results. 


The consumption of pitch pine last month ex- 
ceeded the import, and quotations for forward 
delivery remain firm. Stocks of hewn are un- 
changed, little business having been effected. Busi- 
ness in sawn continues to increase in volume. A 
considerable quantity arrived, but the consumption 
exceeded it and stocks are moderate. 

The recent heavy demand for home consumption 
in America has caused shippers to raise their quo- 
tations for forward contracts, but until consump 
tion in the United Kingdom further increases it 
will be difficult to establish such advanced quota 
tions. Even with the improved demand following 
the resumption of work in the engineering and 
ship building trades it is not easy to persuade con- 
sumers to face the enhanced values. 


Export Demand Picking Up 


ATLANTA, GA., Aug. 1.—Lumbermen of this sec- 
tion who the last two or three years have inter- 
ested themselves in the development of trade with 
Latin-American countries state that this export 
business has been steadily picking up the last three 
months and before the end of fall is expected to 
reach the largest volume in its history. There is 
an excellent demand for Jumber products from 
Cuba, a fair demand from other Latin-American 
countries further south, and from Central Amer- 
ica. With Mexico, however, the trade continues 
slack, as the economic situation there is not im- 
proving, tho better conditions are looked for be- 
fore the end of fall. Southeastern ports, both on 
the Atlantic coast and the Gulf coast, shipped 
more lumber during July than in any other month 
of the last year and a half, according to reports 
received in Atlanta. 


Forestry Problems in Quebec 


WASHINGTON, D. C.. July 31.—-A revort from FE. 
Haldeman Dennison, American consul at Quebec, 
Canada, states that the merchantable forests of 
the Province of Quebee capable of producing saw 
logs, pulpwood etc. cover about 130,000,000 acres. 
This acreage may be divided as follows: Private 
forests, 6,000,000 acres; forests under location 
ticket, 1,300,000 acres; forests leased, 44,500,000 
acres; township forest reserves, 200, 000 acres ; va- 
cant lands, 78,000,000 acres, 

The estimated wealth of the Quebec forests in 
terms of timber is stated as follows: 


Billion feet, 
White and red pine (pinus strobus and 

Pcie kee COT OR Ca eee 30 
Spruce, balsam, hemlock and other resin- 

OUS CPEEB EXCEPE COAL. . ..c.cccresces 125 
OGGGE CHPOOTUCU) os ks ce cc ews viceesusals 20 
ES, ae ee Snare cree en oer er 100 
ROMA ii h.6 a ba, 0s oh WW Rol a we ah GIR 35 

PN coo acerd ees we wo RISB eca o 310 


The report says in part: 


The reforms made in forest protection in this 
Province during the last decade are important. 
Rigid control of operators and settlers has to a 
great extent eliminated the antagonism between 
these two classes, and lumbering operations are 
being closely watched by the Government. 

Altho fire is the greatest source of forest de- 
struction, the budworm has of late been a close 
rival in the Provinces of Quebee and New Bruns- 
wick. It is estimated that in the Province of 
Quebec alone the budworm has destroyed no less 
than 75,000,000 cords of valuable pulpwood, and 
this figure is just half of the estimate made by 
the entomological branch of the Dominion Govern 
ment, which places the loss at 150,000,000 cords, 
representing a loss in raw material valued at 
$750,000,000 to $1,500,000,000. Altho attacks 
have ceased entirely in some districts, the timber 
attacked has been greatly weakened, because it is 
now susceptible to damage by other destructive 
insects and fungi. 

The loss by insect damage added to that by fire 
now exceeds the annual cut of timber in the Prov- 
ince. However, the forest protective associations 
are rapidly organizing and obtaining gratifying 
results in their fight for conservation. These asso- 
ciations, unfortunately, must depend upon small 
Government grants and voluntary financial assist- 
ance for their existence. A strong effort will be 
made this year to enlist substantial backing from 
all the Quebee wood using industries. 

The operators in this Province and in the Do- 
minion as well have come to realize the importance 
of conservation, as is exemplified by the enforce- 
ment of protective measures and the utilization 
of lumber byproducts. The Dominion Forestry 
Branch is now coéperating with the British For- 
estry Commission, and recently 13,000 pounds of 
seed, mostly Douglas fir, western hemlock and Sitka 
spruce, were sent to England to be planted in 
nursery beds. This means that Canada has con- 
tributed about three billion tree seeds. 

Operators in Quebec Province have in the past 
paid little attention to sawdust as a byproduct, 
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since it brought only 1 to 1% cents a bushel. Now 
the refuse has become valuable, the price having 
risen from 10 to 15 cents a bushel, and forms a 
considerable item in the incomes of sawmills, some 
of which now earn from $30,000 to $40,000 from 
this source. Sawdust attained its principal value 
poor the cellulose mills began to use it as an in- 
gredient. 


@aeaeaeaeaaaaanes 


Cargo Steamer Market Active 


The full cargo steamer market was decidedly 
active during the week, due to the heavy charter- 
ing of coal carriers from the United Kingdom to 
United States Atlantic ports, say Lunham & Moore, 
New York ocean freight brokers, in their bulletin 
for July 29. <A good number of grain carriers were 
closed for Montreal, Atlantic range and Gulf load- 
ing to European ports. In all other trades charter- 
ing was comparatively light. Rates on coal carriers 
this way advanced from 7/6 to 16/, and boats con- 
tinue in active demand. In all outward trades 
rates eased off to some extent, due to the antici- 
pated large increase in tonnage. Small boats suit- 
able for West India trading continue in limited 
demand at about the rates last quoted. 

The chartering of sailing vessels was limited. 
the demand for coal carriers having fallen off 
materially, due to the coal and railroad strikes. In 
other of the coastwise trades the demand for ton- 
nage is limited. There was no improvement or 
change in conditions in any of the offshore trades 
and little chartering. 
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Notes from British Columbia 


Vancouver, B. C., July 29.—-According to ad 
vices received here, the Imperial advisory commit 
tee on timber, London, which is inquiring into the 
possibility of extending the use of timber from the 
overseas dominions to Great Britain, has drawn 
the attention of the Imperial board of works to 
the value of British Columbia Douglas fir, spruce 
and hemlock for structural purposes. As a result 
of a special strength test conducted at joinery 
trials, these woods are now included in official 
specifications as alternatives to European products. 

T. D. Pattullo, minister of lands, made his first 
survey of timber areas on the Coast by airplane, 
accompanied by LP. Z. Caverhill, chief forester, and 
Maj. Andrews, district forester, and pronounced 
it both educative and inspiring. After surveying 
operations, he discussed the matter of waste, stat- 
ing that no doubt it was heavy under present opera- 
tive methods, altho each year for some time had 
seen considerable improvement. Competition and 
general economic conditions had resulted in the 
waste of a large amount of timber. International 
coéperation and common agreement of approved 
methods of logging would doubtless assist the situa- 
tion. Individual effert, too, even under present 
conditions, was beginning to make itself felt. The 
whole question was one that required careful sur- 
vey and coédperation all along the line. Under 


keen competition, it was impossible for British 
Columbia to move faster than across the border, he 
said. 

Mr. Pattullo has left for England and expects to 
be away about three months, the principal object 
of his trip being to resume his study of conditions 


surrounding the lumber market in the United King- 


dom. 
Lumber exports from Vancouver in June were: 


Lumber—Orient, 5,887 feet; Australia and New 
Zealand, 466,000 feet: United Kingdom and conti- 
nent, 801,349 feet; United States and Atlantic 
ports, 670,000 feet ; India, 4,646,000 feet. 

Shingles—Australia and New Zealand, 400 
bundles; United States and Atlantic ports, 96,198 
bundles. 

Box shook—Australia and New Zealand, 214 
bundles ; Orient, 6,732 bundles. 

Wood pulp—Orient, 8,050 bales; United States, 
9,690 bales. 





MACHINE FOR PLANTING -TREES 


In view of the widespread interest aroused in 
reforestation all over the country and the atten- 
tion given to planting trees as memorials and for 


other meritorious purposes, the 
use of a machine to expedite the 
I planting of trees will be of benefit 


to those engaged in such work. 
To serve in reforesting the waste 
places, N. P. Jensen, of Ephraim, 
Utah, has invented a_ planting 
machine which has also been 
found useful in planting various 
varden plants, and in addition has 
demonstrated its superiority over 
the old hand planting method. 
The machine, it is stated, is well 
adapted to the planting of any 
tree or vegetable that has a tap 
root. 








In recent tests of this machine 
made by Forest Service experts it 
was found that one man with the 
Jensen implement can plant sev 
enty-five to eighty-five trees an 
hour without any effort to secure 
speed. At this rate one man with 
the machine can plant trees faster 
than a 2- or 38-man crew can with 
out it. The forester in charge of 
the experiments stated that it 
Jensen Planting Was found that the trees thus 

Machine planted were so firmly set that 

their tops would break off before 

the plants would pull up, and they looked tutly 

as well as plants carefully set by hand in an ad- 

joining experimental plat. Tests were made with 
Douglas fir and another western wood. 

The regular size Jensen machine weighs about 
ten pounds and will plant roots up to ten inches 
in length, but can be manufactured to handle 
larger plants if desired. 

















Demand for sash, doors and millwork of all 
sorts continues active, most plants being pretty 
well rushed to keep up with their orders. While 
there are spots where some slackening is noted 
during the last week, local conditions, such as 
strikes, are responsible, and in the main the situ- 
ation remains very strong. 

Minneapolis and St. Paul (Minn.) factories are 
increasing their shipments to country points, while 
their city trade continues good, tho lighter than a 
few weeks ago. Retailers are stocking up where 
possible to prepare for fall trade, which the good 
crop prospects indicate will be better than for 
some years past. 

Advices from Columbus, Ohio, are that the de- 
mand for millwork, including doors and sash, is 
holding up well, as the building boom is going for- 
ward as fast as ever. Many new homes are being 
projected and orders at mills are accumulating. 
All mills are working with good forces. Strike con- 
ditions have not interfered with the trade to any 
extent. Prices are generally firm at former levels. 

Kansas City (Mo.) plants recently have had 
quite a rush of business and all of them now are 
working two hours overtime daily in an endeayor 
to catch up with orders. Business in yard stock 
is very good and there has been an increase in the 
specials. There also is a good volume of figuring. 
Prices are very firm and there is a probability that 
some advances will be made. 

The door factory and planing mill men at Buf- 
flalo, N. Y., state that business has dropped off 
some within the last two or three weeks as a result 
of the widespread labor troubles. The local street 


car and the shopmen’s strikes have caused some 
holding back in building work. 

No change of consequence is to be noted in the 
situation at Baltimore, Md., with respect to doors 
and sash. Factories, it is reported, have orders 
cnough in hand to keep them going for as much as 
six months, in some cases, while delays of two 
and three months in deliveries are common enough. 
Moreover, prices either hold their own or move up, 
one reason being that—especially in the case of 
doors, which call for clear wood—the quantity 
of suitable lumber out of a given lot is becoming 
smaller. Sash and door manufacturers, in other 
words, must make increasing purchases of lumber 
to get a given number of doors out of such stock, 
which, naturally enough, makes for rising cost. 
The returns, however, are mostly acceptable, and 
the trade is in excellent shape. 


The San Francisco (Calif.) sash and millwork 
plants have a good volume of business with build- 
ing very active in the city and surrounding terri- 
tory. Sash and door factories in the Bay counties 
district are busy and employing full forces as a 
rule. Finished door factories connected with the 
white and sugar pine mills are making good outputs 
with plenty of demand. There is a good demand 
for sash and door cut stock. 

Window glass is reported very firm, under an al- 
most unprecedented demand for this season of the 
year. Manufacturers report a flood of orders from 
all over the country. including the Pacific coast, 
which for some years has been a dormant market so 
far as glass manufactured in this country is con- 
cerned. 











E want you to know the 
uniform quality of our 


Goldsboro 
N. C. Pine 


and to better acquaint yourself with 
our manufacturing and shipping fac- 
ilities. A trial order will prove that 
we can supply you with a quality of 
yard stock that will satisfy your most 
particular customers. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 











Quick Sellers x 


That is what you want and what you 
get when you stock our 

it is band sawed and N. e PINE 
carefully kiln dried. 


Rowland Lumber Co., ‘¢fci*:,, 
Operating John L. Roper Lumber Co. 








North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace peogteally everything 
in lumber for retail yards and the actory 
trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 











North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


| WILLSON BROS. LUMBER CO. | 


PITTSBURGH, PA. 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
‘nventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various Ce 
tables. The Lumberman’s Actuary, price postpaid, "ouile 
in leather, $8.50. AMERICAN LUMBERMAN, 431 5 
Dearborn St., Chicago, Il. 
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FLORIDA 
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a LONGLEAF » 
Yellow Pine 


We also make 
Gang Sawn 


4" Flooring, 








We specialize in 


2x4 


Sut Didibes, —and— 
Framing and 2 xX 6 
Yard Timbers S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson - Waits 








| Cenrulle, Fl Lumber Co. ij 








That save 
Time and 
Money 





Cutting 


Grooves for parting strips 
Gains for heads and sills 
Pockets for sash weights 
Mortises for sash pulleys 


THE VERY BEST MADE 
Full information on request 
Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S. A. 














_Cummer Cypress Go. 


Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 








Rough and Dressed 


Shingles and Lath 


| s Sales Office, 280 Madison Ave., New York City | 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co 


CENTURY, FLORIDA 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publign- 
ers, 431 8. Dearborn St., Chicago, Il. 
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MILWAUKEE, WIS. 


Aug. 2.—With frequent delays and uncertain 
deliveries, the local lumber trade is suffering from 
the railroad shopmen’s strike. The poor train 
service is checking an otherwise fair market. High 
grade hardwoods are moving somewhat slower than 
their preceding months’ average, but are still con- 
tinuing fair. Lower grade hardwoods are inactive. 
Hemlock is showing a better movement this week 
than last. Birch is also showing a better move- 
ment. In the State, woodworkers are scarce and 
a number of mills will have to close down because 
of a shortage of logs. The only source of demand 
that supplies the steadying undertone to the high 
grade hardwood market is the automobile body, 
furniture and musical instrument manufacturer. 
Industries and the box trade are slackening and 
have failed to bolster the lower grades of hard- 
woods. The retail yard trade is buying heavily, 
hardwood flooring is in good demand, with a few 
searce northern and southern woods. The coal 
strike is felt by few lumber companies in Wiscon- 
sin with the exception of those operating their own 
tram railroads, which experience great difficulty in 
securing coal for locomotive fuel. 


EVANSVILLE, IND. 


July 81.—-The railroad shopmen’s and coal min- 
ers’ strikes have curtailed shipments to some ex- 
tent, according to reports from local hardwood 
lumber manufacturers and wholesalers, and as a 
result the volume of business has fallen off. Few 
of the hardwood mills in this section are now being 
operated, and stocks in some instances are low. 
There has been a slump in the furniture business 
recently, altho some of the local factories are being 
operated on practically full time. The automobile 
industry has shown considerable activity lately. 
Chair and desk manufacturers report a falling off 
in the demand during the last two weeks, and the 
veneer trade is feeling the effects of the railroad 
strike, The barrel trade is still sluggish, but box 
factories are enjoying a fairly good demand for 
their product. 


SAGINAW, MICH. 


July 31.—Building and repair work is at its 
height, and labor is scarce. Factories are run- 


ning, largely, with full forces, and if the coal and 
railroad strikes are soon settled a good fall busi- 
ness may be expected. A number of orders are 
being received for lumber and millwork, and these 
are wanted for immediate shipment. 

The steamer Langell Boys and barge C. J. Fill- 
more arrived yesterday with white pine lumber 
and lath for the Mershon, Eddy, Parker Co. 


INDIANAPOLIS, IND. 


Aug. 1.—The rail and coal strike combined are 
beginning to have an effect on the supply of hard- 
woods, tho the situation is not as serious as it was 
expected to be. Demand from the construction in- 
terests is easing up a little, but the industrial 
demand is coming to the fore. Several architects 
in this city openly say that with increasing lumber 
and building material prices they are advising their 
clients to postpone building. Each week is seeing 
a little less new construction started. The country 
trade is improving. The furniture factories are 
increasing production daily and the coal question 
is the only one that appears to be bothering them. 


COLUMBUS, OHIO 


July 31.—Demand for hardwoods is holding up 
strong despite uncertainties due to the rail strike. 
Buying on the part of retailers is the best feature. 
Factories making furniture, automobiles and boxes 
are also in the market. Shipments are delayed. 
Dry stocks, especially of the better grades, are not 
plentiful and those of the medium grades are being 
reduced. Southern pine is still in fair demand 
and list is generally well maintained. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., reports the demand for hardwoods 
holding up well. Mr. Pryor recently returned from 
a trip thru eastern Canada. He found conditions 
good. 

F. Everson Powell, head of the Powell Lumber & 
Construction Co., says Columbus faces a lumber 
famine unless there is an early settlement of the 
strike. 

K. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., reports the volume 
of orders for hardwoods holding up, altho shipping 
is sadly interfered with. Mr. Stark recently re- 
turned from a business trip to New York, Philadel- 
phia and Baltimore. 

W. L. Whitacre, of the W. lL. Whitacre Lumber 


Co., reports a fair demand for transit stocks of 
southern pine, with a fair number of transits 
offered. Mill stocks are in many cases badly broken. 
Prices are firm and those of certain items are in- 
clined to advance. 

At the regular meeting of the Columbus Lumber 
Trades Exchange, held July 31, credits and present 
transportation difficulties were the principal topics. 

John R. Gobey, of the John R. Gobey Lumber 
Co., reports a fairly steady demand. Prices of 
southern pine have been increased recently. 


MARINETTE, WIS. 


July 31.—The work of completing the planing 
mill and kilns of the H. F. Below Lumber Co. is 
being rushed and it is expected that the plant will 
be in operation soon. There is a good market for 
its output, due to the continued activity in the 
building line. Other plants in this vicinity have 
been rushed to capacity and even then could not 
take care of the demand. 

At Ontonagon, Mich., the log shipments are un- 
usually large for this season of the year. Some of 
the logs are going to Iron Mountain, but the major 
portion is coming to Marinette and Menominee, the 
shipments being the greatest in years. 

The Kinzel Lumber Co. is extending its railroad 
five miles into Tomahawk. ‘The road, including the 
Newgood line, is 23144 miles long, besides numerous 
logging spurs. The company has a 5-year cut in 
Tomahawk. 

The mills of the Oconto Lumber Co. and the Holt 
Lumber Co., both in Oconto, are facing a shut-down 
owing to the scarcity of logs, it being almost im 
possible to keep woods crews at work, due to the 
scarcity of men. 


CINCINNATI, OHIO 


Aug. 1.—At the recent meeting of district No. 1, 
Ohio Association of Retail Lumber Dealers, encour- 
aging reports on the lumber situation were given 
The building industry is working at high speed in 
Cincinnati, so demand for building lumber and 
interior finish is exceptionally good. Retailers re- 
port that their yards and planing mills are rushed 
to keep up with the steady stream of orders. The 
greatest obstacle to building is dearth of good 
mechanics. Not only is the suburban building 
active, but there are numerous big projects under 
construction downtown. 

The rail strike has tied things up rather tight 
in the Cincinnati district. Very little lumber is 
being received. The strike has led to the issuance 
of stop shipment orders covering lumber bookings 
for automobile manufacturing consumers. 

The Cincinnati Lumbermen’s Golf Association is 
arranging a tournament for September. Among 
those whose game has shown remarkable improve- 
ment this season is Miles J. Byrns, said by his 
confreres to be a shining example of what per- 
sistency will do. The club’s prosperous and inter- 
esting season is due largely to President W. H. 


Hopkins. 
MEMPHIS, TENN. 


Aug. 1.—The car situation is becoming acute, 
according to information received at the offices of 
the Southern Hardwood Traffic Association here. 
Flat cars for handling logs to the mills are difficult 
to secure and their shortage is tending to restrict 
greatly the production of hardwood lumber. Prior- 
ity orders restrict the supply of gondola cars avail- 
able for handling logs to the mills. There is like- 
wise a decided shortage of box and gondola cars 
for handling outbound shipments and there is delay 
in the movement to destinations. The association 
is of the opinion that the shortage of cars will 
become even more acute if the coal strike is settled. 
Conditions are such that there is a possibility that 
there may be a general meeting of the membership 
to discuss the most advisable procedure. 

The hardwood market continues steady, with a 
good demand from manufacturers of flooring, ceil- 
ing, siding, sash and doors, furniture and automo- 
biles. There is likewise fairly active buying on the 
part of manufacturers of agricultural implements 
and from producers of wooden containers, including 
heavy packing crates. There is some business with 
Europe. The American Overseas Forwarding Co. 
reports that its bookings during July amounted 
to more than 250 cars, or approximately 4,000,000 
feet. Low grade lumber is reported moving in 
somewhat larger volume and at slightly better 
prices. 

J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, is leaving 
some time this week for Chicago on business con- 
nected with the opening of district offices there. 

S. M. Nickey, president of the Southern Hard- 
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wood Traffie Association, will spend August at his 
summer home in Michigan. 


BAY CITY, MICH 


July 31.—Reports of shipments from lower 
Michigan mills during July indicate that their 
volume will be greater than those made in any 
previous month this year. The amount of busi- 
ness placed has been somewhat less than in the 
previous two months. Stocks have been reduced 
to a very low point, principally in the higher 
grades, so the market is very firm. 

Labor conditions in the woods have reached a 
critical point and this has caused a number of 
operators to curtail or discontinue entirely. The 
rail and coal strikes are also interfering with trans- 
portation of logs. 

W. D. Young & Co., Bay City, have concluded 
their saw mill operations for this year. The 
Richardson Lumber Co. has completed repairs 
on their Bay City mill and expects to resume opera- 
tions as soon as conditions will permit it to supply 
sufficient logs. 


LOUISVILLE, KY. 


July 31.—According to local lumbermen, demand 
is holding up well, and production is just about 
equalling demand. Domestic business is active, 
especially in the building industries, while export 
demand is very fair, altho export buyers are 
said to be complaining over having to pay do- 
mestic prices. The furniture trade continues quiet, 
but is promising. Demand from jobbers continues 
fair. Pine business is heavy. 

Lumbermen report that car shortage is being 
felt, especially in moving logs to mills. Embar- 
goes are holding down shipments somewhat, while 
some of the roads are threatening to embargo 
everything but fuel, food and livestock, the Louis- 
ville & Nashville, Chesapeake & Ohio and Norfolk 
& Western being in these lists. Embargoes on the 
use of coal cars in shipping lumber in event they 
are made effective are not expected to hurt much, 
if there is a supply of box and stake cars. 

Lumber prices, after weakening ten days ago, 
have strengthened and shaded prices have been 
withdrawn again, as an advance is predicted in 





Prizes paid for pet peeves. 
See page 43. 





some quarters. Red gum, poplar, oak and ash 
have been moving, with red gum especially firm. 
Among principal quotations are quartered oak, 
inch stock, FAS, $140; common, $70; plain oak, 
$115 and $55; walnut, FAS, $225; selects, $150; 
common, $100; poplar, $110; saps and selects, $80; 
common, $50; red gum, quartered, $115 and $70; 
plain red, $100 and $62.50; sap, $47 and $34; 
ash, $90 and $45; cottonwood, $47 and $37; cy- 
press, $90 and $30 for No. 1 common. 


BUFFALO, N. Y. 


July 31.—Some lumbermen are predicting that 
unless more lumber can be brought forward by 
lake soon, a stiffening in prices will be seen, as the 
rail rates are high. There is little prospect, it is 
said, of any good supply of vessels for the remain- 
der of the season. 

A. J. Elias, of G. Elias & Bro., is the author of 
an article in a local paper on the subject of harbor 
improvements, saying that the best form of invest- 
ment a city can make, when it has a harbor, is for 
the improvement and development of that harbor. 
“Buffalo will have to wake up and do something 
with its harbors and terminals,” said Mr. Elias, 
“if it expects to compete in business with other 
cities,’ stating further that what is needed is a 
comprehensive plan for the development of the 
entire harbor from Lackawanna to Riverside to 
provide for future growth. 

James B. Wall, president of the Buffalo Hard- 
wood Lumber Co., was last week appointed by 
Mayor Schwab as a member of a commission of 
seven to investigate the local street car strike and 
make recommendations. The committee was unable 
to reach an agreement and made majority and 
minority reports. 

Fred M. Sullivan and Charles N. Perrin spent 
several days last week on a fishing trip to Port 
Rowan, Ont., going on the former’s new power- 
boat, the Dash. 

B, Franklin Betts, partner of C. Walter Betts, of 
this city, in the Betts Lumber Co., was a visitor 
here last week. 

R. E. Fairchild, of Mixer & Co., is taking a two 
weeks’ vacation trip to the Adirondacks and Berk- 
shires and will return by way of the Catskills. 

E. E. Carney, secretary of the Elmwood Lumber 
& Shingle Co., has gone up on the lakes on a vaca- 
tion trip. 

Chris A. Walker, in charge of the offices of the 
Louisiana Red Cypress Co., at Memphis, has become 


associated with the Huffman Bros. Veneer & Lum- 
ber Co. at Fort Wayne, Ind. 





* 
Inter - insurance 
CHAPTER VIII 
Why Interinsurance Should Attract 
Manufacturing Lumbermen Especially 





All of the preceding chapters of this series have 
of purpose been made very general, seeking to 
establish first the general principle that interinsur- 
ance, by materially reducing operating expenses 
and fire loss ratios and by entirely eliminating 
profit except in so far as such inures to the sole 
benefit of the policy holding subscribers themselves, 
offers the most economical form of indemnity pro- 
curable. But in addition to this economy of cost 
there are other reasons, and good reasons, why 
reciprocal indemnity procured thru some _ inter- 
insurance exchange should be more attractive to 
lumber manufacturers than any other form of in- 
demnity. 

Consider first the especial and peculiar value of 
inspection service, briefly touched upon in the last 
chapter. 

As is well known, the underwriting operations 
of practically all interinsurance exchanges are re- 
stricted to one single line of commercial activity, 
such as are maintained by lumber manufacturers 
to the exclusion of all others. 

Special agents sent out by the managers of such 
exchanges are specially trained to recognize saw- 
mill special hazards, and not only to recognize 
them but to know how to reduce them or to elimi- 
nate them entirely. 

If you had a sick child and one doctor could 
only diagnose correctly where another could both 
diagnose and prescribe proper treatment, which 
one would you call in to attend your child? Or 
should your automobile break down, would you 
call in a general mechanic from some machine shop 
to look it over and repair it or would you send 
for a trained automobile mechanic, both being 
equally available? Just so is it in respect to the 
special hazard troubles of a lumber manufacturer 
whose last desire is to lose his plant by fire. 

Just as the general mechanic from the machine 
shop may possibly know much in a general way 
about the working mechanism of an automobile 
and still be unable to detect and correct the cause 
of trouble, which the specially and technically 
trained automobile mechanie will of a certainty 
detect and correct, just so the special agent 
from a stock company, with his general training 
that extends more or less superficially over a 
multiplicity of widely diversified risks, may possi- 
bly be able to detect and correct special hazards 
in a sawmill, which the special agent from the 
interinsurance exchange, with his special and tech- 
nical training in this one line alone, will of a cer- 
tainty be able to both detect and correct. In this 
respect who will best serve your peculiar needs, 
Mr. Lumberman, the general practitioner or the 
skilled trained specialist ?; the special agent from 
the stock company or the special agent from the 
interinsurance exchange? 

More liberal special forms attaching to the poli- 
cies constitute a second feature of interinsurance 
that should especially appeal to the lumber manu- 
facturer. 

Almost every lumber manufacturing plant of any 
magnitude while possessing many, perhaps most, 
features in common with many other plants of its 
kind, will inevitably have some features peculiar to 
itself; to accommodate these special and peculiar 
features special forms are needed. The usual and 
general attitude on the part of the manager and 
of the special agents of an interinsurance exchange 
is to write anything into these special forms that 
may prove beneficial to the particular subscriber 
in interest, unless so to do would practice a mani- 
fest unfairness on the remaining subscribers, who 
are the actual insurers of the plant in interest. 
And if the subscriber in question is fair minded 
and entertains a proper feeling and attitude toward 
his fellow subscribers, he will not ask for or expect 
to receive any advantages he would be unwilling 
to concede reciprocally for himself as an under- 
writer of the other plants owned by his fellow 
subscribers at the exchange. 

Inevitably this mutual attitude on the part of 
the owner and the exchange manager, representing 
and directly acting for all the other subscribers 
makes for special forms more liberal than are ordi- 
narily procurable under any other form of in- 
demnity. 





[Note: The above is one of a series of twelve 
monographs on the subject of “Interinsurance,” 
as related to the manufacturing lumber industry. 
The remaining monographs will follow at inter- 
vals, during the present year. The next instal- 
ment will appear in an early issue.—Epitor.] 
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The Lumberman’s Searchlight 


By M. M. FERGUSON 
One of the handiest lumber calculators on the 
market t It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
, including moulding, unusual m of 
rechecking extensions and other valuable informa- 
tion on making correct estimates. 
90 es, size 4x9 (hip pocket edition) 
Bo in Cloth. Price $2.00 Postpaid. 
ORDER YOUR COPY TODAY. 
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Bessler Movable Stairway 








Increase your profits this fall by 
selling builders and those remodel- 
ing homes the Bessler Movable 
Stairway. Saves lower floor space. 
You carry no stock. Easy and 

profitable to sell. 


Write for dealer sales plan. 


The Bessler Movable 


AKRON, OHIO. = Stairway Co. 
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Colonial Lumber Company 
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SEATTLE, WASH. 


July 29.--The surprising feature of the fir in- 
dustry during the trying interval of strike and log 
shortage is the manner in which production, orders 
and shipments have been maintained. Each of the 
three factors has been in the neighborhood of nor- 
mal thruout the period. Signs are not lacking 
that this pace can not be kept up much longer and, 
unless something happens—as a settlement of the 
strike on the one hand, and a blotting out of forest 
fires on the other—there will be an entirely differ- 
ent story to tell. While there is no rail embargo, 
both the Northern Pacific and the Great Northern 
have notified the mills they will no longer be able 
to supply equipment, and notification has also been 
given of inability to switch cars; the Chicago, 
Milwaukee & St. Paul and the Oregon-Washington 
lines appear to be in somewhat better condition, 
with mills situated on those roads still able to 
obtain cars. At that, the only source of supply of 
ears is from loaded equipment westbound since no 
empties are now coming to the Coast, and the 
westbound movement of loaded cars is less than 
the eastbound. It follows that in due course there 
will be an exhaustion of the supply. As to logs, 
the supply is tightening still further. While the 
mills report that they have been able to obtain a 
few scattered sections, it is no exaggeration to say 
that the end of the visible supply is in sight. 

The West Coast Lumbermen’s Association Re- 
view for the week ended July 22, contained these 
figures for 123 mills: Production, 81,629,782 feet, 
normal; orders, 74,856,850, 8 percent below pro- 
duction; shipments, 83,358,136 feet, 11 percent 
above orders. ‘Thirty-three percent of all new 
bsuiness was for water delivery. This amounted 
to 24,336,850 feet, of which 14,947,861 feet was 
for domestic ce: argo delivery, and 9,388,989 feet for 
overseas shipment. New business for delivery by 
rail amounted to 1,684 cars. Thirty-two percent 
of the week’s lumber shipments moved by water. 
amounting to 26,958,136 feet, of which 20,852,696 
feet moved coastwise and intercoastal; and 6,105,- 
440 feet export. Rail shipments amounted to 1,880 
cars. Unfilled domestic cargo orders total 99,- 
796,249 feet; unfilled export orders, 61,876,551 
feet; unfilled rail trade orders, 6,422 cars. In 
twenty-nine weeks production has been 2,329,847,- 
461 feet; new business, 2,342,673,137 feet; ship- 
ments, 2,310,420,704 feet. 

The curtailment of lumber production and the 
increasing difficulty in getting the output of inland 
mills to tidewater, have resulted in a further soft- 
ening of freight rates in the intercoastal move- 
ment. The going-rate has been $14 and boats have 
been contracted for into September at that figure. 
But the present stringency has resulted in a con- 
siderable number of contracts falling down, on 
account of inability to secure stock. At the pres- 
ent moment there is quite a lot of distress space 
offering, some of it at $12, and it is within the 
bounds of possibility that before the present situa- 
tion is relieved there may be space offered as low 
as $10. It ought to be understood that altho rates 
are favorable, comparatively little lumber will 
move at the reduced figures. <A similar condition 
is beginning to develop with respect to the off- 
shore trade. 

A report from Kelso, Wash., states that the Cow- 
litz Lumber Co. will soon begin logging operations 
on a tract containing approximately 400,000,000 
feet of high grade fir, southeast of Castle Rock and 
in the vicinity of Silver Lake. The logging crews 
will dump the output into the Cowlitz River, by 
which it will be driven to Kelso and rafted. The 
Cowlitz Lumber Co. represents the Munson inter- 
ests of Pennsylvania. For several months George 
W. Taylor, of Castle Rock, western representative 
of the Munson interests, has been arranging for 
boomage rights on the Cowlitz, right of way for 
railroad construction, and other preliminaries of 
a logging railroad. 

Frank G. Wisner, of Eastman, Gardiner & Co., 
was in Seattle this week on his way to Portland, 
Ore., to attend the meeting of the board of direc- 
tors of the National Lumber Manufacturers’ Asso 
ciation. 

Shingle manufacturers and wholesalers canceled 
last Wednesday’s luncheon in order to accept an in- 
vitation to attend a luncheon of wholesalers at Van- 
couver, B. C. A delegation of ten representatives 
from Seattle went to Vancouver to become the guests 
of the club in that city. Luncheon was served at 
the Grosvenor Hotel, R. H. Underhill presiding. 
The gathering resolved itself into a joint meeting 
at which the question of commissions was thoroly 
discussed. Among the speakers were Arthur Edge- 
cumbe and Robert Morse, of Vancouver; A. J. 
Wartes and Roy 4. Dailey, of Seattle, and FE. H. 


Conner, of Everett. Seattle men present, in addi- 
tion to those already mentioned, were E. J. Sealey, 
C. H. Dunn, William Wells and J. F. Jacobsen. 
Harmony was the dominant note of the meeting. 
The Seattle men returned home much pleased with 
their reception. 

S. W. Barker, one of the most widely known tim- 
ber land experts in the Pacific Northwest, has just 
returned from a five weeks’ absence in New York, 
most favorably impressed with the outlook for bet- 
ter business. Said Mr. Barker: “The railroad 
strike, according to my belief, will work out ulti- 
mately to the benefit of the real business interests. 
We all know that there have been some bad ele- 
ments associated with organized labor. I receive 
the definite impression that one of the most bene- 
ficial results of the strike will be the elimination 
of the unsavory elements. Crop conditions are ex- 
cellent, and undoubtedly the harvest will serve to 
stimulate business. As to the timber business, I 
must say that I haven’t felt so good in a long 
time. I succeeded in closing a number of satis- 
factory deals.” 

Guests at the luncheon of the Seattle Lumber- 
men’s Club Friday were: Minor E. Botts, of the 
Botts-DeSale Lumber Co., Chicago; A. D. Laws, 
sales manager of the Union Mills, Union, Wash.. 
and George Startup, manager of the Wallace Lum- 
ber & Manufacturing Co., Sultan, Wash. Mr. 
Boots, who is well known in west Coast country 
from his former connection with the J. E. Pinkham 
Lumber Co., gave an interesting review of condi- 
tions affecting the Chicago market. Mr. Laws gave 
a brief talk on the difficulties now confronting the 
industry, referring especially to the tightening up 
of car supply. Mr. Startup also discussed the 
situation briefly. 

J. F. Ravenscroft, wife and daughter, of Wall- 
owa, Ore., were visitors in Seattle this week. Mr. 
Ravenscroft, who is secretary and sales manager 
for the Nibley-Mimnaugh Lumber Co., of Wallowa, 
was taking his vacation and touring Washington 
by automobile with his family. Having driven 
across the mountains from the eastern part of the 
State they proceeded south from Seattle to Tacoma 
and visited Mt. Rainier, going from there to Port, 
land, Ore., where Mr. Ravenscroft attended the 
semiannual meeting of the Western Pine Manu- 
facturers’ Association and other lumber conferences 
being held in Portland during the week. 


BELLINGHAM, WASH. 


July 29.—Fire hazard has not interfered greatly 
with logging operations here during the last week. 
Several idle camps have resumed cutting and on 
the Milwaukee railway, where most of the large 
operators have camps, every plant is busy ex- 
cept that of the Chinn Timber Co. The Columbia 
Valley Logging Co. made its first shipments this 
week from its new camp. It is shipping fifteen 
ears daily to Bellingham. ‘The fir is towed to White 
Rock, B. C., where it is cut by the Campbell River 
Lumber Co. (Ltd.). The Wood-Knight Logging Co. 
has begun removing to a new site, and it will not 
cut until rain falls, says Vice President A. W. 
Knight. The Puget Sound Sawmills & Shingle Co. 
has closed its camp on account of fire hazard. Some 
logs were received this week from the Vancouver 
Island camps of the Nimpkish Timber Co. (Ltd.). 


Bellingham millmen foresee the necessity of cur- 
tailment of production if the rail strike continues 
much longer. The Puget Sound Sawmills & Shin- 
gle Co. admits it will have to reduce output shortly 
unless cars become more plentiful. The FE. K. 
Wood Lumber Co. was without cars several days 
this week. The Siemons Lumber Co. reports a 
tightening in car supply. Railroad men fear there 
will be a shortage even if the strike is settled, 
owing to the grain movement. 

President Fred J. Wood, of the E. K. Wood Lum- 
ber Co., states that his company has taken options 
on two steamships in the East for carrying lumber. 
Each has a capacity for between 1,700,000 and 
2,000,000 feet of lumber. The steamship recently 
bought by this company is the Lake Nhore, of the 
same size, 

Cargo shipments this week were: Puget Sound 
Sawmills & Shingle Co., steamship Ohioan, 500,000 
feet, to the east coast; Bloedel Donovan Lumber 
Mills, steamship Whitney Olson, 1,500,000 feet, to 
California; steamship Karehu Maru, 500,000 feet. 
to Japan (the Puget Sound Sawmills & Shingle Co. 
put 300,000 feet aboard this vessel) ; FE. K. Wood 
Lumber Co., schooner Vigilant, 1,700,000 feet, and 
steamship Sierra, 1,250,000 feet, both for Cali- 
fornia. 

The 8-hour day was firmly upheld by President 
J. H. Bloedel, of the Bloedel Donovan Lumber 
Mills at the annual picnic of that company’s em- 
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ployees at Cottonwood Beach. Mr. Bloedel said 
that his company would never abandon the 8-hour 
day unless forced to do so. 

J. J. Donovan, vice president of the Bloedel 
Donovan Lumber Mills, was this week discharged 
from a local hospital, where he had been confined 
for more than ten days as the result of injuries 
received in an automobile accident on July 15. 

David F. Trunkey, manager of the retail yards 
of the Bloedel Donovan Lumber Mills, has filed 
for renomination as State representative from 
Bellingham. 


CENTRALIA, WASH. 


July 29.—The mills in this district are operat- 
ing about 75 percent. The weather continues dry, 
which is a great handicap to the loggers, and the 
supply of cedar and fir logs is below normal. The 
railroad and coal strikes are being felt in this 
district, which ship most of their lumber by rail. 
The Northern Pacific and Great Northern railroads 
have issued orders restricting the placing of cars 
for loading lumber, permitting the use of only 
foreign cars for eastern shipments and retaining 
their own equipment for local business. The Union 
Pacific and Milwaukee continue to furnish cars, 
but predict a car shortage within two weeks that 
will greatly affect the lumber movement. Shingles 
continue to strengthen; lath is off. Dimension 
and timber orders are plentiful. There is a short- 
age of upper grades, and stocks are badly broken. 

The Hanify Lumber Co., of Raymond, has re- 
cently added a new 77-inch American planer. The 
Siler Mill Co. has installed a similar planer and 
also a modern molder and matcher. The South 
Bend Lumber Co. is building a new mill at South 
3end. All of the veneer plants on Willapa harbor 
are running full time and report an unusual de- 
mand for their goods. The Raymond Veneer Co. 
is installing its third Dickey 48-inch lathe, double 
log gang saw, with trim and edger saws, to be 
used in cutting up alder timber. 


PORTLAND, ORE. 


July 27.—When here this week to attend the 
meeting of the directors of the National Lumber 
Manufacturers’ Association, and the meeting of 
the trustees of the West Coast Lumbermen’s Asso- 
ciation, of which he is president, A. C. Dixon, gen- 
eral manager of the Booth-Kelly Lumber Co., of 
Eugene, Ore., stated that the company is going 
ahead preparing the ground for rebuilding of the 
company’s sawmill at Wendling, Ore., which was 
destroyed by fire a few weeks ago. Mr. Dixon said 
the new mill will be of larger capacity than the one 
burned, and will probably be electrically driven, 
altho this has not been fully decided as yet. The 
planing mill and dry kits were saved and for that 
reason the old site will be utilized for the sawmill. 
The S-hour capacity of the old mill was about 
120,000 feet. The larger Booth-Kelly mill is at 
Springfield, near Kugene. 

Manager Robert LB. Allen, of the West Coast 
Lumbermen’s Association, who was here the greater 
part of this week attending the several meetings 
held here, expressed fear that the car shortage is 
going to be serious unless the railroad strike is 
quickly settled. The car situation is already such 
that many mills hesitate to quote and accept 
orders, and the supply of cars is steadily decreas- 
ing. If the strike continues till the crop movement 
begins, which will be very shortly, then the rail- 
roads and industries are going to be hard pressed 
for rolling stock. 

That the pine mills in the Klamath Falls district 
are all practically sold out for the rest of the year 
is the observation of Fred W. Roblin, manager of 
the wholesale department of the L. B. Menefee 
Lumber Co., of this city, who returned from a buy- 
ing trip to Klamath Falls this week. Mr. Roblin 
placed orders for 2,000,000 feet of California white 
pine shop and better, and he says that was the 
clean-up. This material is to be shipped prior to 
Jan. 1, 1923. He says box shooks have gone to $44 
a thousand, mill. He visited all operations in that 
district and reports that nearly all are operating 
two shifts. The night shift will be eliminated, 
however, as soon as production catches up with 
demand. Mr. Roblin went by auto from Medford 
to Klamath Falls, Chiloquin and other mill dis- 
tricts. 

The Edward Hines Lumber Co. is to open an 
office in Portland, with Charles Hall as the com- 
pany’s Pacific Northwest representative. The an- 
nouncement was made by Mr. Hines when here this 
week attending the meeting of the board of di- 
rectors of the National Lumber Manufacturers’ 
Association, 

H. P. Edward, sales manager for the Hammond 
Lumber Co. here, accompanied by Mrs. Edward, 
has gone on a vacation trip to Lake Crescent, 
Wash., about fifteen miles back of Port Angeles, 
where fishing, as Mr. Edward has been told, is won- 
derful and the cuisine excellent at one of the inns 
there, 

Frank D. Lee, who for several years was engaged 


in the pine business here, has gone to Chicago, 
where he will represent the L. B. Menefee Lumber 
Co., of this city. 

While dry weather is still prevailing, the forest 
fire situation is much improved, as a result of 
vigorous activity on the part of the lumber in- 
dustry. Hundreds of men have been kept in the 
field for several weeks checking the spread of fire. 
Cooler nights have done much to check incipient 


fires. 
SAN FRANCISCO, CALIF. 


July 29.—Conditions in the local lumber trade 
during July were fairly good. Retailers enjoyed a 
fair trade, owing to a great deal of wooden con- 
struction work under way in the city and neighbor- 
ing towns. Stocks were replenished as needed, but 
there was no speculative buying. Prices were well 
maintained. Wholesalers had good inquiries from 
eastern buyers of white and sugar pine, but many 
orders had to be turned down on account of mills 
being sold ahead. Redwood was in fair demand 
with a scarcity of dry stock. Fir moved in mod- 
erate volume and mill agents received more orders 
for prompt shipments than the mills were willing 
to accept. San Francisco stocks are not too large. 
Some steam schooners are tied up for want of car- 
goes. 

The export situation is not showing much life at 
present. Inquiries from Japan have increased. 
Many mills in the northwest have closed down or 
curtailed production owing to scarcity of logs and 
forest fire dangers. But export orders are being 
taken care of reasonably well. The Douglas Fir 
Exploitation & Export Co., this city, made light 
sales during the week, but there is always some 
inquiry. The Redwood Export Co., this city, has 
some inquiries and is making sales in small lots 
for Australia. Orders for about 11,000,000 feet of 
redwood are on file and shipped. Three vessels will 
load redwood for Australia at Eureka during 
August. 

The Union Lumber Co., this city, has a good de- 
mand for redwood and only a moderate assortment 
of stock. Yard stock is moving and dry clears are 
searce. The sawmill at Fort Bragg is making a 
normal cut and shipping lumber regularly by water 
and rail. The Glen Blair and Mendocino mills are 
operating one shift. 

The Red River Lumber Co., this city, is keeping 
up its production at the white and sugar pine saw- 
mill at Westwood to about 650,000 feet a day and 
would cut more if there were a better supply of 
labor. Shipments are moving at the rate of twenty 
cars a day despite the railroad shopmen’s strike. 
Shop and uppers are being rushed thru the dry 
kilns and special efforts are being made to catch 
up with orders. Inquiries are numerous. 

J. Walter Kelly has been appointed sales man- 
ager of Charles R. McCormick & Co. to succeed 
Walter C. Ball, who resigned to become sales man- 
ager of the J. R. Uanify Co., this city. The Me- 
Cormick company’s fir mills in Oregon are loaded 
up with orders. There is a good California demand 
and some business has to be turned down. In- 
quiries from the Atlantic coast are numerous. Fir 
prices are holding firm. 

Hf. D. Mortenson, president of the Pelican Bay 
Lumber Co., who is here from Klamath Falls, says 
the sawmill is operating with two shifts and cut- 
ting about 350,000 feet a day. Altho a late start 
was made, he hopes to operate until the end of the 
year and make a total cut of 40,000,000 feet. There 
is a good supply of white pipe logs and the labor 
situation has improved. A good output of box 
shook is being made with five cutoffs in the factory. 

The Coos Bay Lumber Co., this city, is operating 
both mills at Marshfield, Ore., with a combined out- 
put of 500,000 feet a day. Large shipments of fir 
are being made to the company’s yards at Bay 
Point, Calif., where there is a pretty good assort- 
ment. About 200,000 feet of lumber was destroyed 
by the recent fire of unknown origin. Fair sales 
of Port Orford cedar are being made. The steamer 
Cotton Plant, which was purchased in the East, 
recently arrived here and will operate in the 
coastwise lumber trade in conjunction with two 
steam schooners. 

J. I. Nash, resident manager of the Yosemite 
Lumber Co., of Merced Falls, has tendered his res- 
ignation, effective Aug. 1. He will engage in the 
lumber business for himself in Oakland, Calif. The 
company has been making a large output with good 
sales of white and sugar pine. 

Charles H. Flinn, general manager of the Albion 
Lumber Co., is paying a visit to the city office. 
The redwood mills at Albion and Navarro are 
operating one shift. Stocks are low, with a good 
demand. 

J. O. Goldthwaite, general manager of the Mo- 
doc Lumber Co., is here and reports that the white 
pine mill located near Chiloquin has been operat- 
ing since June 1. The cut is averaging about 125,- 
000 feet a day and will be kept up until the end of 
the year, according to present plans. Some good 
sales of box lumber have been made and shipping 
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has just started. Shipments of uppers will be 
started next week. 

The E. K. Wood Lumber Co., this city, is keeping 
its fleet of steam schooners moving with fir ship- 
ments for the California yards. The steamer Lake- 
side, which was purchased from the Shipping 
soard, will be refitted for the lumber trade. The 
company’s mills at Bellingham and Hoquiam, 
Wash., are in operation despite the scarcity of logs. 

Donald Macdonald, assistant to the president, 
I’. C. MeNevin, vice president of the eastern sales 
organization, and other officials are visiting the 
Pacific Lumber Co.’s plant at Scotia. Both of the 
redwood mills are operating with one shift making 
a combined output of 450,000 feet a day. Efforts 
are being made to catch up with orders for dry 
yard stock. Eastern orders are holding up pretty 
well and special attention is being paid to indus- 
trials. 

The Hammond Lumber Co., this city, is operating 
the redwood mill at Eureka one shift, with an out- 
put of about 250,000 feet a day. Rail shipments 
have been made without difficulty so far and ship- 
ments are going by water to San Pedro. The com- 
pany’s fir sawmill at Astoria, Ore., is operating 
and good water shipments are being made to the 
California market. 

The Lassen Lumber & Box Co., this city, is rush- 
ing operations at Susanville, with both sawmills 
operating double time on white pine, and making 
a total cut of 250,000 feet a day. Good drying 
weather has prevailed and lumber is being shipped 
as fast as it can be prepared for market. 

The Frank VP. Doe Lumber Co., this city, finds 
the eastern demand for California white and sugar 
pine growing. Buyers are anxious to get shipments 
thru in time for the fall trade. Prices show a ten- 
dency to advance. 

F. B. Macomber, manager of the San Francisco 
office of the Chicago Lumber Co. of Washington, 
finds increased activity in the demand for white 
and sugar pine shop and uppers. Sash and door 
factories in the middle West are buying for their 
needs. 


ABERDEEN—HOQUIAM, WASH. 


July 29.—Forest fires, which menaced the works 
of the Walker Timber Co. and the Humptulips 
Logging Co., west of Hoquiam, have been curbed 
and the situation thruout the harbor is greatly 
improved. The mill of the National Lumber & 
Manufacturing Co. started up on July 24, operat- 
ing a day and night shift. The night shift has now 
been dispensed with as the scarcity of logs and 
the difficulty in securing cars make it necessary 
to curtail operations. 

Shortage of logs and the rail strike have com- 
bined to increase the price of shingles rapidly in 
the last few days. Since July 18 the increase has 
been from 10 to 25 cents all round, prices quoted 
today being as follows: Extra stars, per 1,000, 
$2.65 to $2.85; clears, $3.75 to $3.85; perfections 
and 18-inch shingles, $4.65 to $4.75, all showing 
an increase in the last week and steadily rising. 

Over fifteen million shingles have been shipped 
by water by the Saginaw Shingle Co. since the 
middle of April when the new mill of this com- 
pany began operations. The steamer Willfaro left 
last week with 2,500,000 shingles of which about 
half will go to the east coast and the balance to 
California. According to the reports from various 
other mills on the harbor the Saginaw company 
has shipped almost twice as many shingles as 
have been shipped by any other mill with the ex- 
ception of the East Hoquiam Shingle Co. and over 
one-fourth the total number sent from the harbor 
by water. Over 55,000,000 shingles have been 
shipped from the harbor during the last three 
months. 

The first shipment of spars to go direct by water 
from Grays Harbor to an eastern port will be sent 
next week on the steamer Brush by the Endresen 
Spar & Timber Co., when seventy-five spars will 
be shipped to Boston. They will range in diameter 
from 11 to 26 inches and are from 75 to 110 feet 
long. They will be used for ship’s masts and flag- 
poles. 

The Davis raft arrived on Wednesday from the 
Quillayute River. This marks the beginning of a 
new era in logging operations on the harbor. The 
raft was towed the seventy miles by the tug 
Cudahy arriving in good order and with no mis- 
haps. It contains 250 logs, is 130 feet long and 60 
feet wide, floats six feet high and draws about 
twelve feet of water. It is constructed in a frame 
formed of two 130-foot fir logs ended with two 
60-foot logs. The hollow rectangle is filled with 
logs running lengthwise. After these were cabled 
together, other logs were skidded onto the raft 
by means of a donkey engine mounted on a float. 
The raft is built up to a depth of six tiers of logs, 
two-thirds of the bulk sinking beneath the water. 
Gilbert G. Davis, the patentee of the raft plans, 
went to the Quillayute and personally directed the 
building of the first raft. 


William Donovan, Albert Hulbert, Ernest Miller, 
W. C. Wilson, Neil Cooney, Lewis T. Kniskern, Ar- 
thur Tebb, Harold Durfee, Edward Middleton and 
Clyde A. Pitchford were initiated in the order of 
Ifoo-Hoo Wednesday night at a concatenation pre- 
sided over by Maj. Everett Griggs, of Tacoma, Su- 
preme Snark of the Universe. Eugene Shannon, 
Thomas White, W. B. Mack, Albert Middleton, Al- 
bert H. Kuhn and Thomas W. Tebb were rein- 
stated in the order. L. R. Fifer, of Seattle, and 
Parson Peter Simpkin assisted in the ceremonies. 


SPOKANE, WASH. 


July 29.—The forest fire situation continues bad, 
tho heavy rains gave momentary check to the 
flames in the Marble Creek district the first of the 
week. W. D. Humiston, secretary of the Potlatch 
Timber Protective Association, returned today 
from a week spent on the fire lines. Of the situa- 
tion, he says: “We have about 160 men on the 
Floodwood fire which now covers about 2,000 acres, 
most of which is in the 1910 burns, very little of 
it being in green timber. A fire where Cedar 
Creek runs into the North Fork covers about 300 
acres. We have definitely located about fifty fires 
which were started by lightning on July 24 and are 
getting reports daily of from six to eight additional 
fires which are just beginning to show up. 

“We have four mule trains packing out of 
Clarkia, four out of Elk River and are expecting 
three strings of packhorses to arrive from Koos- 
kia tomorrow. In addition we have a man buying 
pack mules in the Snake River country. The situ- 
ation is difficult to handle as the lightning fires 
are widely scattered in a country that is rough and 
inaccessible.” 

There are likewise numerous fires reported north 
of Spokane mostly in the State of Washington. The 
Idaho fires are worst in the district of the Potlatch 
Timber Protective Association. 


LAKE CHARLES, LA. 


July 31.—In the face of adverse shipping con 
ditions, the lumber market is continuing to hold 
up extremely well. There has been a gradual 
slowing down of shipping due to sharp demands 
for cars in other sections. Another month will 
see a sharp demand for box cars for rice. Prac- 
tically all grades of southern pine are still in 
fairly active demand. Dimension continues to be 
one of the most popular sellers. There is also a 
strong call for boards, with a continued demand 
for all grades of building material. The mills, 
in spite of the slow moving of freight, find it im 
possible to build up their stocks. The retail yards 
are enjoying better than the usual July business. 
During the last month there has been a greater 
inclination on the part of lumbermen to avail 
themselves of water transportation and to ship 
wherever possible by truck. 

The Acme Products Co., of De Ridder, La., will 
begin operations July 26. It owns one of the larg 
est turpentine and rosin manufacturing plants in 
the country, constructed at a cost of more than 
$1,000,000, which has never been operated because 
of the unsatisfactory prices on rosin and allied 
products. Pine stumps and limbs will be utilized. 
The company has extensive holdings in Calcasieu 
and Beauregard parishes and will construct a tram 
road to them. 


NORFOLK, VA. 


July 31.—Total sales for last week were 29 
percent larger than actual production, which was 
only 64 percent of normal, mainly because of rains, 
but there were embargoes in force that handi- 
capped operations. Mills and buyers are clamor- 
ing for cars. Several large wholesalers report a 
larger business. Prices of kiln dried pine are 
being well maintained, notwithstanding reports of 
very low prices by some small mills. 

Sales of 4/4 edge No. 2 and better were lighter, 
but inquiries are more numerous and all orders are 
wanted immediately. No. 2 and better, 4/4, stock 
widths are very active, with many widt%’s hard to 
buy. Edge No. 2 and better rough, 5/4 and 
thicker, are again active in small lots. Edge No. 
3, is still sluggish, but stock widths of No. 3 lum- 
ber are hard to. buy for prompt shipment. Nos. 1 
and 2 bark strips have shown more life recently. 

Sales of 4/4 edge No. 1 box rough were not as 
heavy, aS many large mills are oversold. Norfolk 
box makers are buying more freely. There are 
large cargo inquiries for Nos. 1 and 2 edge box, 
and same grades in stock box, as well as poplar 
and cypress, log run. Sale of 4/4 edge No. 2 box 
showed a decided increase. Prices are well main- 
tained. There is also a better demand for this 
item dressed for sheathing. No. 1 stock box, 4/4, 
sold better. No. 1‘ box, 12-inch, is still rather 
searce. Sales of 4/4 No. 2 stock box have been 
light, largely because mills have little to offer for 
prompt shipment. Box bark strips continue ac- 
tive. Most strips are wanted dressed. Prices of 
low grade lumber are well maintained. 
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While the sale of No. 2 and better and No. 3 
flooring was not as large, there has been no falling 
off in sale of No. 4 flooring or of thin ceiling, 
partition and roofers. Prices show no change. 
Demand for roofers is very good. A good many 
air dried are being bought, altho prices are some- 
what higher. No. 1 pine lath are very active. 
Most lath mills are sold for about six weeks ahead. 
Rough and dressed framing and sizes are still very 
active, and are bringing slightly better prices. 


SHREVEPORT, LA. 


July 31.—Despite the prevailing strikes business 
in lumber is fairly satisfactory. Freight is moving 
thru to final destination with a surprising degree 
of promptness. Demand is growing stronger. 
Wholesalers in the East are sending the mills long 
lists of stock they want for immediate shipment. 
Cars are still being supplied for full requirements 
of the mills. The movement of commodities south- 
ward is rather heavy since the reduction in freight 
rates July 1, and these as well as most grain cars 
released at southern ports find loads of lumber 
for their trips homeward. The railroads are get- 
ting very particular about how cars are routed. 
Prices are up a trifle, perhaps 50 cents a thousand 
all around. The outlook for heavy demand presages 
some further advance. 


MERIDIAN, MISS. 


July 31.—The strike situation is very bad thru- 
out this section. Most of the railroads have either 
placed an embargo on all shipments, with the excep- 
tion of foodstuffs and perishables, or are accepting 
shipments only subject to delays. Manufacturers 
report that it is becoming very hard to get cars to 
load out orders they now have on hand, and they 
are therefore very slow to accept additional busi- 
ness. A good many sawmills are closing down on 
account of not being able to get supplies to keep 
them going. Mills are advancing prices on prac- 
tically all items, dimension having advanced at 
least $2 within the last ten days. Contrary to the 
opinions of a good many buyers, reports from re- 
liable sources indicate that there are no large 
stocks on hand among the small mills. Demand 
has been strong enough to keep stocks moving as 
fast as they were in shape, and production will be 
curtailed heavily from now on until the strike is 
settled. 

Announcement has just been made of the or- 
ganization of the Meridian Sales & Purchasing 
Co., to conduct business on a strictly commission 
basis. The men composing this company have had 
a number of years’ experience in selling lumber 
and are thoroly familiar with this phase of the 
industry. The company is starting out with ac- 
counts of several large wholesalers, and in order 
to secure the best results is putting on an ex- 
perienced lumber buyer whose duty it will be to 
keep in close touch with stock on hand at the dif- 
ferent mills. 

Announcement has been made that the Keystone 
Lime Co., of Keystone, Ala., has sold its plant to 
the W. A. Hammond interests and George L. Scott, 
who have formed a corporation under the name 
of the Keystone Lime Works. The Hammond in- 
terests operate the Wilmay Lime Co, at Saginaw, 
and George L. Scott is recognized as one of the 
best lime manufacturers in the South. The new 
owners of the Keystone property plan to make 
some improvements, adding a hydration plant and 
other equipment and electrifying the plant thru- 


out. 
LAUREL, MISS. 


July 31.—Sales managers who have studied the 
market carefully the last week see a good many 
signs of encouragement. Most notable among them 
seems to be the fact that mills as a whole thruout 
the South are very short of lumber. Another thing 
is that for the last few weeks the retailers have 
been holding off buying, looking for reductions in 
prices. Some of the larger mills in other sections 
have reduced prices and filled up their order files. 
The mills in Laurel, however, have been passing 
this business up and are now being offered more 
business than they can take care of at top prices. 
The market has shown a steady advance on Nos. 2 
and 8 common stock. Dimension is firm and stocks 
are badly broken. Timbers are in good demand for 
interior as well as export shipment. Car material 
of all kinds is still in good demand, with prices 
advancing. 

Mills have been loading a large number of gon- 
dolas, but on account of the priority order of the 
Interstate Commerce Commission this has _ been 
stopped and all gondolas are being returned to the 
mines empty. ‘Car supply was about 25 percent 
of requirements last week with no signs of im- 
provement. 

H. A. Dawson, representing the H. H.. Giesy & 
Bros. Co., of Columbus, Ohio, and E. H. Ward. 
representing the Dwight Hinckley Lumber Co., of 
Cincinnati, Ohio, were business visitors last week. 


WARREN, ARK. 


July 31.—The market has not developed much 
change. In the last few days there has been a 
little activity in items of No. 2 common that here- 
tofore have been weak, and a slight advance. 
Prices have remained on about the same levels, 
altho some sections have made advances on uppers 
and edge grain floorings. Orders are being re- 
ceived from dealers and industrials, altho railroads 
are not purchasing much stock. Dealers are buying 
in mixed cars mostly. Stocks generally are short 
and broken. There were a few more orders placed 
this week than last. The weather has been ex- 
tremely dry and hot, so mills have a good supply 
of logs. There is plenty of labor. Cars are getting 
searce. Hardwoods are in fair demand, with prices 
almost stationary. Uppers are very scarce, while 
mills generally have fair stocks of the lower 
grades. Hardwood flooring is in good demand, at 
satisfactory prices. 


JACKSON, MISS. 


Aug. 1.—Local manufacturers: of southern pine 
say the market is very strong. Practically all 
items are active. Dimension stocks are badly shot 
to pieces. There is a shortage of box cars, but open 
cars have been in good supply. The mills are not 
inclined to sell ahead. Prices on many items are 
advancing. Difficulty in obtaining cars is causing 
some small mills to operate only part time. Hard- 
wood manufacturers report a very much improved 
market, demand being general as to territory and 
items. The furniture manufacturers are calling 
for large amounts of hardwood. Rush shipments 
are being asked for. The market is unusually 
strong for this time of year. The mills are receiv- 
ing better car supply now. Small loggers have 
been forced to discontinue by excessive rains and 
uncertainty of obtaining equipment to move logs. 

Edward O’Brien, sr., president Jackson Lumber 
Co., left last week, accompanied by his two daugh- 
ters, for Colorado Springs, Colo., for a vacation. 


ATLANTA, GA. 


July 31.—-The railroad strike is beginning to 
have a serious effect in the Southeast, causing a 
shortage of cars that is making lumber delivery so 
uncertain that buyers are canceling orders. The 
buyers are obtaining such items as they require 
immediately from mills and dealers in their own 
territory, preferring to pay higher prices rather 
than chance delay by sending their orders to the 
larger markets. Inquiries, however, are fairly 
good, and sales holding up well considering the 
unfavorable conditions. Production is far below 
normal and does not give promise of early improve- 
ment. The woods are water soaked and swampy, 
as there have been heavy rains of late over the en- 
tire Southeast. Southern pine upper grades are in 
big demand, but so searce that dealers and mills 
are unable to fill all of the orders received. Prices 
are holding firm and the tendency is upward. 
Roofers have been somewhat off for the last two or 
three weeks, following an unusually good demand 
for this item a month or so ago. Suilding con- 
tinued active over the entire section, especially 
home construction, and retail lumber yards are 
noting a steady demand from this source. 


NORTH TONAWANDA, N. Y. 


July 31.—Market conditions are better than 
usual for this time of year. In response to in- 
quiries dealers generally report big increases in 
sales for July over the corresponding period of last 
year. Quick shipments are being made in _ re- 
sponse to orders placed with assurance of such 
service. Consumers have heard rumors of a _ pos- 
sible car shortage a little later and to this con- 
dition is attributed some of the concern being 
manifested in securing prompt deliveries and in 
the ordering on a more active scale than usually 
manifests itself during the midsummer. 

Lake receipts are keeping up well. For the last 
week a total of ten cargoes of stock, consisting of 
white pine and hemlock, was unloaded. 


PITTSBURGH, PA. 


Aug. 1.—-As the summer comes into its zenith 
so the building industry here seems to have reached 
the top of its career, notwithstanding transporta- 
tion delays. The lack of labor is hurting the lum- 
ber industry more than the poor railroad facil- 
ities. The sash and door men are months behind 
with their orders, and while a number of inside 
men have been brought in from other centers they 
have gone elsewhere with the offers of bonuses as 
well as high wages. The demand for lumber is gen- 
eral. The hardwood men say that most dwellings 
now being built are equipped with hardwood floors, 
and this commodity is in great demand, the mills 
doing their best to ship finished material, crippled 
as they are by lack of workmen. 


(Continued on Page 80) 





“Larite Flooring” 


HEADQUARTERS 


Manning, Texas 


Dear Mr. Dealer: 


To overlook "Larite Floor- 
ing" is to neglect good profits 
that you might be making. Many 
dealers are finding "Larite" the 
best selling flooring they ever 
handled. 


Stock it! It will help you 
maks 1922 your most profitable 
year. 


Yours truly, 
Carter-Kelley Lbr. Co. 


P. &. 


If there’s anything. you need 
in Southern Pine yard or shed 
stock, drop us a line. 


Carter - Kelley 


manninc, J wmber Co. 


TEXAS 


—s 
a Poitevent & Favre ia 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
Se “Poitevent’’ Mandeville. La. y) 
































Manufacturers 


(Short Leaf Pine and Hardwoods 




















Cc. R. BROWNELL 


Brownell-Drews~ * Pesses 


c. H. BRO E 
LumberCo.,Ltd. (“="=_ 


MORGAN CITY, LA. beer 


Sec’y and Treas. 
Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 








Ralph Lane Lumber Company 





7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
Oak Douglas Fir 

Yellow Pine Spruce 
N. GC. Pine Red Cedar 


Arkansas Soft Pine 


Shingles 
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GANDY is a BETTER BELT 

















LASTS LONGER 


Gandy Stitched Cotton Duck 
3elt is the best type of belt for the 
lumber mill. 

For more than forty years Gandy 
Stitched Cotton Duck Belt has been 
the world’s best belt. 

Put a Gandy on a drive or a con- 
veyor and compare results. 


“Its the Belt with the Green Edge” 


THE 


GANDY BELTING CO. 














MAIN OF FICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 


NEW YORK: 36 WARREN STREET 


CHICAGO: 552 WEST ADAMS STREET 


AN DW 


STITCHED COTTON _ DUCK 


- BELT : 














Service That 
j Wins Trade 


Every farmer must 
have more or less 
ground feed for his 
live stock. Now’s 
the time to install a 


Monarch Meal 
and Feed Mill 


You can grind their corn, oats, rye, buck- 
wheat, etc., at a good profit. Get them in 
the habit of coming to your yard and when 
they need lumber they’ll remember you. 





Write for testimonials and catalog. 


Sprout, Waldron & Co., money? PA. 











In conjunction 
with Clancy’s 
RED BOOK 


Service we 


maintain an | SHANGE SHEET 
efficient legal 7 
staff to handle “asfaionas 9” 
your claims eee 
and delinquent ity AE 
accounts. eS 

Ask for 

Pamphlet 





Address Legal Department 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 








New York Office 157 East 44th St. 
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R. A. Boone, of the Boone Lumber Co., Mont- 
pelier, Ohio, paid a business visit to Chicago this 
week. 


T. S. Sargent, of the Sargent Lumber Co., Little 
Rock, Ark., transacted business in Chicago during 
this week. 


A. C. Ebenreiter, of the Quixley Lumber Co., this 
week accompanied his family to Kewaskum, Wis., 
for a brief vacation. 


Sam Thompson, sales manager for the Anderson- 
Tully Co., Memphis, Tenn., this week transacted 
business in Chicago and Detroit, Mich. 


Hverett A. Thornton, of the E. A. Thornton 
Lumber Co., returned this week from Holland, 
Mich., where he had spent a short vacation with 
his family. 


N. C. Wilkinson, Chicago representative for the 
Germain Co., Pittsburgh, Pa., left last Saturday for 
Long Island, N. Y., where he will spend a short va 
cation at his old home. 


D. O. Parker, Tuscaloosa, Ala., called on friends 
in the local trade toward the middle of the week. 
Iie also visited Detroit, Mich., for the purpose of 
surveying current and prospective business condi- 
tions. 


Walter B. Vanlandingham, of the Vanlanding- 
ham-Cook Lumber Co., expects during the next 
week to go to the west Coast, where he intends to 
Visit a number of the principal Douglas fir opera- 
tions and make a general survey of manufactur- 
ing and stock conditions. 


Harold Sill, formerly Chicago representative for 
the H. I’. Below Lumber Co., Marinette, Wis., and 
recently connected with the local sales force of the 
Steven-Jarvis Lumber Co., Eau Claire, Wis., this 
week was transferred to Milwaukee, from which 
center he will cover eastern Wisconsin for the Eau 
Claire concern, 


The Dixie Lumber & Land Co., of Vicksburg, 
Miss., recently purchased a tract of approximately 
2,500 acres of hardwood and pine timber and a 
sawmill at Hliott, in Grenada County, Mississippi. 
The general oflice of the company will be trans 
ferred to Elliott, and the mill will be placed in 
operation at once, 


John W. Bissell, general manager of the Mara 
thon Lumber Co., Laurel, Miss., while transacting 
business in Chicago this week stated that the 
southern mills as a rule were experiencing con- 
siderable trouble in securing their car require- 
ments. Otherwise the situation is quite satisfac- 
tory. The market is strengthening, and he looked 
for higher prices to prevail before long. 


W. Hi. Abbott has severed his connection with 
the Vangsness Lumber Co., effective Aug. 1, and 
has joined the sales force of the Winegar-Gorman 
Lumber Co., for which he will cover the Chicago 
market. Prior to his connecting with the Vangs- 
ness concern about a year ago, Mr. Abbott was 
for many years in charge of the Chicago office of 
the Charles Gill Lumber Co., of Wausau, Wis. 


Jacob Mortenson, who is prominently identified 
with the lumber industry North, South and West, 
returned recently from his California home in 
Pasadena, and on Aug. 8, with his wife, will sail 
for a three months’ trip to Europe, during which 
they will visit his old home in Denmark. Mr. and 
Mrs. Mortenson will be accompanied on _ their 
European tour by Mrs. C. F. Latimer, of Mellen, 
Wis. 

John I. Gwin, of J. C. Gwin & Co., Rensselaer, 
Ind., called on his friends in the local trade dur- 
ing the last few days. He reported that the out- 
look in Jasper County is very good, and that a 
good volume of business will be transacted this 
fall—as soon, in fact, as the railroad strike and 
similar adverse conditions are cleared out of the 
way. A little more rain is needed in Indiana, and 
if this is secured a very good crop of corn will be 
harvested. 


S. R. Taxey, of the S. R. Taxey Lumber Co., 
returned toward the end of the week from a trip 
among the southern pine mills. He reported that 
the situation in many sections of the South is 
chaotic due to the acute freight car shortage which 
is in process of development. Tho the mills in the 
meanwhile are producing to the best of their abili- 
ties, they are selling their output about as fast as 
put on sticks and are enabled to put but very 
little if any lumber at all into stocks, which in 
consequence are still low and badly assorted, 


Cc. F. Carney, Chicago representative for the 
International Lumber Co., International Falls, 
Minn., a few days ago returned from a business 
trip to New York and other eastern trade centers, 
where he found business dragging a bit. The east- 
ern markets for northern pine, he reported on his 
return, are adversely influenced by the severe com 
petition from Douglas fir and other woods. In 
New York and surrounding territory huge quanti- 
ties of Douglas fir are being received via the 
Panama Canal and sold at a price which prohibits 
competition from northern pine; and in the Buffalo 
and North Tonawanda territories he found a heavy 
influx of Canadian woods. 


F. G. Cox, of the timber department of Eastman, 
Gardiner & Co., Laurel, Miss., was in Chicago this 
week enroute to Iowa City, Iowa, where he will 
spend a part of his vacation period, with his wife, 
visiting relatives and friends. From Iowa City 
they will go to points in Minnesota for some fish- 
ing before returning to their home in Laurel. Mr. 
Cox reports an active demand for lumber in the 
South, but says the industries in his community 
are beginning to feel the pinch of a coal shortage. 
The coal supply is getting quite low and there is 
fear that some of the industries may have to cease 
operations unless the coal supply can be augmented 
quickly. In addition to being a practical timber- 
man, Mr. Cox is an artist and photographic expert 
and friends who visit his home in Laurel find 
much interest in looking over his splendid collec- 
tion of pictures. The group advertisements of the 
Laurel mills appearing in the AMBHRICAN LUMBER- 
MAN that has attracted so much favorable atten- 
tion from the trade are prepared under the direc- 
tion of Mr. Cox. 


TOURING THRU TWENTY STATES 


George A. Jewett, of the Jewett Lumber Co., 
Des Moines, Iowa, one of the best known retailers 
in the lumber business, is just leaving by automo- 
bile for another extensive trip which will take him 
thru twenty States. Mr. Jewett expects to cover 
about 6,000 miles. Last year Mr. Jewett toured 
the New England States by automobile, 6,424 miles 
being covered on that trip. At that time he se- 
cured some very practical suggestions for home 
building, and hopes this year to derive even greater 
benefits. Mr. Jewett is head of the Jewett Family 
of America, and the trip this year is to attend the 
annual reunion. 


"eaeaeaaaaaaaana 


INSPECTING WEST COASTCONNECTIONS 

George T. Mickle, president of the George T. 
Mickle Lumber Co., Chicago, accompanied by his 
family, has gone to the west Coast, where he ex- 
pects to spend the rest of the summer inspecting 
the company’s operations in that section, while 
making his headquarters in Portland, Ore. 

The George 'T. Mickle Lumber Co. has long been 
a leading factor in the railroad and car material 
business, originally dealing principally in southern 
pine. Of late years, however, the fir end of the 
business, which is being managed by Wilbur Hat- 
tery, jr., has grown to such proportions as to make 


necessary Mr. Mickle giving it an increasing 
amount of his attention. 
The company maintains an office in Portland, 


under the management of A. W. Miller, vice presi- 
dent. He formerly was a prominent southern pine 
manufacturer, and one of the principals of the 
Miller & Vidor Lumber Co., Beaumont, Tex. 


PITTSBURGHERS MAKE HIT 


Among eastern lumbermen who recently made 
the pilgrimage to the West in order to get more 
closely in touch with sources of supply of western 
lumber are Ef. S. Dunn and H. F. Dombhoff, of 
Pittsburgh, Pa. On their western tour these gen- 
tlemen stopped at Bend, Ore., and of their visit 
there the editor of the Shevlin Equalizer, the 
snappy little house organ published by the Shevlin- 
Hixon Co., of that place, said: 


“Seldom have we enjoyed a visit by an outsider 
more than we did that of E. 8S. Dunn and H. F. 
Domhoff, of Pittsburgh. The last evening of 
their sojourn here, a little gathering of “directors” 
was arranged and the two visitors were initiated 
into the secrets of ‘Skamokawa.’ When the party 
broke up both declared themselves well satisfied 
and seemed gral non | appreciative of the knowl- 
edge they had gained that evening. They agreed 
to take the word of the new game back home and 
teach it to the natives of Pennsylvania. We will 
all be interested in knowing how ‘Skamokawa’ is 
received there. The following morning Jack Her- 
bert drove them to Klamath Falls. The trip, Jack 
declared, was one of the best he ever made, and 
that seldom has he been in as good company. Two 
of the features of the trip were ‘that grand and 
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glorious feeling,’ they experienced when they dis- 
covered that the blowout was in the spare tire on 
the rack rather than on a wheel, and the meeting 
and inspecting of ‘tree tousand’ sheep. Our 
friends are welcome back any time. Come fre- 
quently.” 


ALLEGED FORGER ARRESTED 


LOUISVILLB, Ky., Aug. 1.—John Rufus West, al- 
leged forger par excellent, was trapped at Louis- 
ville on July 26, where he is wanted, as well as at 
St. Louis and at various points in the State. West 
has been posing as a buyer for the Steel & Hubbard 
Lumber Co., St. Louis, and carried a supply of 
checks with that company’s name printed upon 
them. He hooked some hotels here, some lumber 
concerns out in the State, and tried to cash checks 
here last winter. His specialty was placing good 
orders in the name of Steel & Hubbard, at a price 
a little over the market, and cashing a check be- 


fore leaving. 
CRABB AZaEBALa 


TELLS OF INSTITUTE’S PLANS 


From the temporary offices of the Hardwood 
Manufacturers’ Institute in Memphis, Tenn., there 
has been issued a pamphlet of 52 pages describing 
the plans and purposes of the institute and con- 
taining extracts from addresses made at the organ- 
ization meeting in Louisville. This pamphlet will 
be of much interest and value to hardwood manu- 
facturers and others who may not be entirely fa- 
miliar with the plans of the new organization. 
Copies can be secured by addressing requests for 
them to the Hardwood Manufacturers’ Institute, 
Memphis. 


John C. Spry, lumber- 
man and timber land 
owner, recently has been 


home of his daughter, 


on July 5, of twin boys. 
In celebrating the addi- 





wart manhood of the na- 
tion of these two lusty 
boys Grandpa Spry dis- 
played the Stars and 
Stripes in duplicate at 
his home on Forest Ave- 
nue in Evanston. 





receiving congratulations 
from his many friends 
over the arrival at the 


Mrs. Morris K. Wilson, 


tion to the future stal- 


the Grant Hospital. Walter Paepcke, the son, 
president of the Chicago Mill & Lumber Co.; Wil- 
liam C. Gilbert and Robert L. McClelland, gen- 
eral counsel and vice president respectively to the 
Paepcke-Leicht Lumber Co., and the Merchants’ 
Loan & Trust Co. were named the executors and 
trustees of the estate. 
PES SS SSS ETE ST 


CIRCUITS EARTH TO VISIT HOME 


INDIANAPOLIS, IND., July 29.—Fifty thousand 
miles on one trip is the record being hung up by 
Dr. Fred W. Foxworthy, forestry research officer 
of the Federated Malay States, with headquarters 
in Kuala Lumpum, who is in Indianapolis visiting 
his mother. Incidently, Kuala Lumpum is only 
three degrees north of the equator and yet Dr. 
Foxworthy is suffering from the heat in Indian- 
apolis. He says his headquarters may have some 
high temperatures, but there are breezes and low 
humidity. which make the heat less felt than in 
Indianapolis at the present time. He has been 
head of the forestry department in the Malay 
States for four years under the British Govern- 
ment, and for twelve years previously was in the 
forest service in the Philippine Islands. Each time 
Dr. Foxworthy comes to Indianapolis to visit his 
relatives he must make a complete circuit of the 
earth; Kuala Lumpum is half way around and he 
comes one way and goes back the other. When he 
completes his trip this time he will have traveled 
50,000 miles, for since he left headquarters he has 
been to Java, Australia, Tasmania and New Zea- 
land. He will sail from Quebec on Aug. 15 for 
London, where he is to have a conference with 
government heads before returning home. 
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CHICAGO SALES OFFICE IS CLOSED 


The Sherrill Hardwood Lumber Co., with head- 
quarters at New Orleans and mills at Merryville, 
La., has closed its Chicago sales office, and Gordon 
K. Gould, who has been the local representative, 
has been transferred to New Orleans and assigned 
the duties of assistant to President C. H. Sherrill. 
Mr. Gould is a son-in-law to Mr. Sherrill. He 
was connected with the Harris Trust & Savings 
Bank, in Chicago, before joining the Sherrill con- 
cern. Afterward he spent some time at the com- 
pany’s operations at Merryville, working his way 
thru the various departments and gaining practical 
experience in the manufacture of hardwoods. 
When the local office was opened about a year ago 
he was placed in charge of it, and while here 
made an excellent record for himself as a lumber 
salesman of personality. 


LUMBERMAN’S WILL IS FILED 


Charitable bequests totalling about $50,000 were 
included in the will of the late Hermann Paepcke, 
president of the Paepcke-Leicht Lumber Co. and 
chairman of the board of directors of the Chicago 
Mill & Lumber Co., whose death occurred on Satur- 
day, July 22. The will, which was filed for pro- 
bate on Friday of last week, disposed of an estate 
valued in excess of $3,500,000, the bulk of which 
will be placed in trust for twenty years, afterward 
to be divided equally between the widow, Mrs. 
Elizabeth Julia Paepeke, and the four children. 
The home at 140 East Pearson Street and $10,000 
in cash was bequeathed Mrs. Paepcke, who will 
also secure the income from a trust fund of one- 
fifth of the estate. The charitable bequests in- 
cluded $5,000 to each of the following institutions : 
The Art Institute of Chicago; the German Old 
People’s Home; the German Society of Chicago, 
and the Deutcher Krieger Verein; and $10,000 
each to the Orchestral Association of Chicago and 


TIMBER LAND SALES 


BRUNSWICK, GA., Aug. 1.—S. K. Brown, presi- 
dent of the Mutual Timber Co., announces that 
the company has obtained control of a 5,000-acre 
tract of timber land in southeast Georgia, and 
will immediately start lumber operations in the 
tract. This company is engaged in tie manufac- 
turing. 


WHITESBURG, Ky., Aug. 2.--Long & Shumate, 
lumbermen of Sassafras, Ky., purchased 1,000 acres 
of hardwood timber lands along Montgomery Creek 
on the Leteher County border which they plan 
opening for development this summer or fall. It 
is reported that mills will be installed by Sept. 1. 
James K. Robinson, lumberman of Cody, Ky., 
purchased several hundred acres of timber lands, 
consisting largely of oak and beech, near Cody, 
and will start developing as soon as mills can be 
installed. At Trace Fork, Tate & Hornsby pur- 
chased tracts of oak and will install mills and 
manufacture ties. Robert Gibson, of Mayking, 
Ky., closed deals for a timber tract on Pine Creek 
near Mayking, and will install a mill at once and 
begin manufacture of lumber. 


TROUBLE AND LITIGATION 


CENTRALIA, WASH., July 29.—The Siler Mill Co.. 
of Raymond, Wash., and the Arkley Brothers Lum- 
ber Co., of Chehalis, Wash., and a number of small 
creditors have asked that a receiver be appointed 
for the Chehalis Box, Casket & Veneer Co.. of 
Chehalis. The amount of the claims is about $15,- 
000, and H. E. Donohue has been appointed re- 
ceiver. The plant has recently been destroyed by 
fire, which made it necessary to sub-let the con- 
tract for several million crates in order to supply 
the fruit growers, and this is said to be partly 
responsible for the financial condition of the com- 
pany. The plant was rebuilt during the last year. 


EFFECT OF HUMIDITY ON FOREST FIRES 


SEATTLE, WasH., July 29.—An explanation 
of the surprisingly small loss due to forest fires 
this season, and the almost complete absence 
of destructive crown fires, seem to have been 
discovered by a scientific investigator of humid- 
ity. For more than sixty days conditions 
thruout the imense fir belt have been exactly 
right for a disaster of appalling proportions— 
but it has not happened. Not only has there 
not been an east wind, but the nights have 
been cool, and the fall of dew has been extreme- 
ly heavy. All this, it is said, has meant the 
saving of the fir forests. 

For some time past J. V. Hofmann, director 
of the experiment station of the Forest Service 
at Stabler, Wash., has been on the ground of 
the Herman Creek fire near the Columbia High- 
way, studying the variation of forest fire be- 
havior with the change in the humidity of the 
air. He has found with low humidity—that is, 
little moisture in the air—the fire will rage 
furiously, regardless of wind conditions; also 
the higher the humidity the greater the struggle 
of the flames to keep alive. 

Mr. Hofmann has reached this conclusion 
thru finding that the forest blaze does not react 
to wind conditions. At times, when the winds 
were low the flames would thrive; and when the 
wind would tear along the gorge the fire would 
be little affected. 

From the foregoing observation, Mr. Hof- 
mann concluded that the comparative damp- 
ness of the ‘air determines the nature of the 
fire. The astonishing number of clearing fires, 
coupled with the relatively small loss this sea- 
son, during a dry interval, with high humidity 
as a characteristic, seems to bear out the 
theory. 

The investigation into humidity is an entirely 
new study inaugurated by Mr. Hofmann, and 
has proved to be successful, beyond all hopes 
entertained at the beginning of the experiment. 


Chief Fire Warden’s Views 


George C. Joy, chief fire warden of the Wash- 
ington Forest Fire Association, has taken notice 
of Mr. Hofmann’s investigation, particularly 
with reference to the bearing of humidity on 
the fire hazard, but he regards the discovery 
as having theoretical interest rather than prac- 
tical value. ‘‘Humidity,’’ says Mr. Joy, 
‘doesn’t put out fires, nor does it prevent new 
ones from starting.’’ 

This morning Mr. Joy was in conference with 
Fred E. Pape, State supervisor of forestry. In 
comparing notes they found that the situation 
had actually improved a little, since the numer- 
ous fires had been kept well under control, but 
that the outlook was far from reassuring, on 
account of weather conditions. A few days ago 
an area of high pressure developed along the 
Alaskan coast, moved steadily toward the south- 
east until it reached the neighborhood of the 
Great Lakes, with the barometer at 30.1. At the 
same time an area of low pressure began to show 
in the Arizona district, from which locality it 
moved across the Mojave desert and on into 
southern Oregon, with the barometer at 29.9. 
These are the conditions that heretofore have 
paved the way for low humidity and a hot east 
wind in the fir district—and the forestry officials 
are hoping that this time it will not come to 
pass, for it would spell disaster. This is a year 
of meterological freaks, with nothing running 
true to the record; and there is a chance that 
the threatening condition may shift into some- 
thing more reassuring within a few hours. The 
unusual character of the weather is shown by 
the record of local precipitation since Jan. 1. 
The yearly average is 17.98 inches; last year it 
was 18.60 inches; this year it has dropped to 
the surprising low total of 11.72 inches, or only 
6624 percent of normal. If the rainfall of 
1922, when the record is finally written, is up 
to the average, there must be a heavy precipita- 
tion during the remaining months of the year. 


(SREB ABBADEEAAGS 


AN INTERNATIONAL committee for the protec- 
tion of wild birds, headed by T. Gilbert Pear- 
son, president of the National Association of 
Audubon Societies, New York, was formed at 
a meeting held in London last June, attended 
by representatives from various countries. 
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News Letters Continued 


(Continued from page 77) 
NEW YORK, N. Y. 


The end of July finds the New York 
market in very healthy condition. The 
slackening of orders was entirely wiped 
the rush that started exactly two weeks 
ago. The general run of prices remained firm to 
strong thruout the month. , 
One of the largest bandlers of Canadian prod 
ucts in this district reports an excellent call for 
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MAKE ANOTHER ROOM 
IN THE ATTIC 


~ 
’ 
SLIDING STAIRS 


Showing 
Stairway 
extra profits. The 
most practical stairs 
made. Excellent \& 
market for it in every 
town. Saves space— 
simple and safe—any- 
one can operateit. Easily 
and quickly installed in 
any home already built. No 
stock required. Write for 
prices. 


FARLEY & LOETSCHER MFG. 
pi DUBUQUE — IOWA 








welcome this system that 


Lumber Dealers 
eliminates drudgery in figuring bills. 

A Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thorol 
tested it out before it was finally printed in boo 


ra Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the unit 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 54% x 8% 
inches, #48 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 
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CHICAGO, ILL. | 


merchantable spruce. Canadian white pine and 
hemlock have also been moving freely. The mills 
in Canada are reported as having very light stocks. 
Prices of Canadian spruce are very strong. 

Heavy shipments of fir, Pacific hemlock and 
cedar are due to arrive within the next week or 
two at the Weyerhaeuser interests in Baltimore, a 
large part of which will find its way to this market 
by rail. The company now has shipments amount- 
ing to more than 10,000,000 feet on the way. 
Lawrence R. McCoy, district manager, reports that 
sales have been most satisfactory. 

The Carpenter-Gordon Co., wholesaler and spe- 
cialist in North Carolina pine, Elizabeth, N. J., 
has closed within the last month a deal with the 
Rowland Lumber Co., Norfolk, Va., under which 
the company will handle the Rowland products in 
the New Jersey territory. The Rowland company 
is one of the largest producers of North Carolina 
pine, with plants at New Bern and Bowden, N. C., 
and owns one of the largest stands of virgin timber 
in the North Carolina pine belt. 

H. W. Bryan, representing the L. A. Warren Co., 
Jacksonville, Fla., has opened temporary head- 
quarters at the Herald Square Hotel. Mr. Bryan 
was until recently located in the New Orleans field. 
The Warren company is a specialist in southern 
pine railroad and car material and factory sched- 
ules. 

Two new retail concerns have recently opened 
up in the nearby New Jersey territory, the Park 
Lumber & Supply Co., Teaneck Road, Ridgefield 
Park, and the Channel Lumber Co., of Belleville. 

William EF, Tuttle, jr., retail lumberman, West- 
field, N. J., has announced his intention of run- 
ning for governor of the State on the Democratic 
ticket. Primaries will be held in September. 

The Ansley Lumber Co., of Tampa, Fla., has 
opened a branch office at No. 15 Whitehall Street, 
in charge of George P. Wylly, in order to ade- 
quately care for the company’s business in the 
Manhattan district. Mr. Wylly is an experienced 
Jumberman, having practically grown up in the 
uropean branch of the export lumber trade. 


PHILADELPHIA, PA. 


July 31.—With the exception of delayed ship- 
ments on account of strike conditions, the last 
week has been generally satisfactory to the lum- 
bermen in this section, and most shippers seem to 
feel that they would rather see the issue settled 
right now than to have the possibility of it coming 
‘ip again. This will hardly apply to the yards, 
for many of them have been buying from hand to 
mouth, and are badly caught without lumber, and 
will be unable to take care of their trade. It is 
estimated that less than 20 percent of normal 
lumber is now being received here, and the amount 
is steadily decreasing. In the meantime, the de- 
mand of the builders keeps on unabated. Most all 
of the wood consuming trades are busy. Large 
contractors are booked up; jobbing carpenters have 
more than they can do, and help in the building 
trades is scarce and bringing bonus wages again in 
some lines. Inside trim men, planing mills and 
cabinet makers are all busy, and a better trend is 
reported in the local furniture manufacturing 
trade. General business continues to improve as a 
whole, altho some of the smaller manufacturing 
businesses report a slackening. Manufacturers in 
all seasonable lines report business good, and some 
of the staples show better orders. 

Ifardwood dealers still find it hard to move their 
low grade lumber, but can not furnish enough dry 
stock of the better grades, and prices generally 
correspond to the demand. Oak, both white and 
red, plain and quartered, is in demand that keeps 
supply down except in the lower grades, and there 
is a brisk demand for the better grades of poplar, 
gum and basswood. There is also a fair market for 
the better grades of chestnut, maple, birch, beech, 
ash, cherry, hickory and mahogany, and for all 
kinds of hardwood floorings. Western woods sell 
in good volume and little -complaint of deliveries 
has been heard. Northern and southern pine is 
moving in fair volume, and prices are steady. 
Spruce is inactive, but fairly firm in price. Hem- 
lock is offered sparingly, and is bringing good 
prices. Cypress sells well in the higher grades, and 
the demand for the middle grades has tinproved, 
with little demand for the lowest. Southern pine is 
strong in demand and price in timbers and flooring 
especially, but there is no item in the line where 
demand is not ahead of supply, with the latter still 


losing ground. North Carolina pine prices have 
strengthened with most dealers during the last 


week, possibly on account of fewer receipts, but 
shippers claim they are largely oversold, and that 
the demand is so general all over the East that 
they can not catch up. Flooring, timbers, sizes 
and boards are all in good demand even at better 
prices. Lath of all kinds and sizes are readily 
salable at good figures, and shingles are strong in 
the suburban territory. 


BOSTON, MASS. 


July 31.—The New England lumber market lacks 


_ vim just now, but prices are well maintained and 


there are numerous signs of developing demand. 
Both dimension and random spruce have been a 
little slow, yet quotations are holding firm. Re- 
cent declines in southern roofers have not greatly 
affected the recent advances on spruce and hemlock 
boards. Spruce lath are a little stronger. Red 
cedar shingles have advanced and white cedars 
are quite firm. Oak flooring is fairly active and 
prices show an upward trend. Lower freight 
rates have not brought any reduction in yellow 
pine flooring quotations, and demand for this 
item, also for partition, is increasing. The weak- 
est item on the list is southern roofers, quota- 
tions showing a continued tendency to sag. Hard- 
wood trade is rather dull, but a revival is looked 


for. 
OMAHA, NEB. 


July 31.—Farmers who have put off building for 
two years are beginning to do a little figuring 
again. Particularly is this true in the wheat belt. 
Threshing is pretty well along and the farmers are 
getting from 93 cents to $1.05 at the machine for 
this grain. There is a fair average yield of some- 
what around 25 bushels an acre. This has put 
the farmers into a new frame of mind. A lot of 
them are going to build houses, barns and outbuild- 
ings now, and the number inquiring at rural lum- 
ber yards for plans, specifications and prices shows 


this. 
KANSAS CITY, MO. 


Aug. 1.—-Country trade is expected to be a big 
feature of the lumber market as the fall season 
approaches, Already the country yards are in- 
creasing their demands for lumber and there is a 
large inquiry here for southern pine and fir, par- 
ticularly for barn and shed material. Local yards 
are buying little lumber now and sales managers 
report a falling off in demand in some other cities. 
This is regarded as a lull rather than an indica- 
tion that the building season is over in the larger 
centers, tho some lumbermen see it as an effect of 
the railroad and coal strikes. 

Roy Lee, of the Lee & Lyman Lumber Co., and 
his family have gone to Grand Lake, Colo., for a 
month, 


J. B. White and Raymond White, of the Ex- 
change Sawmills Sales Co., are on a vacation at 
Bemis Point, N. Y. 


DULUTH, MINN. 


Aug. 1.—Somewhat of a slowing up has occurred 
in the placing of new orders for lumber on this 
market during the last week. Curtailment in 
heavy new construction was reported to have been 
in a measure forced thru difficulty being experi 
enced in obtaining deliveries of some lines of ma 


terials, including brick, cement and structural 
steel. Dealers here are, however, counting upon 


a fresh burst of activity following the settlement 
of labor troubles and a large aggregate of new 
business is expected to be placed during the fall 
months. The markets are firm in all classes of 
lumber at the basis set a month ago. Officials 
here connected with some of the sawmill com 
panies contend that any advances in wages of 
sawmill operatives or woodsmen must inevitably 
lead to a marking up in price lists. It was there- 
fore argued that the signs all point to upward 
revisions in quotations as the companies are ex- 
periencing difficulty in finding labor at the going 
wages owing to higher scales being offered in some 
other lines. It is fully expected that operators 
will be confronted by that difficulty this fall when 
they come to put in their logging camps. In the 
meantime operations of larger sawmill companies, 
including the Virginia & Rainy Lake Co, at Vir 
ginia; the Weyerhaeuser interests at Cloquet; the 
Crookston Lumber Co.; International Lumber Co. 
at International Falls, and the Scott-Graff Lumber 
Co. at Duluth are being maintained at around a 
75 percent capacity basis with the probability that 
reserve stocks of logs will have been practically all 
cut up by next October. The movement of lumber 
down the lakes from here is being held back thru 
coal shortage. Two cargoes aggregating about 
1,800,000 feet that were expected to be loaded did 
not go out as the steamers were waiting for coal 
at a Lake Erie port. Fresh eastern inquiry for 
box lumber was received here this week but no 
business was placed as the offers were out of line. 
Dealers here handling western lumber bave been 
advised that embargoes have been placed by the 
Great Northern and Northern Pacific roads against 
shipments at Washington points. That action 
was taken owing to difficulty in obtaining cars for 
loading. [Chicago officials of these roads deny that 
embargoes have been placed,—EbDITor. } 


(Concluded on page 91) 
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Latest Reports on Lumber Prices 








There has been no change in hardwood prices during the last week and the prevailing quotations f. o. 


FAS 





MICHIGAN HARDWOODS 





b. Michigan mill points are as follows: 




















Selects No. 1 com. No.2 com. No.3 com. FAS Selects No. 1 com. No.2 com. No.8 com. 
M4 20.00@ 75. 00 $ 55.00@ 60.00 $ 40.00@ 45.00 $23.00@25.00 $18.00@20.00 | Sort Eum—— 
. . . : : 8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... 
5/4 75.00@ 8 60.00@ 65.00 45.00@ 50.00 25.00@27.00 20.00@22.00 10/4 $5-0009100.00 80.00@ 85.00  65.00@ 70.00 38.00@40.00 See an 
$4 poy a5 a0 4 be Lg Z i ope apts tr 20. “— " 12/4  105.00@110.00 90.00@ 95.00 75.00@ 80.00 43.00@45.00 + Sees 
f ’ ' . eee ; ’ ; 5.00 48.00@50.00 .....@...-- 
10/4  90:00@ 95:00 75.00@ 80.00 60:00 65.00 38:00@40,00 111. nl aoe ee ee ee 
BrEcH— : ie 
4/4 80.00@ 85.00  60.00@ 65.00  45.00@ 50.00 30.00@32.00 14.00@16.00 
5/8 o. 2 common and better 32.00@35.00 12.00@14.00 5/4 35,000 90.00  65.00@ 70.00 50.00@ 55.00 33.00@35.00 15.00@17.00 
4/4 60.00@ 65.00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.00 6/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 15.00@17.00 
5/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 30000 95.00  70.00@ 75.00  55.00@ 60.00 33.00@35.00 16.00@18.00 
6/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00@18.00 | 1074  95.00@100.00 75.00@ 80.00  60.00@ 65.00 38.00@40.00 18.00@20.00 
8/4 —75.00@ 80.00 60.00@ 65.00 50.00@ 55.00 33.00@35.00 16.00@18.00 | 1274 105.00@110.00  85.00@ 90.00  70.00@ 75.00 43.00@45.00 18.00@20.00 
Brcu— 14/4 115.00@120.00  95.00@100.00 80.00@ 85.00 48.00@50.00 .....@..... 
4/4 110.00@115.00 80.00@ 85.00 45.00@ 50.00 23.00@25.00 15.00@17.00 | 16/4 125.00@130.00 105.00@110.00 = 90.00@ 95.00 48.00@50.00 .....@..... 
5/4 115.00@120.00  85.00@ 90.00 50.00@ 55.00 26.00@28.00 16.00@18.00 | Sorr MapLe— 
6/4 115.00@120.00  85.00@ 90.00 55.00@ 60.00 29.00@31.00 16. 00@18.00 4/4 70.00@ 75.00 50.00@ 55.00 35.00@ 40.00 23.00@25.00 15.00@17.00 
8/4 120.00@125.00 90.00@ 95.00  60.00@ 65.00 33.00@35.00 .....@..... 5/4 75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 26.00@28.00 16.00@18.00 
10/4 125.00@130.00 — 95.00@100.00 65.00@ 70.00 38.00@40.00 ae 6/4  80.00@ 85.00  60.00@ 65.00  45.00@ 50.00 29.00@31.00 16.00@18.00 
12/4 130.00@135.00 100.00@105.00 70.00@ 75.00 43.00@45.00 a a 8/4  85.00@ 90.00 65.00@ 70.00  50.00@ 55.00 32.00@34.00 16.00@18.00 
16/4 140.00@145.00 110.00@115.00  80.00@ 85.00 48.00@50.00 ee Se fem eee Mae 
Sort ELM 4/4 90.00@105.00 ...... eee 60.00@ 75.00 ..... @.. Qc: 
4/4 75.00@ 80.00  60.00@ 65.00 45.00@ 50.00 25.00@27.00 18.00@20.00 5/4 95.00@110.00 ...... itsacs 65.00@ 80.00 .@... ~ one 
5/4 80.00@ 85.00  65.00@ 70.00 50.00@ 55.00 28.00@30.00 19.00@21.00 6/4 100.00@115.00 ...... ; pee 70.00@ 85.00 ..... @.. libaess 
6/4  80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 19.00@21.00 8/4 115.00@130.00 ...... Mike. 85.00@100.00 @...-. ..@... 
Business has been very active during the last week. Prices on both hardwoods and hemlock continue firm, and there is a tendency toward 
further advances in the near future. Quotations f. 0. b. Wisconsin mill points are: 
FAS Selects No. 1 com, No.2com. No.8 com. FAS Selects No. 1 com. No.2com. No.3 com. 
“V4 $ 95.00 105. 00 $ 75. 00@ 80.00 $ 50.00@ 55.00 $25. 00 30. 00 $14. 00@16. 00 ree 
4/4 $ 60.00@ 70.00 $ 45.00@ 50.00 $ 30.00@ 35.00 $18.00@22.00 $10.00@12.00 
5/4 100. Bog@ito 00 @ 85.00 55.00@ 60.00 30.0 ng82.0 16.00@18.00 5/4  65.00@ 75.00 50.00@ 55.00 35.00@ 40.00 22.00@24.00 12.00@14.00 
6/4 105.00@115.00 5.00@ 90.00 55.00@ 60.00 30.00@32. 00 16.00@18.00 6/4  70.00@ 80.00 55.00@ 60.00  40.00@ 45.00 24.00@26.00 12.00@14.00 
8/4 1106.00@120.00 90.00@ 95.00 60.00@ 65.00 35.00@38.00 16.00@18.00 8/4 80.00@ 90.00  60.00@ 65.00  45.00@ 50.00 30.00@32.00 12.00@14.00 
Bass woop— 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 42.00@ 44.00 $22.00@24.00 $17.00@19.00 | OaK— 
5/4  75.00@ 80.00  60.00@ 65.00  45.00@ 50.00 24.00@26.00 20.00@22.00 | 4/4 $105.00@110.00 $ 85.00@ 90.00 $ 50.00@ 55.00 $28.00@30.00 $10.00@12.00 
6/4 80.00@ 85.00 60.00@ 65.00 50.00@ 55.00 26.00@28.00 20.00@22.00 5/4 105.00@115.00  85.00@ 90.00  55.00@ 60.00 30.00 32. 00 12.00@14.00 
8/4 85.00@ 90.00  65.00@ 70.00  55.00@ 60.00 32.00@34.00 20.00@22.00 6/4 110.00@115.00 90.00@ 95.00 55.00@ 60.00 36.00@38.00 12.00@14.00 
aac 8/4 110.00@120.00 90.00@ 95.00  60.00@ 65.00 40.00 rt 00 12.00@14.00 
4/4 $105.00@115.00 $ 80.00@ 85.00 $ 40.00@ 45.00 $18.00@22.00 $10.00@12.00 : 
a anes caben Gales aaaee Goes | swe oo 

/ ; Y ¥ t : ; - , 

8/4 118:00@ 125.00 90.00@ 95.00 60.00@ 65.00 30.00@32.00 12.00@14.00 | 2x 4” $31. 00@ - - a ey 00 ap $ bap . oo = 00g 33 ro ey ay pss 4 

10/4 120.00@130.00 100.00@105.00 80.00 85.00 45.00 50.00 Reve ae = - by oe - vr Hi r y+ Hp Sao ante Ht os rr = - 

- B-inaaaiaa 100.00@105.00  80.00@ 85.00 45.00@50. oe ee 2x10" 28:00@ 30.00 29. 00 $1.00 29-00 a1 00 a1 00 ss. 09 i $0 a6 60 

4/4 $ 70.00@ 75.00 $ 50.00@ 55.00 $ 40.00@ 45.00 $22.00@24.00 $14.00@16.00 | 7X12” 29.00@ 31.00 30.0 — — ° 

5/4 75.00@ 80.00  55.00@ 60.00 45.00@ 50.00 24.00@26.00 15.00@17.00 Merchantable, $2 less than No. 1. 

Ut TENG Bas SSNS HESS UNG BOND AES to ae TESOGTEGE | No 2: Hsse aman No.2 

8/4 y ‘ ’ ; ’ ’ Y 

10/4  90.00@100.00 75.00@ 80.00 65.00@ 70.00 40.00@45.00 .....@..... Select No. 3, $8 less than No. 1. 

12/4 95.00@105.00  80.00@ 85.00 70.00@ 75.00 40.00@45.00 bs No. 1 Heutacu Besse, 18— 

“a ca 00 $20.00@22.00 $14.00@16.00 A eg reat ne neh era 

4/4 $ 65.00@ 75.00 ...... @...... $ 40.00@ 45. : . . . 1x 4” $25.00@ 27.00 $ 26.00@ 28.00 $ 28.00@ 30.00 $30.50@32.50 $27.00@29.00 

5/4 70.00@ 80.00 ...... ete 5.00@ 50.00 25.00@27.00 15.00@17.00 | 1x ¢” °27:50@ 29.50 - 28.50@ 30.50 ' 30.00@ 32.00 32.50@34.50 29.00@31.00 

6/4 75.00@ 85.00 ...... @...... 45.00@ 50.00 25.00@27.00 15.00@17.00 | 1x g” 98'50@ 30.50  29.50@ 31.50  31.00@ 33.00 33.50@35.50 30.00@32.00 

BA, bo aoe settee @...... = Po rage pope yl - —" 00 | 1x10” 29.50@ 31.50 30.50 32.50 82. 00 34.00 34.50 36.50 $1.00 33.00 

ye eeeom o500 Ot 88009 bo00 ss00g80:00 iicgit22, «| 1x12" 30.50@ 32.50 31.50@ 433. a we , :, 

Harp MAPLe— Merchantable, $2 less than No. 1. 

4/4 $ 72.00@ 80.00 $ 55.00@ 60.00 $ 42.00@ 47.00 $27.00@30.00 $ 9.00@11.00 No. 2, $4 less than No. 1. 

5/4 75.00@ 85.00 60.00 65.00 45.00 60.00 21. 00 30.00 11.00 13.00 Select No. 3, $8 less than No. 1. 

6/4 80.00@ 90.00 60.00@ 65. 4 . . Add for shiplap and flooring, 50 cents a thousand. 

8/4  80.00@ 90.00  60.00@ 65.00 50.00@ 55.00 30.00@32.00 11. 00 13.00 . ¢ , 

10/4 $0,000100-00 75:00@ 80:00 60.00@ 68.00 40.00@45.00 .....Q..-+- 2x4° and wider, 6° and longer, No. 3 hemlock, rough, $15 to $16. 

12/4 95.00@105.00  80.00@ 85.00 65.00@ 70.00 40.00@45.00 .....@..... 1x4” and wider, 6’ and longer, No. 3 hemlock, rough, $15.50 to $16.50. 
St. Louis, Mo., July 31.—The following are current quotations on southern hardwoods f. o. b. Cincinnati, Ohio, July 31.—The following are 

t. Louis: average prices, Cincinnati base, obtained for oak 

uM— 4/4 5/4 & 6/4 8/4 4/4 5/4 €6/4 8/4 flooring during the week ended July 22: 

Qtrd. red: PLAIN WHITE OaK— Par ae 
MW iw siwaré ai aa Ot $1100135 $210@135 i, re $105 @110 $115@125 $125@135 33x14” }3 x2” }Ex2% ” %x1% 34 x2 
No. 1 com 72 No. 1 an Cir. qtd. wht. ..... ..... $145.11 $103.58 $102.80 
No. 2 com 35@ 38 42@ 45 3@ 50 o. 1 com. a one , ; Sal. Gta WH cack docs 95.64 5.00 62.35 

Plain red Sel. .....--- 3@ 58 = 61@ 66 = 68@ 71 Cir. pln. wht. $95.25 ..... 103.37 tf 29 8 =71.49 
| | or es 105 $110 seb ot 4 No. 2 com..... 84@ 36 387@ 39 42@ 46 Clr. pin. red. 93.89 ..... 97.87 69.19 68.44 
No. 1 com.. 65 = 70 a BS No. 3 com..... 18 22@ 24 22@ 24 | Sel. pin. wht. 80.44 $83.02 89.10 60.01 60.27 
No. = 32 é y . ¢ 274 Sel. pln. red. 70.56 89. 56. 59.12 

Plain _" 80 a wide as weny.. Se ae ee No. com... fee HGR aicwes 60.95 39.64 40.00 
yas neKemed $ 44@ # $ = ba $ ara 42 59 PLAIN ReD OAK— No. 2 com. 18.08 Dn koa d vaca’ 
No. com... BAM 2! R2@M 35 b ee = =a 
No. 2 com... 18@ 20 21@ 23 22a = 5 FAS .........$100@105 $105@110 $120@125 

Ve No. 1 com. and MAPLE FLOORING 
aes $ 44@ 47 $ 47@ 52 or pe 55@ 58 60@ 63 66@ 71 — 
ee ae ee y p »D « « 9 . 5 * 

No. 1 com.....” 35@ 37 37@ 40 No. 2 com..... 34@ 36 387@ 39 42@ 44 __ Current prices hes maple flooring, f. 0. b. Ca 

No. 2 com..... 30@ 32 32@ 35 PoPpLar— illac, Mich., basis: 

QuARTERED WHITE OaK— S/O Seren $110@115 $120@125 $130@135 Face Clear No. 1 Factory 

7. alain Bis. wists joreere $140@145 $150@155 Saps & sel.... T77@ 82 80@ 85 90@ 95 3/8 x1% &2 ..$ 60.00 $45.00 aie 

vO. com, an ‘f ; \@ 5 53@ 55 3 BH tC 13/ ix1 14” ia | 85.00 68.00 25.00 
Bel, ..+.+.e. 65@ 70 H@ 80 90@ 95 Me 5 on All $209 34 B3@ BR a3 33 | eas tga ers 87.00 77.00 33.00 

QuaRTERED RED OAK— No. 2 com. B.. 23@ 25 28@ 29 28@ 29 | oe 95.00 85.00 eo 
| errs $110@115 $115@125 $125@135 » , ee: Saree 85.00 75.00 £0.00 

No. 1 com..... 58@ 60 62@ 67 75@ 80 | Sort Mapre— AP /NOMBN ois ese 100.00 90.00 40.00 

No. 2 com..... 38@ 41 48@ 51 55@ 58 Log run ..... $40 $45 $50 x3 M4 99.00 SU.08 oo 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, July 31.—The following are average prices, Cincinnati base, quoted on Vir- 
ginia, West Virginia, Kentucky and Tennessee hardwoods today: 





VALLEY HARDWOODS 


Cincinnati, Ohio, July 31.—The following are 
today’s average prices on southern Mississippi 
Valley hardwoods f. 0. b. Cincinnati: 





4/4 5/46 / 4 8/4 4/4 5/4hG/4 8/4 GumM— 
QUARTERED WHITE Hei : vereiapaal ey “ Gut Pag om 9130180 ¥18S 80 $190 gt00 
QUARTERED ‘E OAK— : r o. 1 com a) 
Perce hiner $120@125 $12: 5@130 $125@130 E 
co $140@150 $150@160 $160@170 No. 1 com..... 70@ 75 75@ 80 75@ 80 Plain eo 130@135 
Selects os dveie ae 105@110 110@115 ee gee No. 3 COM... 18@ 20 20@ 21 avip 2A | Som... . kk 60@ 65 75@ 80 85@ 90 
No. 1 OOM s.<0..% 70@ 75 80@ 85 85@ 90 Sd. wormy and “ ag “boxhoards ss 
No. 2 com..... 43@ 48 53@ 58 58 @ 63 No. 2 com... 30@ 32 32@ 35 35@ 38 17’ ‘ 55@ 60 @ @ 
Sound wormy.. 40@ 45 50@ 55 60@ 65 Sd. worms and Sap at 6" & vu +++@... «--@. 
1 com. ake ) & 5 
QUARTERED RED OAK— and better. 35@ 38 42@ 44 42@ 44 Sep i 1 con. a0 = - 38 =e bo 
eo $115@120 ...@... ...@... | Marie— ‘ Sap No. 2 com. 23@ 25 24@ 26 24@ 26 
No. 1 com..... COG? GH. .6c@Qxes sev G@Docs nAg — a ee ee ek 
No. 2 com..... 40@ 45 11.@... 1..@... PAS ....+++..0 Te Os Oe & + es 6” & wdr.$ 55@ 60 $ 60@ 65 ...@ 
2 No. 2 COM sso 50@ 55 60@ 70 65@ 75 a “| com 40@ 42 44 46 @. el 
PLAIN WHITE AND RED OAK- No, 2 com..... 382@ 35 35@ 40 = 40@ 45 No.2 com..... 30@ 338 32@ 35 ...@... 
nin ge aaron ie iia lac ‘ or -H- Boxboards 
Se $120@125 $125@130 $130@135 | Bircu ; by " 
Selecta’... 85@ 90 90@ 95 90@ 95 | . FAS ......... $110@120 $115@125 $120@125 p Ge ee RS eee eae 
No. 1 com..... T0@ 75 73@ 78 75@ 80 No; 1 Cems): ss. 60@ 65 65@ 70 70@ 7b @65 ...@... ...@... 
No. 2 com..... 42@ 47 43@ 48 45@ 50 No. 2 com..... 35@ 40 40@ 45 42@ 45 | QUARTERED WHiTr OaK— 
No. 3 com..... 20@ 22 25@ 28 28@ 32 FAS neces eres vise Eee Oe Cee 
Sound wormy.. 45@ 47 55@Q@ 60 55@ 60 BEECH— —o Bee Meee 90@ 95 95@100 100@105 
I os i nal $ 75@ 80 $ 80@ 85 $ 80@ 85 Sore Ss «+ v« 60@ 65 65@ 70 10@ 75 
PorLaK No. 1 com..... 40@ 45  45@ 50 45@ 50 No. 2 com..... 42@ 47 47@ 52 52@ 57 
— $115@120 $120@125 $122@130 No. 2: Comscss « 25@ 30 30@ 35 30@ 35 QUARTERED RED ON sss m e 
2! Pee ee : i 4 q y oOo dle D " wee : wD. 68046 5-60 om G) vo oe @... eoeMboes 
Saps and se- era cai. dallas W 90 ASH— x No. 1 com..... Bee CO os tGDees © sess 
i, eeret 85@ 20 90@ 95 95@100 tT $ 85@ 90 $ 95@105 $100@110 NO. 2COM....0: COED Gc Mecc ncaa. 
No. 1 com..... 60@ 65 65@ 70 67@ 72 No. 1 com..... 50@ 55 60@ 65 65@ 70 PLAIN nen AND rir Apo 
_ e anne hd ah | 40 > | 4 bey | = No. 2 com..... 32@ 35 40@ 42 42@ 45 wale Re tc a ta 0 ; = ae $110@115 
Panel and wide, al zi Hickory— ; No. [. an..... a8 55 35 80 83 ee 
No.1,18 to 23” 155@165 175@185 180@190 FAS isos iawy ..-@... $110@120 $110@120 No, 2 com...«.. 382 36 35 38 37 40 
soxboards, No. 1 com..... -++@... 70@ 80 70@ 80 No. 3 com..... 20@ 22 23@ 25 25@ 28 
13 to 17”... 115@120 ...@... ...@... No. 2 Com... a: ae 35@ 40 35@ 40 Sd. wormy .... 30 32 33 37 35 38 
BASSWoo! 7 ——- Pras. 90@ 9 
»>ASSWwooD— DD secevseons 
oes ss . — FAS eeeeeees -$240@250 $250@260 $260@270 Saps & selects. $ 708 4 $ ea 80 art far 
FAS .......-. $ 80@ 85 $ 85@ 95 $ 95@100 elects ..00i. 155@160 175@180 180@185 No. 1 com..... 50@ 55 55 60 60 65 
No. 1 com..... 45@ 50 © 50@ 55 35@ 60 No. 1 com..... 110@115 120@125 125@130 No. 2 com. A.. Ba 36: 38 40 
No. 2 com..... 32@ 3 37@ 42 40@ 45 FiO: BONN <6 5's. 50@ 55 55@ 60 60@ 65 No. 2 com. B.. 22@ 25 330 28 +4 30 
The following are current f. 0. b. Chicago | YELLOW CYPRESS— The following are the prevailing redwood 
prices on cypress: — 4/4 5/4EG/4 8/4 prices, f. 0. b. Chicago: 
- FAS ......-----$ 9O@ 95 $105 $120 ao 
a on Ore Selects ......... 75@ 80 85@ 95 95@100 Bevel Siding, S1S2E 
Factory No.2 SROD. 60.0. 47@ 50 60@ 65 68@ T5 --——Clear——_~ ——-—A 
ol Random Widths- 3°-7" 20’ 3°27" «8/20: B 
ae Hactory | No. 1 com..... 32 40 42 Size— su 8/20’ 3/20 
Tank FAS Selects Shop Box Peck gee . : ‘ 2e— it 
1/4 $118, 50 $106.50 $ 76.50 $46.50 $27.50 $26.50 No. 2 com..... 25 28 30 } ae $25.25 $42.25 $22.25 $39.25 $33.25 
5/4 ... 128.50 111.50 86.50 56.50 30.50 28.5 No. 1com. No. 2 com. eer 28.25 45.25 26.25 43.25 38.25 
8/4 11. :128:80 114,60 89.80 69:80 29°50 28150 | 1X6 & Bee ee $88 $30 saves ddgste 27.25 44.25 25.25 42.25 37.25 
8/4... 185.25 122.25 97.25 67.25 31.25 29.25 | 1x10 & 12”................4. 47 38 Not less than 10 percent 3- to 7-foot; balance 
M6/4 ... 140.95 TORS 208.85 FESS ow... ces 8-foot and longer. 
12/4... 141.25 128.25 103.25 73.25 ..... cc... ag For specified lengths, add $2. 
16/4 ... 146.25. 183.26 108.25 78.25 ..... we. St. Louis, Mo., July 31.—The following are Bungalow Siding, S1S2E 
TB om current quotations on cypress f.o. b. St. Louis: —_Giteae F 4 
No.1 No.2 No.3 gym, 20° ti, name 
ene ee $51.50 $36.50 $29.50 | GULF COAST RED CYPRESS— Size— _ viens ae ice 
roe Soe » wane eae «1 “ New Grades MO 55 eras $43.25 $46.25 $41.25 $44.25 
nt : Factor 1x10” 22... 45.25 48.25 43.25 25 
Ix 4 to 12”.$108.00 $ 98.00 $90.00 $80.00 $62.00 —_ eae 50.25 13.25 48.25 5138 
aD ye a 108.00 98.00 90.00 80.00 62.00 a. fee $372 ve) exe8e 66.75 uot 64:78 onze 
spe. widths 90, 80. 2. 43.40 3.75 $24.75 eg < 20 enue 20, 69) 9.09 i 75 
S| giiecateaanes 115.00 106.00 98.00 88.00 69.00 i a Bee foi 68.75 £1.75 66.75 69.75 
For 5/4, add $5 to above prices; for 6/4, add S675 27.95 = vos eee 70.95 13.75 68.75 71.75 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 64.50 28.50 or rough bungalow siding, add $2. 
add $3; for 8/4, add $6. TAO sean s Finish—Rough—S2S or S4S 
RED CYPRESS, OLD GRADES— T4.75 oes -——Clear————,_ ——___. —~ B 
: Factory DOU 6 adgrace 8/20" Tog 8/20’ ‘8/20’ 8/20’ 2/20’ 4/20’ 
No. 1 No. 1 No. 2 ROCK TRRUORI EY 80 a 5's: 0) Sis.0 mie e 3. sles ee w3 Ss $23.75 Width a” WaeWa ae i" 1%-1%" 2” £” 
ae give b0 — rok, Se ae Finish, S1S or S2S yg en eeees $87.50 $94.50 $92.50 $80.50 $87.50 $85.50 $72.50 
5/4... 110.00 95.00 67.00 45.00 — 32.00 Clear Heart, A B Cc D % TIIIIIE BEBO 0850 86:50 BESO See Bcoe fone. 
6/4... 110.00 95.00 67.00 45.60 32.00 1x4—10 - $106.00 $ 96.00 $ 88.00 $ (8.00 $60.00 eee 91.50 98.50 96.50 84.50 91.50 89.50 76.50 
8/4. 120,00 100,00 75.00 50.00 32°00 1x12” .... 113.00 104.00 96,00 86.00 67.00 ei ar 91.50 98.50 96.50 84.50 93.50 91.50 76.50 
10/4... 130.00 110.00 80.00 50.00 32.00 1x14” .... 126:00 116.00 10800 10500 ..... 11 sae oy 92.50 99.50 97.50 85.50 94.50 92:50 77.50 
( »» 180. A A P a 1x16” .... 136.00 126.00 118.00 115.00 ..... oe. keine 95.50 102.50 100.50 88, He 97.50 95.50 80.50 
12/4. 130.00 110.00 80.00 50.00 35.00 4 to 12”.... 91.50 98.50 96.50 84.50 92.50 90.50 76.50 
Boards Common Grades, Rough : F ; 
1x6.8&10” 1x12” 1” random No.1 No.2 No.3 Short Pesliaciiniaiie matte or S4S 
No. 1 common...... $50.00 $55.00 wa UX4-— 10 wees eee eee eee ee $48.75 $33.75 $26.75 a 
No. 2 common...... 35.00 40.00 ~«..... Se ooiGa Gere ate eats acne 55.75 38.75 26.75 —l'——_—7". -— 11,” eS ee 
ME caiccusnedenese dees 8 xen $28.50 Flooring, Ceiling, Shiplap, Drop Siding ——"" getter 5i9° 3°-4'6”" 5’-9' 
YELLOW CYPRESS— A B Cc C&Btr. D & 4, 847. na $57.50 $54.50 $64.50 +94 e3. +4 
Factory 1x4, 6 & 8”, .$105.50 $88.50 $79.50 $81.50 $6150 | 3, & 6”.: 40.50 *30:80 *86:80 *ee8O *Bab0 ° 
as e+ ties 4x4 & 6” bev. Ao poe es 54.50 64.50 61.50 71.50 30:50 69:50 
a vA. eraty enoy “ae —— m — bones 49:00. 42:00 $87.50 .6.%. 27.00 ape tho oD ies ee Pots 4 oe. 
Ee. Q 5. .00 3. 27.00 ungalow bev- 3 to 6” 5 F 51.5 *; * 
5/4 .... 105.00 85.00 60.00 35.00 29.00 eled siding, tala eB a hon MR sn na 
an cae ep 35,00 60.00 36.00 29.00 eo oe + 8, & 4”.. 42.50 52.50 49.50 59.50 47.50 57.50 
oo : 90. 70.00 38.00 31.00 & 10” stoe Ae) Ga 59.00 ... Dt sien 50 54.5 53.5 5 51.50 
: ee ‘aie es ‘50 54:3 51.5 : 9. 
, Boards . oe No. 1 Cypress Pickets aie, 49:30 39:80 3820 Gano se50 be. BO 
1x6 ix8” 1x10” 1x12” 1” rand. 1%x1\%” 1%x114” 1x3” 10” ...... 60.50 70.50 69.50 79.50 67.50 77.50 
No. 1 common. .$40.00 $40.00 $42.00 $48.00 ..... «sie in hos eee $25.75 $38.25 $45.50 | 12°, -2,-- 62.50 72.50 71.50 81.50 69.50 79.50 
No. 2 common.. 32.00 32.00 34.00 36.00 ..... Be ce ence 29.50 43.75 52.090 | ° to &”.. 80.50 49.60 48.50 56.60 46.50 66.50 
Ai KGbakes Sakae, Locka mldae axkae .00 Panel Stock, 8” and Wider - Other specified lengths, add $2. 
—— 36” y%" BR” %” h 
Cincinnati, Ohio, July 31.—The following are | $45.25 $53.00 $68.00 $84.75 Oe: ee ee —— iliation 
average prices today f.o. b. Cincinnati: . Ry 5 Oe 
maanee[£,. No. 1, 4£00t......csccescccecrcesnsesees BOS | wee © Me" he” BF em ee BRE 
caian: ch eeaealy aaicitetlh YELLOW CYPRESS— 5” &wdr.$42.50 $52.50 $52.50 $45.50 $75.00 $73.00 $77.00 $81.50 
, Factory — 4/4 5/4 6/4 8/4 10/4 Short Stock, ‘“‘A’’ & Better, Rough, S2S 
Siaiitain tai Shp 5) 8) o db eliene nt $90 $90 $100 $115 S$4S, or T&G 
Selects Shop |.No. 1 shop.......: 06580 r 1” ——1% & 1" 
Te $74.00 $44.00 | No. 1 common..... 30 35 35 85... em Over 
Finish—S1S or S$2S No. 2 common..... 22 25 25 28 Width— 20-40” 42-54” 54-96” 20-40" 42-54” 54-96” 
Di ence Clear ’ Boards 3 & 4” +++ $87. 50 $44.50 $54.50 $44.2 50 $51. 50 $61.50 
inoad. Sos.. $106. $ 7 3 C_ D_ 1x6” 1x8” 1x10” 1x12” >All ee eeeee 9 v 56. 50 55. 65.5 50 
D. id ait 50 $90. 50 $78.50 $60.50 N 1 ° oF cE ort oo.80 tebe 56.50 ry 50 53. 4 63.50 
Sacienen meaaieaet ee. 1 Common... ..... $36.00 $36.00 $37.00 $44.50 eR BE 44.50 51.50 61.50 53.50 60.50 70.50 
des, Rough | vo. | 5 2 Common...-.+- 26.00 27.00 28.00 130.00 1 he 55.50 62.50 72.50 6480 71.50 81.50 
—_— 0. § . x De ete 57.5 50 74.50 66.50 73.50 83.50 
re $43.00 $31.00 $25.00 | 1” random................cseeeececueees $20.00 | 3 to 6"... 34.50 41.50 51.50 43.50 50.50 60.50 
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AMERICAN LUMBERMAN 
SOUTHERN PINE 


Jacksonville, Fla., July 31.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended July 22: 
Week ended— 
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July 22 July 15 | Week ended— July 22 July15 | Week ended— July 22 July 15 | Week ended— July 22 July 15 
. Ceiling 
Flooring 1x4 B&better..... 45.75 ..... Siding ic, "= 

1x4 B&better .....$41.95 $43.50 No. 1 com.... 37.00 37.10 | 1x6” Novelty— 1x6 D4 45.00 

No. 1 con. 26.75 37.30 No. 2 com. 17.15 15.50 B 38.50 a En eee ~ Talila deaea v. 

a = oan 1655 1650 No, 3 and cull 7.25 ..... GREE eee cic ws 3 38.5 38.5 No. 1 common- 

vNergl Tah SRM 950 fsx3%, B&better 600° .... NGS BB arectin cee 36.30 38.50 oS. Paar. = 37.00 
sania Hee. ee ei a“. ' No. 1 com: 30.70 82.00 CS i ee 21.60 22.25 3). eee es 

3/4x3 ale hg ae eye reeee an © coke. 14.00 13.25 No. 3 com........ 11.50 14.00 Ix 6 D48 _......2: 34.85 36.50 

1x3 C ht. rift.... 63.00 |...) | %x3% B&better - 27.00 27.00 | 1x6” Bevel— aa nae » ade Sel pt ‘oy 38 
¢ - 7] E & ee ° +e 
B gap rift.... 70.00 ...-.. No. 1 com.... 22.05 21.50 1x12 D48 3 ‘ ) 
C sap rift ——_ No. 2 com.... 10.90 11.50 pendetes Ltudteads ! aoe x BS nwo e eee 38.25 ..... 
No. 1 sap rift 58.00 _..:. G26 0 6No. 1 com.... ..... oo tS ees eee 1x 4,6 &8 Rough. 30.00 ..... 
Cc rif SINEAD roe —. ... 1 CO a rs 15.00 No 2 ree Te ee Ce ee De (Sle add No. 2 common 
1x3 B&btr. flat.... 51.65 52.50 Partition %x6” Square edge Ee OW ea osks. eee 24.00 
No, 1 com. ht. _ 1x4 B&better 3.00 45.00 a “52° Seer 21.00 21.65 
face ....... 50.00... No. 1 com.... 38.00 39.75 B&better ......... ... z, 26.00 Ti Seaeeeee 19.00 24.00 
No. 1 com.... 42.30 42.50 1x6 BShoticr..... ..... 45.00 ae Eee 20.50 20.50 1x10 1)? niles 21.75 26.00 
No. 2 com. ht. No. 1 com.... ..... 37.00 ING COWES... <5. 9.00 10,00 x 8 Shiplap .....: 22°00 22°50 
TACO ceva IR eso No. 2 Com..... ...s. 18.00 NGS COUN 6 <5c:ci0 =. eee Co” meee a, 
No. 2 eG... FROGS <scc. 1 s ' 9900 
No. 3 and cull 10.00 ..... Lath wads x10 Shiplap ...... rt 
4’ No. 1 std. kiln dried 4.25 4.10 Other grades— 
Shingles 4’ No. 1 air dried cy- 1x6 No. 1 com.... 34.00 37.00 1x6 No. 3 com. D4S ..... 14.00 
9g _ 
PRIN 5c 6 a3 &:2 TOG seen No. 2 com.... 20.80 21.00 1x4 & up Mill run 
4x16 No. 1 pine........... 3.50 4’ No. 1 partly dry cy- | a 7 aay 14.00 kiln dried. 
EEUG NO. Z DiGi oo 5.6 500s 1.60 Dh ee Gae  .scas 1x8 No. 2 com.... 20.00 17.50 a eee ys eres 
The following f. o. b. mill prices are take n from sales reported during week ended July 29 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- P Bir- Hat- Kan- 
Alea- ming- ties- 8as Alex- ming- ties- aas Alex- ming- ties- saa 
andria, ham, burg, City, andria,ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, 81S eee SIS1E 
i 80 6 se Ree: 2 Ee BO ae sa 32.85 cones, (ee We. 2, Sete, 8 enc 21.11 24.50 
ete! encmeteey eae Other lengths.... 22... 12... 38.00 33.64 kn , 21.89 25.00 
Bear ena leiacs gs ES Se wae > FA errr ere 18 & 20’.. § 23.25 25.12 
2 j ieismloaeeleteee "* 55°00 53/50 Other longthe.... <<. 4S ..-c. OCR 10’ to 20’. 26.14 20.41 ae 
No. ; Say ee * oF 00 No. 2 (all lengths)— _ Sa BE eveaes 26.00 22.09 24.66 
RG Rébe ter ...... 161 5S14 58.26 We as eae an ange 15.56 14.00 17.00 15.67 | ae 27.37 22.15 27.50 
; sik at caer nee wee DRO os oceans as: 20.75 -19.50 20.00 20.14 18 & 20’. 27.20 SESE a 
ES oes ‘ll 48.02 48.54 No. 3 (all lengths} 10’ to 20’. 28.68 pea 
ee ee 64°95 1819 1921 25. HP eee ee ee eens 11.39 ..... ..... 11.43 | No. 3, 2x 4" .......... 14.41 15.00 ... 
R60? DR Bea iivsescnss. geen SOE 5s) aatel eT oRne 15.79 14.50 16.36 15.16 Po ee 11.90 wes ake 
— ae ae 60.77 mae 62.71 Boards, S1S or S28 = ae picasa ye aca 
- Pe aaeeneee: imine: ? ob. ae ole ee 30.00 2x12” 1.122 i it! 11.50 pt 
D a app ipaceaern oy a aaal Other lengths....  ..... 30.64 FEE ass ae 13.52 
Oe a A el rig Oa. akan cane 1x10”, 14 and 16’ 31.60 28. : 
KG Be better oo 44.28 44.92 46.34 po fomeit ion. oe oe 31.91 Longleaf Timbers 
s Sie Tes mses ents sis “eee? ae Beto", Whang 16" 4064 26.05 csnn' ret No. 1 Sq. E&S S4S, 20’ 
Be ee ee > o0 219 87/93 gia CHGS IGHMENGs.cs ccunk «vdue  wecae. Sele and under— 
ad edad ea Os isee 1686 a285 | No. 2 (all 10 to 20°)— ” oa sc eR 24.16 25.03 
onl ates at aanes oe , ERO COTE? nk cacces: scx 2006 .SRGO™ 2.25: | SE a SP PN 27.00 29.46 

‘ir ae 2 "R696 es 1x8” + 11.44 21.75 20.53 21.61 Were *, das Ne Sade lacs 2 

oe Seng! eee ee 998 29014 Ogre cee orn Sake ss 22.05 20.50 21.21 22.48 WAP scnvataccadtadvnctns he OR 37.15 
No, 2, CM... 19:95 oaks oaie”........:. 4.26 19.50 21.59 25.58 
ae ae bt ee 15.00 14.89 No. 3 (all ‘le ngt hs)— Shortleaf Timbers 

aici (3. 3 COB} gehen eee tee ERO? TSS az00s No. 1, S4S, 20’ & under— 
Ceiling DE ie ce oe 17.45 ..... 17.18 17.65 * leaning Meridia piel 20.94 

ae etter 43.25 39.08 BEM acces ceemenenss 17.68 18.00 17.19 Me ksh cekesacandeas 22.00 

Ee es vests poe pare celle ad alien aant 18.03 19.29 17.83 ee 27 25 
No. 1 aid Mabel e wie 36.00 $2.75 Ni 1 ch wiathe cou 

‘ 2.57 38.48 | No. 4, a at ‘ 
— 2. uw r becuase itch caer Saas SGD ss since cantare 7.00 6.65 5.2% Plaster Lath 
iN a Be ee eet 15.00 16. 16.45 Ce ee Cae ieee ae 4.68 5.13 4.80 
Fame aenees 7.00 soe sees | No 2, 1x6" ——e ae NaS G8. 2521000. 4.26 4:36 4.20 
‘ Reena tar: .. 48.88 47.7 a aie 7 iat ea ae ai “sae om 

+Xx4 i better i set 12°00 39.00 BO Sls reas ~~~» S008 220 ; Byrkit Lath 
Bi tee Oe ko gest iyi 8.06 ..... SO Ga cwiwxndwaneea 11.55 
No. z Sete evesatem \latepaas aiaeats ap Gare ahtgies [Te es 7 Seah aes Si 11.55 
a cee es hare ee No. 1. 1x8 14 & 16’... 30.79 30.87 32” and longer......... rea 13.48 

Partition phere re wee? pares te Car Material 

Sni0", 14 &2 16°... BGO .... xkew, eee (All 1x4 and 6” 

Ix4 & 6” B&better...... 52.00 52.00 52.20 Other lengths... ..... ..... ..-.. 32.02 see ae Por 
Sie oo 16.00 45.57 41.50 | No. 2 (10 to 20’ )— ad sash to I a 35.25 
Teena aera eed 26.00 26.00 ..... OF 21.32 20.27 21.23 22.92 12 and 14’........... 51.33 

1x6” B&better ........, iss ages BESO eee eee: 1.49 19.76 21.14 21.59 No. 2, Random....... oe 18.06 
PRO: Se Rea ee ee $2.50 No. 3 (all lengths)— > 

oe 18.28 16.00 19.50 19.36 | 5, 2 vigor 90° & ee ait 
Bevel Siding TRIO? cos ss x, 19.00 16.00 19.82 ..... 20°6" to 24°..... oe 35.00 
16%6” Bébetter .......<. I re 29.26 Grooved Roofin = 
oe No. . sede P 7 ' 25.00 : : No. 1, 1x10”, 14 he oe ” ae 5.50 . Stringers 
NO. 2... ss eeeeees 15.00 Other lengths” 0... Ll) 8860 ' -otaninsoens 0 
x6" B& better a ere ce ey 2 Oreo iwoksadedas 50.00 
Dimensioa, SISLE 
Drop Siding N P ~ ‘ — os o7 79 OR Ze 
IO 5. Se 6 ee ccna: 27.31 22.00 27.72 26.52 
Ix4 or 6” B&better..... $1.50 42.50 44.20 42.80 12 epee yi ae 26.16 26.97 CYPRESS SHINGLES & LATH 
36.1: 3 39.5 OF ence 27.06 ..... 26.88 26.76 ; ; ) 
Noo DIDI 2850 2800 28°71 Baceo 18 & 307"  Bbi5 3756 27:70 29:51 | Cincinnati, Ohio, July 31—The following are 
ING? Sacer cowsienee: . vaecw 2OOO ae 10° 10:20°. 262 ..... MO .«.... average prices today f. 0. b. Cincinnati: 
SiO, 1G foe tes 22. 24.20 
Finish ee 23.06 32:97 32/91 | Rules of March 18, 1922 
B&better rough- i. “eas aie ae fae Shingles 
TN6 te IF... 6.2 ses 14.00 aie cay 10’ to 20°. 24:94 oy lamina ind Best Primes Hconomics 
1x6” Re eee Pye ee 45.25 : see eG ee seees. ‘écttale .. 25.09 3” Sake OMe ee Oe eaee $5.38 $2.18 eee 
ae and cpap as ste  eaeree 25.63 24.85 | 4".....04. Fa daa 6.38 4.38 3.43 
eaten be tala ade . “sea 16’ ...... ee 6.68 4.93 3.68 
ak to eee Mewes =. & 7 ; ae WONG D Or ane a wae dsladan deans 6.68 4.93 3.68 
ae a aed 55.54 Lath, %x1/2 
B&better Surfaced— USF asia 25.73 26.08 | No. 1, 4-foot NO, 2, 4-foot No. $, 4-foot 
|? ga ater Pen verre? 52.56 ... 12.00 51.86 (ete 27.16 2 27.30 $9.05 $8.55 $4.05 
RMR | irate eetorcias 52.91 ... 55.25 52.86 18 & 20’.. 27.94 27. 28.97 
1p fae ee erectus aunt 52.16 ..... 51.61 51.82 10’ to 20’. 29.85 wy tats 
fe An BPs ios. ce a 56.52 64.25 60.83 61.29 > oe ( ais ae i 29.46 WEST COAST LOGS 
le eens 61.77 69.25 66.17 60.94 WAP (Sie 29. 27.00 29.60 
eo all gC serneieeedat °° Ciwees “a” ae ante ate Seattle, Wash., July 29.—Log prices are un- 
See” wee 10"... 2... +... 66.25 ..... 10’ to 20’. 32:3 ".... 1... | Changed. Stock is extremely scarce. Quota- 
DIMEN etek ck wasbv 69.79 z a. 2 Se 4 GG Saas 25.27 25.00 26.36 | tions: 
1144 and 2 oe. ccna Ee 1 A eae 24.62 ..... 24.11 24.33 ies a a ee 
ow. ees pee 25.14 22.00 23.05 25.03 Fir: No. 1, $25; No. 2, $18; No. 3, $13. 
6/4 & 8/4x6"_ 0 6495 ee 18 & 20’ 27.22 ..... 23.50 29.08 CEDAR: Ten _percent base, $22. 
10’ to 20’. 27.6 ae ee pea HEMLOCK: No. 2, $14; No. 3, $12. 
asing and Base 2 O09 3s sss 21.56 = eae SPRUCE No. 1, $25: No. 2, $18; No. 3, $13. 
Babette j 5 TS 21.13 18.50 20.00 20.28 
cee 63.21 61.27 jC eS 20.70 ..... 20.00 20.92 
jaan: eee es 56.78 800 65.97 + oy At 22.60 Erg 22.22 [Special telegram to AMERICAN LUMBERMAN] 
a ae : fe 39.93 996 
a ale (| eae 22.00 asin see —Laoe ations: 
i Jambs aa ™ ee eee 99 38 54°06 32°92 dcatapaeaypond Ore., Aug. me Log quotations 
senate aaa 25.04 sexs ee FIR: -? M i and $12. 
ix4 and 6". .66 65.00: 61.10 18 & 20’ os 24.50 26.69 CEDAR : 
1144,1% & 2x4 & 6” 68.00 10’ to 20’. 26.32 wideae aes HEMLOCK : 7510, $9 and $8. 
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ARKANSAS SOFT PINE 


The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended July 28: 




















Flooring Fencing and Boards Dimension S&E Ceiling and Partition 
Edge grain— 1x 1x4 No. 1 No.2 No.3 No. 1 No. 2 y” e "4 %” 
Ger $62.50 | 1x 4” 222... $29.00 $15.75 $12.25 12,14, 10, 18, 12, 14, 10, 16, Cig. Clg Clg. Part. 
eer 60.25 Te eee 30.00 21.75 16.75 16 20 16 B&better ..$39.50 $41. eS $44.50 $49.25 
Sa ‘* oe. 57. e+] eee 32.00 22.25 18.00 | $26.00 $28.00 2x 4” $24.00 $26 $50 No. 1....... 34.25 35.25 36.50 40.50 
c eee eres f 49.2 CY ea 32.00 23.00 17.75 22.50 24.00 2x 6” 19. 50 a3. 2.00 a eae 19.25 21.25 
. aoe a ee 44.00 25.75 19.25 26. 25 27.50 2x 8” 21.25 22.50 
r Babetter ae 25.50 27.75 2x10" 38.75 25.00 Lath ik ale 
er ee 92.8 40 =e 27.00 29.50 2x12” 25.00 27. No. No, 2 
esac ce 40.00 37.75 Finish—Dressed ' ‘ ie a ee ere $5.25 $4.25 
No Debits aves sheds ee 22.00 Bé&better C. S2S&CM—Shipla P 
OM vice cewemenncatl $61.00 $51.00 ¢ _— oe 
Casing and Base LL eee Ee 63.50 55.00 No. 1 No. 2 No. 3 1% and under....25 percent discount 
B&better BD) Bie BR 6 50004 %so00:0 67.75 61.00 Pe vitantnweiee $32.75 $21.50 $17.25 1% and over.....20 percent discount 
[a SS Jerre re err eee $67.75 1 \,, 26, 3’ ut to 8B ..6 60% 71.00 nied a re 32.50 22.50 18.25 — 
BME Kctuteee ov 00s0saunentem 73.50 2%, 1%, 27x5, 10, 12”... 3600 oe BR we Sin eha ae oes 32.75 22.75 18.00 **None sold. 
Norfolk, Va., July 31.- The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 
Kdge, rough No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
SH @ 52.56 2.50@3 22.00 @ 23.06 9.00 @ 20.06 Lath, No. 1.$ 6.00@ 6.25 Roofers, 6” .$25.50@ 26.50 D45, 6"... .$56.00 @ 60.00 
5/4 6G orate * 5D! 50@5 58.50 +35, O0@ 37.00 133.000 24,00 ae ie 5 No.2. 3.25@ 3.75 8”. 26.00 @ 27.00 8”.... 58.00@ 62.00 
6/4 oo ......000.. 58.50@ 61.00 37.00 @ 39.00 23.00 @ 24.00 tesa G@...., | Factory, 2”. 26.50@30.00 10”. 27.00@ 28.00 10”.... 61.00@65.00 
8/4 . . 61.004 64.00 41.00 @ 43.00 a eae ar “a Best oe Sizes, 2”.... 22.50@25.50 12”. 28.00@ 29.00 12”.... 66.50@72.50 
Rough 4/4 . i — Finished widths— No. 2 & better No. 3 No. 4 
:” 556.007 58 36.00 @ 3! 26.00 @ 27. 22.004 23. : ‘ ; 
Ai . ; ere yonagntng bgt ae t begs Spot 23 i. pr Flooring, 4%x2% and ; 2 BREE cia eee $76.50G 81.50 .@. or .@ sa ‘a 
| ig ... 64.004 66.00 43.007 45.00 28.00 @ 29.00 24.004 25.00 2% and 3 Stee ee eee 53.00 @ 60.00 $4 2.50@45 00 $22.25 5 
og ee ee ee eee 34.00 @ 35.50 25.50 @ 27.00 14.50@ 15.50 
pS = an oe pe 5 75@16 
Bark strips, Nos. 1 & 2. .$34.50@35.50 Cull red heart. ...4.4..0 11.25 @ 12.23 GE Sd haere Siar aaisammalen 35.75 @ 36.75 26.75 @ 28.50 15 ne a ~—e 75 
eee 12.754 13.75 PGP ok an ce oinee ey 53.00 @ 60.00 42.50@ 45.00 22.25 @ 24.50 








NORTHERN PINE 


Duluth, Minn., Aug. 2.—Quotations on northern pine lumber and dimension are firm and unchanged. Advances in some of the lower grade 
items are looked for within the next few weeks. Prices f. o. b. Duluth follow: 











COMMON BOARDS, RouGH— FENCING, ROUGH- 
6’ 8’ 10’ 12° 14416" 18’ 20° 6’ 8’ 10,12414’ 16’ 18420’ 
No, 1, 8% 0.000% $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 BP SO ins pa ewan $60.00 $64.00 $68.00 $70.00 $70.00 
SD? a's. si0w 0% 66.00 68.00 74.00 74.00 70.00 76.00 76.00 ee Rae 47.00 50.00 52.50 55.00 55.00 
12! ace 72.00 75.00 81.00 81.00 75.00 76.00 81.00 OG aninnauntenue 32.00 32.00 34.00 35.00 34.00 
NG:; 2, Bo wsessh 49.00 51.00 54.00 57.00 55.00 58.00 60.00 7 Cd, ce, (ee 57.00 59.00 63.00 69.00 69.00 
|" rr 51.00 53.00 56.00 56.00 53.00 58.00 60.00 SEE ia ees 40.00 43.00 48.00 54.00 55.00 
Re vasisace 56.00 58.00 63.00 63.00 58.00 65.00 68.00 CE. SE aR Sos sie 27.00 29.00 31.50 32.50 31.50 
NO: 3; Br sssccek 31.00 33.00 34.00 34.00 34.00 34.00 34.00 
| 31.00 33.00 34.50 34.50 34.50 34.50 34.50 No. 4, 6-foot and longer, mixed lengths, 4”, $24; 6”, $27. 
kn veaed 33.00 34.00 35.00 35.00 35.00 35.00 35.00 5” fencing, same as 6”. 
Kor all white pine, Nos. 1, 2 and 3, add $1.00. All white pine, Nos. 1, 2 and 3, add $1. 
No. 4, 6 to 20°, 8”, $25; 10”, $27; 12”, $27. S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 
For Si or 2S, add $1; S1S1E, add $1.50; for resawed, add $2. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Drop siding or partition, add $3. 
Shiplap and D&M, 8’ & up, add $2. Well tubing, D&M and beveled, add $4. , 
No. 1 Piece Sturr, S1S1E—- Siding may contain not to exceed 20 percent of 4- and 9-foot. 
6° 8’ 10° ge" 14’ 16° 18’ 20° Siding run to O. G., $2 a thousand extra; product of the strip as it 
axa”, - + $81.00 $32.00 $35.00 58.00 en-ee $35.00 $38.00 $37.00 | Brades. 
2x 6”.... 81.00 32.00 33.00 33. 33.00 34.00 37.00 36.00 Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
2x 8”.... 32.00 35.00 36.00 36.50 35.50 35.50 39.00 38.00 SIDING, 4 pd = — i ' ‘ P 
2x10” .... 33.00 35.00 36.00 36.00 36.00 35.00 39.00 38.00 ee : "i Fi 
2x12”.... 34.00 37.00 37.00 37.00 37.00 - 00 40.00 40.00 4” 6” 4” 6” 
2x14”.... 37.00 40.00 45.00 = 44.00 44.00 5.00 45.00 45.00 B&better ......... $52. — Oe Pee eee $27.75 $27.75 
No. 2 piece stuff, $2 less than No. 1; pine rough, Pes $2; D&M or S48, NG. i cue siesdistalateauacevers 8.00 48.00 Baits ay, C&better... 44.00 44.00 
add $2. ID cris vam eisai wa oe 42. ” 42.00 
(Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., Aug. 1.—The following are Seattle, Wash., Aug. 2.—The following prices a x ’ 
7 ; ‘hj Orta ‘ ines - Portland, Ore., Aug. 1.—Fir prices today 
f.o. b. mill and f. 0. b. Chicago shop prices: paid for yard items, f. o. b. mill, were reported ie ’ g 
No.2 No.3 today: f.o. b. mill are as follows: 
ee scene eit ai . Peo a . ; 
Se ee 2 Le er 533.00 17.00 Ti ail Vertical rain looring 
1x 6”, 8” and 10”, 10 to 16’... . 2: 35.00 20.50 — =. “ 54.00 
BRIS, BO PONG. 6 o oiss oo ceceecve 36.00 21.00 Rae 1x4” No, 1 clear...... ccc ccescccsesevces $54. 
1x13” and wider, 10 to 16’........ 38.50 23.00 Flooring OE fg a ee éoces SECO 
No. 4 No. 5 1x4” No. 2 clear v, g.....- $54.00 $47.00 $49.00 NAPA 1 oye 2s ocouw: 91 Solin ox or 61 eed sor 0 8c 0ice 40.00 
: com. com, POS Sl We Beirsis. vine d.i.045 5 41.00 38.00 41.00 1x3 and 14,x4” No. 2 clear and better..... 55.50 
EES CR WIRE... 688s ee eedeweee $13.00 $ 8.50 No. 2 rap better s. g 36.00 34.00 35.00 ROA OPO RD so oy oe cee as 42.00 
SeLecrs— B&better “C"” —“D” seal Geel, DOT gE — a 
1x 4”, 6” and 8”, 10 to 20’. .$84.00 $79.00 $63.00 | 1x6 = - and better 's. 8. 44.00 37.00... Slash Grain Flooring 
BET. cet debeaeendaediaedt 88.00 83.00 72.00 NO. 38. Bee sees ee eeee 38.00 34.00... i ce ; 
Me srieiienauicay vender 94.00 89.00 77.00 Stepping 1x4” No, 2 clear and better.............. 36.00 
x18" Bnd Wider.......6606s6 99.00 94.00 82.00 No. 2 ded better clone 68.50 60.50 DOs NRE ook cies tic ois ewe awe ee 31.00 
5/4, 6/4x4” & wdr., 10 to 20’ 97.00 92.00 80.00 Pan pean Sbairees ici Rap Sew roan 226” Dio; S Clear Gna Petters 0.i6kc cc ciecas 39.00 
8/4 and wider............. 99.00 94.00 82.00 Finish PE Sabvcnnusucesenuensuswe 35.00 
SHOP S28, F.0.B. Cricac No.1 No.2 N 1x8 and 10” o..003:5.0000sisiee0s 58.00 S500 tea 
>. CHICAGO— No. 0. 0.3 Casing and base.......... SOOO .useeas spew Vertical Grain Stepping 
a6 BOO CA io esiciccwnaadoas $80.00 $65.00 $47.50 Ceiling a 
BIS, $056:scSedGserseue mean 90.00 75.00 47.50 : 1% and 1% No. 2 clear and better........ 65.00 
. 5gx4” No. 2 and better.... 35.50 33.00 35.00 
On straight orders for “No. 3 shop and better” DIGS: sonra acces wee 29.50 SI00 kes Finish 
without specification as to amount of each wo 1x4” No. 2 and better.... 36.25 34.00 36.00 INO. 2 CROAT GE TOE ine e cic sc s2 hSwS 55.00 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $5. NOMS sckucsaceeees 31.00 B00. cee 
WEST COAST SPRUCE ——— opp 
1x6” No. 2 and better..... 39.00 37.00 38.00 66x46” No, 2 clear and better. ...... 00.060 36.00 
— ’ WO © incetaxvanhickuoe 36.50 33.50 ..... i Si eciuis neue cuss eae 27.50 
[Special telegram to AMERICAN LUMBERMAN NO. o Clea 
" : . : } Boards and Shiplap, No. 1 ix4” No; 2 clear and better. .......60000 37.50 
Portland, Ore., Aug. 1.—The following are ix 8 ana 10” 17.50 14.50 No. 3 clear 31.00 
prices prevailing here today: a wei ale as seins) 17.00 Bees ~ Sires Vip rani anne a iirc y eer ag st 
PI icc connsecicssisnvcsseraentl $76.00 Dimension, No. 1 S&E oy Drop Siding and Rustic 
Bevel PP clay 2 eg Goan weabatiakan sina steal 37.00 2x4”, 12 and 14’........... 50 15.50, 15.50 | 1x6” No, 2 clear and better.............. 38.00 
Re se tea ‘ Plank and a Timbers Ah, eb AMIR Soe SFiera pce Grain iieudlicpievetac ha woes 33.50 
oe PEGs invades s debe aaeeidinee 39.00 4 ; Ke 
NEE a Geis 60 4:6. 5.56 RECS EWS oS Ewa Ow ER 6.00 x 4”, 12 40 16" 68. wcucen 21.50 16.50 18.50 
NO ive nsestxenciiecnaal 37.00 | 3x12”, 12 to 16", S48....!: 20.00 19:00... nme 
Fe A ere ee ee 40.00 Timbers, 32° and Under Dimension, below 22-foot, off Rail B list.... 1.00 
eee ena vasivie aed 6x6”, S4S ....cccccececeece 24.00 19.00 ..... Long dimension, 22-foot BNO OVERS ics aca nec List 
ONES AERA a: 50.00 Vertical Grain Fir Shop Boards, off ee WS MBG i ah ck eiere nie seen 4.00 
0 ommon rough dimension.................. 26.00. [OV 49SeleCE se occas bes oo Bate os. ae Small timbers ....----++-+-eseseeeserees List 
Box lumber, 8c: SAS ne oe oe 17.90 CARs As A esrd att ae cpied 39:50 Or 6x6” and larger timbers, off Rail B list..... 5.00 
BEEN ccc ceeccecwsuean veoes Ee ye a es alo cae Seuals 2) ee ear Fir lath, per thousand, green... ......css0- 4.00 














Auaust 5, 1922 AMERICAN LUMBERMAN 85 


FIR, WESTERN HEMLOCK CROSS TIES 
AND CEDAR Chicago, Aug. 2.—The following cross tie 


prices prevail, f. 0. b. Chicago: 





Centralia, Wash., July 29.—The following 


prices were realized on fir, western hemlock and White prt 
cedar for the week ended July 29: Oak Bap Pine 
= No. 5, 7x9”, 8’, 9-inch face... ..$1.65 $1.05 
aaah No. 4, 7x8”, 8’, 8-inch face..... 1.55 95 
Vertical Grain Flooring No. 3, 6x8”, 8’, 8-inch face..... 1.40 .85 
2 No.3 No.2 No.3 No. 2, 6x7”, 8’, 7-inch face..... 1.25 75 
CeBte C&BEr C&Btr. C&Btr. No. 1, 6x6”, 8’, 6-inch face. 1.10 65 
a $56.00 $46.00 14x83"... .$59.00 $48.00 Red oak and heart cypress ties, 10 cents less than 
1x4”...... 52.00 45.50 1%4x4”.... 56.00 48.00 | white oak; sap cypress 20 cents less than white ‘ 
TE kectiece 55.00 47.50 1%x6”.... 58.00 48.00 oak. 
Slash Grain Flooring e - aaa fir cross ties, all sizes, $40 per thousand 
ee 
2) re 35. 00 32.00 14%4x3”....$51.50 $40.50 
1x4” corel ate 3 5.00 ery 00 14x4". ..- 48.50 40.50 — oe 
FSW? i i603 3. 00 36.00 144x6”.... 50.50 40.50 ies Plan 
de gp aa ald # eS Od a tlw ee wee << = - 
ical ain Steppin ree rrr E 0 
panecrgpenygiine ~~ SRIIEEME bo'o'as.: a laaueeaesns 42.00 42.00 
$14. Pie Ge ZaO CIs oe svivvceccees $65.00 $52.00 
Pie. LOR Ate 2 00, ES ccc ciccicerunsas 67.00 54.00 
Finish, No. 2 Clear and Better, S2S or S4S St. Louis, Mo., July 31.—The following cross 
GeAe ear. etienaandweee Hekee rae enel $54.00 $48.00 | tie prices prevail, f. 0. b. St. Louis: 
Ix 6 1a 55.00 49.00 ane (Mv NO 
‘ ad 5) 5 ntreated 
3S ec OR RU og ace' oO Wea ee ese kina oan ye Wits meus 
4 &  .jevreeeeeeeeeeereveeoeeeFeevesee eee @ . me > ; 
1% 1x5 S 1G and 32" oc ccsccne a> Gee 53.00 : - : Oak Sap Pine 
LLANE 60.00 54.00 | No. 5, 7x9", 87, Q-inch face..... $1.35 $1.15 
2 : Pee cineca dase wae 65.00 59.00 | No. 4, 7x8”, 8’, 8-inch face..... : : 
rae en er ee ee 7 No. 3, 6x8"; 8°; Sinch face. -- 1.17 90 
ili EB and C&EV, and Partition No. 2, 6x7”, 8’, 7-inch face..... 1.04 .80 
gg “e a xe” 335.50 $40.50 | Ne 1, 6x6”, 8’, G-inch face..... 91 .70 
4 : ED wc ne co GE 2.0 . oe 
uae eR rs 00 et H0 oexG” Oe 37.50 32.50 Red oak and heart cypress ties, 10 cents less 
x4". 3250 27.5 7 ==(, (geen 36.00 31.00 | than white oak; sap cypress, 20 cents less than 
le 35,00 32:00 ae 38.50 35.50 | White oak. 
i Switch Bridge 
Drop Siding, Rustic Ties Plask 
a Ge $34.00 $31.50 1x6"...... $38.00 $34.50 | White al ccc. < cccscccaccwces $40.00 $40.00 
Ped” ess 36.00 33.00 We ones 45.00 42.00 OPN: OS acd bees ie had nana 35.00 35.00 


Fir Battens 


Jer, rsatns sw | RED CEDAR SHINGLES | 1" every detail—Steel, 
Bh Chew aaaas vels 85 6 3 Oni cenes 95 Seahies, Wawtic, Jeitp Mi Meiannta dave, Cat Mechanical Construct- 


: Lath ¢ ark mill, are: = nts 
Pir, wer thousand:.«..6.0c5-% ss daern cee $ 4.75 Per Square Per M. ion Durabilit an d 
Common Boards and Shiplap , 4 bunches 4 or 5 bunches 4 y 
No. 1 — « FirnsT GRADES, STANDARD STocK Ed h Idi O liti 
com, com. 
1D $ 5@2.39 $2.95@3. 
1x 2, 1x3 amd 1x12".........-+--++--817.00 $14.00 Extra stars, 8/2 vite $2.35@2.39 $2.05 @3.00 Se O ing ualities 
ae ie By rer en a eee aed a 4 15°60 Extra clears ...... cece. 3.20@ 3.24 4.00@4.05 Si d B d Se 7 
2 ) POEM He RPSL SHS aH aAS cess tele yap me Perfects, 5/2 eae 2°44 4.25 m »S 
1x 8, — Ra ee eg ae Se oF os aan UU) Saree erent ep 3.06@3.09 4.20@ 4.25 1 on S an a WS 
ri _— eA ‘4 1% x12” Be ee ce ee aed 19.00 16.00 POPTC@CHORG ook ccc inten 3.65 @ 3.68 4.95 @5.00 
/4 a ’ 2 ya ee ee J. VU ’ 
14%x6” a eda eaarlesea eset ate grt First Grapes, Rive-GrabE INSPECTED STOCK are the acme of Sa W 
14%2x8 ar P astiieewarecawnecncecoen m3) 5.5 
a yon Senk as 1 Timb Extra stars, 6/2........$2.43 $3.05 > ° 
ommon anks an ma imbers Extra stars, 5/2.....<.. 2.63 3.30 k ll | h h ld h 
%~ 8x 4” $20.50 $17 50 Extra clears .......... 3.382 @ 3.36 4.200 4.25 S ] e cy O t elr 
ax . io Dime tse ee "99.00 17.00 | Perfects, 5/2............ $45@3.49 4.350 4.40 e 
ae ee EY ee ee Om EP Oe aon ae *. Loti) 0 ae neces 3.18 4.30 a 
= SOR NEY 8 ae PR te en ait hep 20.50 18.50 tests gee io a d 
3x10, 3x12, 4x12” Pree eee et ie 21.50 18.50 Perfections ee ae ae ee ae oe 3.72@3.76 5.05@5.10 tension, run even an 
F , ’ SECOND GRADES, STANDARD StTock 
mon Dimension, S1S1E, 12 ’ h | 
— ee Common stars, 6/2......$ 55@ 63 $ .70@ .80 pro uce SI ] oot eT ul | l- 
No. 1 No. 2 No. 1 No. 2 Common stars,:5/2...... TH@ 83 95@1.05 ‘ 
com, com. com. com. Common clears ......... 1.644 1.68 2.05@2.10 e 
2x3, 2x4”..$16.00 $12.50 2x14”.....$18.50 $15.50 b = 
2x6, ong. E60 12.00 y 24 | eee 19.50 16.50 BRITISH COLUMBIA STock, SEATTLE MARKET er in reater uanfl 
2x10”..... 16.50 13.00 2x18"..... 21.50 18.50 baa gas ; ‘ 
> ae ” ry 90.50 | XX) anadi: cece Greue@.-.. $3S0@2.9 
2x12”... 17.00 13.50 2x20"..... 23.50 20.50 | XXX _{ ee * 8... Sere ties 
- — « « « as pg oeeereee Dp he . . - e 
Common Dimension, 2x4”, S1S1E Burekas (U. S.)........ 3.49 4.80 — 
. Perfections (U. 8.)..... 3.79 @3.83 5.15@5.20 
ee oe $15.00 $12.00 Be circ aes $18.00 $15.00 XX 6/2, 16 (4 ‘anadian) . en ee 1.85@1.90 


_ 
eae 3. ae Pe 23.00 20.00 | xx 5/2, nici 3 7 ‘ F | 
ia we a (ae Foy 22-00 | XX 2/216 (U. S.)..... L88@18T  2.30@2.36 rom an economica 


XX perfections (U. $.).- 1.66@1.70 2. 30@2 2.35 





Common Timbers, Rough, 32’ and Under 


6x 6”....$20.00 $23.00 18x18”....$24.00 $27.00 CALIFORNIA PINES , point it pays to use 


TOxI0” «5 25,00 24.00 ZUEAO™ os « oF te ae . 
is 21.50 24.50 22x22”.... 27.50 30.50 . , 3 3 
Wedge: Bigg 2h Baebes Bah M58 | san Francisco, Calif, July 22—The fonowing | SIMONdS Band Saws. 


are average f. o. b. mill prices on California 


Common Timbers, 12x12” pines: 
34 to 40’. .$23.00 $26.00 72to 80’.$51.00 $54.00 Mixed Pines 


42to50’.. 29.00 32.00 82to 90’. 61.00 64.00 | California White Pine (, 


52 to 60’.. 35.00 38.00 92to100’. 71.00 74.00 | Nos. 1 & 2 elr..$ 95.70 No. 2.........$ 30.50 
62 to 70’.. 41.00 44.00 a). ., e 88.00 Wa D1 x6 ; ; 
I) select..... 12) 73.60 a ec foe Write for prices 
Ties, Rough No; 3 clear. .... 79.55 7 ee ee eee 17.00 and catalog. 
WR cok kcuniate i. epee $16.00 | Inch shop...... 35.60 %”, all wdth. 17.00 
We vanenietos 14.00 No.2............ 9.00 | No. 1 shop..... 66.65 Form stock. 19.90 
No. 2 shop..... 47.30 MING. osc c cae 28.75 
WESTERN HEMLOCK— No. 3 shop..... 26.40 No. 1 dimension 20.20 
P Stained ........ 32.60) 32 ee 101.05 
Boards, SiS, or Shiplap Ss Pi Siding H 
No.1 No. 2 No.1 No. 2 cat ellie Bé&btr. bev...$ 43.00 imon S 
ve eee em. com. com, Nos. 1 & 2 elr..$146.65 RP MNO eee ees 35.75 
1x2 ” $16. 3.00 1% & 1%" C select........ 32.70 - 
Eee... 14.00 11.00 x 4”....$18.00 $15.00 | No. 3 clear..... 100.75 White Fir Manufacturing Co 
1x6” Saree 14.50 11.50 x 6”.... 16.50. 12.50 | Inch shop....... 50.15 No. 3 com. and e 
1x8 & 10”. 15.50 12.50 X 8&10” 17.50 13.50 | No. 1 shop..... 3.25 btr. ...........$32.00 wy ‘s 
1x12”....: 16.00 13.00 x12”.... 18.50 15.50 | No. 2 shop..... 57.15 No. 4 com...... 20.80 The Saw Makers 
14%4x2 & 3 19.50 16.50 No. 3 shop..... 30.00 DEERE o ete oo oF 11.00 
RED CEDAR— Staimed ...<c«s 100.80 No. 1 dimen.... 20.80 FITCHBURG, MASS. 

Common Boards and Shiplap i : 
1x4”......$15.50 $12.50 1x10"... wn 00 $14.00 — ‘06s ‘ mpeeenentiiiet ,. | CHICAGO, ILL. PORTLAND, ORE. 
- 16.00 13.00 1x12".....°17:50 14:50 | Moldings = ommon 222277 $40.35 | NEW YORK CITY SAN FRANCISCO, CAL 
128 os cs 17.00 14.00 No. 1 pine......! g 39 00 Mountain Pine NEW ORLEANS, LA. SEATTLE, WASH. 

Flume Stock Lath Common .......$ 20.65 | LOCKPORT, N. Y. MONTREAL, QUE 
BEBE 1 0\5-c)e $19.00 $22.00 1x10”.....$21.00 $24.00 No. 1 pine...... $ 7.00 Australian MEMPHIS, TENN. VANCOUVER, B.C 





XO” 265.0% 2000 23:00 1212”... 21.00 24.00 No. 2 pine...... 6.35 - $ 55.00 LONDON, ENGLAND ST. JOHN, N. I 
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For Editorial Review of Current Market Con- 
ditions See Page 39 





Chicago Lumber Receipts and Shipments 


Reported by J. R. Mauff, Secretary, Board of 
Trad 


























rade 
RECEIPTS FROM JULY 3 TO JULY 29, INC. 

Lumber Shingles 

ee es eee eee ee 225,583,000 54,730,000 

Be Saver tates ites 156,523,000 28,568,000 

FRCTCARG «65.6% 69,060,000 26,162,000 

TOTAL RECEIPTS JAN. 1 TO JULY 29 

Lumber Shingles 

= Re 5 Ot MIC RS on SAC 1,992,091,000 295,202,000 
pe 2 EEE ea eenee 1,082,823,000 146,928,000 
po Increase ...... 909,268,000 148,274,000 

= SHIPMENTS FROM JULY 3 TO JULY 29, INC. 
= Lumber Shingles 
Sire: 112 EA RRO Sena 131,919,000 47,960,000 
os ~ EM aie ea etanncle Pied 79,136,000 22,662,000 
Increase ...... 52,783,000 25,298,000 
TOTAL SHIPMENTS JAN. 1 TO JULY 29 

Lumber Shingles 
Ree, 55 5 eee ares 655 824,401,000 247,935,000 

ass aici blockers 520,081,000 121,087,000 

INCreABE 26.45% 304,320,000 126,848,000 


MADE FROM FINEST STOCK NORTHERN PINE 


Chicago, Aug. 2.—The northern pine market is 
rather quiet, but the mills are not exerting any 


That Carnahan doors and millwork /ook high grade. Hence, the buyer who great effort for business, finding it difficult 
shall possess all the excellence the most is seeking a high grade, distinctive mill- to make shipments on account of the railroad 
exacting builder can demand, we give work for a fine, new school, an extra situation. Stocks of selects and better are 
unusuallly close attention to the selec- fine residence, hotel, hospital, church, scarce and firm in price, but common grades are 


tion of the raw material we use. For _ office building, etc., may be sure he has pang llcng? Many ye Biers 5 et gooey — 
Carnahan. Craftmanship requires that chosen wisely when he selects Carnahan eee 

our product be high grade as well as doors and millwork. Minneapolis, Minn., July 31.—Mills continue to 

show by their reports a heavy movement of 

northern pine stock. Country buyers have been 

z stocking up before the grain crop begins to move. 

There has been a good factory demand in some 

N) LJ UL] . quarters. The grain door demand is heavy and 

is taking much low grade lumber. Prices are 


MAKERS OF SPECIAL MILLWORK FOR EXACTING BUILDERS firm and in almost every list advances on vari- 
ous items are shown. 


LOOGOOTEE, INDIANA North Tonawanda, N. Y., July 31.—WDealers, 


taking inventory for July, say the last month 
has shown a big increase in northern pine sales 
over the corresponding period of last season. 
Wholesalers are well supplied with most grades 
and are able to fill orders promptly, to which the 
prevailing healthy demand is attributed. Prices 
hold firm. Lake receipts have been active dur- 
ing the last few weeks. 


* Buffalo, N. Y., July 31.—The northern pine 
demand is on a fair scale. The uncertainties of 
lI : i el] transportation are worrying both buyers and 


sellers. The latter are unable to get stocks for- 














warded promptly, owing to the fuel shortage. 
Prices are unchanged. 


iF O a n S Boston, Mass., July 31.—The volume of north- 


ern pine business originating in New England 
is lighter than it was in late spring, but present 

inquiries indicate a revival in the demand. 

Or Ul ! : e] } i 1e] i Quotations hold about steady. Weather condi- 
tions have been more favorable for building con- 


struction and the actual consumption of north- 
ern pine is now probably very near the peak for 


the year. 
, — "EASTERN SPRUCE 
organization with more New York, July 31.—The heavy pick-up in de- 


Z mand for eastern spruce in the last two weeks 
than 4O years experience has been a pleasant surprise to the handlers in 

this market. Mills report very light stocks and 
shipments are readily absorbed. Prices are very 


oe e 
in handling strong with a slight stiffening tendency. 


Boston, Mass., July 31.—Wholesale business is 


TIMBER P P TI fairly active, but many retailers still fill frame 

orders from their piles. Base is $42. Easy 
schedules, Canada dimension, may be hought 
for $39 to $40. Difficult schedules are quoted up 
to $45. Quotations: Rail shipments, 8- to 20- 
foot, 8-inch and under, $42; 9-inch, $43; 10-inch, 
$44; 12-inch, $46. Random holds fairly even. 
Demand is becoming rather more active. Quota- 


tions: Maine—2x3 to 2x7, $32 to $34; 2x8, $38 to 
a ' ’ i es ace $40; 2x10, $40 to $42. Provincial—2x3 to 2x7, $30 
® to $32; 2x8, $37 to $39; 2x10, $40. There has 
Ti ® i been a little more call for boards. Random SiS 
mbe covering boards, 5-inch up, 8-foot up are $31 
1 r ompany to $33. Matched, 10- to 16-foot, are $35 to $36. 

: WHITE CEDAR 

New York Chicago Seattle 


Minneapolis, Minn., July 31.—Country yards 
332 S. Michigan Ave. are stocking up on posts. They have been run- 

ning on light stocks for some time but now it is 
felt certain that there will be a good retail 
demand this fall, that prices will be higher if 
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anything, and that there may be trouble in get- 
ting supplies after the crop movement starts. 
Pole trade still is very light. 


HARDWOODS 


Chicago, Aug. 2.—The hardwood trade in this 
territory has shown no fundamental change dur- 
ing the last week. Demand continues fair, but 
not of the volume earlier expected by many 
distributers. The slowness of trade with the 
furniture interests is attributed to the very low 
prices which many of them are said to have 
been forced to quote during the shows, which 
they now realize will bring them little or no 
profit. The railroad situation is also being taken 
into account, it being felt that uncertainty as to 
its ultimate effect on business generally is caus- 


ing many of the large hardwood consumers to 
proceed with the utmost caution. Prices have 


shown no notable changes. 

Minneapolis, Minn., July 31.—New business 
with northern hardwood mills and yards is run- 
ning strong when compared with available 
stocks. The supplies of upper grades in birch, 
oak and maple are very limited and prices are 
strong. Lower grades are in plentiful supply 
but have been selling more freely of late. Sev- 
eral concerns are doing active summer logging. 


Kansas City, Mo., Aug. 1.—There is a strong 
call for gum in most grades, particularly for 
interior finish and furniture stock, and for high 
grade oak for furniture, finish and flooring pur- 
poses. There also is a fair call for birch trim 
and maple flooring. 3eech in finish items, man- 
ufactured by southern mills, is now being intro- 
duced in this territory. It sells at slightly higher 
prices than similar items in-gum. Export de- 


mand for hardwoods is good and motor manu- 
facturers continue to be steady buyers. 

St. Louis, Mo., July 31.—The hardwood mar- 
ket has shown little change in the last week. 


On account of the railroad situation there is some 
difficulty in getting cars, but buyers do not seem 
worried over a shortage. 


New Orleans, La., July 31.—Steady but very 
gradual improvement of demand is reported 
with buyers limiting their takings as a rule to 
immediate needs. Most items of uppers are 
still in rather scant supply, with prices firm. 
Lowers continue their gradual movement to- 
ward brisker request. Cypress manufacturers 
cutting tupelo report visibly improved call for 
that wood within the fortnight. 

New York, July 31.—Large consignments of 
hardwoods have been received by vessel and 
rail and more are due. Orders and inquiries for 
the last two weeks exceeded appreciably those 
of the first of the month. Furniture manufac- 
turers report an increasing business. There is 
a marked shortage of the better grades. Prices 
are very firm. 

Buffalo, N. Y., Aug. 2.—The hardwood trade 
shows some slowing up, owing to the railroad 
and coal miners’ strikes. Eastern roads do not 
appear to be badly affected, but some of those 
in the South are moving little more than fuel 
and foodstuffs. A number of embargoes have 
been declared. Local yards are carrying pretty 
good sized stocks and fair assortments. 


Boston, Mass., July 31.—Hardwood buyers are 
beginning to show more interest. Complaints of 


delayed shipments are numerous. Red_ birch 
and oak are the subject of growing demand at 
firm prices. Quotations, FAS, inch: Ash, 


white, $105 to $115; basswood, $85 to $100; beech, 
$80 to $85; birch, red, $150 to $155; sap, $120 to 


$130; maple, $90 to $100; oak, white, plain, $120 
to $130; quartered, $155 to $160; poplar, $125 to 
$135. There is a good demand for hardwood 


flooring. Quotations: Plain white oak, j%x2% 
clear, $100 to $117; select, $97.50 to $104; No. i 
common, $66 to $70. Western kiln dried floor- 
ing, }3x2%, clear: Maple, $97.59 to $104; birch, 
$95 to $99.50; beech, $88 to $90. 


Md., July 31.—A 
steady improvement is noted in the hardwood 
market. Some hesitancy in buying is being oc- 
casioned by the railroad and coal strikes. With 
this condition cleared up a brisk inquiry for 
practically all hardwoods is looked for, and even 
now there is no tendency to mark down prices. 
The stocks held here are not large. 


Baltimore, slow but fairly 


Columbus, Ohio, July 31.—Hardwood demand 
is steady from all sources with retailers in the 
lead. There is considerable buying by furniture 
factories, and box and automobile concerns. 
Railroads show a tendency 


to buy. Embargoes 
on coal carrving roads hinder the movement of 
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Meet the increased demand 
for Redwood with short lengths 


§ dese increased building activity has caused a greatly in- 
creased demand for Redwood, particularly in the longer 


lengths and higher grades. 
this situation. 


Every effort is being made to meet 


Habit and custom seem to be the factors that call for material 
in long lengths, when there are many cases where the shorter 


lengths, being of the same high grade, would be usable. 


Also 


the inclusion of a larger percentage of short lengths, for instance 
in Siding, means a considerable saving in cost to the dealer, to 


the contractor and to the owner. 


This is because of the lower 


prices at which short length Siding is now being sold. 


Shipments will also be expedited by dealers calling for shorter 
lengths because stocks in this form are always available, while 
at this time the demand for long lengths is much greater than 
the supply available from maximum production in the saw- 


mills. 


Incidentally, by ordering the 


help to conserve the supply of timber, 


shorter lengths, the dealer will 
a work that requires 





the cooperation of every lumber manufacturer and user. 


CHICAGO 
2067 McCormick Bldg. 


NEW 


On this short length, high 
grade Redwood lumber, we 
are quoting prices that are 
decidedly attractive. Write 
for detailed information on 
prices, sizes and delivery. 









SEE RAE OS 


N 


841 No. 40 Rector St. Bldg. 
THE PACIFIC LUMBER CO. OF ILLINOIS 


40 Rector St., 


ys 


The rte Manufacturers 


YORK SAN FRANCISCO LOS ANGELES 

311 California St. Central Bldg., 6th & Main Sts. 
THE PACIFIC LUMEER CO. 

A. F. THANE & CO. 

311 California St., San Francisco 


Che Pacific Lumber Co. 


Export Company: 
New York. 


SS 









BSSSSESSESSENASASSEAANS 


and Distributors of California Redwood 


\ 














hardwoods to a marked degree. Prices are 
steady at former levels with poplar and oak the 





best sellers. Prices of oak at the Ohio River 
are: 

No.1 No. 2 No. 3 

FAS com. com. com. 

Quartered ........ $150 $75 $50 wae 

PR sa2sdeucees 115 75 45 $20 

Cincinnati, Ohio, Aug. 1.—The railroad situa- 


tion has caused a slowing up in the hardwood 


market. The southern lines are especially hit 
by the strike. Prices hold well and inquiries 
continue to come in, but right now the question 


trade 


HEMLOCK 


Chicago, Aug. 2.—No change has occurred in 
the hemlock market, which remains featured by 
a pronounced scarcity of dry stocks and conse- 
quent firm prices. Demand in the Chicago ter- 
ritory is dull, being confined largely to crating 
material. 


uppermost in the is how to get the ship- 


ments thru. 


New York, July 31.—The hemlock board mar- 
ket is in a healthy condition. The popularity 
and the increasing sales of the west Coast prod- 
uct thruout the summer have been most encour- 


aging. Prices hold firm. 
to take care 


Supplies are sufficient 


of the demand. 


N. Y., July 31.—Hemlock prices hold 
firm, with some mills inclined to predict an 
advance on account of the difficulties experi- 
enced in moving stock by lake, boats being 
unable to find fuel supplies. Builders are taking 
a good amount of hemlock and stocks are not 
as large as formerly. 


Buffalo, 


North Tonawanda, N. Y. July 31.—Dry stock 
continues scarce with prices holding on the same 
basis as several weeks ago. Hemlock is re- 
ported by wholesalers to have been unusually 
active during the last month. Stock is being 
ordered in carload lots for prompt delivery. 
Mixed car shipments are on the increase. 


Boston, Mass., July 31.—Demand for hemlock 
is quiet and quotations hold about steady. 
Clipped boards of eastern lengths are in light 
supply. Some producers are asking $34 for 10- 
to 16-foot lengths. There are lots of all 12-foot 
boards offered at $32, and the same price is 
taken for regular lengths not clipped between 
saws. There is little call for dimension and 
very little is offered. 
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The Resiliency Is built in the 


Wheel 


Some Sewell Users In 
The Lumber Industry 


& Shingle Co., 


life. 


Aberdeen Lumber 


Aberdeen, Wash. 


Anchor Box & Lumber Co., Pitts- 
burgh, Pa. 
Balcom-Canal Lbr. Co., Seattle, 


Blue-Ridge I_br. Co., Greenville, S.( 


Brooks Bros. Lier: Co. St. Paul, 
Minn. 

Bryant Lumber Co., Seattle, Wash. 

Dilbold, E. M. Lumber Co., Pitts- 


burgh, Pa. 


Hammond Lbr. Co., Los Angeles 


Detroit, Mich. 
Cleveland, O. 


Kotcher, C. W. Lbr., 
Lakewood Lbr. Co., 
Lowrie-Robinson, Detroit, Mich. 
Merrick Lbr. Co., Holyoke, Mass. 
McGoldrick Lhr. Co., Spokane, 
Wash. 

Prasse Lhbr. Co., wae ey” An 
Schwager-Nettleton Lbr. 


Seattle, Wash. 

Stanton & Son, Los Angeles, 
Calif. 

Springfield Lbr. Corp., Spring- 


field, Mass. 


West Oregon Lbr. Co., Linn- 





land City, N. 


Holding Down Lumber Truck Costs 






Sewell Cushion Wheels provide the resili- 
ency which is the final—and perhaps the 
vital—element, in keeping down the cost 
of motor trucking in the lumber industry. 
This resiliency is a permanent part of the 
wheel. 
from the burden of upkeep expense. 


The Sewell Cushion is the first factor of 
resiliency. 
the second. Neither one alone can deliver 
full efficiency. 
permit the use of a live-rubber cushion. 


They protect the cushion and prolong its 
They literally double the resiliency 
of the wheel. 


Back of these Sewell facts are 14 years of 
Wash. ; again successful cushion-wheel experience, and 
the economy records of over 80,000 
Sewell Cushion Wheels. 


Hicnk: ach Lbr. ec Duluth, is Sewell Cushion Wheel Co. 


Sewell 


ton, Ore. 7 Cus 
Weisbe rg-Baer & Co., Long Is- 
\ 






Both wheel and resiliency are free 


The Sewell rubber flange is 


These patented flanges 


DETROIT, U. S. A. 








FIR, SPRUCE, CEDAR 


Seattle, Wash., July 29.—The two factors 
making for strength in the fir market have been 
intensified during the last week. One of them 
is the railroad strike which has developed 
a tightening of car supply, and the other is the 
curtailment in log production with the outlook 
unimproved. Auction conditions prevail. Cedar 
siding mills are out of the market, there being 
almost no stock available. As high as $43 mill 
base has been paid, the highest figure previously 
having been $40. 


San Francisco, Calif., July 29.—Interior yards 
have purchased fir to meet their requirements 
and local demand has held up well. Los An- 
geles and southern California territory are still 
consuming large quantities of lumber. A num- 
ber of logging camps and mills in the Northwest 
have been closed down on account of forest fires. 
With logs scarce and mill stock broken there is 
a shortage of cargoes for steam schooners. Rail 
shipments have slowed down a little. 


Chicago, Aug. 2.—Douglas fir prices are ad- 
vancing steadily in view of the extreme diffi- 
culty which the west Coast industry is experi- 


encing in making shipments. Demand in the 
Chicago territory holds up well, and retailers 
show considerable concern over deliveries. 


Building continues to consume large quantities 
of lumber and retail stocks have in many cases 
been run down to a dangerously low point. 
Transit cars are being rapidly snapped up, but 
few of them being now left on the market. 





New York, July 31.—The demand for Douglas 
fir timbers continues very active. Price changés 
for the last two weeks have been unimportant. 
Retail yards are carrying more than a seasonal 
amount of stock. Shipments of red cedar, while 
not particularly large, are growing in size. 


Kansas City, Mo., Aug. 1.—The demand for 
fir is good. The car shortage and the difficulty 
of getting logs have affected the market to some 
extent. Prices for commons are very firm, but 
demand for uppers is not so strong as for com- 


mons and prices are easy on most items. Be- 
cause of the railroad situation, some roads have 
embargoed lumber shipments. 

Buffalo, N. Y., July 31.—A severe shortage of 
stock in fir and other western woods is reported 
and dealers are picking up stocks wherever they 
can. The market is very strong. Mills report 
a shortage of cars and deliveries to eastern ter- 
ritory are being made with much more difficulty 
than usual. 


Boston, Mass., July 31.—Offered business in 
fir is being turned down unless it be for im- 
mediate shipment. Orders for shipment during 
August and early September have been placed 
at an advance of $1 and more. Ordinary dimen- 
sion costs around $31 to $32, f. o. b. steamship, 
North Atlantic ports. About 500,000 feet of 2x4- 
and 2x6-inch has just been placed at $20 f. o. b. 
mill. Fir can advance further without wiping 
out the price differential in its favor. Demand 
for clear spruce is quiet but prices are very 
firm. <A fair inquiry for Port Orford cedar is 


reported. 
WESTERN PINES 


Chicago, Aug. 2.—The demand for western 
pines has dropped off somewhat during the last 
several days, but still exceeds the mills’ facil- 
ities for shipment, which they report, are be- 
coming smaller every day. Prices have shown 
no important change, tho a strengthening tend- 
ency is unmistakably present. 








San Francisco, Calif., July 29.—Shipments of 
California white and sugar pine are moving to 
the eastern market as fast as mills ean get out 
dry stock. Practically all mills are sold ahead 
on shop and uppers. Altho all mills are operat- 
ing, they made a late start and there is a 
searcity of labor. Prices are well maintained. 
There are fair inquiries for commons and some 
mills have made good sales. 


Kansas City, Mo., Aug. 1.—There is a little 
better demand for shop lumber and the call for 
yard stock is fair. The mills are having some 
trouble in getting cars. Wholesalers have a 
little transit stock and are selling it without 
much trouble. Prices are very firm. 


New York, July 31.—Suitable lumber in west- 
ern pines is not in good supply. Impatience is 
manifested in delayed shipments. Mixed cars 
containing all the items desired are hard to se- 
cure. Retailers’ supplies are below the average 
and the excellent summer demand runs thru 
the list. The price tendency is upward. 


Buffalo, N. Y., July 31.—Business is fairly 
good in the California pines, but wholesalers are 
hampered by the railroad situation. Factory 
lumber is expected to go higher and white pine 
clears are reported in very short supply. Mills 
look for a good export trade this year. 


Boston, Mass., July 31.—This month is start- 
ing in well for the western pine distributers. 
Inquiries are numerous. The majority of orders 
placed call for mixed car assortments to be 


shipped at once. Quotations are steady. Idaho 
white pine is firm on the following basis: 
12} 126 128 1210 1£12 


No. 1 com....$76.50 $77.50 $76.50 $79.50 $83.00 
No. 2 com.... 68.50 69.50 68.00 68.00 70.50 


REDWOOD 


San Francisco, Calif., July 29. 
ufacturers report a good demand during July. 
All mills are behind in filling orders. Stocks are 
drying rapidly. Special efforts are being made 
to increase production and improve assortments. 
Prices are unchanged, 100d sales of siding are 
reported. The eastern demand is_ steady. 
Prompt shipments are wanted. The principal 
demand is for yard stock, but all items are mov- 
ing. Stocks of dry clears are reduced by the 
export movement. 








Kansas City, Mo., Aug. 1.—Yard buyers are 
having considerable difficulty in getting mixed 
car orders placed, as nearly all mills have badly 
broken stocks. The best demand is for siding, 
with shop lumber and moldings next. 


New York, July 31.—Prices remained un- 
changed thruout the month. The volume of 
business transacted has been far greater than 
expected. Stocks are somewhat low but larger 
shipments are now coming in and orders placed 
ahead are being filled more promptly. Dry clear 
is scarce. 


Boston, Mass., July 31.—There is no material 
change in the New England trade is redwood. 
Demand is fairly active and prices are firm. 
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Wholesalers complain of delayed shipments and 
state it is net always easy to locate mill stocks 
in the full desired assortments dry and ready for 
immediate delivery. 


NORTH CAROLINA PINE 


New York, July 31.—North Carolina pine roof- 
ers have been going very well. Some have been 
selling at softening prices but these have now 
become stronger and are holding very firm. 
Flooring supplies seem to be sufficient. A good 
demand for other items has been coming in 
from Long Island districts. 


Buffalo, N. Y., July 31.—A stronger market in 
North Carolina pine has developed in the last 
week. The demand is good. Wholesalers are 
having trouble in getting lumber shipped. The 
outlook for building is good. 


Boston, Mass., July 31.—The North Carolina 
pine market holds about steady. There are in- 
dications that the demand will improve during 
the next few weeks. Quotations on rough edge, 
4/4 under 12-inch, are $58 to $60, some sellers 
asking around $62.50 for very desirable kiln 
dried stock. Prices: Shortleaf flooring, 1x4, A 
rift, $77; B rift, $74; C rift, $61; B&better flat, 
$55. Partition, B&better, $56.25. 


Baltimore, Md., July 31.—Conditions in the 
North Carolina pine trade show no important 
changes in the last week. Stocks on the 
wharves are in good supply. Box stocks are 
rather plentiful with the requirements decidedly 
moderate. The range of prices has been fairly 
well maintained. Building stocks are being 
sought with rather greater freedom, and the 
quotations are reflecting a measure of firmness. 


SOUTHERN PINE 


Chicago, Aug. 2.—The difficulty of getting 
shipments thru is the feature of the southern 
pine trade. An increasing number of mills are 
being cut off from this market by the car short- 
age, while retailers and other consumers are 
clamoring for deliveries. The market has 
strengthened appreciably as a result of the 
transportation situation, prices in the Chicago 
territory having advanced about $2 during the 
last week. The transit cars are being snapped 
up readily, and comparatively few are now of- 
fered. 


St. Louis, Mo., July 31.—The southern pine 
market at present is firm, but indications are 
that there will be a severe shortage and conse- 
quently higher prices the balance of the year. 
The mills are accepting orders for only a few 
shipments on account of the scarcity of cars 
caused by the strike. Edge grain flooring has 
been especially in demand. 


Kansas City, Mo., Aug. 1.—Southern pine de- 
mand shows some improvement, and there is 
more firmness to prices. Low grade items are 
in particularly good demand, and there is a 
growing call for No. 3 boards and dimension. 
County trade inquiry is getting larger. Finish 
items are reported by most mills to be very 
searce. The car supply at southern mills is 
rather spotty. 


New Orleans, La., July 31.—-Local reports show 
that orders and production registered percepti- 
ble increases for the week, while shipments 
fell off slightly in volume as compared with 
the preceding week. Inquiry is brisk and trade 
comment in general is optimistic. While the 
railway strike has interfered rather seriously 
with shipments from producing points on one or 
two lines, on the whole it has interrupted the 
movement rather less than was expected. Prices 
on the average are healthily firm. 


New York, July 31.—Firmness in prices has 
now permeated the southern pine lists and an 
upward trend may make itself felt shortly. The 
demand for the last two weeks has fully equalled 
that of late spring. City and suburban busi- 
ness has been brisk and frequent inquiries 
are coming from the country. Retail and 
wholesale yard stocks are being rapidly turned 
over. Mills report a scarcity of dry lumber. 


Buffalo, N. Y., July 31.—The southern pine 
market is strong and advances of $2 have taken 
place, in some cases due to the fact that transit 
cars are getting less numerous on account of 
the bad railroad situation, while some roads 
have actually placed embargoes. The demand 
continues fairly good. 


Boston, Mass., July 31.—Buying of southern 
pine is more active. Longleaf flooring is firm; 
quotations, 1x4-inch: A rift, $83.50; B rift, 
$78.50; C rift, $73.50; B&better flat, $63.50. 
Longleaf partition, B&better, is $62.50. Roof- 
ers are still somewhat weak. No. 2 common 
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“Gis 
SPECIALS: 

5 cars 1” No. 1 Shop 

1 car 1x5” No. 1 Com. 
1 car 1x6” No. 1 Com. 
+ car 1x12” No. 1 Com. 
+ car 14” Is and 2s 

5 cars 1+” No. 1 Com. 

5 cars 1+” No. 1 Com. 
5 cars 14” No. 2 Com. 


Can Surface or 
Resaw as Desired. 
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The fact that it is practically 
free of peck and shake in the 
lower grades frequently makes 
it possible to use them where 





Band Mills: 
Deering, Mo. 





An Opportunity 
for Factory Men 


Alert factory men can cut pro- 
duction costs and increase pro- 
fits by working in a fair per- 
centage of the lower grades of 


MISSOURI SOFT TEXTURED 


YELLOW CYPRESS 


WISCONSIN LUMBER COMPANY 


’ 


more expensive grades or 
woods have been used here- 
tofore. It costs nothing to 
investigate. Write us today. 


Sales Office:— 
CHICAGO, ILL. 

















1x6-inch air dried have been offered at $28.75 
and $29, and 1x8-inch kiln dried at $33. Some 
firms ask much more. Longleaf dimension de- 
mand is fairly good and quotations are steady. 


Cincinnati, Ohio, Aug. 1.—-The southern pine 
market is dull, with prices about holding their 
own. There is little change in the general mar- 
ket situation. The strike is interfering with 
shipments and causing much uncertainty in 


business. 
CYPRESS 

New Orleans, La., July 31.—The week regis- 
tered increase of bookings and inquiry, today’s 
orders indicating further improvement to come. 
July proved a better month than June, tho not 
quite up to the May mark. Cypress mill stocks 
are in excellent supply and in better assortment 
than for several years. Several of the planing 
mills are still operating double shift to supply 
demand for dressed stock. No change of prices 
is reported for the week, but quotations all along 
the line are very firm. Shipments have been 
very little affected by the railway strike. 


Chicago, Aug. 2.—The cypress market remains 
strong. Shipments are rendered very difficult 
on account of the car shortage, and consumers, 
whose stocks as a rule are low almost to the 
vanishing point, are calling upon the mills to 
make every effort possible to effect deliveries 
before the transportation situation becomes even 
more serious than it now is. Prices have shown 
no change during the last week. 


Kansas City, Mo., Aug. 1.—The call for cy- 
press not been so good the last week, slackness 
in demand being attributed to the fear of buyers 
that shipments can not be made in time to do 
them any good. Mills report difficulties in get- 
ting cars. Most of the business taken here is 
for mixed cars. Prices are firmly held all along 
the line. 


St. Louis, Mo., July 31.—The cypress market 
has remained unchanged during the last week 
as regards prices, but there is considerable un- 
easiness over the railroad situation. Shipments 
from the west Coast will be stopped altogether 
if more cars are not available soon and St. Louis 
dealers will have to take care of that trade, it 
is said. 

New York, July 31.—A continuation of heavy 
construction work is keeping up the calls for 
cypress. Local stocks are small. Prices have 


been holding around the same levels. The out- 


look is regarded as excellent. 


Buffalo, N. Y., July 31.—The cypress trade 
has been fairly active, but transportation trou- 
bles are threatening to cut off supplies from the 
mills. Buyers have been able to get their needs 
filled thus far, but embargoes are looked for. 





Boston, Mass., July 31.—Wholesale distribu- 
ters of cypress report a great deal of inquiry 
from all classes of consumers. The tone of the 
market is decidedly firm. Quotations: FAS, 
4/4, $103 to $108; 5/4 and 6/4, $108 to $113; 8/4. 
$114 to $121; selects, 4/4, $85 to $91; 5/4 and 6/4, 
$90 to $96; 8/4, $102 to $107; shop, 4/4, $55 to $60; 
5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 

Baltimore, Md., July 31.—Cypress demand is 
on a fair scale. Gulf stocks are limited largely 
to construction work of the better kind, but 
North Carolina cypress and the product of ad- 
jacent territory also find takers in satisfactory 
number. Quotations are steady. 


Cincinnati, Ohio, Aug. 1.—The cypress market 
continues consistently active. Shipments 
from mills west of the Mississippi are coming 
thru with much more regularity than those 
originating on the lines east of the river. Prices 
are steady. 


SHINGLES AND LATH 


Seattle, Wash., July 29.—The red cedar situa- 
tion is highly speculative, being strictly an auc- 
tion proposition, with the highest bidder getting 
whatever stock there is in sight. There is some 
demand. The market is fully 25 cents higher 
than a week ago, on the face of going quota- 
tions. The car shortage is severe. Log supply 
is tightening. Mills generally are preparing. to 
close until there can be relief in the matter of 
railroad equipment and log supply. Some of the 
Ballard mills have set a new departure this week 
in receiving logs by rail, instead of by water. 


San Francisco, Calif., July 29.—The seasonal 
demand for shingles is picking up earlier than 
usual and red cedars have advanced. *A* are 
now quoted around $4 for green, and $3.90 for dry, 
rail delivery, San Francisco, by some wholesalers, 
with few to be had. Redwood shingles are in 
fair demand at about $3.93 for No. 1 clears. Lath 
are firm at about $5.50. 
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A Far-Sighted Banker's 
Idea of Advertising 


by Festus J. WADE 
_ President, MERCANTILE TRUST COMPANY of St. Louis 


O I believe that a banker 

considers reputation, as 
developed by advertising, in 
extendingcredit? Thereprob- 
ably are bankers who will 
give a negative answer to this 
question and believe they are 
giving the right answer. 


But let those bankers be 
approached by a credit-seek- 
ing national advertiser, who 
has established his name, 
therefore a market for his 
goods, and see what happens. 
In nine cases out of ten the 
fact that those goods have 
become a household “buy- 
word” will be the greatest 
factor in granting the credit. 


The banker himself will 
have become subconsciously 
sold on the firm, through its 
consistent advertising. He 
will say, “Oh, yes, that’s a big 


house—well known, good 
reputation,” etc., not realiz- 
ing that it was advertising 
that did the work. 


The next minute he may be 
approached by a new com- 
pany, trying to make its 
name, and turn down the loan 
because too much of it is to be 
spent for the purpose of ad- 
vertising. In the first appli- 
cation he has helped the big 
advertiser to cash in on his 
reputation, and in the second 
was depriving the newcomer 
of the right to build a reputa- 
tion. This is only a hypothet- 
ical case, and I am glad to say 
I don’t believe it happens as 
often as it did in the past. 
Just as we learn something 
new every day, so every day 
another banker wakes up to 
the underlying power and 
pull of advertising. 


with The American Association of Advertising Agencies 


Published by the American Lumberman in SS 














To the Line Yard Manager Who 
Is Looking For A Bigger Job 


The man we want is probably employed at present, as a manager of a 


small town line yard. 


He has been in the business long enough to know it 


from A to Z, and long enough to find out that his possibilities to cash in on 


his abilities are limited in his present job. 


He must be, first of all, a salesman, 


not a “slicker,” but a real “honest-to-Pete” salesman, willing to work, loyal to 
his job, with ideas tempered by horse sense. 
For such a man we have a real job with possibilities which are only lim- 


ited by his own vision and ability. 


The publisher of this advertisemeent is a large lumber and building 
concern in the middle west, doing a business of several million a year. Answer 


by letter only. 


H-40, AMERICAN LUMBERMAN, 431 So. Dearborn St., Chicago. 











Minneapolis, Minn., July 31.—Shingle prices 
continue to advance here and wholesalers are 
protecting themselves as best they can. The 
supply of transit cars does not begin to meet 
the call for them, and premiums are being paid. 
Quotations are about 25 cents a thousand over 
last week, with salesmen cautious about taking 
orders. 


New Orleans, La., July 31.—Cypress shingles 
are in improved call. Prices rule firm but un- 
changed. Cypress lath are limited to mixed car 
shipments, demand running abreast of, if not a 
little ahead of production. Prices are unchanged 
but very firm. Pine lath are also in good call, 
with prices steady. 


Kansas City, Mo., Aug. 1.—Today’s shingle 
quotations, where any are given, range up from 
$3.30 for stars and $4.30 for clears. Orders are 
taken subject to mill acceptance or on a basis 
of price at time of shipment. What buying 
there is now, however, is mostly of transit cars 
and buyers want them close in. The transit 
supply is very limited. Demand for siding is 
very good and prices are generally about $1 
higher than a week ago. All southern pine 
mills are oversold on lath. Generally southern 
pine are quoted at $4.90 in straight cars and 
$5.15 in mixed cars. 


St. Louis, Mo., July 31.—Prices on shingles are 
$4.10 for clears, and $3.10 for stars, Pacific coast 
base. The demand for both items is very light. 


New York, July 31.—Lath are in good demand 
and have been selling freely in the last week. 
Spruce lath are enjoying the greater demand. 
Shingles are held in large quantities in the re- 
tail yards. Buyers are no longer holding off for 
lower prices. Prices of both shingles and lath 
remain firm to strong. 


Buffalo, N. Y., July 31.—The shingle market 
has had a big advance in the last week or two 
and some wholesalers say much difficulty is en- 
countered in getting deliveries. Extra clears 
are now quoted at $5.94 and stars at $4.73, an 
advance of about 40 cents over a week or two 
ago. 


Boston, Mass., July 31.—The call for shingles 
is a little more lively. Nice brands of XXXXX, 
rail shipment, bring $6.35 to $6.41. White cedar 
extras are quoted at $6, but some brands are 
available at $5.50 and $5.75; clears are $4.25 to 
$5. Firms shipping spruce lath to Philadelphia 
and Baltimore territory now “get $8 for 14%-inch 
and $9 for 15%-inch. Demand for the wider lath 
is becoming so active that an advance is likely; 
the narrow have been bought in the vicinity of 
Boston at $7.75. Spruce furring, 2-inch, is $32 
to $33. Spruce clapboards are scarce and very 
firm at $120 for extras and $115 for clears. 

Columbus, Ohio, July 31.—Shingle trade shows 
steadiness and firmness in all sections. Retail- 
ers are buying fairly well, with rural dealers the 
best customers. City dealers are placing small 
orders to replenish stocks. 3uilding operations 
are still active. Shipments are not large and 
there is a growing scarcity of stocks. Red 
cedar, extra clears are quoted at $5.75, and ex- 
tra stars, $4.65, Columbus. Lath trade is steady 
and prices are strong. 


BOXBOARDS 


San Francisco, Calif., July 29.—California fruit 
shippers are calling for large quantities of pine 
box shook. Grape shipments will be under way 
in August, requiring great numbers of lug boxes 
etc. Box factories have good orders ahead. 
Shook prices have an advancing tendency, with 
dry lumber scarce and held at $22 and upwards 
by the mills. 


Boston, Mass., July 31.—Demand for box- 
boards and shooks shows more snap. The can- 
ning factories are starting up and the season 
will be at its height within another month. 
Prices are about steady. The best square edge 
pine boxboards, inch, can be bought for $40, 
and some fairly good stock is offered down to $35. 
Round edge pine, inch, are quoted at $30. There 
are mixed lots of inch boxboards on offer at $22 


to $25. 
MAHOGANY 


Boston, Mass., July 31.—Trade in mahogany 
is fairly active, and prices are firm. Common 
grades sell particularly well and orders are 
ahead of production. Veneers at 1% to 7 cents 
a square foot are receiving a fair amount of 
attention. Quotations on regular orders: 


4/4 5/46/4E8/4 = 10/4412/4 


Pe. cesoviceasteee $200 $205@210 $215 
No. 1 common... 155 160 170 
No. 2 common... 96 90@ 95 100 
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News Letters Continued 


(Continued from page 80) 
MINNEAPOLIS, MINN. 


Aug. 2.—Salesmen returning to their offices or 
writing in report that yards in this territory have 
been stocking up to an unusual extent on northern 
pine lumber, owing to their need for quick deliv- 
eries and in some cases to favorable prices on cer- 
tain stock. Distributers in position to fill mixed 
orders promptly are expected to reap a harvest of 
orders this fall as the car situation grows tighter. 

Spring wheat harvest is on and the situation is 
unusually good. In nearly every district there is 
a bumper crop of good quality. The railroad situa- 
tion is causing anxiety. Karmers are going to 
have trouble getting coal for threshing engines and 
there is danger of a shortage of cars to move the 
big potato crop. 

John A. MeDonald, general manager of the St. 
Hilaire Retail Lumber Co. yards, is back from a 
North Dakota inspection trip and a run up te 
Winnipeg, with optimistic reports of crop condi- 
tions on both sides of the line. 

Royce Mintener, general manager of the Peter 
Mintener Lumber Co., Denver, has been visiting in 
this city, his former home. He has been inspecting 
the yards in Colorado, and went from = here to 
visit the South Dakota yards. 

E. H. Van Ostrand, of the Craig Mountain Lum- 
ber Co., Winchester, Idaho, has been here on his 
return from a visit to Chicago, and conferred with 
Al Jones, the company’s representative in this 


market. 
LOS ANGELES, CALIF. 


July 29.—Stability still prevails in this market. 
Unsold stock on the wharves is said to show a 
slight increase. Conservative buying is the gen 
eral rule. Just now dealers are more or less 
exercised over the possible ultimate effects of the 
forest fires in the North and because twenty lum- 
ber carriers, until recently in commission, are tied 
up. Ninety-five cargoes were reported entered at 
Los Angeles harbor to the night of July 26, the 
capacities of the boats being given as 97,495,000 
feet. Twenty-two of the boats brought redwood, 
nominally 13,510,000 feet. July is usually a com- 
paratively slow month in building and this year 
seems to be no exception. To the night of July 26 
but 2,955 permits have been issued for the month, 
their total valuation given as $7,010,625. 

Cc. W. Kirchner, of the McPhee & McGinnity 
Lumber Co., Denver, is at Ocean Park with his 
family for a short stay. The J. & W. C. Shull 
yards at Alhambra and Bell are now under the 
active charge of A. C. Filgar as manager for the 
former and H. FE. McClay as manager of the latter. 


NEW ORLEANS, LA. 


July 31.—While reports indicate very slight in 
terruption of shipments due to the railway strike, 
taking the southern pine belt as an entirety, sev- 
eral of the rail lines were more or less crippled, 
the notable example in this immediate section be 
ing the Southern Railway, which discontinued a 
number of freight trains. Several of the mills 
served by that system in Mississippi curtailed pro- 
duction by discontinuing night shifts or closing 
down planing mills. The Rosa Lumber Co. and 
the Goodyear Lumber Co., at Picayune, Miss., co- 
operated in solving the shipment problem by ar- 
ranging to operate a locomotive of the Pearl River 
Valley Railroad over the Southern tracks. By this 
arrangement the two companies moved a_ solid 
trainload of lumber to New Orleans last week, the 
engine bringing back a trainload of empty cars for 
the mills. The Pearl River Valley line has suf- 
ficient motive power in good order, it is reported, 
to continue this service for the duration of the 
strike if necessary. 

Kk. C. Work, controller of the Bagdad Land & 
Lumber Co., at Bagdad, Ala., visited New Orleans 
on business last Friday. He reported that the 
mills in that section and over the South gener- 
ally have more business than they can handle 
under present conditions, and many are reluctant 
to accept new orders for prompt delivery. due to 
immediate lack of adequate transport facilities 
and prospective shortage of freight cars. Mill 
stocks and stocks in retailers’ hands, he declared, 
are depleted. “The result,” he continued, “is 
likely to be a repetition of the runaway market 
of 1919. The mills are afraid of such conditions, 
because more harm than good is done, as the 
market becomes primarily a sellers’ market. Then 
prices go up because the buyers try to outbid one 
another on orders and charges of profiteering are 
likely to follow.” The Bagdad mills, which have 
been operating double shift for some time, have 
been hampered by the railway strike of late, but 
will continue operations on the present seale for 
a time at least to replenish depleted stoeks. 

Secretary E. W. McKay, of the Southern Cypress 


Manufacturers’ Association, returned last Thurs- 
day from a trip to the east coast on association 
business. He reports the cypress mills in Florida 
have been hampered very little thus far by the 
railway strike. Some of them found shipments 
temporarily halted, but conditions were speedily 
improved and the movement in the Florida dis- 
trict is now of good volume. Mr. McKay reports 
that the Lake Swayze Lumber Co., of Swayze Lake, 
Fla., and the D. W. Alderman & Son Co., of 
Alcolu, La., have recently joined the association. 
Sales Manager F. J. Thomas, of the Louisiana 
Red Cypress Co., will spend several days of this 
week in Memphis, where the company’s hardwood 
department makes headquarters, Chris. A. Walker, 
who has been in charge of the company’s hard- 
wood department for some months, recently re- 
signed to aecept a position with the Hofman Bros. 
Co., prominent hardwood operator at Fort Wayne, 
Ind., and left to assume.his new duties on Aug. 1. 


TUSCALOOSA, ALA. 


July 31.—During the last week there has been 
a tendency among the wholesalers to place con- 
siderable business, in expectation of a settlement of 
the railroad situation. Business is being offered 





in considerable volume. Retailers seem to be sup- 
plying their requirements from transit shipments 
to a large extent. The car supply is entirely inade- 
quate and not more than 10 percent of require- 
ments at a number of mills. On the average, mills 
are getting about 35 percent of required equipment. 
Prices are satisfactory. The weather is fairly 
good, but extremely hot. Production is being cur- 
tailed on account of inability to make shipments. 
Very good crops are reported. 


VANCOUVER, B. C. 


July 29.—Forest fires, which continue to rage all 
along the Coast, are not only destroying much tim- 
ber, but are seriously interfering with logging 
operations. At the last meeting of the British 
Columbia Loggers’ Association very few members 
turned up, about 70 percent being out fighting fires. 
The Government made the request that logging 
operations cease until the danger period is over, 
and this is being done. It has been over two 
months now since heavy rain fell. The effect of 
the loss of much timber is noticed on prices. Logs, 
too, have gone up; fir, $1 a thousand on all grades, 
and cedar from 50 cents to $1. Atlantic seaboard 
orders continue to come in to local mills, but they 























money wasted? 


make for you. 








Time, Temper 
and Money 


In any business a waste of money is a serious error. 
And, isn’t it true that time and temper wasted means 


Surely it is worth investigating any labor-saving 


device that will save time, temper and money. 


Let us show you what a tremendous 
saving Standard Conveyor equipment 


Write us today for full information 


TANDARD CONVEYOR Co. 
NORTH SAINT PAUL, MINNESOTA 


Offices in Principal Cities. 
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ure not being accepted. Manufacturers are waiting 
for some understanding to be reached with the op- 
erators in regard to logs. Japan came back with an 
order for 2,300,000 feet of large squares, but in 
spection rules in Japan have been readjusted, with 
the result that only the best will be accepted when 
the lumber reaches Japan. Most mills here are get 
ting f.o. s. prices, and it is not thought the new 
rules will affect British Columbia exports. Lumber 
shippers are fearing the inauguration of the new K 
Douglas fir to Australia after these prices’ come 
into effect Sept. 1. The list price on Douglas fir 
clears is $30, but extras take this to $33 or $34 
more, making a price of $63 or $64 plus freight. 
This will give a price in Australia of about $79, 
against California redwood prices of about $65 


to $68. 
HATTIESBURG, MISS. 


July 51.-—-The railroad strike has not held up 
buying, for the mills are not able to take on all 
the orders offered them. Probably the only items 
showing any decline are dimension and some of 
the lower grades. Export cutting continued active, 
and orders for car sills, framing and decking are 
still plentiful; lining and siding are also strong. 
Cars are not moving from some points and are 
delayed at practically all mill points. 


TORONTO, ONT. 


July 51.--H. J. Terry, of Terry & Gordon (Ltd.), 
chairman of the Wholesale Lumber Dealers’ Asso- 
ciation (Ine.), Toronto, has returned from = a 
lengthy trip thruout the western and = southern 
States, on which he was accompanied by Mrs. 
Terry. He attended the great International Ro 
tary convention at Los Angeles, and subsequently 
spent some time in San Francisco. On their way 
home they visited Portland, Seattle, Vancouver, 
and Winnipeg. 

Kdgar Richards, who has for some time repre 
sented Terry & Gordon (Ltd.) at Vancouver, B. C., 
has returned to ‘Toronto, and will cover eastern 
Ontario in the interests of his firm, succeeding L. 
J. Linton, who recently went into business on his 
own account. Mr. Richards is succeeded at Van- 
couver by George Neilson, who has been the Prince 
Rupert representative for Terry & Gordon for some 
time. 

George T. McCandless, of the Canadian Tie & 
Lumber Co., Toronto, and Mrs. McCandless have 
returned from an extensive trip thruout western 
Canada. Mr. McCandless states that the lumber 
business in British Columbia is improving steadily, 
and that the trade situation generally is on the 
mend. 

Walter C. Laidlaw, of the R. Laidlaw Lumber 
Co., Toronto, has returned home after an extended 
trip to Great Britain and the Continent. 


HYMENEAL 


BECKMANN-LAKE. A wedding of interest 
to lumbermen thruout the country was that of 
Frank H. Beckmann, vice president and general 
manager of the National Builders’ Bureau, of 
Spokane, Wash., and Miss Grace Lake, of Dallas, 
Texas, which took place at the home of Lloyd 
Bates, Laurelhurst, a suburb of Portland, Ore., 
on July 21. The bride is a sister of Mrs. A. L. 
Porter whose husband is president of the Na- 
tional Builders’ Bureau and secretary of the 
Western Retail Lumbermen’s Association. The 
announcement of the wedding was a surprise 
to the many friends of the couple in the lumber 
business. Mr. Beckmann, who is a. member of 
the Lions Club, of Spokane, left that city on 
Thursday, July 20, ostensibly for the sole pur- 
pose of making an address before the Portland 
Lions Club. Mr. Bates, president of that club 
and a college friend of the bridegroom, managed 
the details, and the wedding took place at 4.30 
on Friday afternoon, the ceremony being per- 
formed by Rev. Carl Dunn, pastor of the First 
Presbyterian Church, of Portland. A wedding 
supper and reception followed at the Bates 
home, and the couple took the evening train for 
Spokane, where they are making their home at 
628 Twenty-fifth Avenue. Mrs. Beckmann is 
well known in Spokane thru her visits at the 
home of the Porters. Mr. Beckmann first met 
her when she was on one of these visits three 
years ago. Since that time he has found occa- 
sion to make several business and speaking 
trips in the Southwest, but the first intimation 
that most of his friends had of the romance 
was the announcement in the Sunday Spokes- 
man Review. Mr. Beckmann went to Spokane 
about four years ago as sales manager of the 
National Builders’ Bureau, and advanced rapid- 
ly to his present office. He has taken a keen 
and active interest in civic affairs and is a mem- 
ber of the executive committee of the Spokane 
Ad Club, and also belongs to the Chamber of 
Commerce, Elkad Elko (Spokane Lumbermen’s 
Club) and the Lions Club. He was elected 
vice president of the Pacific Coast Advertising 
Clubs Association at the recent convention, 
and was a delegate to the International Lions 
Club convention in Hot Springs, Ark., in June. 
He is much in demand as a convention and after 
dinner speaker. Mr. Beckmann is a graduate 
of the Stout Technical College, and took post 
graduate work at the University of Wisconsin. 





Advertisements will be inserted in this dee 
Dartment at the following rates: 
25 cents a line for one week, : 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks, 
ht words of ordinary length make one 





Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
under heading Too Late to Classify. : 





RETAIL YARD MANAGER 
City and country experience many years, now in city, 
dividing time office and soliciting, dislikes the latter 
and wants good yard in middle west or straight office 


selling and shipping in city. 
will be considered. My record is good and I’m in my 
prime, Could change in 30 days, possibly less. 

Address “HR. 36," care American Lumberman, 


Any offer above $250.00 





NOTICE 


Are you looking for employment? 
When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 


Wario 


pile 


e meiodin 
LOO DAB BOG 





TO THE LINE YARD MANAGER 
WHO IS LOGKING 
FOR A BIGGER JOB. 


The man we want is probably employed at’ present, 
us a manager of a small town line yard. He has been 
in the business long enough to know it from A to Z, 
and long enough to find out that his possibilities to cash 
in on his abilities are limited in his present job. He 
must be, first of all, a salesman, not a ‘‘slicker,’’ but a 
real, ‘‘honest-to-Pete’’ salesman, willing to work, loyal 
to his job, with ideas tempered by horse sense. 


For such a man we have a real job with possibilities 
which are only limited by his own vision and ability. 


The publisher of this advertisement is a large lum- 
ber and building concern in the middle west, doing a 
business of several million a year. Answer by letter 
only. 


“HE. 40," care American Lumberman, 





MANAGER—WANTED 
By a large lumber company of the metropolitan district 
of New Jersey. We are expanding rapidly and have an 
unusual opportunity for an alert, wide-awake and ver- 
satile retail lumberman, possessing proven executive 
ability, thorough knowledge of retail lumber merchan- 
dising in all its branches, including lumber, sash, doors 
and trim. You must have thorough knowledge of ac- 
countancy, general office work and management and 
must possess the necessary executive qualifications to 
assume full charge in emergency of a retail lumber and 
mill work distributing business doing two million dol- 
lars worth of business. If you are capable of meeting 
the keenest competition and fully prepared to give your 
undivided time and efforts to the success of the busi- 
ness without stint or limit, apply at once, giving age, 
experience, nationality, status of your health, married 
or single, references, salary requirements to start with, 
and time when available. 
Address “G. 16,’’ care American Lumberman. 


WANTED—COMPETENT MAN 
Who understands sawing and filing on 7” band resaw and 
circular carriage mill. Permanent position. Give refer- 
ences and particulars as to ability. 
Address “A. 25,’ care American Lumberman. 











OPPORTUNITY FOR HIGH-GRADE MEN 


In Estimating, Billing, Detailing, Manufacturing and 
Record Departments of large modern daylight factory 
doing extensive volume of custom builders’ mill and 
cabinet work. Only men with proven ability need apply. 
Give full experience, references and salary expected. 
Correspondence confidential. THE FREDERICK R. 
GERRY COMPANY, Peltz St. and Schuylkill River, 
Philadelphia, Penna. 


EXPERIENCED PLAN MAN 
Wanted for good mill in town of 50,000 in Central 
States. Permanent and agreeable connections for accu- 
rate reliable man to bill and detail millwork into fac- 
tory. Estimating experience desirable but not essen- 
tial. Applications confidential. 
Address “H. 24,’’ care American Lumberman. 


COMPETENT RETAIL YARD MANAGER 
For good yard in western Canada. Good wages paid. 
(iive age, married or single, experience and salary ex- 
pected. 

Address “HH. 1,’ care American Lumberman. 


WANTED—BOOKKEEPER AND ESTIMATOR 
Assistant manager. Location Northern Ohio. Good live 
concern. Opportunity for hustler. Must have yard and 
planing mill experience. Give age, references, salary 
to start in first letter 

Address “HH. 6," cure American Lumberman. 


VENEER DEPARTMENT MANAGER WANTED 
For Pacific coast plant. State age, experience and give 
full details in first letter. 

Address “HH. 26,’’ care American Lumberman. 


WANTED—AN EXPERIENCED YARD FOREMAN 
For retail lumber and building supply yard near Chi- 
cago; also can use a good tallyman. State experience 
and salary expected. 

Address “G. 14,’’ care American Lumberman. 


WANTED—AN AGGRESSIVE MANAGER 
For Chicago district to represent a well established 
hardwood lumber organization. Must be a qualified lum- 
berman with thorough knowledge of Chicago require- 
ments and able to handle big deals. 

Address “G. 15,’’ care American Lumberman. 


CIVIL ENGINEER WANTED 
To stake out log spurs. Must be competent to run all 
instruments and do own drafting. One with logging 
experience preferred. Good living conditions and long 
job. Address TREMONT LBR. CO., Joyce, Louisiana. 


SALES MANAGER WANTED 
For wholesale sash and door house near New York City. 
Good opportunity for right man. Replies will be treated 
strictly confidential. State age, experience. 
Address “G. 32,” care American Lumberman. 


WANTED—YOUNG MAN BOOKKEEPER 
By Chicago Yard, with considerable experience and thor- 
oughly familiar with lumber terms, and figuring of lum 
ber. Answer in own handwriting, stating fully age, 
experience, reference and salary expected; also when 
could commence work. 

Address “FR. 17,”’ care American Lumberman. 


WANTED—FIRST-CLASS BOOKKEEPER 
With lumber manufacturing and cost accounting ex- 
perience. Sawmill town Northern Wisconsin. 

Address “G. 36,’’ care American Lumberman. 


WANTED—A NUMBER ONE 
Hardwood yard foreman. Prefer a man that 
stands cypress. 

Address “WT. 14.’’ care American Lumbermun. 
WANTED—PRACTICAL ALL AROUND 
Sawmill man to take charge of small cireular and band 
resaw mill, one who can hammer saws and file for both. 
Address “G, 29,’’ care American Lumberman. 



































under- 








WANTED—EXPERIENCED DETAILER AND 
Biller. Good opportunity for right man. 
Address “HY. 3,’? care American Lumberman. 


YOU CAN GET EMPLOYEES 
By advertising in the Wanted and For Sale Department, 
Your ad would be read by the people you want to reach. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 














WANTED—AT ONCE 
Good first-class pine circular sawyer, one who can keep 
up saws and look after mill crew, have a well equipped 


mill cutting about 20,000 feet per day. Good wages to 
the man who can produce results. If you are a ‘‘four- 
flusher’’ and cannot get results, don’t answer this ad- 
vertisement. 


Address “G. 24,’ care American Lumberman. 


WANTED—BAND SAWYER 
Must be fast and understand cutting West Virginia 
hardwoods. None but first-class men need apply. 
Address “G. 18,’’ care American Lumberman. 


WE ARE LOOKING FOR A PRACTICAL 
—s* and sawmill man combined. What have you 
to offer 

Address “G. 17,’’ care American Lumberman. 

WANTED—HARDWOOD MOULDERMAN 
Ripsaw and other planing mill men. Apply THE WEST 
VIRGINIA TIMBER COMPANY, Orange, Va. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote Road and Trail,’’ by Douglas 

Malloch, ‘‘the Lumberman poet.’’ Illustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 
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COMMISSION SALESMEN WANTED 
Want «a commission man in each city east of the Mis- 
sissippi to sell yellow pine, oak flooring, poplar bevel 


siding and red cedar shingles and siding. We always 
have many attractive transit cars available as well as 
good graded stock for prompt mill shipment. Pay good 
commissions. Our oak flooring very best, steady supply 
and price that will get the business. 

Address “H. 4,’’ care American Lumberman. 


WANTED—LIVE ENTERPRISING SALESMAN 
Of proven ability, by large manufacturer and wholesaler. 
One who knows the trade in Philadelphia, Eastern Penn- 
sylvania, New Jersey and New York. Must have thor- 
ough knowledge and be qualified to sell Western White 
Pine, Southern Pine and West Coast products. Salary 
and profit-sharing basis. Excellent opportunity for right 





man. State age, experience, references and salary 
expected. 
Address “F, 28,’ care American Lumberman. 





WE WANT A SALESMAN 
for Northern Hardwoods, who is as good a grader as a 
salesman. The right man can name his own salary, 
depending upon what results he can show. Name refer- 
ences first letter, stating if now employed and by whom. 
Past experience and average sales past year. All com- 
munications confidential. 
Address “G. 42,"" care American Lumberman. 


WANTED—HIGH CLASS LUMBER SALESMAN 
To cover Southern Michigan, Southern Wisconsin, North- 
ern Illinois and Northern Indiana for a firm selling 
direct for a big Wisconsin mill and wholesaling south- 





ern hardwood. tive references us to whom sold for 
before. 
Address “HA. 16,’’ care American Lumberman. 





WANTED—LIVE LUMBER SALESMAN 
To sell hardwoods, white pine, cypress, northern New 
Jersey and outlying districts surrounding New York. 
Must have established trade. Splendid opportunity to 
make real money on profit sharing basis, drawing ac- 
count to get started. Only man in a position to pro- 
duce results at once need apply. 

Address “G. 1,’’ care American Lumberman. 


WANTED—SALESMAN OR REPRESENTATIVE 
One thoroughly conversant with Gulf cypress and who is 
acquainted with the trade throughout Ohio and In- 
diana, especially Ohio. We have in mind starting an 
Ohio office and none but thorough cypress salesmen need 
apply. 
Address 





“HW. 7," care American Lumberman. 


k WANTED—A SALESMAN 
To travel Central and Western New York selling yellow 
pine and Pacific Coast products. Advise age, experience, 
salury required and date services would become «avail- 
able. 

Address “H. 9,’’ care American Lumberman. 


WANTED—EXPERIENCED TRAVELING 


Lumber salesman familiar with West Coast and Inland 
Empire products. Territory Minnesota and North Da- 








kota. State experience, give references and salary ex 
pected. 
Address “G. 9,’ care American Lumberman. 





A NEW MERITORIGUS ARTICLE 
Now ready for distribution to the trade. To those 
selling sash and doors, mouldings or millwork, this 
proposition will prove highly remunerative. Main or 


side line. Sample carried in pocket. Excellent chance 
for added income. 
Address “G. 26,’’ care American Lumberman. 





WANTED 
Experienced salesman familiar with Detroit, Buffalo, and 
Pittsburgh territory. Send references, state experience 
in first letter. Do not reply unless competent to handle 
sale of both Northern Hardwood and Hemlock and under 
stand grades. Either salary or commission basis. 
Address “G. 27,’’ care American Lumberman, 


WANTED—HIGH CLASS 
Sash and Door Salesman for Southeastern Iowa. 
be competent to figure estimates. 
Address “G. 43,"" care American Lumberman. 


WANTED—HIGH TYPE LUMBER SALESMAN 
To represent large manufacturer of Arkansas soft pine 
in Iowa, Northern Missouri, Northern Michigan and 
Southeast Missouri. 

Address “F. 32,’’ care American Lumberman. 


WANTED—SALESMAN 
Familiar with Pennsylvania and Eastern Territory who 
can handle a good volume of North Carolina pine boards 
und sizes. 
Address “KF. 7,’? care American Lumberman. 


SALESMAN WANTED BY WHOLESALER 
Southern woods specializing in Yellow Pine. Exclusive 
territory. Straight commission or division of profits. 
R. N. TEMPLEMAN, AGENT, No. 203 Weis Building, 
New Orleans, La. 


$500 TO $2500 EXTRA PER YEAR 
Selling High Grade Advertising Pencils to Lumber Trade. 
ABBOTT PENCIL CO., 1827 Farwell Bldg., Detroit, 
Mich. 





Must 

















EXCEPTIONAL OPPORTUNITY 
For lumber salesman. I will make opening in my 
office for man who can get industrial business in 
Chicago or elsewhere by letter or personal calls, and 
will give him every opportunity to make big success. 
RUSSELL J. MATTHIAS, Chicago. 








LUMBERMAN rn ~ e IN SOUTHERN 
N 


is open for engagement that is in keeping with his 


experience. Expert accountant, auditor and general 
office man. Understand state and federal income tax 
laws, workmen’s compensation, fire insurance, land 


contracts, conveyances, etc. This is a splendid opportu- 
nity for some busy executive to acquire the services of 
a “‘lieutenant’’ who is not afraid of hard work and 
who can use his head. Will consider nothing where 
there is no high school. For full particulars address 
“EF. 14,’’ care American Lumberman. 


MANAGER 
Lumberman, 20 years’ lumber experience domestic and 
export, wants responsible executive position with high- 
class munufacturer or wholesaler. Can assume full 
charge sales office. 
Address “H. 35,’’ care American Lumberman. 


POSITION WANTED BY FACTORY SUPT., 
With years of experience, who thoroughly understands 
all branches of the mill business in every detail. Un- 
derstunds both Eastern and Western methods. Maxi- 
mum results at minimum cost, a specialty. Good ex- 
ecutive ability. A-1 references. 

Address “E. 27,” care American Lumberman. 


GENERAL SUPERINTENDENT OF OPERATIONS 
Of Pine Mill desires change. Can handle operations 
from stump to the ear. Can give A No. 1 reference. 
Have been with one company from boyhood. Am mar- 
ried, 35 years old. Reason for change satisfactorily 
explained. Have handled Three large operations for 
one company and got results. 
Address “E. 28,’’ care American Lumberman. 


MANAGER OR SUPERINTENDENT 
Wishes to get in touch with an up-to-date concern who 
needs an energetic, capable and thoroughly reliable man 
of 22 years’ experience in the logging, manufacturing 
and selling of pine and cypress. Am competent to take 
full and complete charge of entire operation from stump 
to curs, producing capacity output, well manufactured 
on an economical basis. 

Address “RF. 34,’’ care American Lumberman. 

BAND SAWYER, RIGHT OR LEFT 
Pine, cypress, hardwood. No wrecker or boozer. Fast 
man, Address COPPOCK, 17 West 24th St., Jackson- 
ville, Fla. 




















WANTED—POSITION AS 


logging superintendent or woods foreman. Fifteen 
years’ experience. Also railroad logging experience. 
Can furnish good references. 

EDWARD HIBBARD, Blackwell, Wis. 





BOOKKEEPER AND OFFICEMAN 
Will keep your books so as to give you a correct and 
practical cost from the stump to the finished product 


on cars. Am 35 years of age and married. A-1 refer- 
ences. 
Address “HE. 28," care American Lumberman. 





RIGHT HAND BAND OR CIRCULAR SAWYER 
At present employed, but want to make a change. Will 
go anywhere. 

Address “H. 29,’’ care American Lumberman. 


LUMBER BUYER 


Have twenty years’ experience in lumber game in va 


rious capacities. Acquainted with producing territories 
in north, south and west. Desire connection with good 
eoncern where ability and close application to business 
appreciated. 


Address “H. 39,’’ care American Lumberman. 


NOTICE 
Wanted—Position as lumber marker or shipping clerk. 
Export or interior. Best of reference furnished. Life- 
time experience. J. T. PITMAN, Millman, Fla. 


TRAFFIC MANAGER 
Well versed in southern lumber traffic, now acting in 
that capacity for southern wholesaler, open for posi 
tion September first. High-class references. 
Address “H. 22,” care American Lumbermian. 


POSITION WANTED—AS SALESMAN 
Experienced lumber salesman familiar with Eastern 
Pennsylvania, New Jersey, Delaware and Eastern Mary 
land territory. Mill experience in yellow pine. Under- 
stand industrial as well as yard stock trade. Prefer 
eastern territory but will go anywhere. Have you an 
opening ? 

Address “H. 19,’’ care American Lumberman. 


ACCOUNTANT—BOOKKEEPER 
High-grade man with 15 years’ experience in genera! 

















and cost accounting, wishes responsible connection. 
Age 38 and married. 
Address “H. 20,’ care American Lumberman. 
WANTED—MANAGEMENT 


Of large retail yard where there is volume or possibili 
ties to make volume. Also hardware experience 6 years 
city management. Employed. Reasons for changing 
satisfactory. 

Address “HH. 17,’’ care American Lumbermin. 


WANTED—BY MAN 42 YEARS OF AGE 
Position as general manager or sales manager of lum 
ber manufacturing operations. Familiar with cypress. 
yellow pine and coast products. Can give reference 
or bond for any amount. Know the markets thoroughly. 

Address ‘““H. 18,”’ care American Lumberman. 


EFFICIENT RETAIL YARD MANAGER 
wants to change towns for personal reasons. Knows 
practically all that needs to be known about retail yard 
management, including builders’ hardware, mason sup- 
plies, sash and door line, coal, tile, fertilizer and other 
farm wants. Small, run-down, one-man yard preferred 
in Wisconsin, Illinois, Iowa, Indiana or Ohio. 

Address “G. 23,’’ care American Lumberman. 


YELLOW PINE SALES MANAGER 
30 years of age—married; eight years’ manufacturing 
and wholesale experience. Exceptional qualifications 
for management southern buying and sales office or 
production and sales department of large mill. 
Address “‘ABILITY,’’ care American Lumberman. 


1 HAVE 25 YEARS’ EXPERIENCE 
In the lumber business as chief accountant and office 
Manager and desire permanent position with strong 
firm. Location preferably Minnesota, Wisconsin or the 
coast. Address “PERMANENT,” care American Lum- 
berman. 

















HARDWOOD BAND SAWYER WANTS POSITION 
Ten years’ experience, knows grades, capable of inspect- 
ing from mill for shipment. Would consider position as 
foreman. Best of references. 

Address “H. 30,°. care American Lumberman. 





YOU 


Read these advertisements—you should advertise in the 
classified department of the American Lumberman. 
SEND 
it makes no difference what you 
let us help you. 
IT 


Us your advertisement 
want or have for sale 


Will reach the people who are looking for what you 
advertise. 

TO 
Get quick returns at a small cost, advertise in the 


AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Il. 


WANTED—POSITION AS SUPERINTENDENT OR 
Manager of lumbering operation by specialist of twenty 
two years’ experience in handling and manufacture of 
hardwood lumber. 

Address “G. 22,”’ care American Lumberman 


AT ZERO AND AWAY BELOW 
With logs right off the cars, you will want a filer who 
can make your saws cut fast and straight. I deliver 





the goods. Exceptionally fine references. Why not en- 
gage me now? 
Address “G. 41," care American Lumberman 





EXPERIENCED FILER WANTS POSITION 
Fast feed, straight lumber, minimum saw expense. Can 
make your saws a joy instead of an aggravation. Twenty 
years experience backing this. Excellent references. 

Address J. F. K., 511% Washington St., Michigan 
City, Ind. 


LOGGING SUPERINTENDENT 

Fifteen years’ experience, best of references. 
employed but desire to make change. 

Address “H. 32,’’ care American Lumberman. 


EXPERIENCED ARDWOOD SALES MANAGER 
Well known to buyers, wants position at mill or as rep- 
resentative in’ consuming territory. Salary or commis- 
sion. 
Address 





Am now 





“G. 20,’° care American Lumberman. 





POSITION AS PLANING MILL FOREMAN 
sy thoroughly competent man, experienced in manufac- 
turing southern pine, hardwood flooring, moulding and 
trim. Best of reference. 

Address “H. 31,’’ care American Lumberman. 


TIMEKEEPER OR PAYMASTER 
Young man, 8 years’ experience, rapid, accurate, ability 
to handle men, desires position, preferably in West. 
Report immediately. 
Address ‘H. 12,’’ care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 
Wants steady position; 19 years’ practical experience; 
state salary. Address JOS. I. SMITH, R. 1, Guysville, 
Ohio. 


FIRST CLASS LUMBERMAN WANTS POSITION 
12 years’ experience. in wholesale yards; expert Hard- 
wood Inspector. 

Address “HH. 34,’ care American Lumberman. 














WANTED—SALESMAN. 
Industrial Trade, Chicago and adjoining states. Refer- 
ences and complete record first letter. 
ddress “*B. 23."" care American Lumberman. 


BAND SAWYER WANTS POSITION 
Right or left hand rigs. Good grader in any kind of 
timber. References. Address IRA M. PHILLIPS, Per- 
rysburg, N. Y. 





WE WANT BUYERS TO ADVERTISE 
When in the market for anything used in the lumber 
industry. Send your ad to the Classified department of 
the American Lumberman. 


431 S. Dearborn St., 


Best for you. Chicago 








INDIANA BAND SAW FILER WANTS JOB 
Either filing or sawing or both. 
Address “G. 19,’’ care American Lumberman. 


ACCOUNTANT—CASHIER—OFFICE MGR. 
Saw mill exp.—capable taking full charge office. Cor- 
respondence, commissary-jobbers, etc. Can also install 
cost and other systems. North, N. W. or West Coast 
preferred. P. O. BOX 694, Chicago, IIl. 


HIGH CLASS HARDWOOD LUMBERMAN 
Knowing the source of production in northern and south- 
ern hardwoods desires a position as buyer for an auto- 
mobile plant or body plant. 

dress “G. 39."" care American Lumberman. 


LOGGING ENGINEER 


Specialty location and supervision construction of logging 





railroads. 9 years’ experience in rough country. Col- 
lege graduate, Position in north preferred. 
Address ‘F. ** care American Lumberman. 





I HAVE OVER 15 YEARS’ EXPERIENCE 
Of woods work in general. I want logging or logging 
and railroad contract; from 15,000 to 30,000 ft. logs a 
day; not less than 2 years’ job. Write to ““LOGGER,”’ 
care American Lumberman. 


EXPERIENCED BOOKKEEPER WANTS POSITION 


As bookkeeper or second man in retail lumber yard. 
Three years’ experience; best of reference and bonds fur- 
nished if needed. 

Address “F. 1," care American Lumberman. 








EXPERIENCED LUMBER STENOGRAPHER 
Invoice Clerk—Lady is open for position in Los Angeles 
September 1. References furnished. 

Address “BE. 6,’’ care American Lumberman. 





POSITION WANTED BY BOOKKEEPER 
With 8 years’ experience in furniture factory office; 
will be ready to begin by September Ist. 

Address “G. 12,"° care American Lumberman. 
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SAW MILL MANAGER 

with wide experience, successful record, middle age. 

Address “Dp. 9,’’ care American Lumberman. 

CASHIER AND BOOKKEEPER 

Married, eight years’ experience, desire change. Now 
handle one hundred thousand cash per month. Best 
references. 

Address **A, 110,’’ care American Lumberman. 

A-1 ACCOUNTANT DESIRES CONNECTION 
With lumber office or saw mill. 

Address “W. 109,’ care American Lumberman. 


COMPETENT BAND FILER 
Wants position; now employed but desires change. 
Address oa 128,’’ care American Lumberman. 
POSITION WANTED 
Manager small yard; 17 years’ experience. 
Address “FR, 21,’’ care American Lumberman. 
BAND SAW FILER WANTS POSITION 
Always get results. State what you have and wages. 
Address ‘“‘N. P. W.,’’ 57 Kirkwood St., Akron, Ohio. 
WANTED—POSITION AS BAND SAW FILER 
Go anywhere, Good reference. BOX 38, Laurens, 8S. C. 























LUMBER STORAGE 


Our booklet covering ‘‘Lumber Storage,’’ at Chicago 
Hefghts is now ready for distribution. Write us today 
and be sure you get a copy. It tells about storing in 
transit and how to receive this privilege by storing in 
our yard. We store, we buy, we sell. 
GORDON LUMBER STORAGE CO., 

Chicago—1602 Mallers Bldg., Phone Central 8176 
Yard and main office, Chicago Heights, Ill. Phone 562. 





WANTED 


To correspond with dimension mills properly equipped 
to saw high-grade, clear, tough textured hickory (prin 
cipally white or sap, in various sizes, and in lengths 
ranging from 14 ft. down to 6 inches. We can accept 
carloads of mixed sizes enabling quick shipments and 
minimum waste. We inspect at mill and pay cash. 


Also buy white ash, oak, gum and other woods in 
clear dimensions. 


Unless you can be depended upon to actually produce 
well manufactured stock in accordance with the grade 
specified, make reasonably prompt deliveries and prop 
erly take care of stock in a nice, dry shed as fast as 
sawed, please do not waste your time or ours in cor- 
respondence. 

Address “G. 4," care American Lumberman. 





WANTED—LUMBER 
A large responsible distributing lumber concern, largely 
among consumers of hardwood and softwood lumber, 
aesires to make further mill connections to place lumber 
ut the market values upon a commission basis. Present 
supply inadequate to take care of requirements of trade. 
Willing to advance 80% cash of f. o. b. mill price to 
reputable and responsible shippers. 
Address “HH. 38,’’ care American Lumberman. 


WANTED—LATH 
10 to 15 cars strictly No. 1 4’ Chestnut Lath. 
3 ears strictly No. 1 4° Hemlock Lath, 
5 ears strictly No. 1 4’ White Pine Lath. 
Quote on Columbus, Ohio, rate of freight. 
DODSON SAW MILL & LUMBER COMPANY, 
Columbus, Ohio. 


WANTED—WHITE OAK TIES 
Delivered St. Louis, Mo. 
8000 6x8—8’ No. 3. 
1000 6x7—8’ No. 2. 
Address “G. 37,’’ care American Lumberman. 


WANTED—LATH 
5 cars 4’ No. 1 Hemlock; 2 cars 4’ No. 2 Hemlock; 5 
ears 4’ No. 3 Mixed Lath. Also White Pine, Jack 
Pine and Basswood Lath. Also Cedar Posts. Quote de- 
livered Detroit. 
BREWSTER LOUD LUMBER CO., 

508 Lincoln Bldg., Detroit, Mich. 
CRATE AND BOX SHOOKS PINE GUM 
Wanted 1 to 25 cars. Gum veneers, egg case shooks. 

Will advance cash. 

CANNON LUMBER CO., St. Louis, Mo. 
WANTED—FOR FUTURE SHIPMENT F. O. B. 
Minneapolis 50 cars each of 4/4 to 8/4” Western 

White Pine Shop No. 3 & Btr. 
ROBERT ALBRIGHT, Minneapolis, Minn. 


fe ‘ WANTED—WALNUT LOGS 
2” and up 
EISAMAN-RICHER LUMBER COMPANY, Peru, Ind. 























WANTED—FROM ONE TO TEN MILLION FEET 
Of hardwood timber in Michigan that can be bought on 
terms of one-third down, balance pay as you cut. Ad- 
dress. CLARK DICKERSON, Paris, Mich. 





WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. 8. S. & A. Rys. State your wants and we will 
help you find a location. Address 


H. S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





FINANCIAL ASSISTANCE 
TO SAW-MILLS SEEKING 
SALES OFFICE CONNECTION. 
Will consider only mills operating in yellow pine virgin 
timber and producing not less than half million feet per 


month; otherwise do not reply. 
Address “C, 131,’’ care American Lumberman. 





WOULD LIKE TO MAKE SELLING CONNECTION 
On a commission basis with manufacturer of long leat 
pine whose grades are good, who is rated first credit 
by Bradstreet and who can name delivered prices Bos- 
ton and connecting points as low as any reputable com- 
petitor, especially inch number two common. Please do 
not write unless you can qualify as above stated, but if 
you can, there is a lot of business to be had. 
Address “H. 21," care American Lumberman. 


ST. LOUIS WHOLESALER 
Wishes to contract the output of a number of mills 
located in Northern Mississippi and Alabama. We are 
willing to make reasonable advances to dependable par- 
ties, and can give them best of sales service. Also 
want to buy small tracts of yellow pine timber in the 
territory mentioned, 
Address “H. 27,’ care American Lumberman. 


OLD ESTABLISHED NORTHERN 
Wholesale firm wishes to form connection with good 
manufacturer or wholesaler on east side yellow pine 
to sell on a commission—-New York, Pennsylvania and 
east. 

Address “WW. 2,’’ care American Lumberman. 


WILL BUY FIVE TO TEN GOOD RETAIL YARDS 
In Minnesota, Iowa, Southeastern South Dakota, north- 
eastern Nebraska or Western Wisconsin. 

Address “G. 25,’’ care American Lumberman. 


WANTED—LOCATION FOR PLANT 
To manufacture slack staves near some good mill using 
their small logs, etc. Prefer the south. 
Address “DPD. 23,’’ care American Lumberman. 


WANTED—I WANT TO BUY ONE OR MORE 
Good retail lumber yards in Iowa, Illinois, Wisconsin or 
Minnesota; spot cash. 

Address “S$. 16,’’ care American Lumberman. 


























RICHARDSON 
WANTS RAILS 


We will pay high prices for used rails. Send us de- 
tails of what you have available. 


RICHARDSON & CO., INC., 
2101 Oliver Bldg., 
Pittsburgh, Pa. 





WANTED 
A second hand geared locomotive from thirty to five 
tons. Must be in good condition. 
Address D. KITCHEN, Wellsboro, Pa. 











WANTED—ONE 60” SHAVINGS EXHAUSTER 
Also 300’ 18 to 20” blow pipe. 
LATHROP LUMBER COMPANY, Lathrop, Ala. 





WANTED—A NO. 275 FAY & EGAN 
Second hand in good condition. State where located 
and price. L. D. REID, Tupelo, Miss. 
WANTED—AN 18 OR 20 FT. TWO SAW TRIMMER 
In good repair. A. E. GREENWOOD, Cedar, Mich. 








LUMBER WAGONS 
New or second-hand, for two-horse teams in retail yard. 
Send photograph and particulars to 
GALLIHER & HUGUELY, Washington, D. C. 


LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 








FOR QUICK SALE—THE FOLLOWING 


Farm and property located in southern Michigan. 

One of the most complete and best saw mills in southern 
Michigan. 

Capacity of saw mill 25,000 ft. per day. 

Mill elevated 10 ft. from ground with tram-way for 
sticking lumber. 

Fire protection, 

Steam pump, pumping 12 barrels water per minute. 
Saw mill and lumber yard electric lighted. 

Two boilers and engine. 

Circular saw with top saw. 

Live rolls. 

Stearns edger. 

Friction slab saw. 

Lumber trimmer, 

Friction log turner, 

Friction set works with receding attachment. 

Saw dust conveyor that elevates saw dust into arches. 
burns no wood, 

Wood conveyor, all complete in first class condition, 100 
acre farm upon which mill is built has virgin soil. 
Fine first class electric lighted residence. 

Electric light plant. 

Garage. 

Two barns. 

Tenant house. 

100 M ft. Elm and Ash timber, fine quality, located 
three miles from mill. 

Will sell farm, timber, buildings and saw mill for 
$10,500.00 cash, quick sale. Two million feet other 
good timber available. Ideal location for some lumber 
man who would like to farm in the summer and manu- 
facture lumber in the winter. Farm alone is worth 
price. 


Address “G, 38,."’ care American Lumberman. 





AN ALL AROUND LUMBERMAN WITH 
$10,000 CASH 


Less will do, more is better, to take active interest in 
an up-to-date 35,000 capacity sawmill, 100,000 capacity 
(per week) dry kiln, all new and in operation, making 
good money. Don’t answer unless you have cash and 
can come promptly. 

Address “WH. 15.°? care American Lumberman. 





FACTORY FOR SALE 


For particulars write. 
E. F. SAWYER, SEC’Y, Marysville, Ohiv. 





FOR SALE—ONE 15,000’ CAPACITY MILL 
Complete in operation, 25 mules, twelve wagons, 1,500. 
000’ stumpage two and half miles from R. R., store and 
twelve houses included; will take $10,600.00, $5,000.00 
eash and bal. on terms, and will agree to buy lumber 
green from saw, mill run at $15.00 per M’ f. o. b. cars 
at station. Timber consists of all virgin pine short leaf. 

Address “HH. 37,’’ care American Lumberman. 


TO CLOSE UP AN ESTATE 

An up-to-date planing mill making sash, doors, blinds, 
ete., along with lumber yard. Five brick and concrete 
buildings and two frame lumber sheds all in fine shape. 
Situated in, Chambersburg, Pa., with about 750 feet 
adjoining P. R. R. freight tracks. Orders booked for 
four months ahead. Inquire R. B. NELSON, Box 8&9. 
Chambersburg, Pa. 


WANTED—RESPONSIBLE WHOLESALE 
Lumberman with established trade to finance operation 
of tract of timber 75 million feet virgin hardwood, 
mostly white oak, on percentage basis. 

BOX 65, Webster Springs, W. Va. 


WANTED—TO GET IN TOUCH WITH MAN 
Who wants to start in the retail lumber business; ex- 
cellent opportunity; give age, nationality and business 
experience or training, and amount you desire to invest 
first letter; good references furni:hed and required. 

Address “H. 33," care American Lumberman. 


WANTED—TO GET IN TOUCH WITH 
Party who will buy tract of timber or mill can hel» 
finance, Also Eastern Owners of Western Timber. 
priced right. Have Buyer for small tract, and one for 
medium sized tract. Answer now. CHAS. H. BARTOW, 
BOX 712, Port Orchard, Washington. 


LUMBER MILL AND YARD 
Established Virginia retail lumber business and mill for 
sale or exchange for improved property; or will con- 
sider investment of $25,000 to $50,000 with or without 
services, 

Address 

















“HE. 5.7? eare American Lumberman. 


A BARGAIN 
Complete sash and door factory with planing mill. Good 
location. Valuable property. Inquire of 
IOWA STATE SAVINGS BANK,, Burlington, Ta. 
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OWNERS OF APPROXIMATELY 
ONE HUNDRED AND FIFTY MILLION FEET 


Of standing timber, consisting of cypress, tupelo, pine 
and hardwoods, well located, in order to finance same, 
will consider selling a half interest at cost price. Tim- 
ber has been carefully cruised and represents a val- 
uable property. Address “SOUTHERN STATES IN- 
VESTMENT,’’ care American Lumberman. 


WILL SELL TO THE HIGHEST BIDDER 


On September 2, 1922, at 10 o’clock a, m., at the Ossa 
Hotel, in Manistique, Mich. We reserve the right to 
reject any and all bids. 
Cruise 
735,000 feet Fine Hard Maple. 
60,000 feet Birch. 
185,000 feet Beech. 
25,000 feet Balsam. 

This timber stands on approximately six forties, and 
can be milled at one setting. 

Terms one-half cash, balance six months, good bank- 
able note with 7 percent, or 2 percent for cash. 

This timber is 12 miles from Manistique and 3% miles 
from the M. & L. S. R. R. Logging conditions nearly all 
level. Three years to remove timber. 

We will be at Manistique to give information or to 
show parties lines so they can cruise it. 

0. S. WILKINS. 


WE ARE IN A POSITION TO OFFER 
Desirable location for box and shook plant favorably 
located in Wisconsin, convenient to receive soft- and 
hardwood lumber from West and Northern Wisconsin 
and Minnesota. Ample stocks available for next 15 or 
20 years to supply necessary material. Owing to heavy 
demand for cheese boxes, tobacco boxes and egg cases in 
Southern Wisconsin our location favorabie to that ter- 
ritory, giving quick a to buyers and favorable 
rates of freight in, one out 

Address AR Seg care American Lumberman. 


FOR SitE—One SINGLE BAND AND 
Gang sawmill, fully equipped, together with planing mill 
attached. Ample yard room, excellent loading facilities. 
Situated in good town in mountain district of British 
Columbia, with or without three hundred million feet of 
timber. Ample supplies of timber available for long run. 
Price very low and terms easy. 

Address “R. 106,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD AND 
Sawmill. Only yard in town. Growing community in 
fruit and diversified farming section. Annual retail 
business around $27,000. Have complete saw and plan- 
ing mill and two million feet of standing timber. 
Abundance of good timber available. Excellent oppor- 
tunity for box factory in connection. Good reasons for 
selling. a 000, half cash, balance terms. 

COUNCIL LUMBER CO., Council, Idaho. 


FOR SALE—ONE BAND SAW MILL PLANT 
In the Mississippi Valley, best of railroad facilities and 
favorable freight rates to all markets. Logging railroad 
fully equipped now in timber. Favorable stumpage con- 
tract for twelve million feet best hardwood timber. 
Large supply other timber available. 

Address “BH. 35,’’ care American Lumberman. 


FOR SALE 
LUMBER MILL PROPOSITION 
Complete equipment; now in operation. Eastern North 
Carolina, 25,000,000 feet timber. Plenty more available. 
Big bargain. $175,000. Half cash, balance terms. 
Address “G. 106,’’ care American Lumberman. 


SUGAR PINE AND FIR PROPOSITION 
Practical lumberman with $25,000 up wanted as partner. 
Complete mill and outfit. 80 million sugar pine and fir 


on railroad. 
“RH, 19,’ care American Lumberman. 


Address 

FOR SALE 
Fully equipped medium-sized Table and Chair Plant. 
Machinery in fine condition. Only operated eighteen 
months. Plant well located. This is a great opportunity 
for anyone — location and plant of this kind. For 
particulars writ 
SMITH & DONAHOE RECEIVERS, Morristown, 


BRITISH COLUMBIA SAWMILL 
Capacity 55,000 feet per day. Located on rail and water 
in the city of Vancouver. This is a going concern. For 
quick action very ep i terms may be arranged with 
owner. Address “OWNER,”’’ 1005 White Building, 
Seattle, Wash. 


GOOD OPPORTUNITY FOR PRACTICAL 
Planing mill man to get into business for small amount 
of money with services, Plenty of work on hand. City 
of fifteen thousand inhabitants, living conditions ideal. 

Address “G, 28,’ care American Lumberman. 


FOR SALE—85 MILLION FEET TIMBER 
Mostly pine, in Citrus and Levy Counties, Florida, in- 
eluding mill, tram road, ete. 

Address Owner, ‘‘S. 131,’’ care American Lumberman. 


SASH AND FRAME SHOP 
Keeps two to four men busy. County town in progressive 
State. Owner has other interest and will sell building 
and machinery at considerable lower than cost. 
Address 110,’’ care American Lumberman. 


SAW-MILL AND BOX FACTORY FOR SALE 
Located in Washington. In fine western pine district. 
Complete outfit. New buildings. New location. Rea- 
sonable payment down, balance terms. 

Address “E. 12," care American Lumberman. 


WANTED—MAN WHO KNOWS BUILDING 
And retail game. Have all necessary machinery, good 
yard, sheds, smoke kiln. Party to put up $1,000, I fur- 
nish ‘all equipment and yard; split profits. 

L. D. REID, Tupelo, Miss. 


FOR SALE 
2500 acres unimproved coal land in tracts, $35 per acre; 
has several seams; top drift; adjacent railroad, mines, 
gas and oil write CAVANAGH, McAlester, Okla. 


FOR SALE—RETAIL LUMBER AND 
Feed Business in New York State. Owner wishes to re- 
tire. Price low and terms easy. 
Address ‘A, 129,’’ care American Lumberman. 


























Tenn. 





























SHAVINGS FOR SALE 
Can ship carlots dry shavings at once 
R. LAIDLAW LUMBER CO., LTD., 


Toronto, Can. 





WE HAVE 
A few yoke trained cattle teams for sale. 
P. O. BOX 138, Fernwood, Miss. 


YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. 
have something to sell or exchange, 





If you 
insert a small ad- 


vertisement in the Wanted and For Sale Department. 

When in need of an employee or employment write us. 

AMERICAN — Manhattan Bldg., 
cago. 


431 8. 
Dearborn St., 





THREE F. W. D. TRUCKS 

FOUR ARCADIA TRAILERS 
5 Ton Capacity. 
The above equipment is now fitted with bunks suitable 
for log hauling, but can be used for any purpose. 
Can be seen in successful log hauling operation until 
October 1. Equipment in first class condition. 

OVAL WOOD DISH CORPORATION, 
Tupper Lake, N. Y. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
AMERICAN Chi- 
eago, Ill. 





LUMBERMAN, 431 S. Dearborn St., 











FOR SALE 


Poplar Bevel Siding. 
Poplar lattice. Baled shavings. 


GAMBLE BROTHERS, INC., Highland Park, Ky. 





GULF RED CYPRESS 


We are always able to supply you with rough or dressed 
dry red Cypress in straight or mixed cars of old grade 
1914 rules in the following sizes: 

Ist & 2ds: 2 1%, 18. 2 and 3” RW 


and 
- i 1%, 2x13” and Wider 
Selects: 14%, 1%, 2 and 3” RW 
ai and 4” 
No. 1 Shop: 1, 14%, 1%, - —_ 3” RW 
Boxing: A 14%, 1% and 2” 


No. 1 Barn: 1, 1%, 1% on 2” RW 

1x4, 1x6, 1x8, 1x10 and 1x12 

6, 8, 10 and 12” 

1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
14x4, 6, 8, 10 and 12” 

Pecky: 1, 1%, 1% and 2” RW 

1x4, 1x6, 1x8, 1x10 and 1x12 . 

4 and 5x18” all grades 

4 ft. No. 1 and No. 2 

Also, B, C and D Finish in mixed cars. 

GRESS MANUFACTURING COMPANY, 
Jacksonville, Fla. 


No. 2 Barn: 


Shingles: 
Lath: 


FOR SALE—150,000 FT. 3” BRIDGE PLANK 
Mixed red and white oak and 75,000 ft. 8/4. Same good 
lengths. Want orders for car stock with big sizes. 

L. D. REID, Tupelo, Miss. 


FOR ae 
Used ale cooperage, hogsheads, barrels, halves, ‘quarters; 
all equipped with — Golden Gate valves and vents. 
Apply to THE F K JONES BREWING COMPANY, 
Portsmouth, N. H 


TWO MILLION DRY FIR LATH 
Immediate shipment. Ask for special prices these and 
other Fir items, also Red Cedar Shingles. 

H. CHATTEN LUMBER CO., Kansas City, Missouri. 


FOR SALE—POPLAR BEVEL SIDING, BASE 
And lattice. One car each 5/4 FAS and No. 1 Common 
Tupelo. BAILEY- SS BOX COMPANY, Laurel, Miss. 


R. CROSS TIES 
And 4/4 rough ate pine. 
A. B. LEOTAUD, Glens Falls, N. Y. 

















WHEN YOU WANT EMPLOYMENT 


Advertise in the wanted employment columns. You can 
key the advertisement. All answers mailed daily. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 





RETAIL LUMBER YARD FOR SALE 
Lecated in heart of the Big Horn Valley of Wyoming. 


Draws on irrigated, dry farming, and stock growing 
territory. Adjoins oil fields. Recently constructed 
buildings and nicely balanced stock. This proposition 
will be attractively priced to anyone interested. 

Address “F, 23,’’ care American Lumberman. 


FOR SALE—A LUMBER AND SUPPLY YARD 
In a manufacturing town, 3,500 population, surrounded 
by the best farming land in the state of Michigan. 

Yearly sales will average $60,000. 

Good buildings, good stock and fine location. 

Address W. J. MILLER, Buchanan, Mich. 


A GOING RETAIL LUMBER COMPANY 
With good yards on the Nickel Plate R. R., both in 
Cleveland and Willoughby, O., wishes to sell entire in- 
terest in same. A fair appraisal of physical assets will 
establish the price. For additional information and 
terms, write CALVIN J. HINDS, Attorney-at-Law, 1525 
Williamson Building, Cleveland, Ohio. 


FOR SALE 
A lumber yard in Chicago, occasioned by the settling of 
an estate. Real estate. Necessary to handle, one hun- 
dred fifty thousand dollars cash. Worthy of investiga- 
tion. Address “‘W. 102,’’ care American Lumberman. 


FOR SALE—OR LEASE 
Yard in a two-yard town of 1,200 population. Reason for 
selling, this yard is owned by an estate. Priced on an 
inventory basis. Will sell stock and equipment and lease 
real estate and buildings for a term of years, witb privi- 
lege of purchasing during that time. No delivery. 
Address 0. M. E., care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD 
In Rockford, I1l., centrally located on leased railway 
ground. Established for thirty-nine years. Owner re- 
tiring from business. 
Address “qG. 40,” 

















care American Lumberman. 





LOUISIANA RED CYPRESS 
We offer for quick sale the following, graded under 
1916 Grading Rules of Southern Cypress Association: 
C & Better 7,000’ 1 x3 — 6’ 
17,000’ 1 x 4 — 6’ 
45,000’ 1 x 4 — 8’ 
3,700’ 1x 6—5’ 
5,500’ 1x 6 — 6’ 
8,000’ 5/4 x 3 — 6’ 
7,000’ 5/4 x 4— 6’ 
10,000’ 2 x 4 — 6’ 
10,000’ 2x4— 8’ 
25,000’ 1x 4— 5’ 


B & Better 30,000’ 6/4 x 3 & Wider — 2’ 
& 2%’ 


Shop 11,000’ 2x 4& Wider — 4 & 6’ 
20,000’ 5/4 x 4 & Wider — 4 & 6’ 
No. 2 Com. Stacking 
Strips 40,000’ 1x 4—8’ 


Peck Stacking Strips 50,000’ 1 x 4 — 8’ 
OPDENWEYER-ALCUS CYPRESS CO., Sorrento, La. 


WE HAVE AT OUR DISTRIBUTING YARD 
Quite a quantity of 1” and thicker southern ash. This 
is not tough stock but is soft for texture and if you can 





FOR SALE 
Retail lumber and coal yard at Britton, Lenawee Co., 
Mich. Live town of 500. Write W. C. ELDRED, 812 
Sybil St., Ann Arbor, Mich. 


YARD IN TOWN OF 1,200 POPULATION 
In Western Ohio; splendid farming community, 
roads; yearly sales $75,000 to $100,000. 
Address “Gq. 5,’’ care American Lumberman. 
FOR SALE—YARD 
In rich farming country. S. E. Neb. 
Address “*B. 103,’’ care American Lumberman. 





good 








50 MILLION FEET MIXED 
HARDWOOD AND PINE STUMPAGE 


Good grade, well located on railroad, level sandy land 
for logging. If desired can contract all pine logs at 





use we can make satisfactory price and prompt ship- fair market price cash at railroad. Several large pine 
ment. mills within twenty miles. Price reasonable. 
Address “H. 10,’ care American Lumberman. W. A. KANORR, Laurel, Miss. 
FOR in MAPLE, FOR SALE—VIRGIN YELLOW PINE TIMBER. 
. illion 
Small quantity walnut, ash and hickory dry lumber, | Virgin Yellow Pine Timber in tracts of from 25 m 
4/4 and 8/4 No. 1 common and better. Sell on grade. | feet to 150 million feet on railroad. For estimates and 


Not a distressed lumberman, but will sell market price. 
Cutting some hard maple logs, white to the heart. Also 
have 1,000 cords dry oak and hickory wood. ‘This ad 
will not appear again, but write me. Address GEO. W. 
HILL, Box 165, Adrian, Mich. 


8.000 FT. 4/4 1STS & 2NDS PLAIN OAK 
13,000 12/4 elm, No. 1 com. and B 
20,000 5/4 log run beech. 
25M 6/4 log run beech. 
20M ft. 8/4 oak, com. and B. 
Address “HH. 23,’’ care American Lumberman. 


10 CARS %x114—32” NO. 1 K. D. LATH 
5 cars %x114-——32” No. 2 K. D. Lath. 
2 cars %x4 No. 3 Com. ee 
4 ears 5x3 No. 2 Com. Ceilin 
INGRAM-DAY LUMBER COMP ANY. Lyman, Miss. 











prices—buyers SP 
OWNER, P. O. BOX 42, Jacksonville, Florida. 


BRAZIL 
Pine forests. 100,000 acres. Hardwoods. 60,000 acres. 
All good lands for colonization. Apply W. MITCHELL, 
Rua Theophilo Ottoni, 39—Rio de Janeiro, Brazil. 


TIMBER AND LAND INVESTMENT 
In Wisconsin, Upper Michigan and Canada. Small 
and large tracts. Let us know your wants. 

CARTIER & RATH, Sault Ste. Marie, Mich. 


300,000 ACRES NEWFOUNDLAND SPRUCE 
Great opportunity for investment. Price and terms 
right. BOX 77, Millinocket, Me. 


YOU READ THE CLASSIFIED ADS 
Most everybody reads these ads. 
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I OFFER FOR SALE 3 MILLION FEET 
of saw timber in Putnam County, Florida, 2 railroads 
unning through it; $2.50 M ft. including a brand new 
plant, double deck mill which goes with the timber at 
the price named. 
% cash balance in one and two years. Thirteen years 
timber lease. 


Large choice poplar 7,000,000 
White cane ash 6,000,000 
Choice red gum 8,000,000 
Extra good bard maple 5,000,000 
Large pole cedar 2,000,000 
Large cypress no defect 1,000,000 


Hickory 1,000,000 


Very fine tupelo gun 17,000,000 
White magnolia 3,000,000 
Total 50, 000, 000 


H. D. SLOAN, Ingold, N. C. 
TIMBER FOR SALE 


| have two tracts of timber located. About one hun- 
dred million feet in each tract. Southern yellow pine 
with small percent gum and poplar. Can buy this timber 
at from two to three dollars per thousand fee{; easy 
terms. I can resell it and clear two dollars per thou- 
sand feet on it or manufacture it and clear, under pormal 
conditions, five dollars per thousand feet. I have not 
money enough to handle these tracts alone. If someone 
will help me finance one or both of these propositions, 
| will do the rest. I can give the best references in 
the world. Write for particulars. 
Address “G. 30,’’ care American Lumberman. 


400 MILLION FEET BIG VIRGIN 
Long and short leaf pine and cypress, also red gum, 
poplar, ash and oak for sale in Carolina. Price $3.00 
per M, including 75,000 acres land, also small tracts pine, 
ete. BOX 411, Charleston, 8. C. 


FOR SALE—100,000 ACRES TIMBER IN 
New Mexico; over 600 million feet fir, pine, spruce, 
hesides telegraph poles, railroad ties, pulpwood and 
fuel. Splendid proposition. Cruise, price and terms on 
request. L. W. TULLEYS, Council Bluffs, Iowa. 


TEN MILLION FEET PINE TIMBER FOR § SALE 
Two dollars and fifty cents per thousand, in three miles 
railroad, graded and graveled road to railroad—timber in 
central Alabama. BOX 186, Bridgeport, Ala. 


I HAVE SOME TRACTS OF FINE 
line timber in North and South Carolina from 10 to 
75 million feet for sale; also some large tracts of hard- 
wood of various kinds. H. D. SLOAN, Ingold, N. C. 


FOR SALE—ABOUT 100,000,000 FEET 
Of high-grade shortleaf pine and oak. Can pay for same 
as cut. For particulars, address H. H. WEFEL, JR., 
Owner, Mobile, Ala. 























RED GUM 
The best red gum timberland proposition in the South. 
Vnequaled water transportation to Mississippi River 
and Gulf. THE MOLARD LAND CO., Alexandria, La. 
WRITE US 
When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
lands, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, ete. If you don’t want any- 
thing you may have something to sell. A cheap and 


quick way to get what you want or to sell what you 
don’t want is to advertise in the Wanted and For Sale 


Department of the American Lumberman. Published 
every Saturday. Goes everywhere. Write us. 
AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., Chicago. 








FOR SALE 
TIMBERLANDS IN BRITISH COLUMBIA 
We are offering for sale several very fine blocks of 
Timber. Some excellent Timber can be bought now 
at a very low price. Particulars sent on request. 
RYAN, McINTOSH TIMBER CO., LTD. 
Timber Cruisers, Civil Engineers and Surveyors, 
Belmont House, 
Victoria, B. C. 


VALUABLE TIMBER LANDS FOR SALE 

The Los Angeles Trust & Savings Bank, of Los Angeles, 
California, offers for sale approximately 35,000 acres of 
timber land in the southwestern part of Tehama County, 
California, estimated to cut 30,000 feet to the acre and 
ulso estimated to consist of about 55% sugar and white 
pine and 40% fir. For information, address TRUST 
kg peg T, LOS ANGELES TRUST & SAVINGS 
BANK, Los Angeles, California. 

SAW MILLING OPPORTUNITY 
Soft light weight yellow fir timber sufficient to supply 
good sized mill for 20 years, can be logged and manufac- 
tured cheaply enough to meet any competition. Coast 
rates apply. 
Address W. J. SMITH, Rt. 1, Box 11A, Medford, Ore. 

BRITISH COLUMBIA TIMBER 
The qualities and prices are selling it. We offer for sale 
Fir, Cedar, Englemann and Sitka Spruce. J. RANDALL 
BLACK, 811-17 Palace Bldg., Minneapolis, Minn. 

BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 

W. L. KEATE, 1026-27 Standard Bank Bldg.. 
Vancouver, B. C. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale Department when 
you want to sell anything used in the lumber industry. 


AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
enzo Tl. 




















FOR SALE—VIRGIN HARDWOOD TIMBER 
40,000,000 Feet. 4500 acres Virgin Hardwood, Swain 
Co., N. C., within 14% miles common carrier R. R., con- 
sisting finest quality big soft yellow Poplar, Mountain 
Oaks, Basswood, Ash, Cherry, Maple, Chestnut, with 
some Hemlock. Lies in two rich Coves, all down grade 
to one Mill site, plenty native labor, etc. Best Mill 
operation to be bad, or unexcelled as an investment. 

SAVAGE BROTHERS, Murphy, N. C 


OAK CROSS TIE PROPOSITION 
16,000 acres in Tennessee with mills. 
BOX 77, Millinocket, Me. 


VALUE VS. CHEAPNESS 

You can buy a tally ecard for a penny or two, while the 
**Climax”’ tally book costs $1.00 per copy or 6 for $5.50, 
yet thousands of them are sold and hardwood men who 
once used them always get them. Why? Because they 
are the best. For sample pages and description, address 
AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn St., Chicago. 











FOR SALE 
One Marinette gus engine, No. 318, 21-inch diameter by 
18-inch face hoisting drum, 9-inch bore, 11-inch stroke. 
Engine in good condition. This engine is on skids and 
housed in. 
THE JOHN WEEK LUMBER CO., 
Stevens Point, Wis. 





JUST A FEW OF OUR MANY BOILERS 
%—B & W 220 H. P., 160 pounds pressure. 
1i—Casey & py 7 250 H. P., steel encased. 
2—McEwen, 250 H ,» 110 pounds pressure. 
1—B & W 300 H. At "160 pounds pressure. 
HOLLANDER EQUIPMENT COMPANY, 
10 East 43rd Street, New York, N. Y. 


24x48 CORLISS ENGINE 
18 ft. fly wheel. PFANNMUELLER ENGINEERING 
COMPANY , 503 First National Bank Bldg., Chicago. 








1500 GAL. UNDERWRITER FIRE PUMP 
Gangs, boilers, engines, generators, machine tools. 
MILES MACHINERY CO., Saginaw, Mich. 











MOTORS AND GENERATORS 
2-200 HP, 450 RPM, 3 Ph, 440 V, 60 Cy, new G. E. 
: HP, 500 RPM, 3 Ph, 440 V, 25 Cy, Used. 


1—100 HP) 900 RPM, 3 Ph, 220 V, 60 Cy, new G. B. 
1-- 75 HP, 900 RPM, 3 Ph, 440 V, 60 Cy, Used. 
3 
1 


50 HP, all speeds, 3 Ph, 220/440 V, 25/60 Cy. 
- 30 KW, 125 V, D.C., W.E. Vert. Steam Eng. Gen. 


1 30. KW, 1050 RPM, 125 V, D.C. G.E. Belted Gen- 
erator. 
1 20 KW, 1150 RPM, 125 V, D.C. F. M. Belted Gen- 
erator, 
1 12 KW, 1000 RPM, 110 V, D.C., G.E. Belted Gen- 
erator, 
1 10 KW, 1600 RPM, 2830 V, D.C. F.M. Belted Gen- 
eratoy, 
1 5 KW, 1350 RPM, 125 V, D.C. G.E. Belted Gen- 
erator, 
1— 6KW, 125 V, D.C., G.E., Oil Engine Set with 
Swhd. 
Large cag Motors and Generators, A.C. and D.C. 
. M. NUSSBAUM & CO., Fort Wayne, Ind. 


250—-VOLT D. C. GENERATORS—BARGAINS 





~ Ww Speed 

15 Weatinehbouse, MP, TING Boo c.cccvccecccces 675 

25 Ft. Wayne, 6- pole, comp., type ML....... 875 
1 25 Northern, MP, (125-250) volt, 3 wire, with 

DAUR RCR ONE inns 5055540 baa e oo ene seins oe 600 


1 25 Milwaukee, MP, type A, direct- connected 
on iron sub-base to 94x10 in., Erie-Ball 
auto., center-crank self-oiling steam en- 
gine, with accessible stuffing box.......... 340 

1 30 Western Elec. MP, type E50B 

1 30 Ft. Wayne, 6-pole, type MPL. 

1 30 Westinghouse, MP, type S...... 

1 150 General Electric Curtis, non- “condensing 
steam turbine for 140 lb. steam pressure. .2000 

60 CYCLE, A. C. GENERATORS. 

1 625 Westinghouse, rev. field, 2300-volt, 3-phase, 
turbo-generator, direct-connected ‘to West- 
inghouse-Parsons, Horizontal, 3-stage, 
SIR OD, 4 sass ey eses esses sense necs 360 

1 625 Allis-Chalmers revolving field, "3: phase, 
2300-volt D. C., to Parsons horizontal, 3- 
stage steam > Niesiniiaietiaeesknitecnmn tied 360 

Send for our Monthly Bargain Sheet showing 
prices. All machines like new. America’s headquar- 
ters for second-hand electrical machinery. 

YREGORY ELECTRIC CO., 
16th and Lincoln Streets, Chicago. 


18x36 HEAVY DUTY CORLISS ENGINE 
100 K. W. 550 Volt Crocker Wheeler Generator. 
200 K. W. 550 Volt Westinghouse Generator. 
2 Keeler Boilers, Pumps, Heater, 14” double belts, 
piping, valves, ete. Entire plant in fine condition. 
Will be sacrificed, write. 
SUSQU EHANNA TRACTION COMPANY, 
Lock Haven, Pa. 


MOTORS AND GENERATORS FOR SALE 
27—Generator Sets ranging from 1 to 1200 K. W.’s. 
87—Alternating Current Motors, all voltages. 
55—Direct Current Motors, all voltages. 

HOLLANDER EQUIPMENT COMPANY, 
10 East 48rd Street, New York, N. Y. 

















WAYNE REBUILT MACHINERY 


“Known by every user for its Quality, 

And to be Invariably as represented.”’ 
No similar stock or selection to be found anywhere— 
and Rebuilding Methods that are distinctive. 


1400 Machines in Stock. 
SANDERS 
1—30” Berlin **Royal Invincible”’ 
1—36” American ‘‘Columbia’’ 
1—42” American ‘‘Columbia’’ 
1—48” Berlin ‘‘Royal Invincible”’ 
1—54” American ‘‘Columbia’”’ 
1—48” Smith Endless Bed 
TENONERS 
2—No. 55 Hayes Dovble End 
1—Fig. 966 Americun Double End 
1—No. 2% American Single End 
1—No. 1 Egan Single End 


KAND RESAWS 


1--60” Connell & Dengler 
—54” a “New Standard”’ 


1—54” Clemen 
1—48” eater « ne No. 85 
1—48” Fay & C 


If you'll put i woodworking machinery needs 
up to us we pledge our complete facilities to serve 


you, 
WAYNE MACHINERY COMPANY, 
Fort Wayne, Indiana. 





FOR SALE CHEAP, OVER 200 FEET LOG 
Haul up chain and gear, best made, in first-class condi- 
tion. One 7-inch steam feed, carriage set works, and 
best head blocks, first-class condition. One set log deck 
dump blocks hand power. One set-off bearer, live rolls. 
One set slab slasher, carrier chains, and table. 

E. J. PFIFFNER CoO., Stevens Point, Wisconsin. 


SELF- a RIP SAWS 
American No. 2 Fig. 570 
serlin No. 256-8. 
Greenlee No, 426. 
Fay & Egan No. 1 Band Rip Saw. 
Hundreds of used woodworking machines in stock. What 
do you want? 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


FOR SALE—COMPLETE SAW MILL 
Circular and Band Saw Mill complete. Allis Band and 
Edger, Garland Trimmer, Heavy Lath Mill, Wood Ma- 
chine, Steam Feeds, agian Log Kickers and Loaders, 
in good repair. Adare 

A. M. CHESBROUGH, Thompson, Mich. 


FOR SALE—COMPLETE EXCELSIOR MILL 

2—150 If. I. Boilers. 1—125 H. P. Corliss engine. 

1--Dynamo, 9—-—double Badger exeelsior machines. 

1—-Barker. 1--Cut off saw. 1—press ineluding biz 
drive belt and other belts. 

Several luundred feet of hose and piping for fire pro 
tection—also fire pump. 

1 dezen wood trucks—also heavy cCunvas elevators. 

Address Mr. DAN SHEA, Mercer. Wis. 


PLANERS AND MATCHERS FOR SALE 
Woods No. 24, 15x6 with profilers. 
Yates No, 91, 15x6. 
American No. 126, 21x8. 
Hermance, 26x8. 
A. C. LOVE CO., Huntington, W. Va. 


GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
Do it now. 


FOR SALE—LATH MILL PLANT 
Entire plant at Atlanta, Mich., fully equipped with Gar 
land machines for manufacturing lath from bolts or 
slabs. Particulars, price and terms, address 
BREWSTER LOUD LUMBER CO., 
508 Lincoln Bldg., Detroit, Mich. 


JUST A FEW OF OUR MANY CRANES 
Byers Model ‘‘C,’’ steam-driven, caterpillar type traction. 
Byers 30’ boom, traction wheels. 

Interstate, 10-ton, a hag om —- CRANE, 
O & S, 20-ton, 47’ boo eel, 
HOLLANDER EQUIPMENT COMPANY, 
10 East 43rd Street, New York, N. Y. 


A REAL BARGAIN 
Complete circular sawmill and power, located at Charles. 
Mich. Will*sell complete mill or any part. Mill con- 
tains steam feed, log jack, steam nigger, edger trimmer. 
ete. Property should be seen to be appreciated. 
SCHWARTZ BROS. & CO., Cheboygan, Mich. 


EVERYBODY WANTS SOMETHING 
You want to buy 
or 
You want to sell. 





























Want a job, employees; want anything? 

If you advertise you can get what you want or sell 
what you don’t want. 

Nearly everybody reads the classified ads. Your ad- 
vertisement in the Wanted and For Sale Department {n 
the American Lumberman would be the messenger which 
would act for and bring you in touch with the Lumber 
World and allied industries. 

It would be read by the very people you want to reach. 

Get quick returns. 

Send your advertisement to 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 
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FOR SALE 
SANDER BARGAINS 


Fay & Co. 30” Triple Drum. 

Fay & Co. 36” Triple Drum. 

Fay P.. Egan’ No, 225—42” 
Tive 

Fay & Co. 54” Triple Drum. 

American 42” Triple Drum. 

American 48” Triple Drum. 

Berlin Invincible ‘42” Triple Drum. 

Berlin Royal Invincible 48” Triple Drum. 

Berlin Invincible 60” Triple Drum. 

Berlin Royal Invincible 60” Triple Drum. 

Berlin 42” Single Drum Sander, spiral drum. 

Berlin Royal 30” Six Drum Double Sander. 

Berlin Royal 48” Six Drum — Sander. 

Yates $3. Oscillating Edge Sand 

Oakley & Jansen (Curtis No. 24) "sand Belt Machine. 


IMMEDIATE SHIPMENT—GET OUR PRICE BEFORE 
BUYING 
We have the largest stock of Sanders in the country. 
WOOD-WORKING MACHINERY SALES 


ORGANIZATION 
CHICAGO 


Triple Drum, direct motor 


140 8S. Dearborn St. Phone State 7477 





FOR SALE 
1 Murray No. 1 sawmill, three bluck, steam feed 
und steum set works, complete, good condition. . $700.00 
ie eT Se ee re rrr ere ee 150.00 
3 Doig 13 and 16 spout nailers. 
1 Mershon 4” blade twin resaw. 


i ae) eer ere ree ee er 150.00 
t} Corliss Engines, 75 H. BP. to 500 H. P. 
E SROSIRY Tie elas ec trccreeevecnacns aganncana Cee 


Prices f. o. b. Green Bay, Wis. 
NELSON MACHINERY CO., Green Bay, Wis. 


FOR SALE—FULL SET OF MORGAN LOCK 
CORNER 
Box Machinery us follows: 
1 No. 8 Morgan Lock Corner Cutter. 
1 No. 1 Morgan Setting Up Machine. 
1 
1 





Morgun Lock Corner Box Trimmer. 

Morgan Lock Corner Cutter Grinder. 
1 Set of Copper Glue Pots and Pans. 
| Extra set of cutters for Locker. 

All the above are in perfect condition and ready for 
immediate use. Used only about three months. Full 
description and = price on application. TROY BOX & 
LUMBER CO., P. O. Box No. 623, Troy, N. Y. 


60” BERLIN (ROYAL INVINCIBLE) 
% drum sander, belt drive: condition A-1. 
6” Frank & Co. 4-side moulder. Good working order, 
$75.00. 
Dauber Bell No. 1 
Belt drive. 





double cut-off and mitre machine. 
95 percent new. 

D. S. OAKLEY, 
405-6-7 Murray Bldg., Grand Rapids, 


EQUIPMENT FOR SALE 
One No. 3-60-in. Fischer Band Resaw for saws up to 
6-in. wide, rolls open up to 6-in. On each side of saw, 
will resaw up to 36-in. wide. Variable feed from 15 to 
125 foot per minute. Also 3-6-in. Blades, saw stretcher 
brazing clamps, filling vise, automatic grinder, leveling 
block, wheel rack for grinder, swage, shaper. Complete. 
WOODWORKERS TOOL WORKS, Chicago, Il. 


FOR SALE 
Fully equipped Fay & Egan No. 57 6-foot Band Sawmill. 
Splendid condition, not latest type, including several 
Saws, Band Saw Grinder, Lap Grinder, new Log Turner. 
Side Edger, Inverted Swing Cut-Off, ete. Reason for 
selling, quitting business. 
DONAHOE DOUGHERTY LUMBER CO., 
Tennessee. 


FOR SALE—9 FT. FILER & STOWELL 
Band mill, almost new; Filer & Stowell carriage and 
steam set works; 7-ft. Clark band resaw and all engines 
and machinery for complete saw and planing mill. ‘To 
unyone interested will send complete list and price each 
item. THE RAINE-ANDREWS LUMBER CO., Even- 
wood, W. Va. 


WE CAN FURNISH YOU WITH ANYTHING 
In the line of used and rebuilt engines, boilers and saw- 
mill machinery. Write us. 

HELENA REBUILT MACHINERY & SUPPLY CO., 

West Helena, Ark. 


FOR SALE—SANDERS 
1—36” 3-Drum Berlin Sander, $400. 
oF 2 3-Drum Fay Sander, $500. 
Both - good operating condition. 
HAWKEYE LUMBER & COAL CO., Cedar Rapids, Iowa 


REMANUFACTURED WOODWORKING 
Machinery, over 400 on hand. Write for catalogue. 
CHICAGO MACHINERY EXCHANGE, 
1212-1224 Washington Blvd., Chicago. 


FOR SALE—OR TRADE 
For hardwood or pine lumber. One S. A. Woods No. 53 
surfacer, 6x24. Separate rolls can feed either side. 
L. D. REID, Tupelo, Miss. 


m FOR SALE 
Complete 6 ft. band sawmill outfit. 
Address “G. 10,’’ care American Lumberman. 


FOR SALE—NEW AND REMANUFACTURED SAW 
Filing machines. Send for list. 
GeBOTT MFG. CO., Big Rapids. Mich. 


NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell something is 
to advertise in the Wiated and For Sale Department. 
AMERICAN LUMBERMAN. 
431 S. Dearborn St., Chicago. 


Mich. 








Morristown, 
































FOR SALE 
LOW PRICES—IMMEDIATE SHIPMENT 
PLANERS 


Berlin No. 175-—30"x12” Double Surfacer, 

American No. 145-——30”x8” Double Surfacer, 
sec. rolls. 

Whitney P-19—30"x7” Double Surfacer, round heads, sec. 
rolls. 

Fay & Egun No. 140- 
heads, sec. rolls, 

American No, 49——30"x12” Heavy Single Planer, square 
head, divided roll. 

Whitney 40°x7” Single 
sec. roll, 

Bus: 26”x6” Single Cabinet Planer, 
roll. 

Fay & Egan 
head, 


divided rolls. 
round heads, 


A-27”"x8” Double Surfacer, round 


Cabinet Planer, square head, 


square head, sec. 


24”x6” Single Endless Bed Planer, square 


FOUR SIDE MOULDERS 


Yates No, 111—10” Five Head Fast Feed Moulder 
Hopper Feed. 

Fay & Egan No. 37—10” Outside Moulder. 

Fay & Egan No. 181—8” Outside Moulder. 

Fay & Egan No. 375—8” Outside Moulder, round heads. 

Houston 10” Outside Moulder. 

Bentel & Margedant 8” Outside Moulder. 

Hermance 12” Outside Moulder. 

Yates (-3, 4” Fast Feed Moulder. 

Woods No. 107-12” Fast Feed 


heads. 


with 


Inside Moulder, round 


RIP SAWS 


Yutes G-2 Chain Feed Edging Saw. 

Fay & Egan No. 362 Chain Feed Edging Saw. 
American No. 1 Chain Feed Band Rip Saw. 

Fay & Egan No. 202 Chain Feed Band Rip Saw. 
Yates No. 282 Combination Band Rip & Resaw. 
Fay & Egan Hand feed Rip Saw Table. 


RESAWS 
McDonough 44” Resaw, 5” blades. 
Fay & Co, No, 4—40” Combination Re aw, 3” blades. 
Berlin No, 283-44” Re aw, 4” blades. 
Yates No, 281--44” Combination Band Resaw, 4” blades. 
Jones Superior Combination Seroll & Resaw, 2” blades. 


DOUBLE END TENONERS AND SAWS 
Smith Double End Tenoner, stock up to 78” long. 


fentel & Margedant Double End 
Hall & Brown No. 
Diauber-Belk No. 1 


Tenoner, 
142 Hand Feed Double, 
Automitic bevel double 


no copes. 
Cut-off Saw. 
cut-off Saw. 


GRINDERS 


Machinery Co. of 
Knife Grinder, 
Machinery Co. of 
up to 5” 


America Style K--30” 
motor drive. 

America No. 3 Band Saw 
blades, 


Automatic 


Grinder, 


MISCELLANEOUS 
Porter 30” Hand Jointer with Jackson & Church (Her- 
mo“) Auto. Feeder. 
serlin No, 213 Continuous Feed Glue Jointer. 
Falls Continuous Feed Glue Jointer. 
Mattison Automatic Turning Lathe. 


Whitney No. 9 Double Spindle Shaper, bronze bearings. 


Fay & Egan No. 226 Double Spindle Shaper, bronze 
hearings. 
Single spindle Shaper, reversible spindle. 


terlin No, 14 
ferlin No, 2 


30”x14"” Timber Sizer. 
30°x14” Timber Sizer. 


SANDERS 
All makes and sizes. We have the largest stock of used 


Sanders in the United States. 


WE UNDERSELL ALL OTHERS — WRITE FOR PRICES 


WOOD-WORKING MACHINERY SALES 


ORGANIZATION 
140 S. Dearborn St. 


CHICAGO Phone State 7477 


RAILS 


New and Relaying. 
All. sections and weights. 
Write 
NATIONAL STEEL RAIL CO.., 
Phone Olive 563. 711 Third Nationa] Bank Building, 
St. Louis, Mo. 





RAILS RAILS 


For relaying and Construction evspenee: 
16-lb., 20-lb., 25-1b 40-ib., 
50-lb., 56-1b., e0-18., 70-ib., eo-ib. 100 
angle’ and splice bars—spikes, bolts, tie 
plate, frogs and switches. 
CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co.. 
3648 S. Rockwell St., 


RAILS 


Chicago 





DEPENDABLE SERVICE 
NEW—RAILS—RELAYERS 


HYMAN-MICHAELS COMPANY, 531 Peoples tins Bldg.. 
Chiengo, Il. New York, Pittsburgh. St. Lawis 
or wire us when in the market te buy or el) 


Write 





RELAYING RAIL 
IMMEDIATE SHIPMENT FROM 
VARIOUS POINTS DESIGNATED 
300 Tons 30 Ib. Relaying Rail, Pickens, W. V:. 
350 Tons 35 Ib. Relaying Rail, Pickens, W. Vx. 
1000 Tons 56 Ib. Relaying Rail, Monroe, Mich. 
1000 Tons 60 Ib. Relaying Rail, Massillon, Ohio. 
With full complement angle bars. We solicit your In- 
quiries covering your rail and track equipment require 
ments. 
IRON AND STEEL PRODUCTS CO.. 
421 Wood St., Pittsburgh, Pa. 


BEFORE BUYING WRITE FOR OUR BULLETIN 


We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 25. 30, 35. 40. 45, 50, 56, 60, 65. 70, 80. 85 
Ibs., all guaranteed first quality relayers subject to in 
spection during loading or will ship subject to approval 
at destination. 

New rails—s8, 12, 16, 20, 25, 35, 45 Ibs. up te 100 Ibs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs. switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any 
where in the United States. We buy second-hand rails 
and logging equipment, no matter where located. 

L. B. FOSTER COMPANY, 
Park Building, Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York. N. Y. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8 pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY & CO., 
1605 Old Colony y Bldg., c Chicago. 
STEEL RAILS—ALL SECTIONS 
In stock for immediate shipment. Prices cheerfully 
quoted. Also frogs, switches, spikes and bolts 
M. K. FRANK, 











Frick Bldg., Pittsburgh, Pa. 
RELAYING RAILS 
‘6s, 60s, 65s, 67s. 70s, 75s, 80s, 90s, 
Locomotives and Cars. 

E. c. SHERWOOD, 





with Angle Bars, 


50 Church St., New York. 


RAILS—NEW AND RELAYING 
New—8 to 45 pounds—Joints and Spikes 
Reluying—all sizes—Frogs and Switches. 

B. E. SCHONTHAL & CO., INC., 

224 South Michigan Ave., Chicago, II). 


RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh. Pa. 


RELAYING 4-LB. AND 60-LB. RAILS 
Also 30-lb., 35-Ib., 45-lb., 56-Ib., 70-lb. and other weights, 
and new rails, all weights, switches, frogs, second-hand 
locomotives. 
ROBINSON & ORR, 419 Wood St. 











. Pittsburgh, Pa. 





; 
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TACOMOTIVE CRANE—FOR SALE 
One MecMyler 35 ton type J bucket handling locomotive 
erane, 8 wheel M.C.B., 50 ft. boom. Will furnish with 
either lap joint or A.S.M.E. boiler. 
INDUSTRIAL SERVICE CO., 
Lincoln, N. J. 


FOR SALE—ONE THREE DRUM — 
Ground skidder, mule outhaul, good conditio 
CHICAGO MILL & LUMBER COMPANY, 
Helena, Ark. 


55-TON BALDWIN—10 WHEELER 
160-lb. steam; two 24-ton 36-in. ga. Shays; 6 tank cars. 
WALTER A. ZELNICKER SUPPLY CO., St. Louis. Mo. 














YOU READ THE CLASSIFIED ADS. 
Most everybody reads these ads. 
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FOR SALE—LOCOMOTIVES 


And logging equipment; narrow and standard gauge, rod 


and geared types. Rebuilt in our own shops. Immediate 
shipment from stock. 
SOUTHERN IRON & SOU : COMPANY, 


Atlanta, Ga. New Orleans, La. 





TWO 6@ TON 12 WHEEL AMERICAN 


Locomotive Company locomotives, good serviceable con- 
dition. M. K. FRANK, Frick Building, Pittsburgh, Pa. 





1—15x22” BALDWIN MOGUL; 18 LB. STEAM 
21x30” Baldwin Consolidation, 185 lb, steam. 
21-ton, 11x16” Forney type; a bargain. 
42-ton, 16x24” Baldwin Mogul; immediate shipment. 
36-ton, 15x20” Brooks Mogul, 3’ gauge. 
42-ton, 2-truck Shay, located Eastern Oklahoma. 
23-ton, 6-wheel Porters, separate tenders, 36” gauge. 
500 tons 35-lb. relay rails, ee 
200 tons 30-lb. relay rails, Arkansa 

BIRMINGHAM RAIL & LOC OMOTIVE COMPANY, 

Birmingham, Ala. 


1—S. G. 28 TON SHAY GEARED, CYLINDERS &x10 


i—S. G. 36-ton Shay geured, cylinders 10x11. 
1—S. G. 6-wheel switcher, cylinders 17x24. 
1—S. G. 6-wheel Porter saddle tank, cylinders 11x16. 
20—S. G. Russell logging cars, fully equipped with auto- 
matic couplers, hand and air brakes. 
1—15-ton Holt caterpillar tractor. 
HARRY P. BOURKE, Escanaba, Mich. 


MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘*‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Il. 


THD ee 

















GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 
Standard Trucks for Logging 


Repair Parts for Cars and Locomotives 





FOR SALE—LOCOMOTIVES 
Baldwin 0-6-0, 50 ton switcher separate tender—150 
ib. boiler overhauled—-$1,900.00 dely Ills. 

Baldwin 2-6-2, 40 ton road engine separate tender— 
170 Ib. boiler A-1 shape dely, Mich. A. V. KONSBERG, 
40 N. Dearborn St., Chicago. 

FOR SALE 
4 sets 60 M capacity car trucks and steel underframes, 
complete with airbrakes and draft gear. Wood floor and 
sills only part necessary to construct flat car. 
Chicago. 


E. W. WHITE, 1239 Roscoe St., 
Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 
Sample Sheets, Price List and Catalog of 
Other Supplies will be sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Avenue CHICAGO, ILL. 























How Many 
Thousand 
Feet per 
Day 

Increase 


do you need 
to induce you 
to look into ~ 





this device 
that has 
added from 


10% to 50% 
more lumber 
daily for 
other saw- 
mills? 


The Soulé Steam Feed 


stands today without a superior, according to the 
letters we receive from actual users—some of 
them mill men of many years’ experience, who 
have tried all other feeds and then found what 
they wanted only in ours. It’s full of “Working 
Points” that help sawyers do more work with 
less effort, which means MORE LUMBER for you 
mill owners and LARGER PROFITS. 


Let us send you complete catalog, showing 


‘eeds, Lumber Stackers an 
Lumber Handlers 


Soule Steam Feed Works 


MERIDIAN, MISS. 











Builders’ Commercial Agency 
u ESTABLISHED 1890 
705 Chamber of Commerce Building, CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County dealers. 


Telephone Main 4523 Collections and Mechanics Liens 


annem 


~~ 








FT. SMITH LUMBER CO. 


PLAINVIEW, ARK 
Manufacturers 


‘Soft Short Lear Y €Llow Pine 











MOTOR TRUCKS AND TRACTORS 


Gold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
*“‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBHRMAN, Manhattan Building, Chicago, Ill. 
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Gendraths 


j 
| 
' 
} 





(pridrath raths | 


LL 
—<ASBESTOL > N oe oat 


Gloves and Mittens 
“They Stand the Test” 


We know what is in them, for we have tanned 
our own leather during the past 40 years. 


Fisendrath Glove Co. 














2001 Elston Ave., Chicago 
h se ~ Genarath’s Gendra ie. Gsendrath’s 








Qurvfacilittes enable 
Uso Vive exception. 
ally prompt bervice 


FORSAMPLES AND PRICES 
WREE TOG 


SOUTHERN COUPON CO. 


P.O. BOX 346 





GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 





LOCOMOTIVES 


For all classes of service, in weights from 5 to 100 tons. 
Either Rod or Geared types. 


10—95 Ton Consolidations........ 21”x28” i—42 Ton Ten Wheeler.......... 17”x22” 
i—90 Ton Consolidation......... 20”x30” 2—10 Ton Saddle Tanks......... 7"xie” 
5—85 Ton Consolidations........ 20”x26” 1—30 Ton Saddle Tank.......... 12”x16” 
3—80 Ton Consolidations........ 20” x26” i—32 Ton Saddle Tank.......... 12”x18” 
2—55 Ton Moguls.............. 18x24” 2—50 Ton Saddle Tanks......... 17”x24” 
3—50 Ton Moguls.............. 18”x24 i—40 Ton Forney Type.......... 16”x20” 
i—55 Ton Mogul................ 20”x24” 1—70 Ton Shay Geared 
2—75 Ton Ten Wheelers......... 19”x26” 1—50 Ton Shay Geared 
2—70 Ton Ten Wheelers......... 18”x24” i—42 Ton Shay Geared 
'—65 Ton Ten Wheeler.......... 19x24” i—30 Ton Climax 
i—60 Ton Ten Wheeler.......... 18”x24” 125—60,000 Ib. capacity box cars 
2—50 Ton Ten Wheelers......... 18”x24” { American Railroad Ditcher 


The above all rebuilt and ready for immediate shipment from stock. 
Other equipment rebuilt and ready. 


Southern Iron & 


Main Offices and Plant: ATLANTA, GA. 


Established 1889 






50 Ton 20”x24” Baldwin Mogul, 44” 
wheel centers, 10’ wheel base. 
pressure. 


175 Ibs, 
Rebuilt. 


quipment Company 


Branch Offices: NEW ORLEANS, LA 


BIRMINGHAM, ALA.| 
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